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Successful California Lumberman and Association Executive 


History repeats itself in the lives of men as well as in the lives of 
nations. Many a man has learned to swim by being suddenly thrown 
into deep water, where it was a matter of sink or swim. The latent 
power for organization and the executive ability of many successful 
business men have been quickly developed through force of circumstances. 

Such was the case in the life of R. D. 
Baker, now president of the California 
White & Sugar Pine Manufacturers’ As- 
sociation, and of the Lassen Lumber & 
Box Co., of San Francisco. 

The turning point in Mr. Baker’s career 
came about twenty-five years ago at a 
time when he was sales representative, 
working on a salary, for a splendid big 
Michigan white pine company. Peculiar 
business conditions existing at that time 
forced this company temporarily into the 
hands of a creditors’ committee. In work- 
ing out the company’s problems this com- 
mittee was obliged to cut off all salaries, 
but asked Mr. Baker to sell lumber for 
the company on a commission basis. At 
first this did not appeal to him very 
strongly, but it was a case of necessity. 
Very quickly he realized that it was to 
his advantage, instead of his disadvan- 
tage, and six months later he organized 
his first company. Thus, unwillingly, he 
was forced into business on his own ac- 
count, which became a success almost 
from the start. 

As is well known to lumbermen gener- 
ally, a knowledge of transportation is a 
great asset to any man entering the lum- 
ber business, and particularly is this true 
where his energies are expended largely 
in the selling end of the business. Nine 
years of the early part of Mr. Baker’s 
business life were spent in the railroad 
service which gave him experience that 
was very valuable in later years. 








Saginaw, where he secured employment with the F. & P. M. R. R. (now 
part of the Pere Marquette System), and remained in the service of that 
road for nine years, being local freight agent for a considerable part 
of the time. 

In 1890 he entered the employ of Merrill & Ring, of Saginaw, and two 
years later went to Toledo, Ohio, where he 
opened for them a wholesale distributing 
yard, of which he was manager. At that 
time they were shipping lumber by boat 
from Duluth and the Georgian Bay dis- 
trict. In 1894 he opened an office for 
the same company in Pittsburgh, Pa., 
taking charge of the sales. 

In 1897 the Empire Lumber Co., Pitts- 
burgh, was organized, with Mr. Baker 
president and treasurer of that company, 
which operated continuously until 1919, 
when the business was closed out and Mr. 
Baker went to California to begin the 
manufacturing of lumber and box shook. 

At the time the Empire Lumber Co., 
which conducted a wholesale lumber busi- 
ness, was organized, that company pur- 
chased the Merrill & Ring plant at Toledo, 
and for several years operated it as a 
wholesale distributing yard, later chang- 
ing it to a retail yard. In 1915 the com- 
pany sold this yard to the Elliott & Wean 
Lumber Co. 

The Empire Lumber Co. was the first 
company to ship Idaho white pine east 
of Chicago, and began that business in 
1904 on a contract with the Humbird 
Lumber Co., of Sandpoint, Idaho, and for 
many years this company was the largest 
wholesale distributer of Idaho white pine 
in the field. 

Associated with Mr. Baker in the Em- 
pire Lumber Co. was the late James H. 
Rogers, of Columbus, Ohio, as vice presi- 
dent, and E. H. Wean, of Toledo, as 








Mr. Baker has always been a white pine 


secretary and manager of the Toledo 


lumberinan. He first started selling Michi- R. D. BAKER, SAN FRANCISCO, CALIF. yard. Later J. W. Rodgers was made sec- 


gan, then Wisconsin and Minnesota white 
pine, and later was a pioneer, introducing Idaho white pine to the trade 
east of Chicago. And now in manufacturing and marketing California 
white pine and sugar pine, it is not surprising that the California White 
& Sugar Pine Manufacturers’ Association found this ‘‘piner’’ of such 
value that its members insisted upon him retaining the presidency of 
that organization for the second year. 

R. D. Baker is a native of the Wolverine State, having been born in 
Ionia, Mich., July 21, 1862. 
the subject of this sketch was about a year old, and he lived there until 


The family moved to Holly, Mich., when 


he was 18, receiving his education in the publie schools of that place. 
He worked in a store in Flint, Mich., for one year, then went to 


retary and treasurer of that company. 

In 1918 the Lassen Lumber & Box Co. of California was organized, 
with R. D. Baker, president, San Francisco; Charles McGowan, vice 
president and plant manager at Susanville; J. W. Rodgers, vice president 
and sales manager, San Francisco; A. G. Breitwieser, secretary, Susan- 
The officers 


and directors remain the same today as at the time of organization. 


ville; and George N. Glass, of Pittsburgh, Pa., treasurer. 
This company has contracts with the United States Government for a 

large acreage of California white and sugar pine timber in Lassen 

County, sufficient for fifteen to twenty years’ operation at the present 

The timber is largely California white pine with 
(Continued on Page 48) 


rate of production. 
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HUGH M. REYNOLDS, 
Eastern Sales Manager 
Suite 903 Canadian Pacific Bldg., 
342 Madison Ave., New York City 


HE Mountain Cabins of the 49ers, un- 
painted, were built of CALIFORNIA 


SUGAR PINE. 


They will stand—solid and strong. SUGAR 


PINE endures. 


CALIFORNIA SUGAR PINE~— 
CALIFORNIA WHITE PINE— 


E. J. STANTON & SON 


| 


General Offices: 
Los Angeles, 
California 














Signed — 
Our Pledge 
of Quality 


Millions of pieces of flooring, and every- 
one indelibly stamped “Everlasting”, 
the quality mark of skilled Grand Rapids 
wood workers. Certain of its unvarying 
uniformity, we are proud to identify 
our product. 


NICHOLS & COX LUMBER CO. 
GRAND RAPIDS, MICHIGAN 


Center of fine wood working 







HARDWOOD FLOORING 
OAK - MAPLE - BEECH - BIRCH 





























_ Buyers of 
Northern Woods 


will find it to their advantage to 
get acquainted with the values 
we are offering. We are pro- 
ducing a fine grade of stock and 
delivering the very best of sat- 
isfaction to our customers. 


'2 Car 6” No. | Common White Pine. 

’, Car 6” No. 2 Common White Pine. 

| Car 8” No. 2 Common White Pine. 

| Car 10” No. 2 Common White Pine. 

| Car 10” No. 3 Common White Pine. 

| Car 12” No. 3 Common White Pine. 

| Car 4” & Wider C & Bet. White Pine. 

| Car 5, 6& 8/4C & Bet. White Pine. 

2 Cars 4/4 Select and Better Birch. 

| Car 6/4 No. 4 & Better Birch. 

| Car 6/4 No. 2 Common Birch. 

2 Cars 4/4 Select & Better Basswood. 

2 Cars 4/4—10 & 12’ No. | Common 
Basswood. 

2 Cars 4/4—10 & 12’ No. | & 2 Common 
Basswood 


{| Car 4, 5, 6 & 8/4 Bird’s Eye Hd. Maple. 


SEND US YOUR INQUIRIES, 
WE HAVE THE BEST. 
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Northern Retailers Indulge in Introspection 


LL ASSOCIATED EFFORT IS based on the theory of common 
A problems if not common interests. Lumbermen unite in their 
trade organizations to exchange experiences and to work 
together in solving problems or removing difficulties that confront all 
of them alike. In investigating the evils of business with a view 
to their correction there is a temptation to attribute the fault and 
fix the blame on the “other fellow.” Self-examination—introspec- 
tion—is not an agreeable pastime, and though open confession is 
said to be good for the soul, it is vastly more comfortable sometimes 
to keep one’s own counsel. 

When an industry or an important branch of it is not prosperous 
in the presence of conditions altogether favorable to prosperity 
it is time for a little self-examination. Evidently, that was the 
view held by members of the Twin City Hoo-Hoo Club, as indicated 
by its proceedings reported on page 58 of this paper. One speaker 


said that the number of retail yards in the community had grown 
during about a quarter-century from three to fifty-five, and that 
the cost of doing business during that period had increased from 
$1.40 a thousand feet to $11.87. There may be in the population 
increase ample justification for the increase in the number of yards; 
and it would be unjust to infer that there is a necessary connec- 
tion between the increase in the number of yards and the increase in 
the cost of doing business. 

If, as one of the speakers said, “retail lumbermen are doing a 
good volume of business today and the lumber business in 
this territory is back to normalcy,” it would appear that the dealers 
ought to be prospering. Discussion at the meeting intimated quite 
broadly that they were not and that the reason for lack of profits 
was to be sought within themselves. Standards of living and indi- 
vidual expenditures must of course always remain personal mat- 
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ters, though, as one of the speakers intimated, they may have a 
direct influence upon the costs of doing business or at least upon the 
efficiencies or lack of them in the conduct of the business. 

Comment is here made on the proceedings of the club concerned, 
not because the conditions considered are peculiar to any locality 
or because this group of retailers is more blameworthy than others, 
but merely to call attention to the open method adopted for finding 
out what is the matter. If there are too many retailers in a com- 
munity all the dealers suffer. If the cost of doing business is too 
high, all suffer either through the burden placed upon the sale of 
lumber or through the narrowing of the profit margin. 

Here, as has been so aptly proposed in another connection 
by Herbert Hoover, is an opportunity for some “legislation” by the 
dealers themselves. Evidently, the Twin City retailers recognize 
this fact and they have made a start toward finding not only the 
evil that afflicts them but the remedy for it. This is the true func- 
tion of the trade organization. Its purpose is to place the industry 
as a whole or any branch of it in the same relation to the public 
that the enterprising merchant desires to be placed individually. 





Teaching Farming on Cut-Over Lands 


T IS a pretty well established fact that many of the failures in 
farming are due to lack of knowledge of farming in general or 
lack of ability to adapt methods to new conditions as they 

arise. Certainly, the enthusiasm of beginners in any form of soil 
cultivation will not serve as a substitute for knowledge gained by 
experience; as many a back-to-the-land dreamer has discovered 
to his sorrow. Probably, settlers on cut-over lands have as often 
as any class of would-be farmers demonstrated the futility of 
trying to produce a living from the soil without knowing what 
crops to raise, how to cultivate them, and where to sell them. Mak- 
ing money from the soil is not easy even for the born-on-the-land 
farmer, as recent years have amply demonstrated in the best agri- 
cultural regions of the world. 

Unquestionably there are thousands of acres of cut-over lands, 
especially in the South, that are well adapted to agriculture, though 
it may be a specialized form of crop-growing. This may be true 
owing to the nature of the soil in part, or it may be true owing to 
the markets available to the grower. Owing to its long growing 
season and to its relatively sparse population, the South can produce 
vastly more of garden truck than it can consume, and it can pro- 
duce it at a season when the North is still frozen up. It can also 
produce some crops profitably that can not be grown profitably if at 
all in the North. Sweet potatoes are such a crop. 

With a full knowledge of the possibilities of truck growing and 
the possibilities of extending the market for the growers by can- 
ning and preserving, and with an abundance of cut-over lands suited 
to the purpose, the Finkbine Lumber Co., of Wiggins, Miss., twelve 
years ago undertook to develop its lands agriculturally. The out- 
come of the twelve years of development is indicated by the fact 
that this year the company paid to growers of cucumbers and green 
beans alone more than $275,000, and it has contracts with more than 
4,000 growers of sweet potatoes. The extent of the development and 
the area benefited by it are indicated by the fact that the company 
has contracts with producers in nineteen towns and thirteen coun- 
ties of the State. 

As intimated at the beginning of this comment, this development 
has not been spontaneous and has not come about from the initia- 
tive of the growers. The Finkbine lumber interests formed the 
American Pickle & Canning Co., it operates a 100-acre demonstra- 
tion farm and it employs nine men to go about among the growers 
to instruct and direct them in their farm work. The company not 
only tells the farmers what to grow, but shows them how to grow 
it and contracts to buy the produce in advance of planting. 

Development similar to this has been brought about by the Indus- 
trial Lumber Co., at Elizabeth, La., and that company is establish- 
ing a forestry program that promises to perpetuate its communities; 
so that eventually there will be as the result of its efforts and 
foresight a thrifty, prosperous citizenship engaged in agriculture 
and lumbering. 

Many lumbermen owners of cut-over lands in the South have long 
contended that the soil was more suited to agriculture than to tree- 
growing; or rather, that it was worth more for growing food 
crops than for growing tree crops. They are probably right about 
it; but there is reason to believe that the logical means of solving the 
cut-over land problem is through a combination of farming, grazing 
and reforestation, for it is doubtful whether the demand for farm 
lands will keep pace with the removal of the forests. At any rate, 


such developments as those at Elizabeth and at Wiggins are cal- 
culated to bring about mutual understanding and appreciation of 
the problems confronting both lumbermen and farmers, and thus 
pave the way for successful reforestation and a perpetual Jumher 
industry. 


Remodeling a Year Ago—and Now 


OR A LITTLE MORE THAN a year the AMERICAN LUMBER- 
MAN, as readers know, has been pounding away pretty stead- 
ily on the subject of creating business through the remodeling 

of old homes. 

No doubt some have wondered why we have kept at it so persist- 
ently. The reason may be stated quite simply. Only by continued 
effort can lasting results be obtained. It will be remembered that 
it was only after they had been encompassed again and again that 
the walls of Jericho fell. 

It must be admitted by all that remodeling, as now understood, 
was practically an undeveloped field when the AMERICAN LUMBER- 
MAN launched its campaign in August, 1924, with the slogan “Old 
Homes Made New,” under which title was issued the unique remod- 
eling book which retailers and contractors have found so useful 
in selling remodeling jobs. Of course, there always has been some 
remodeling of old houses, but until within the last year this was 
usually done as a matter of pressing necessity, rather than from 
deliberate choice in order to modernize one’s home. In other words, 
the vast field of opportunity for developing a large aggregate of 
remodeling business through creative salesmanship was not gen- 
erally recognized as existing. 

Indeed, the means for effectively approaching prospects on the 
subject of remodeling did not exist until “Old Homes Made New” 
appeared. Plans and drawings of theoretical improvements that 
might be made to existing houses of course were available, but 
somehow they did not fill the need. It palpably was impracticable 
to approach the owner of an old house—who probably was only 
mildly interested, if at all—with a set of blueprints or architect’s 
sketches showing what might be done to improve his home. But 
photographic illustrations of houses that actually had been remod- 
eled, showing them both before and after the work had been done, 
with the transformation made instantly and with the utmost ease, 
were something unusual and sure to rivet the attention of the pros- 
pect, opening the way for effective selling talk. To show a man a 
photographic illustration of an old house of a type very similar to 
his own, and then by the slight movement of a finger to show him 
the same house modernized and beautified, was presenting some- 
thing tangible; in fact, almost like “selling by sample,” although 
of course no two remodeling jobs are exactly alike. 

Since the AMERICAN LUMBERMAN launched its campaign a year 
ago others have seen the possibilities existing in this field. A num- 
ber of other remodeling books have appeared, no doubt useful in 
their fields, but of course not embodying the unique idea that makes 
“Old Homes Made New” so effective. Extensive newspaper adver- 
tising campaigns have been built around the remodeling idea. Other 
trade papers have helped to spread the gospel of remodeling. Most 
of the important retail lumbermen’s associations have officially 
endorsed the AMERICAN LUMBERMAN’S remodeling campaign, and 
several of them have carried on intensive campaigns to enlist their 
members in pushing the sale of remodeling jobs. Columns upon 
columns of news stories and editorials concerning the campaign 
have appeared in the newspaper and periodical press of the coun- 
try. Feature stories, many of them illustrated, have appeared in 
some of the leading women’s publications, as well as in furniture 
and other trade journals, all resulting from the campaign initiated 
by the AMERICAN LUMBERMAN. Never before has the remodeling 
of old homes been so kept in the limelight. of publicity as during the 
last year. As a result, it has been easier to interest the owners of 
such houses in the proposition of having them modernized. 

Needless to say, the AMERICAN LUMBERMAN is profoundly ap- 
preciative of the support and codperation that have been accorded 
its efforts to popularize the remodeling of old houses, and to make 
such remodeling a continuing source of business for lumbermen. 
In this task it welcomes every ally. There is “glory” enough for 
all concerned in it. This newspaper is content with the distinction 
of having pioneered the movement and fostered it through the early 
stages of apathy on the part of some, to its present place of gen- 
eral recognition as a source of business well worth cultivating, as 
a large and increasing number of dealers are finding out. 





NE OF THE DIRECTIONS which modern associated effort 

is likely to take to an increasing degree is suggested by the 

field study of gum that is being carried on under the aus- 
pices of the Southwestern Hardwood Manufacturers’ Club as re- 
ported in this paper on page 62. Some of the work was not 
reported on in detail and the report regarding the drying of gum 
was preliminary only. Two piles of gum lumber were set apart 
for air drying, with measured and weighed boards in each. One 
pile showed a moisture decrease in four days from 120 percent 
to 70 percent and the other from 120 percent to 50 percent after 
six days on the racks. 
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Federal Capital Stock. Tax Should Be Repealed 


istration to revise the Federal tax laws, and to reduce the 

levies, at the coming session of Congress, lumbermen and other 
prominent leaders in industry are expressing the opinion that re- 
peal of the Federal capital stock tax provisions should be included 
in the legislative program. Editorial comment on these provisions 
of the law was made in the AMERICAN LUMBERMAN of Aug. 22, 
1925, and their repeal advocated. The provisions referred to are 
under “Title VII—Special Taxes—Capital Stock Tax,” Section 700, 
and are in part as follows: 

“Every domestic corporation shall pay annually a special excise 
tax with respect to carrying on or doing business, equivalent to $1 
for each $1,000 or so much of the fair average value of its capital 
stock for the preceding year ending June 30 as is in excess of 
$5,000. In estimating the value of capital stock the surplus and 
undivided profits shall be included; 


“Every foreign corporation shall pay annually a special excise 
tax with respect to carrying on or doing business in the United 
States, equivalent to $1 for each $1,000 of the average amount of 
capital employed in the transaction of its business in the United 
Sates during the preceding year ending June 30.” 


From the foregoing it will be seen that while the tax purports 
to be levied on the capital stock the law requires that “in estimat- 
ing the value of the capital stock the surplus and undivided profits 
shall be included.” It was thought that in making returns a cor- 
poration whose stock was traded on the exchanges might use the 
prevailing market price as the basis of value. But when the Ray 
Consolidated Copper Co. made its return in that way the commis- 
sioner of revenue refused to accept it and collected a tax on the 
basis of the assets of the company. On suit by the corporation to 
recover the excess paid under protest the court upheld the com- 
missioner. 

Commenting on these provisions of the law, Frank G. Wisner, of 
Laurel, Miss., president of the National Lumber Manufacturers’ 
Association, has said to a representative of the AMERICAN LUMBER- 
MAN: 

“T have talked with a number of business men in various sections 
and I found here and there instances where the capital stock sec- 
tion has been checking up capital stock tax returns and is making 
a revision based upon the value of the net assets of the corporations 
for the year for which the returns were made. This, I believe, 
is in accordance with the law providing for that tax. Business in- 
terests generally have felt that when they made their capital stock 
tax return, reflecting the amount of their capital stock, surplus and 
undivided profits, and particularly when those figures reflected the 
value of their property as of March 1, 1913, or the cost if acquired 
since that date, they have made an honest and correct return. Such 
figures are of course correct for all purposes in connection with 
corporation income tax returns, but the department holds that they 
are not necessarily correct in connection with the determining of 
the amount due on capital stock tax. 


l VIEW of the announced determination of the present admin- 


“Some other corporations have felt, where their stock had been 
freely traded in on the exchanges, that the average value of the 
shares of stock as reflected by sales freely made between willing 
buyers and sellers would determine the value of their capital stock 
for the tax purpose.” Mr. Wisner then referred to the decision in 
the Ray Consolidated Copper Co. case, holding to the contrary, and 
continued: 

“Business men generally feel that their capital stock tax returns 
have been properly made out, taxes have been paid, and because 
they have heard nothing from it up to this time, it is a closed mat- 
ter. Numbers of concerns here and there have recently had occa- 
sion to learn to the contrary.” Mr. Wisner then referred to the 
“wide latitude in the matter of determining the value of capital 
stock of corporations” and to court decisions upholding the theory 
that the presumption is strongly in favor of the correctness of the 
decisions of the head of a department in whom Congress has lodged 
authority to make decisions upon mixed questions of fact and law. 

The chief objection raised by business men is not to the amount 
of the capital stock tax, but to the method of levying the tax. It 
merely adds to the inquisitorial powers of government and per- 
petuates another bureau. On this point Mr. Wisner said: “The 


department has through its natural resources division been many 
years in determining the value of timber and other natural re- 


. sources as of March 1, 1913; and as it now appears, the depart- 


ment intends to embark upon another series of revaluations for 
the purpose of arriving at the value of the capital assets of each 
corporation in order to get at what under the law is the proper 
basis upon which to levy a capital stock tax. This means that cor- 
porations will not only have to continue making up capital stock 
tax returns with all of the details and work that have been incident 
thereto since the enactment of the law providing for that tax, but 
that there will be untold arguments and disagreements, with a very 
material increase in the number of employees in the valuation sec- 
tion and the capital stock section itself, and business will be sub- 
jected to no end of worry.” The thought had occurred to him, Mr. 
Wisner said, “that the reduction agreed upon in a tax upon cor- 
porations could be made by eliminating the capital stock tax en- 
tirely and adjusting the rate of normal tax on earnings of corpora- 
tions to such a figure as it is estimated would bring the required 
amount of revenue.” 

With respect to the effect of the repeal of the capital stock tax 
on the amount of revenue received by the Government, Mr. Wisner 
said: 

“My understanding is that the capital stock tax receipts have 
reached somewhere from eighty to ninety million dollars a year 
and that the corporation income tax returns have probably been 
in the neighborhood of seven hundred seventy-five to eight hun- 
dred twenty-five millions a year. If these figures are approxi- 
mately correct elimination of the capital stock tax would be 
equivalent to about a 10 percent reduction in the total tax now 
required of corporations from both income and capital stock taxa- 
tion. A reduction from 12% to 10 percent as the normal tax rate 
on corporations would be equivalent to a 20 percent reduction in 
that particular.” While he doubted the expediency of obtaining 
the larger reduction, Mr. Wisner felt sure that the business interests 
generally would greatly prefer to pay whatever tax they are 
obliged to pay through the medium of one set of returns, and in 
dealing with one department, rather than to be obliged to pay the 
same amount through a variety of returns and dealing with several 
departments. 

“My own thought,’ Mr. Wisner continued, “is that the capital 
stock tax should be eliminated, not merely for the purpose of elim- 
inating that much tax, but because of the continually changing 
basis for the tax and the great amount of annoyance and continued 
harassment in connection with the determining of values for each 
year.” 

All that Mr. Wisner here says will have the hearty approval of 
persons who wish to lessen the inquisitorial powers of government 
and to reduce to the lowest possible point the bureaucratic activi- 
ties of official Washington. The difficulties, controversies and im- 
positions involved in the administration of the capital stock tax 
law are of exactly the sort that bureaucracies thrive on. There 
are sound objections to the tax itself, one of the chief of which is 
that it is a burden upon the corporate property itself and is levied 
without regard to the earnings of the corporation in any given 
year. At a meeting of lumbermen and other business men held 
at Memphis, Tenn., last week a committee to investigate the capital 
stock tax matter was appointed. The subject was discussed and 
its repeal advocated also by John M. Gibbs, secretary of the North 
Carolina Pine Association, at a meeting of the Roofer Manufac- 
turers’ Club, held at Macon, Ga., Sept. 8. 

It is believed that the public interest will be better served by 
the repeal of the capital stock tax law than by its retention on the 
statute books in any form. It is one of those peculiarly objection- 
able laws that irritate and annoy the citizen at the same time that 
they multiply the number of government employees and increase 
the costs of government to an extent altogether out of proportion 
to the benefits returned in the form of revenue. It would seem to 
be the part of wisdom to include the repeal of this law in the tax 
revision program and lumbermen are urged to bring the question 
of its repeal before their congressmen and senators well in advance 
of the meeting of Congress and before the committee on ways and 
means of the House and the finance committee of the Senate begin 
their preliminary work. 
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Parry’s Ready Reckoner Sought 

I wonder if you can give me any information 
regarding where I might obtain a copy of “Parry's 
teady Reckoner.” This was published in 18858, 
us nearly as I can learn, and sold at $1 a copy. 
Are there any ready reckoners now on the market 
at a similar price ?—INQuIRY No. 1,591. 

{As there is no record in this office of the 
reudy reckoner sought by this inquirer, who is 
secretary of an eastern retail lumbermen’s asso- 
ciation, this inquiry is published with the hope 
that readers may know of the book wanted. 

For a number of years the AMERICAN LuM- 
BERMAN has published a vest pocket ‘‘ Ready 
Reckoner’? containing a great deal of valuable 
information for lumbermen, which is supplied 
at 50 cents a copy.—EDITor. | 


Dimension Lengths in Frame House 

fave you any data which show the percentages 
of the different lengths of dimension used in the 
ordinary frame house ?—-INQuIRyY No. 1,590. 

{This inquiry is made by a New York retail 
lumber concern. During the investigation of the 
short-lengths question by the Department of 
Commerce and the Central Committee on Lum- 
ber Standards, the committee published a chart 
or graph, showing the construction uses of 
short lengths of lumber based on measurements 
of 46,842 pieces. As these data were indicated 
by a graph, the percentages are not readily 
convertible into figures. However, they are 
about as follows: 


Over 8 to 9 feet Under 
9 feet both inclusive 8 feet 
Percent Percent Percent 
SS POT 8&5 12 
ee 27% 27 47% 
SS 5 5 20 
Sheathing ...... 47, : 45 
ROGENP ...c54 05% 62 Y, 10 28 
Sub Goor .....s. 4 22 
Siding ....... . 5O 8 42 
Wioorme ....... G8 6 29 
Porch flooring... 2 22, T5 
CREAN os aww oe 40 TY, 55 
BER. hy Aus a lanstele 45) f 48 


There is nothing in the graph to indicate the 
character of the construction in which these 
46,842 pieces were used. Presumably, however, 
it was in ordinary frame construction.—EpDI- 
TOR. | 


Retailers’ Advertising Campaign 

Can you give us some ideas for a series of ad- 
vertisements to be used in a codperative adver- 
tising campaign by a group of retailers? They 
feel that it is especially advantageous to adver- 
tise lumber now, because of the recent earthquake 
experience, The main theme of the advertising, 
of course, will be the advantages of wooden con- 
struction; and then, the advantages of buying a 
grade of lumber that is suitable for the purpose, 


showing how little more it costs to do this than + 


for the home buyer to substitute inferior grades 
to his own detriment.—INQuIRY No. 1587. 

| This inquiry comes from a California Jum- 
ber manufacturer, who is interested in aiding 
the group of retailers referred to, in the same 
State, to conduct an effective campaign along 
the lines indicated. The AMERICAN LUMBERMAN 
has suggested as a basis for planning this series 
of advertisements, that a start be made with 
the initial step in home ownership; that is, the 
acquiring of the building lot, explaining in a 
simple way the steps necessary to insure obtain- 
ing good title, also touching upon the advan- 
tages of favorable situation as regards trans- 
portation, schools, churches ete.; then taking 
up the various steps in building the home, such 
as the work of the architect, the contractor, and 
the very important part played by the lumber 
dealer in advising and recommending the best 
and most suitable materials to be used, and the 
valuable advisory service which he is able to 
render with regard to other features of the 
enterprise. 

The further suggestion was made that the ad- 
vertisement emphasize the fact that to the ordi- 
nary layman all lumber looks pretty much alike, 





there are vast differences in such 


but that 
essential points as strength, durability and ap- 


pearance in the finished job. Therefore, the 
importance of using good materials, such as 
are recommended by reliable lumber dealers, 
who naturally are the most competent judges, 
and who are interested in having materials go 
into home building jobs that will add to and not 
detract from their reputations as high grade 
lumber merchants, might well be ‘‘ played up’’ 
in the copy. In addition to these suggestions 
of a general character, specimens of advertise- 
ments appearing in codperative campaigns of 
retailers similar to the one under consideration 
have been sent to the inquirer.—Eprror. | 


Supply of Hardwood Ashes Wanted 


We are in the market for considerable quanti- 
ties of hardwood ashes, and shall be glad to have 
you put us in touch with manufacturers of hard- 
wood who burn their waste and save the ashes.— 
INQUIRY NO. 1,593. 


| This inquiry comes from an Illinois concern 
that desires to use the hardwood ash for 


will be supplied to interested readers on re- 
quest.—EDITOR. | 


Doyle-Scribner and Scribner-Doyle 

Please advise me if you have any information 
showing how the Doyle-Scribner and = Scribner. 
Doyle scales are arrived at and difference between 
them. We have the information on the Doyle- 
Scribner, but do not know how the other rules are 
calculated.—-INQuIRY No. 1,592. 

{The foregoing inquiry comes from a Louisi- 
ana lumber company. The Scribner-Doyle scale 
is just the reverse of the Doyle-Seribner, as the 
name indicates. In the Doyle-Scribner rule, 
the low values of the Doyle rule up to 28 inches 
in log diameters are retained, and the low val- 
ues of the Scribner rule above that point are 
combined with them. In the Seribner-Doyle 
rule, the diameters of the Scribner rule below 
28 inches are combined with those of the Doyle 
rule for 29 inches and over. The Sceribner- 
Doyle rule is understood to be the official rule 
of the State of Louisiana, which it is under- 
stood, originally made the combination which 
now is known as the Seribner-Doyle rule— 


fertilizer purposes. 


The name of the inquirer 


EDITOR. | 





1873 


From 
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A few weeks ago we pub- 
lished a few reasons that in- 
duced us to the belief that a 
national association of lumber- 
men would be beneficial to the 
trade of the whole country. 
Since that writing it has been 
suggested that a uniform set of 
technical phrases descriptive of 
the several species of timber 
could be adopted by the trade 
of the land to great conven- 
ience and profit of all parties 


interested in the business. 
* * *% 


Charleston (S. C.) timber 
and lumber inspectors are not 
allowed to charge more than 8 
cents a thousand feet. 

t 


Does anyone ever wonder 
why the darkwood so highly 
valued for furniture should be 
called rosewood? Its color cer- 
tainly does not look much like 
that of a rose, so we must look 
for some other reason. We 
are told that when the tree is 
first cut, the fresh wood pre- 
sents a very strong, roselike 
fragrance, hence the name. 

* * * 

The suspension of the S. B. 
Gardner Co., of this city, 
created much surprise, espe- 
cially in business circles. The 
company was among the ac- 
knowledged leaders of the 
lumber trade in Chicago and 
the West, and generally re- 
garded with considerable favor 
in financial quarters. Mr. 
Gardner, the founder and 
president of the company, is 
one of our oldest citizens and 
business men, and more or less 
sympathy was expressed on all 
sides for his unexpected em- 
barrassment. It is understood 
that the liabilities of the com- 





pany will average from $800,- 
000 to $1,000,000, while its 
assets, which consist mainly of 
timber lands in Wisconsin, are 
reported at $1,400,000. 

* & * 


On Tuesday last, Lutcher & 
Moore, at their Williamsport 
(Pa.) mill, on the south side 
of the river, cut 62,589 feet of 
hemlock lumber with a 52-inch 
circular saw, working eleven 
and one-half hours. The lum- 
ber embraced all sizes from 
3x4 to 3x12. During the same 
day they also cut one log, 
which measured 304 feet, in 
two minutes and five seconds! 
This surpasses the steam mill 
of Mr. Blandy, which is adver- 
tised in another part of this 
paper as having “beat seven 
competitors” at the U. S. Fair, 
Cincinnati, “sawing 960 feet 
out of two logs in eight min- 
utes.” The mill of Lutcher & 
Moore is one of the very best 
in this section, and that their 
operators know how to manu- 
facture lumber rapidly is 
clearly shown in this big day’s 
work 

* * & 

Hugo Kullak, known as the 
lumber king of Kansas, died in 
Topeka, in that State, on July 
13. Mr. Kullak was a native 
of Prussia, and was by trade a 
carpenter. He came to this 
country in his early manhood 
and after many wanderings 
and vicissitudes he finally set- 
tled in Topeka, which was then 
in the early stages of its his- 
tory. Here Mr. Kullak began 
business in a small way as 
a contractor, and finally in- 
creased his business until in 
1869 it was estimated that he 
had built half the town. That 





year he opened the first lumber 
yard in Topeka, and succeeded 
this enterprise with others of 
the same kind until, when he 
died, he had sixteen operations 
in different towns in the State. 
His business averaged about 


$400,000 a year. 
* * * 

The French department of 
the Vienna Exposition con- 
tained a great collection of 
band saws, which form of cut- 
ting is so much used for the 
heaviest logs, superseding to a 
great degree the old-fashioned 
sawmill, #* #* 4# 


The program of the North- 
ern Pacific Railroad is to run 
their road as far as the British 
line, in order to secure the im- 
mense area of the most mag- 
nificent timber land in_ the 
world, which skirts the Sound. 
They are entitled to 25,600 
acres of this fine land for 
every mile of railroad built, 
and if they construct a line 300 
miles in length through that 
portion of the territory they 
will possess the enormous 
quantity of 7,680,000 acres of 
land, and all thickly covered 
with forests which cannot be 
excelled by any portion of the 


globe. Timber adjacent to 
bays and navigable water 
courses is becoming scarce, 


and hence this land must be- 
come very valuable in a few 
years at the farthest. The tim- 
ber owned by the Grand Rapids 
& Indiana Railroad Co. in the 
vicinity of Grand Rapids, 


Mich., has increased within a 
few years from $2 to $100 an 
acre, and that on the Sound 
must prove of greater value, as 
it is adjacent to many ship- 
ping ports. 
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Southern Pine Movement Heavy 

Unfilled orders at southern pine mills have 
been showing a steady expansion, though total 
production during the first thirty-five weeks 
of this year was 105 percent of ‘‘normal’’ 
against 101 percent for the corresponding pe- 
riod of 1924, for orders so far this year have 
reached the same percentage of actual out- 
put as did last year’s orders. Current pro- 
duction is only slightly above last year’s 
figures, but demand this year has shown a 
more decided tendency to gain on it—orders 
for the week ended Aug. 30 last year were 
§ percent above output, but in the correspond- 
ing week this year they were 15 percent above, 
and a similar comparison for the following 
week shows orders 10.34 percent below produc- 
tion last year; this year, 5.10 percent above. 

Building is, of course, taking the bulk of 
the output, but city demand seems to be yield- 
ing first place to that from rural points. 
Though there has been a falling off in trade 
in drouth affected parts of the Southwest and 
in other localities because of adverse crop 
weather, it is more than offset by increased 
buying in other sections. Hot waves and 
drouth have had a deterrent influence on trade 
in general in the middle West, but business 
with the East has been increasing. Construc- 
tion demand for timbers is augmented by a 
larger call from the railroads, and export 
trade tends to improve. 

Uppers from the larger mills are in heavier 
movement and stronger in price than is the 
product of the smaller operators, and better 
grades of such items as flooring are expected 
to advance. Prices as a whole, however, seem 
pretty well stabilized at the recent levels, 
and their general acceptance by buyers is 
shown by the ease with which inquiries are 
turned into orders. 


Western Pines Trade Hesitant 


Recent advances in Inland Empire pines have, 
naturally, caused some hesitancy on the part of 
buyers, but there is evidence that it is being 
overcome. While during the week ended Aug. 
22, orders fell to 64 percent of production, they 
had reached 82.65 percent during the following 
week, those booked by thirty-four identical 
mills showing an increase of 28.12 percent. De- 
mand since then has continued in fair volume. 
The middle West markets are the least receptive, 
but trade with the eastern seaboard is active, 
and Montana promises to be a large buyer. Re- 
cent advances in Pondosa amounted to 50 cents 
to $1 in Nos. 1, 3 and 4, while in Idaho pine 
there were reductions of $2 to $3 in items of 
No. 1, offset by advances of 50 cents to $2 in 
Nos. 2 and 3. The new prices as a rule are 
firmly held to, and producers believe that fur- 
ther advances will soon be in effect. 

Demand for California pines is expanding, 
and it is believed that the year’s business will 
break records. During the week ended Aug. 29, 
the mills booked orders for 18 percent more 
than they cut, although shipments for the 
thirty-five weeks of the year ended on that date 
had amounted to 94 percent of the production. 
Comparative reports from twenty-six mills show 
that while July production had inereased 18 
percent over that of July last year, shipments 
had made a gain of 51 percent. Stocks of both 
uppers and commons were one-third covered by 
orders on July 1, before demand had reached 
its present level. Orders for box then amounted 
to almost twice the mill inventories. Sales with- 
in California are heavy, and export trade has 
shown a revival. Prices have made some ‘ad- 
vances and are strong. 

Redwood production, which during the first 
thirty-five weeks of this year amounted to 104 
percent of ‘‘normal,’’ was increased to 118 
percent of that figure during the week ended 
Aug. 29, so that the manufacturers see evidence 
of market improvement. Orders during the 





week mentioned amounted to 91 percent of 
production, against shipments of 89 percent. 
California itself is taking the bulk of the out- 
put, but depletion of eastern storage stocks 
promises a heavier movement there. 


Northern Hardwood Trade Brisk 


Northern mills during the four weeks ended 
Aug. 29 booked orders for nearly twice as much 
as they produced, new business amounting to 
19,299,000 feet against production of 11,252,000 
feet. And as shipments are a close second to 
orders, mill stocks are being reduced. During 
the twelve months’ period ended July 31 of this 
year, the mills had produced but 89 percent 
as much as during the corresponding period a 
year ago, and their shipments totaled only 79 
percent of last year’s, so that there had been 
some accumulation, owing largely to the nature 





Statistics on production, orders and 
shipments appear on page 54 





of this year’s trading, which has run to hand- 
to-mouth purchases. The increased, movement 
is rapidly putting the mills into a stronger 
statistical position, while the condition of con- 
sumers’ stocks leads to the belief that buying 
will be well maintained during the remainder of 
this year. 

The millwork plants are heavy buyers, for 
building activity in the North is creating a 
large demand for trim; that from the cities 
promises to be well maintained into the fall, 
while rural yards will be marketing increased 
amounts. The maple flooring factories are 
also benefiting, and improved call for their 
product is causing a depletion of stocks, de- 
sirable flooring items being heavily oversold. 
Both the furniture and automotive industries 
are taking more northern hardwood, but the 
volume of this business is below expectations. 
Implement factories are now becoming better 
buyers. The low grades are in heavy request 
by the box manufacturers. While minor adjust- 
ments have been made in prices recently, prae- 
tically all quotations remain at former levels 
and are very firm. 


Southern Hardwoods Are Active 


More southern hardwood mills are start- 
ing up again after the period of curtailed 
production, but the increase of output so far 
has been accompanied by an improvement in 
demand. As mills have resumed cutting, how- 
ever, buyers have shown some tendency to 
hold off, evidently fearing that a larger vol- 
ume of offerings would have a depressing 
effect on prices. Producers, on the other hand, 
are keenly aware of the danger of over- 
production, and their endeavor will probably 
be to meet fully all demands that it is pos- 
sible to meet on a fair level of returns. 

lurniture manufacturers are heavily in the 
market for their needs in gum, which con- 
tinues scarce. This is perhaps the leading 
buying group at the moment, and low fac- 


tory stocks of raw material combine with 
good retail sales of furniture to ensure a 


continuance of its purchases. The automotive 
factories have gradually been increasing their 
takings, but are conservative, and it would 
appear that hardwood sellers will have to look 
more largely in future to the makers of 
higher grade cars. Overseas inquiries have 
picked up and there is every reason to expect 
that they will be followed by more orders. 
Millwork and flooring plants continue to take 
large quantities, and demand from these users 
promises to extend well into the fall. Both 
groups are ready takers of oak. Demand from 
the box makers is well sustained. 

The reduction of mill stocks through cur- 
tailment has brought them to about normal 
levels; as a whole they seem ample for cur- 





rent needs. But stocks of items in heaviest 
request have reached a low point, and these 
are sometimes difficult to secure. New cut- 
ting will, however, soon bring the holdings of 
the mills into better balance with the needs 
of buyers. Red gum is the strongest item 
because the scarcest; the rest of the list has 
advanced a dollar or two and as a whole is 
firm to advaneing. 


Cypress Demand Very Strong 


Total bookings by the cypress mills during 
the week ended Sept. 2 amounted to 24.71 
percent of their production, although the pro- 
duction was at normal. Demand is rather 
spotty as to buying territory and class of 
trade. Rural yard business has been some- 
what hesitant in sections where crops suffered 
by recent adverse weather, but the peak of 
this business is reached in September, and 
inquiry from these yards indicates that they 
expect to make larger calls on the mills. 
Volume of buying by city yards is well main- 
tained. Industrial demand continues rather 
light, though apparently it is more active in 
the East than in the middle West, there being 
a good coastwise movement to North Atlantic 


ports. Lower grades find a ready market in 
producing territory, especially in Florida. 


Price readjustments have been made, includ- 
ing a decrease of $5 on many items of factory 
rough, and have undoubtedly stimulated trad- 
ing, but the general level of quotations may 
be said to be firmly maintained. Shipments 
during the week covered by the last report 
were nearly 7 pereent above production, 
further reducing stocks, while unfilled orders 
increased 414 percent, so that the statistical 
position of cypress is very strong. 


Fir Order Files Increase 


While the report of 107 of the larger west 
Coast mills for the week ended September 
5, shows aggregate bookings to be 98% per- 
cent of production as compared with 106 
percent the week before, this apparent de- 
crease may be accounted for in the fact that 
seven fewer mills reported than for the pre- 
ceding week. Shipments were 95 percent of cut 
and 97 percent of orders, so both stocks and 
order files increased. 

While the volume of business is well main- 
tained, demand has declined in varying de- 
grees in some of the larger cities of the middle 
West and East, and reports from agricultural 
sections indicate that the country yards are 
displaying more caution in their buying. The 
mills, however, are reported to have about 
all the business from the middle West that 
they can handle, as it is largely of the mixed 
car variety, which is hard to fill. 

There is little change in the movement to 
the Atlantic coast. Yards on the eastern sea- 
board are well stocked, according to all re- 
ports, but prospects of sustained building ae- 
tivity during the fall lead both producers and 
distributers to believe that they will be pur- 
chasing moderately for the next two and a 
half months. An excellent fruit crop and 
record building activity are the most hopeful 
signs in the California market, which is re- 
ceiving heavy rail and cargo shipments. The 
export trade has improved a little since the 
advent of September, which ordinarily sees 
an expansion in Japanese business. 

Notwithstanding the fact that ideal 
weather and the passing of the fire hazard 
has caused an increased number of cargo mills 
to put on extra shifts and has been a signal 
for the resumption of operations on the part 
of 80 percent of the small mills, production 
is but slightly above shipments and stocks of 
uppers, especially, are still low. The log sup- 
ply is easy but there is no excess. Producers 
refuse to make any concessions on uppers, 
which are firm, but commons, because of sur- 
plus stocks, are weak. 
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Decrease in Lumber Movement 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Sept. 10.—Reports 

received by the National Lumber Manufac- 
turers’ Association today from 331 of the 
larger softwood mills of the country for the 
week ended Sept. 5, indicated an apparent 
decrease in production, shipments and new 
business, as compared with reports from 372 
mills for the preceding week. This decrease 
probably was due to the Labor Day holiday 
resulting in 41 fewer mills reporting on time. 
Despite the decrease for the week, substantial 
increases were noted in all three items in 
comparison with the same period a year ago. 

The unfilled orders of 244 southern pine and 
west Coast mills at the end of last week 
amounted to 629,805,934 feet, as against 633,- 
504,114 feet for 251 mills the previous week. 
The 137 identical southern pine mills in the 
group showed unfilled orders of 270,868,101 
feet last week, as against 370,383,124 feet for 
the week before. For the 107 west Coast 
mills, the unfilled orders were 358,939,833 
feet, as against 363,120,990 feet for 114 mills 
a week earlier. 

Altogether the 331 comparable reporting 
mills had shipments 97 percent and orders 96 
percent of actual production. For the south- 
ern pine mills, these percentages were re- 
spectively 104 and 105; and for the west Coast 
mills, 95 and 97. Of the reporting mills, 326 
(having a normal production for the week of 
203,949,091 feet) gave actual production 110 
percent, shipments 106 percent and orders 
107 percent thereof. 


The figures for last week, the week before 
and the same week last year when 366 mills 
reported, follow: Production — 231,494,631 
feet, against 253,133,181 feet the week before, 
and 217,889,755 feet last year. Shipments— 
223,778,546 feet, against 247,940,223 feet the 
week before, and 206,282,326 feet last year. 
Orders—223,096,968 feet, against 259,918,065 
feet the week before, and 201,858,957 feet 
last year. 

A comparison of the lumber movement for 
the first thirty-six weeks of this year with 
the same period of 1924 follows: Production 
—8,755,378,948 feet, against 8,368,351,631 
feet; 1925 increase, 387,027,317 feet. Ship- 
ments—8,641,191,086 feet, against 8,311,237,- 
449 feet; increase, 329,953,637 feet. Orders— 
8,514,499,375 feet, against 8,056,561,128 feet; 
increase, 457,938,247 feet. 

The mills of the California White & Sugar 
Pine Manufacturers’ Association make 
weekly reports, but for a considerable period 
they have not been comparable in respect to 
orders with those of other mills. Conse- 
quently, the former are not represented in 
any of the foregoing figures. Three of these 
mills reported a cut of 1,887,000 feet; ship- 
ments, 1,398,000 feet, and orders, 443,000 feet. 
The reported cut represents 2 percent of the 
total of the California pine region. As com- 
pared with the preceding week, when nine 
mills reported, large but only apparent de- 
creases in production, shipments and new 
business were noted. 


The West Coast Lumbermen’s Association 
wires that new business for the 107 mills re- 
porting for the week ended Sept. 5 was 2% 
percent below production, and shipments were 
3 percent below new business. Of all new 
business taken during the week, 37 percent 
was for future water delivery, amounting to 
37,382,303 feet, of which 27,425,199 feet was 
for domestic cargo delivery, and 9,957,104 feet 
export. New business by rail amounted to 
1,888 cars. Thirty-two percent of the week’s 
shipments moved by water, amounting to 
31,249,425 feet, of which 23,267,025 feet moved 


coastwise and intercoastal, and 7,982,400 feet 


export. Rail shipments totaled 1,998 cars, 
and local deliveries, 6,469,611 feet. Un- 
shipped domestic cargo orders total 123,213,- 
189 feet; foreign, 88,596,644 feet, and rail 
trade, 4,571 cars. The demand for loggers, 
especially rigging men, showed a noticeable 
increase. Labor turnover at sawmills has 
been very low. Due to slow shipments, plan- 
ing jobs have been fewer, but no decrease in 
sawmill activity has been noted. 

The Western Pine Manufacturers’ Associa- 
tion, with four fewer mills reporting than for 
the preceding week, showed decreases in pro- 
duction, shipments and new business. 


The California Redwood Association, of 
San Francisco, did not report this week. 


The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood pro- 
duction), with three fewer mills reporting, 
showed a slight decrease in production, while 
shipments and new business were about the 
same. 


The Northern Pine Manufacturers’ Asso- 
ciation reported a notable decrease in produc- 
tion; shipments about the same, with new 
business considerably below that reported for 
the previous week. 


The Hardwood Manufacturers’ Institute 
began making weekly reports with the week 
ended Sept. 5, and will hereafter report regu- 
larly. Sixty-one units reported production 
9,920,118 feet; shipments, 9,643,487 feet, and 
orders, 10,524,931 feet. The normal produc- 
tion of these units is 11,686,000 feet. 

| Barometers of the Southern Pine Associa- 
tion and the Southern Cypress Manufacturers’ 
Association appear on page 55.—EbpITor. | 


Ontario Concern Suffers Big Fire Loss 
[Special telegram to AMERICAN LUMBERMAN] 
MONTREAL, QUE., Sept. 9.—More than fifty 

million feet of lumber, the property of the 

Hawkesbury Lumber Co. (Ltd.), Hawkesbury, 

Ont., was destroyed by fire which broke out this 

morning in a lumber pile at the west end of the 

island on which the company’s yards and mills 
are located just opposite the town in Ottawa 

River. At a valuation of $60 per 1,000 feet, 

the loss is set by R. L. Blackburn, of Ottawa, 

managing director, at $7,000,000, which is 
stated to be well covered by insurance. The 
entire yards were swept and the lumber de- 
stroyed, but the fire was under control this 
afternoon. Luckily for the town of Hawkes- 
bury, the wind was blowing in the opposite 
direction, for the great draft from the cauldron 
of the fire carried burning planks as high as 

200 feet in the air and for long distances. The 

town of Grenville, on the Quebec side, was 

showered with embers and dust from burning 
lumber. 


(Saas 


Veteran Southerner Seriously Ill 


LUFKIN, TEX., Sept. 8.—The many friends 
here of G. A. Kelley, veteran lumber manufac- 
turer, president of the Carter-Kelley Lumber 
Co., of Manning, were grieved to learn a few 
days ago of Mr. Kelley’s serious illness at his 
summer home in Huntington, Canada. His son, 
Ward Kelley, and son-in-law, Carl DuPuy, left 
immediately upon receipt of the information for 
Huntington, where Mrs. DuPuy already is with 
her father, having accompanied him to the sum- 
mer home. Mr. Kelley is a former mayor of 
Lufkin, a leader in community development and 
prominent in the affairs of the Southern Pine 
Association. 


New Georgia-Florida Roofers Rule 


JACKSONVILLE, FLA., Sept. 8.—Arthur T. Up- 
son, lumber standards advisor, National Lum- 
ber Manufacturers’ Association, Washington, 
D. C., was in Jacksonville this week conferring 
with Secretary E. C. Harrell and Chief Inspec- 
tor B. E. Bibby, of the Georgia-Florida Saw 
Mill Association, with reference to grading 
rules to conform to American Lumber Stand- 
ards. 

Of interest to manufacturers of roofers will 
be a special grading rule to be known as 
Georgia-Florida Roofers, which will be printed 
in the new grading rule book now in the hands 
of the printer. Grades and specifications for 
Standard Roofers and also Georgia-Florida 
Roofers will read as follows: 


Standard Roofers—S2S&CM, S2S&CME&CB1 or 
2S, and/or Shiplapped 

247. Standard Sizes: Dressed and matched, #3 
inch thick by 54-inch, 74-inch, 94-inch, and 
114%-inch face widths, with tongue 44-inch wide. 
Shiplapped 4%§-inch thick by 5%%-inch, 74-inch, 
9¥%-inch, and 11%%-inch face widths, with lap 
%%-inch wide. 

248. Grades: No. 2 common and No. 3 com- 
mon. 


249. Lengths: Standard lengths are 4 to 20 
feet, inclusive, and the following percentages of 
short lengths may be included in all miscellaneous 
or mixed-length shipments: 

No. 2 common—5 percent 4- and/or 5-foot: 5 
percent 6- and/or 7-foot; 5 percent 7- and/or 
9-foot. 

No. 3 common—Not to exceed 20 percent 4- and 
6-foot lengths. 


250. Special Provisions: Pieces of D&M roofers 
having not less than y,-inch tongue and shiplapped 
roofers having not less than %-inch lap will be 
admitted in No. 2 common. Pieces with y,-inch 
lap will be admitted in No. 3 common shiplapped 
roofers. 


251. No. 2 common standard roofers will admit 
the following defects or their equivalent: Knots 
not necessarily sound, the average diameter of 
any one knot not to exceed approximately 3 inches 
in 6-inch widths, 3144 inches in 8-inch widths, 4 
inches in 10-inch widths, and 4% inches in 12- 
inch widths; through checks, not to exceed one- 
half the length of the piece; worm holes; deep 


torn grain or equivalent machine defects; pitch 
pockets* pitch; pith; through shakes not to ex- 
ceed one-half the length of the piece; splits not 
to exceed one-fourth the length of the piece: 
streak ef advanced decay not to exceed one-half 
inch wide by one-fourth length of the piece, or its 
equivalent in unsound red heart; stain; wane not 
extending into the tongue or for more than one- 
half the thickness of the top lip on the groove in 
D&M, or for more than one-half the thickness of 
the lap in shiplap on the face side; or other de- 
fects that will not cause waste to exceed one- 
fourth the length of any one piece. 

252. No. 3 common standard roofers will admit 
all pieces that can not be used as No. 2 common 
standard roofers, but are suitable for use as cheap 
sheathing or lathing, without waste of more than 
one-fourth the length of any one piece. 


Georgia-Florida Roofers—S2S&CM, S2S&CME& 
CB1 or 2S, and/or Shiplapped 

253. Sizes: Dressed and matched, %-inch thick 
by 54-inch, 74-inch, 94-inch, and 1114-inch face 
widths, with tongue 4%4-inch wide. Shiplapped, 
*%-inch thick by 54-inch, 74-inch, 9%%-inch, and 
11%-inch face widths, with lap %-inch wide. 

254. Grades: No. 2 and No. 3. 

255. Lengths: Standard lengths and _ percent- 
ages of short lengths shall be the same as for 
Standard Roofers. 

256. Special Provisions: Scantness of tongue 
or lap, permissible in No. 2 and No. 3 Georgia- 
Florida Roofers, shall be the same as in No. 2 
and No. 3 common standard roofers. 

257. No. 2 Georgia-Florida roofers will admit 
the following defects or their equivalent: Knots 
not necessarily sound, the average diameter of 
any one knot not to exceed one-half the cross sec- 
tion of the piece in the rough; worm holes, deep 
torn grain or equivalent machine defects; through 
checks or shakes; splits; streak of advanced decay 
not to exceed one-half inch wide by one-fourth 
the length of the piece, or its equivalent in un- 
sound red heart; stain; wane not extending into 
the tongue or for more than one-half the thick- 
ness of the top lip on the groove in D&M or for 
more than one-half the thickness of the lap in 
shiplap on the face side; or other defects that 
will not cause waste to exceed one-eighth the 
length of any one piece. 

258. No. 3 Georgia-Florida roofers will admit 
all pieces that can not be used as No. 2 Georgia- 
Florida Roofers, but are suitable for use as cheap 
sheathing or lathing, without a waste of more than 
one-fourth the length of any one piece. 
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An Old Farm House Successfully Remodeled 


? 


In scouting for good examples of ‘‘old homes made new’ 
the AMERICAN LUMBERMAN’s representative has found that the 
farmer is wide awake to the advantages of remodeling, and that 
the percentage of remodeled farm homes is probably higher 
than any other class, unless it be those of small country towns. 
The sturdy, prosperous looking farm home here shown is a 
building of a type particularly adapted to successful remodel- 
ing, being of the plainest and most substantial construction. 

The original house was not changed except that the front 
bedroom and parlor were merged into one big living room, and 


a combined sun parlor and open porch was added on the front, 
with a wide opening from the living room into the sun parlor. 
This eliminated one bedroom, but with a ‘‘day bed’’ the sun 
parlor can be utilized as a sleeping room. 

The small bedroom at the rear of the original front bedroom 
became a bathroom, and the new addition, in the form of a 
leanto at the rear of the house, provided space for a new bed- 
room on the corner. The original kitchen in the main struc- 
ture was extended four feet into the new structure, and con- 
verted into a well proportioned dining room with kitchen back 
of it. The upstairs remains unchanged. As can readily be 
seen, the improvements described have transformed the old 
house into a sunny, roomy and convenient modern home. 

In addition to the alterations in the residence, a spacious 
implement shed was added on to the barn as shown. 





Cut out in outline this part, which shows the improvements described above, 
lay it on the large picture, moving it about until in position, and observe the effect 
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Iowan Believes Corn Belt Values Put on Sound Basis by Deflation— 
Farmers’ Store Ventures Proved to Them Efficiency of Retail Merchant 


When the Realm called upon C. W. Chap- 
man in the general offices of the C. W. Chap- 
man Lumber Co., in the Marsh Place Build- 
ing, Waterloo, Iowa, we found him sur- 
rounded by financial journals and general 
market reports. The head of a big line- 
yard concern, when he is also the finance 
officer, needs to know how the world of 
business and of affairs is wagging. He 
realizes, perhaps more keenly than the rest 
of us do, that his industry is tied up in the 
great web of national and international 
manufacturing and marketing. 


business is now running along at high pres- 
sure, as usual. The bank failures have been 
a rough indication of business that was over- 
extended several years ago, and while a 
good many people seem to think it was bad 
banking and that the banks pulled other 
industries down, as a matter of fact the 
difficulties came to the banks principally be- 
cause it came first to other lines. There 
were a couple of failures in this city, but 
they were pretty well handled; and here, 
as elsewhere in the State, buying and sell- 


on to a solvent basis again. Much of the 
‘general hard times’ was plain scare. Those 
who got into bad shape caused lots of un- 
easiness, and some others who could have 
pulled through safely if given the chance, 
found themselves pressed by creditors who 
feared for the safety of their loans. 

“This, as you probably know, is quite a 
dairy center. You ought to come up to our 
big dairy show some time. It’s a well es- 
tablished, yearly affair. It does a lot in 
getting blooded stock placed on the aver- 

age farm, and it helps in an edu- 





A distant failure may re- 
verberate very quickly in a 
lumber yard office, and _ the 





A REMARKABLE RECOVERY AFTER ALL THE DOCTORS 


HAD FAILED 


average farmers how to improve 


cational way in showing these 
| their methods. There’s a cream- 








salvaging of a railroad half a 
continent away may remove a 
series of pressures from the 
business world that will set 
farmers to building barns. How 
come? Easy. Out in this coun- 
try, to take a random example, 
local capital is rather plenti- 
ful but, as in every great pro- 
ducing area, local money must 
be supplemented by funds from 
big financial centers. Those 
centers are pretty sensitive to 
shifts of the financial barom- 
eter. They have their interests 
as well as their cash spread all 
over the world. If things go 
well for the financiers, they are 
ready and able to expand; if in- 
dustrial sickness develops, they 
must pull in some of their 
projects to protect themselves 
in the place where the crisis is 
occurring. We heard not long 
ago of a western town in which 
there were two rather prosper- 
ous banks. These banks had 
their surplus invested in bonds 
of one kind or another, but the 
investment lists of the two were 
not the same. Two or three dis- 
tant industries, representing the 
investments of one bank, evapo- 
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ery in a little place not far from 
here that pays out around $200,- 
000 a month to its patrons. 
Think what that money means 
to that community. It’s real 
cash money, and it flows out 
steadily the year around. 

“T was talking with a banker 
friend a little while ago about 
a young farmer. The banker 
had helped him get some blooded 
dairy stock several years ago, 
and the farmer was doing’ first 
rate. He had paid all his debts 
and had about $2,500 in savings. 
The banker thought he was go- 
ing to sell this young fellow 
some more land. But one day 
the farmer came into town with 
a fine new car that represented 
about all his savings. ‘What’s 
the use?’ asked the _ banker. 
Well, on the face of it the trans- 
action seems ridiculous. And 
yet, I’m not so sure. I wouldn’t 
have advised this particular pur- 
chase, but a person has got to 
see these things in their true 
light. I don’t believe it would 
have been a good service to that 
farmer or to his community if 
he had been turned into an old- 
time skinflint. I’ve known lots 
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rated one hot night, and the 
bank busted right in the faces 
of the early morning callers. 
The depositors probably didn’t 
know these industries by name; but when 
the plants quit, the bank quit, too—and it 
quit with some hundreds of thousands of 
local deposits in it. During the same period 
the other bank accumulated a bumper of 
several thousands through the increase in 
market value of the securities it held. Tell 
these local depositors that general market 
conditions have no effect upon local busi- 
ness; see if you can make them believe it. 


Iowa Depression Ended 


Mr. Chapman was inclined to talk more 
about Iowa business conditions in general 
than about ways of selling shingles or fig- 
uring the mark-up on paint. 

“T think it isn’t going to be long until 
we can say that Iowa business is out of the 
Slough of Despond,” he said. “In fact much 


Orr, in Chicago Tribune 


Good crop returns have brought cheer into the Corn Belt, and it is be- 
lieved the farmers will now pay less attention to political quackery 


ing are gaining back their old speed. I do 
think that some bankers and other finan- 
ciers have to bear a rather large share of 
blame for the unwise land speculation, for 
they encouraged and financed it. I don’t 
think there was much if any fraud involved 
in this, but these men, who should have 
known better, made possible the capitalizing 
of land beyond its earning power. That 
matter is pretty well adjusted again. 
“It’s a curious thing and one that many 
people do not stop to consider, that in the 
very hardest of times a large part of the 
people are in good financial shape, are earn- 
ing money and are living well within their 
income. That was true of Iowa farmers, and 
it helps explain the rapidity with which 
Iowa business is recovering itself. Only a 
minority had to make readjustments to get 


of country skinflints in my time, 
and I’m ready to say that they 
nearly always were a_ public 
detriment. Maybe that sounds 
queer, but this is the way they usually 
worked: Their one idea was the ownership 
of land. They sacrificed everything to buy 
more and more farms. I can understand 
how a good many of them got that idea. In 
the early days of the State, land was the 
most obvious form of investment. Some 
of these men came from Europe, where the 
ownership of land marked the difference 
between peasants and gentry. In their de- 
sire to better themselves they coveted land 
and got it. But they did little real improv- 
ing of their farms. Buildings were small 
and mean. General business, that should 
flourish in such a community, was starved 
out, while families worked long hours and 
had little pleasure. In fact the farms them- 
selves were inefficiently worked, because the 
owners would not buy the tools and the 
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stock needed for working them properly. 
Acre for acre, these farms were not produc- 
ing the wealth that neighboring farms 
belonging to less ‘thrifty’ men produced. 

“There is a sort of economy that defeats 
itself. It takes a good deal of intelligence 
to strike an even balance between two ex- 
tremes. A man who lives beyond his in- 
come, whether on a farm or in town, is 
headed for ruin; but he can be just as 
undesirable a citizen, as I see it, by being 
too tight. This young fellow was making 
and saving money, and he’ll continue to do 
so. He and his family want to live com- 
fortably as they go along. Since he paid 
cash for his car, cash that he has earned 
and saved, I’m inclined to think that he 
probably had the thing pretty well figured 
out before he bought the car. Business is 
a pretty complicated thing when you look 
at it as a whole, and a State full of misers 
would probably find in time that they were 
defeating their own purpose. 


Waterloo Is Fine Community 


“Waterloo is a fine, upstanding community 
of Americans. We have no so called ‘for- 
eign’ element. This doesn’t mean that all 
our people came 


amused over the troubies of the ‘cocky farm- 
er.” These people are not very thought- 
ful, of course,-for they seem rather glad 
that farmers are getting, as they think, 
smashed down. They think it is little less 
than immoral that so many mid-western 
farmers should own .motor cars, forgetting 
that they are making these cars and are 
depending upon farmers, among others, to 
make a market for them. 


City Deflation to Come 


“But the thing I was going to mention is 
the fact that, as I see it, these easterners 
are about due for some serious trouble as 
a result of their unwise city booms. Cities 
are having a big, and in the main healthy, 
growth. About 70 percent of Americans 
are town and city dwellers, and that’s all 
right. Probably we don’t need them on 
farms, for modern methods and modern tools 
make it posible for 30 percent to raise the 
nation’s food, with a surplus left over for 
export. If the city dwellers came back to 
the farms there’d be no work for them. But 
city growth has been going forward so rap- 
idly that there has been some very unwise 
wild-catting in city blocks and city dwell- 


a basis of sgund earnings, but in addition 
to that it has turned the attention of farm- 
ers back to their natural work. At the 
peak of their supposed prosperity, when 
money was so plentiful, they felt they could 
afford to experiment in other fields. They 
began starting stores and buying agencies 
of various kinds. They really got pretty 
cocky and thought they were at the point 
of having everything their own way. That 
was a blow at retail business. Retailers 
have no monopoly on the field; don’t claim 
to have and don’t try any combinations in 
the effort to create a monopoly. At least 
they don’t if they’re wise. The field is wide 
open, and the farmers were entering it. 
But they learned during later straitened 
periods that retailing takes expert knowl- 
edge and, like other things that require such 
knowledge, could not be made to work by 
novices. They found out that retailers were 
really serving the public more efficiently 
and more economically than the public 
could serve itself. 


“In fact I should say that farmers have 
learned quite as much about sound finance 
during the period of deflation as anybody 
did, and perhaps more than some have 

learned yet. They 





over in the Mayflow- 
er; but it does mean 
that they have been 
here for generations 
enough so that they 
have come to under- 
stand American 
standards and live in 
an American way. 

“The city has 
plenty of building 
money. This is a 
strong building and 
loan community. The 
associations are of 
long standing and 
have been ably man- 
aged from the first. 
Banks have plenty 
of money and are in- 
terested in real estate loans. In fact, if you 
inquire among the local dealers I think you'll 
be told that representatives of the banks 
come around every little while to see if there 
are not projected buildings, in the city or in 
the country, on which they might be able 
to place a loan. I think that local dealers 
generally are asked to do little financing, 
beyond the usual open book accounts, un- 
less it is a kind of risk in which they are 
not interested. If a man fails to get a loan 
from the banks or from the building and 
loan, he will sometimes try what he can do 
in the way of persuading a dealer to put up 
the capital. Needless to say, such prospects 
are no more attractive to dealers than they 
are to bankers. But there are not a great 
number of that kind, and the number of 
sound risks that are financed in these other 
ways is large enough to keep sales coming 
right along. There has been a pretty large 
volume of repairs and remodeling, with 
quite a crop of new business. A number of 
new houses are being put up. Some of these 
are small, built in the outskirts, but they’re 
being built pretty soundly; more soundly 
than in some of the bigger cities of the 
country, according to reports. 

“This reminds me of a state of affairs 
that I don’t like very well, though it af- 
fects the middle West only indirectly. East- 
erners whose sole personal interest in farm- 
ers is getting their food at the lowest pos- 
sible figures have been more than a little 





Photograph by International Harvester Co. 
This is an uptodate farm near Waterloo, owned by the McKay brothers, and uses electricity 






have learned some- 
thing about capital- 
ization in relation to 
returns, something 
about careful organ- 
ization of their work 
to stop such leaks as 
they can, and some- 
thing about the val- 
ue of local expert 
knowledge in buying 
their goods. 

“They have seen 
neighboring farmers 
on equally good 
farms get wholly 
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for light and power for the milking machines 


ings. The pressure for these structures has 
been so great that a variety of evils have 
grown up. Wages have gone to so high a 
figure that the cost of building has grown 
with leaps and bounds. Work has been 
scamped. A lot of houses will be junk in 
ten years, long before they are paid for. 
Business blocks and apartments cost so 
much to build that they are hardly paying 
investments with rents at the present 
swollen figures. I’m afraid that when the 
easterners begin collecting the losses on 
their building inflations, they’ll be in a worse 
condition than farmers have been. I hope 
this will not be true, for we don’t want the 
reaction out here. But if I can read the 
signs of the times, there has been an in- 
finitely worse city inflation than there was 
farm inflation. City financiers have done 
something to help us over our little trou- 
bles; at least, some of them have. We are 
grateful to them. We hope we'll not have 
to help them over theirs by having the farm 
market shaken by colicky city finances. In 
the course of time the public is going to 
learn that it has a very deep interest in 
having buildings soundly financed and hon- 
estly built. Just how it is going to make 
this interest felt in a more practical way 
does not yet appear, but surely it will find 
some means of doing so. 

“In one sense I agree that the deflation 
of farm values has been a good thing. Of 
course it has brought capitalization down to 


different returns for 
the same amount of 
labor; one making a 
steady and adequate 
income and the other going more and more 
deeply into debt. I don’t know how per- 
manently useful this knowledge will be, for 
all of us are apt to forget easily, and to 
think that conditions are so different this 
time that the old principles do not apply. 
But I think that for some years mid-western 
agriculture will be conservatively and 
soundly managed. One evidence that we 
have swung out on to the main road again 
is the fact that involved farms are under- 
going re-financing. Sometimes this is done 
willingly, sometimes not. But when farms 
are being bought up, and second, third and 
fourth mortgages wiped out, you can know 
that farming has hit its stride and is dem- 
onstrating its earning power. It’s hard on 
the holders of these later claims, but the 
owners of this paper staked their money on 
their judgment and lost. They made fan- 
tastic guesses about the future earning 
power of Corn Belt land. Estimates on this 
earning power are considerably better than 
guesses now. You can look to see the 
middle West lead out on a sound and pros- 
perous basis.” 

The Realm is glad to have the opinion of 
so careful an observer as Mr. Chapman back 
up its own observations. The state of the 
great middle West is of so much importance 
to the lumber industry, retail and manufac- 
turing, that we are happy to be told that this 
great granary of the country is back to its 
old productive basis. 
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News and Business Ideas for Retailers 


Billboard Ads Show Manufacturing 

DETROIT, MICH., Sept. 8.—Following the story 
which appeared on front cover of the AMERICAN 
LUMBERMAN of Sept. 5 telling of the ‘‘boy 
building’’ billboard advertisements of a De- 
troit retail lumber firm, readers no doubt will 
be interested to know about the unusual and 
very effective outdoor advertising of another 
retail lumber concern in this city. 

The firm referred to, the F. M. Sibley Lum- 
ber Co., has worked out a line of pictorial pub- 
licity which is a departure from the type usual- 
ly followed by retail lumber concerns, in that 
the billboard pictures show the manufacturing 
processes of lumber as well as handling in the 
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also must be something of an architect and be 
able to give advice as to the layout of the 
house as well as materials to use, and the cost. 
Under such conditions it is well to have a little 
privacy where other customers coming in won’t 
disturb the conference. 


For that reason the Harris company added a 
second story to its building, just large enough 
to accommodate some stock and the ‘‘service’’ 
or ‘‘customer’s conference’? room. Naturally, 
the room is finished attractively and comfort- 
ably. There are cabinets and drawers filled 
with house plans and pictures of homes, easily 
available for consideration. Drafting boards 
and drawing implements are handy for figuring 
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This billboard depicts the sorting of lumber on the green chains 


retail yard. The manufacturing and handling 
operations are depicted on the billboard with 
such intimate detail and colorful effect as to 
present accurate portraits of interesting phases 
of the lumber industry. 

‘Ewo of the Sibley company’s three billboards 
shown on this page represent manufacturing 
operations; specifically, the sorting of lumber 
at the mill and the loading of lumber for the 
dry kilns. A third scene shows the Sibley load- 
ing docks in action, with a fleet of trucks being 
loaded out for delivery to building operations 
.in the city and environs, with the slogan ‘‘Sib- 
ley Trucks Circle Greater Detroit.’’ 

According to executives of the Sibley organ 
ization, this kind of advertising has been pro- 
ductive of good results among contractors, 
builders, architects and prospective home own- 
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Doors, too, come in for 
the same sort of treatment. Here are French 
doors of different designs. Thus it is easy to 
explain to prospects the different kinds of floor- 
ing, windows and doors while consideration of 
the whole plan of the house is under way. 

Just outside the conference room is a stock 
of doors, which while they may not be included 
in the items used in the construction of the con- 
ference room, can readily be pulled out and 
shown to customers. 


One Cause of Costly Competition* 


The kind of competition that proves the 
most dangerous is always that which has de- 
veloped through ignorance. 

Retailers in suburban towns are often har- 
assed by competitors having retail stores in the 
nearby large cities. The city retailer undersells 
the country dealer and delivers the goods at 
the customer’s doors. In some instances, large 
department stores might be able to make such 
deliveries at a profit, but the retailer in special 
lines will usually find that the cost of such 
deliveries greatly exceed his margin of gross 
profit on such sales. 

The trouble in such instances lies in the fact 
that there must be complete ignorance of what 
is meant by delivery costs. Then, too, it 
might be due to an ignorance of all costs. 

Recently a lumber dealer made the statement 
in regard to lumber costs that regardless of 
whether the cost to him of a truckload of 
lumber delivered to a certain customer in an- 
other town exceeded the profit, he would be 


are of various sizes. 
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Loading lumber on the dry kiln trucks is shown on this billboard 





Here speedy loading of the retail delivery trucks is the theme 


ers. Reproductions of these outdoor bulletins 
are being used as center Spreads for four page 
letterheads, as well as in telephone directory 
advertising, thus helping to ‘‘ follow through.’’ 

In an earlier series of bulletin advertising 
the Sibley company used scenes showing lumber- 
ing operations in the forest, some of these hav- 
ing been reproduced in the AMERICAN LUMBER- 
MAN at the time they appeared. 


Special Room Helps Sell Homes 

LOVELAND, CoLo., Sept. 8.—The Harris Lum- 
ber Co., of this city, is killing two birds with 
one stone in the furnishing and arrangement 
of its service room where customers may be 
taken when the lumber company’s salesmen are 
discussing home building and figuring on costs. 
In towns the size of this one the lumber dealer 


out some of the details of construction. This 
is the first of the two birds killed by the one 
stone. Now for the second: 

Naturally a prospective home builder wants 
to see what this and that sort of flooring looks 
like when laid. To meet this need the company 
has laid a floor in the conference room, com- 
posed of sections, each about four feet square, 
of various kinds of flooring, neatly fitted to- 
gether. A customer can look at any one of 
the squares and gain a good idea of how that 
particular flooring will look in the home. The 
squares are of oak, maple, pine etce., the whole 
floor being sanded and polished. 

Another item of home construction that some- 
times puzzles the prospect is windows. There 
are several windows in this service room, but 
no two are alike. One has four panes, another 
two; another, eight small panes. The windows 


forced to deliver it or lose the trade. He had 
scarcely finished speaking when the telephone 
rang and a customer asked the cost per barre] 
for cement delivered to a town five miles away. 
He quoted $3.40 and diplomatically refused the 
business when the customer said he could buy it 
locally for $3. The dealer in this case ex- 
plained why he could not deliver it for $3 
and the customer was satisfied. 

Of course, the same argument might have 
been used for the truckload of lumber. 

In the case of the cement, the first dealer 
was not forced to take a loss; the local dealer 
made a profit and the customer realized that the 
first dealer was dealing honestly with competi- 
tion and he was satisfied. 

If dealers would first realize that every loss 
eats away just that amount of hard earned 
profits, they would stop taking business at a 
loss and thus eliminate competition based on 
ignorance of costs. 


*By W. Clement Moore, head of business 
analysis and tax department of Wolf & Co., 
public accountants of Philadelphia, Pittsburgh, 
Chicago, New York ete. 


Ir you ARE wondering what to say in your 
next newspaper ‘‘ad,’’ why not play up the 
desirability of making necessary repairs on 
the house and farm buildings right now, while 
the weather is good? Missing or broken 
boards on the barn, shed or crib should be 
replaced before cold weather sets in. A stitch 
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in time saves nine, 
according to the old 
proverb. Then when 
the farmer drops in 
for a jag of lumber 
for small repairs per- 
haps you can convince 
him that a machine 
shed to protect his 
expensive implements 
would be a fine invest- 


Works for Better 
Building Laws 


DETROIT, MICH., 
Sept. 9.—Frank Day 
Smith, attorney for 
the Detroit Lumber 
Dealers’ Association 
and a member of the 
Hoover committee for 
the drafting of a uni- 
form lien law, is tak- 
ing an active part in 
the campaign which is 
being carried on in 
this State for the pas- 





This Week’s “Timely Tip”’ 


Private Filling Station 


Did you ever figure up the time lost by your trucks in 
going to and from filling stations, including delays because 
ment. of traffic and waiting turn for service? All this time-loss 


opposed to such a 
change because the 
eontractors would ex- 
pect the lumber deal- 
ers to waive the lien 
and to trust only the 
eontractors. <A refu- 
sal of this eredit, he 
points out, would 
eause a strained rela- 
tion between the deal- 
ers and such econtrae- 


is cut out by a Denver retail lumber company which has its as 
own private filling station, right in the yard, exclusively 
for its own trucks and automobiles. And that’s not all the 
saving effected, by a long way, for filling stations of course 
get gasoline at wholesale price. The manager of the lum- 
ber company figures that the installation has paid for itself, a See 
in saving of time and money, many times over. 


Want to know more about it? Turn to page 48. 
Watch for next week’s “Tip” 
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Lumberman Is 
“Written Up” 


LOWELL, MASsS., 


Douglas, president of 
the Burnham & Davis 
Lumber Co., and a 
prominent member of 
the Lions’ Club, re- 
cently was given a 
two-column ‘‘ write- 
up’? in the Lowell 








sage of more effective 
building laws. Mr. Smith is particularly urging 
the licensing of all contractors, the recording of 
building agreements and land contracts and the 
prevention of ‘‘kiting’’ of property belonging 
to others. He is pointing out in local news- 
papers that the Detroit association is ready to 
cooperate in the simplification of building laws 
so that the home-owning public as well as all 
other interests may be better protected. 
‘‘Material dealers do not collect on more than 
about 60 percent of their liens,’’ said Mr. 
Smith. ‘‘The lien law is not only an annoy- 
ance to the home owner but it is the cause of 


much annoyance to material dealers. Because of 
the tediousness of making out a case and the 
delay, most material dealers would rather settle 
for about 60 percent of the bill than carry the 
lien case along.’’ 

According to Mr. Smith there are some 
advocates of reform in lien laws who would 
permit the lien to apply only in those cases 
where the owner of the property himself 
ordered the material or the labor, or where 
the owner consented in writing to the delivery 
of the material on the contractor’s order. In 
behalf of the lumber interests Mr. Smith is 


Evening Leader. It 
_ appears from the in- 
spiring article that Mr. Douglas was an all- 
around fellow before he embarked in the lumber 
business nine years ago. Since that time he has 
been on two of the famous annual excursions of 
the Northeastern Retail Lumbermen’s Associa- 
tion, one to the sawmills of the South and the 
other to the great lumber enterprises of the west 
Coast, and he has also shown that he knows how 
to run a retail Jumber business. The Burnham 
& Davis Lumber Co. now operate two yards in 
Lowell in a manner to justify their slogan, 
‘*Everything to build anything.’’ 


Stopping Losses From Thefts of Yard Stock 


HACKENSACK, N. J., Sept. 8.—Retailers who 
have been troubled by pilfering of stock from 
their yards by dishonest drivers of customers’ 
trucks; and, possibly, occasionally by custom- 
ers themselves, will be interested in a novel and 
effective plan which the Comfort Coal-Lumber 
Co. of this city has in successful operation at 
its Anderson Street yard, which has eliminated 
that source of loss. 

The company was moved to take some action 
by happening to discover two flagrant instances 
of dishonesty, one where the truck driver for 
one of the most reputable mason contractors in 
the city ‘‘raised’’ a loading ticket, making it 
read 40, instead of 4, bags of cement, with the 
expectation of disposing of the 36 stolen bags 
for his own profit. It happened that through a 
fortunate circumstance the attempted theft was 
detected in time, and the dishonest driver was 
promptly fired by his employer, but the incident 
naturally set the Comfort people to thinking of 
ways and means to prevent a recurrence of 





such attempts. The other case was where a 
man drove out of the yard with between fifty 
and sixty dollars’ worth of miscellaneous items 
on his own truck, without either paying or sign- 
ing for them. 

Instituting a check-up, Vice-President H. C. 
Blauvelt found that carpenters and contractors 
were in the habit of driving in, loading their 
own trucks and making their own getaway, it 
depending entirely upon the inclination and hon- 
esty of the individual whether he came past the 
office or took his exit through another of the 
several openings. 

The essence of the plan now in effect is that 
all vehicles go out of the yard through one exit, 
and one only; and that is directly past the office 
and under the watchful eye of the shipping 
clerk, who takes up the driver’s ticket before he 
leaves the yard. Two of the back gates that for- 
merly were more or less used for exits were 
permanently closed, and a third was padlocked, 


only the foreman having a key. This done, an 











es Exit = 





ironclad “‘one way traffic’? rule was put into 
effect. All trucks now must enter by the en- 
trance gate and leave by the exit gate. And 
before leaving the yard the driver of the truck 
must come into the office with one of the com- 
pany ’s own men to get his delivery ticket. The 
company employee states what the load consists 
of, and sees that the ticket is correctly made 
out, after which the truck leaves through the 
exit gate. 

With this system in effect, only by conspiracy 
between a driver and an employee of the com- 
pany could there be any possibility of theft, and 
of course that is a very unlikely contingency. 
The greatest source of loss through pilfering is 
where drivers of private trucks ure allowed to 
enter and leave the yard practically at their 
own sweet will, without the contents of the load 
being checked up and properly certified. An 
added feature is the installation of direction 
signs about the yard, guiding drivers who may 
not be familiar with the layout. 


y j ; 





Entrance to and exit from the yard of the Comfort Coal-Lwmber Co., Hackensack, N. J., illustrating the ‘‘one way traffic’’ system which brings 
all outgoing loads directly under the eye of the shipping clerk, and has resulted in elimination of loss from pilfering 
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Yard Exemplifies Value of Attractive Surroundings 


DENVER, CoLo., Sept. 8.—A lumber yard with 
a lawn and flower garden is a novelty rarely 
seen even in a small town, much less in a large 
city like Denver, where, for the past two years, 
the lumber business has been flourishing. At 
100 Kast Kentucky Avenue, just one block off 
busy Broadway, there is a lumber company only 
four years old which has been doing as much 
business during this short time as many older 
concerns have dane in twice as long. The firm 
referred to is the Federal Lumber Co. 

If a single phrase were to be used to describe 
the Federal yard nothing could answer more 
fully than to say that it is a ‘‘homey’’ lumber 
yard, because of the picturesque setting of the 
office in the plot of green fringed by various 
kinds of flowers, red and white and purple. The 
office itself is more like a home than a place of 
business, with its fireplace, its steam heating 
plant, its separate cozy rooms, with plenty of 
windows, and its inviting hallways. There is no 
walking around railings and high, unfriendly 
desks when a customer enters the place, but he 
steps right into an office that, with small change, 
might serve as a library or living room. In a 
word, the chief purpose of constructing such an 
office and adding the Jawn and flowers, accord- 
ing to G. P. Martin, manager of the Federal 
company, was to make the place as much like 
home as possible. ‘‘We spend the greater por- 


Martin estimates that this installation has paid 
for itself many times over, not only in the sav- 
ing on gasoline bought at wholesale, but in 
saving time. ‘‘I had been yard foreman for a 
number of years,’’ he says, ‘‘and I noticed that 
when the drivers had to go to nearby stations 
for gasoline, invariably there was a loss of 
much valuable time. Sometimes they had to 
wait, or there was traffic which added to the 
delay occasioned by going and returning. Again, 
often after the load was on the driver discov- 
ered that he needed more gusoline to make a 
long haul. It was a troublesome and expensive 
procedure to make an extra trip to a filling 
station. To do away with this inefficiency and 
loss we installed a pump near the entrance so 
that every driver can stop without even turn- 
ing an inch out of his way and supply his 
needs. ’’ 

Mr. Martin knows the routine of a lumber 
yard and is ever on the watch for better methods 
and increased efficiency. Though manager he is 
rarely found in the office, since it is his belief 
that the suecess of a retail lumber business 
begins in the yard and ends in the office; not the 
other way round. He personally supervises the 
loading of every truck of material that goes 
out and sees to it that drivers obey instructions. 
Half of the time he is helping load or pile lum- 
ber, thus practicing what he preaches to his 

employees. 


to his able assistant, Walter E. Kellog, and to 
Harry Van Horn, secretary and treasurer. 

The accompanying photo shows a portion of 
the Federal establishment, from the office cor- 
ner. Mr. Martin is seen standing in the en- 
trance and Mr. Van Horn in front of the office, 
Several of the trucks and the filling station are 
somewhat obscured by the border of flowers 
along the street side of the lawn. To the left 
of the entrance may be seen a section cut from 
a big tree which Mr. Martin ordered some time 
ago for advertising purposes. It attracts the 
attention of many passersby and serves its pur- 
pose well. Thus the whole front of the estab- 
lishment presents an attractive appearance, due 
to a personal pride and progressiveness of ex- 
ecutives and employees. 

It should be added that the AMERICAN LuUM- 
BERMAN is considered a necessary part of the 
business. According to the members of the 
firm, the files of that publication are consulted 
whenever u question of prices and conditions of 
the lumber industry arises, or whenever reliable 
information and constructive articles are sought. 
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A CLEAN, WELL KEPT and well painted yard is 
a splendid advertisement. More than that, it 
attracts trade, lessens the fire risk, and sets a 


‘worthy example for the neighborhood in which 
The business of the office he leaves it is located. 





Showing the office building and the entrance to 
flowers, at 


tion of our waking hours here,’’ he explained, 
‘“so why shouldn’t we make it as cheerful, com 
fortable and ‘homey’ as we can?’? 

The driveway leading to the office door, and 
the entrance to the yards, give a final touch to 
the picture. Despite the fact that the location 
is on a busy street and in the midst of a well- 
populated community «und business district, 
there is no curbing on the side of the street, 
so that cars may freely swing into the yard or 
to the office door. 

These exterior features of the Federal Lum- 
ber Co.’s establishment are indicative of the 
methods and business principles back of its sue- 
cess. Volume of business, turnover of materials 
and such essentials, do not prevent the mem- 
bers of the firm from paying attention to the 
other things that go to make up a sue- 
cessful business, and attending to details not 
strictly associated with retailing lumber. Every 
man plans his work so that he can spare a few 
minutes each day to lend a hand in keeping the 
office, and especially the garden, shipshape; just 
as he makes it his business to make sure every 
customer is satisfied with his purchases. Every- 
one takes a personal pride in the entire estab- 
lishment, and the system speaks for itself in 
appearances, personal service and increased 
business. 

The entire yard occupies three acres, every 
bit of available space of which is stocked with 

‘ building materials. The sheds, 300 feet long, 
run along one side of the premises adjoining a 
railroad track, while the office is situated at the 
gore of the three-cornered plot. Everything 
that goes into building, except brick, is handled. 

Another feature rarely found in lumber yards 
of this class is a small gasoline filling station, 
for the sole purpose of serving the delivery 
trucks and cars belonging to the firm. Mr. 


the well-kept yard of the Federal Lumber Co., Denver, Colg. Note the lawn, with shrubbery and 
left of the office; also section of big log at extreme left of picture 


Successful California Lumberman and Association Executive 


(Continued from front page) 


some sugar pine and fir. At present the com- 
pany is operating fifteen miles of standard 
gage railroad, and possibly has the most modern 
headquarters camp in California. The build- 
ings are electrically lighted, laid out in streets, 
which are also electrically lighted, and it has a 
modern water system. The camp is built to 
accommodate 250 men, and the dining room 
will seat the whole crew at one time. 

The plant with two sawmills is located in 
Susanville and, operating to capacity, cuts 300,- 
000 feet daily on double shift. The box factory 
is a large and up-to-date electric plant, with 
an annual eapacity of 30,000,000 feet, being 
equipped with ten cut-off saws. The company 
now has under construction a modern electric 
planing mill and remanufacturing unit and has 
recently added a fine new dry lumber shed. 

Karly in 1924 Mr. Baker and Mr. Rodgers, 
his associate in the Lassen Lumber & Box Co., 
bought a box factory at Castella, Calif., with a 
capacity of about 15,000,000 feet a year, and 
this concern is operating under the name of 
Baker & Rodgers, manufacturing fruit boxes. 

As said before, Mr. Baker is president for 
the second term of the California White & Sugar 
Pine Manufacturers’ Association; is also a di- 
rector of the National Lumber Manufacturers’ 
Association, a director of the California Forest 
Protective Association, and a director of the 
Lassen Industrial Bank at Susanville, Calif. 
He is a thirty-second degree Mason, a member 
of Syria Temple of the Mystic Shrine of Pitts- 
burgh, Pa. He has had a life membership in 
all Masonie bodies for many years. He is a 
member of the Olympic club and the Lakeside 


Golf Club, of San Francisco, and the Susanville 
Country Club, of Susanville. 

In 1883 Mr. Baker was married to Miss 
Katherine Cambrey, of Saginaw, Mich., who 
has been his counselor and inspiration through 
these many years of steady development and 
growth. Mr. and Mrs. Baker, having followed 
the course of progress of the pine industry 
from Michigan to Ohio, thence to Pennsylvania 
and California, now make their home in San 
Francisco, this teing to them the most delight- 
ful home of all. 
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Southern Pine Mill Prices 


[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Sept. 10.—Following are 
f. o. b. mill prices, Sept. 3 to 5, of a varying 
number of southern pine mills, being weighted 
averages of reported actual sales at latest avail- 
able dates: 
Sap Flooring 


Common Boards, S2S 
Edge grain— r S4S 


° 


1x3” B&better...$77.05 $38 8" NO. Bis cwes $39.00 

Flat grain— 1x 8? (lO; Bik isc 23.15 
1x4” B&better.... 44.39 £8 No: Si002sa kOe 
1x4” No. 2 com.. 19.40 $82” NOs Boece xis *56.14 
1x6” No. 2 com.. 21.82 TetZ" ING: Boas ess 24.14 


1x6” No. 3 com. .*15.00 


Longleaf Timbers, S4S, 
Dimension, 2x4”, 16’ 20’ 


and Under 


ROS TE custo ns aerators *$34.41 8” and under... .$24.00 
PIO. 2 405040 ens 22.00 Me Ghee HEaieee ORS 38.50 


*Figures for Sept. 1 to 5. 


AN OAK said to be between 800 and 900 years 
old had to be felled to clear the course for the 
Chepstow racing grounds, in England. 
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Building and Loan as Antidote to “Instalment Evil” 


The outstanding fact revealed by your recent survey of instalment 
selling is the great preponderance of opinion of the lumber dealers to 
the effect that this method of selling is undesirable, 

It is evident that many of the writers realize the really beneficial 
influence of building and loan associations in the satisfactory marketing * 


of building materials. 


It is to be doubted, however, whether more than a small proportion 
of the answers were written with a clear understanding that, although 
the man who borrows from a building and loan association for the pur- 
pose of building or improving a home is required to repay in instalments, 
yet this does not constitute instalment selling at all. 
enables the borrower to pay cash for the material he buys and no neces- 
sity should exist for the dealer to engage in the banking business or 
become a financing agent unless he should prefer to do so. 

Nor should the customer be burdened with charges in excess of a 
normal interest rate, nor limited in his borrowing from a building and 
loan association to an amount much, if any, less than is usually available 
A half billion dollars paid annually 
in fees and discounts on second mortgages should be paid to the lumber 


on both first and second mortgage. 


dealer instead, for cash sales of his goods. 


Too many lumber dealers are beating around the bush and complain- 
ing that the building and loan association does not lend enough, and 
that the borrower from a building and loan association can not keep 
up his association payments and at the same time carry a purchase 
Such complaints may be justified in cer- 


contract or a second mortgage. 


‘“‘Easy Payments’’ Foster Extravagance 

We do not believe in encouraging excessive 
credits and instalment purchases. The foundation 
of good business conditions depends on people liv- 
ing within their income, and instalment purchases 
tend to encourage people to buy just a little beyond 
their capacity in order to have at the immediate 
moment something that they have not already 
earned or have a certainty of earning. Debts for 
instalment purchases often cause worry and un- 
easiness that lead to poor health of those who 
are honest and sincere in their obligations, when 
adverse circumstances develop. Others should not 
be given credit. We have reference to purchases 
made where almost the entire purchase price is 
on the payment plan. Where the purchaser has 
paid a large amount down he has already demon- 
strated his ability to earn the remainder. We 
live in a farming section. Frequently we hear 
farmers remark that the American standard of 
living is being taken away from them. The en- 
couraging of credits and debts defers the balanc- 
ing of the farmers’ annual budget, and after all 
the individual farmer is much like nations. Un- 
til the outgo is balanced with their income it is 
unsound to encourage debt of any sort, and de- 
ferred payments are debts in the plural number. 
—R. KE. Evans, secretary-treasurer Farmers Lum- 
ber & Supply Co., Gooding, Idaho. 


Instalment Selling a Mirage 

Instalments and stalling are pretty nearly syno- 
nyms for bad business. Credits and instalments 
are often a mirage of big profits. I often think 
of ‘Met’? Saley, who wrote for the AMERICAN 
LUMBERMAN years ago. One of his expressions 
was: “It is like the chicken business, it figures 
good but does not hatch out just right.” 

The writer has given the subject of credits con- 
siderable thought, and at times has branched out, 
on some item, in extending credit, principally on 
garage material. It has been a question in my 
mind, after adding an extra 15 percent, if I had 
made as much out of my credit garage game as 
I did on my cash garage sales. I do not mean to 
condemn the credit system as a whole; when bus- 
iness is slow, stock is not moving out, and you can 
get protection in some form or other as collateral, 
I believe it is policy to extend credit to keep your 
eapital working. 

There is a moral element that one should con- 
sider in extending credit on almost any line of 
merchandise, especially to young people. Life as 
a whole usually looks easy to the young married 
couple, and the credit houses, especially the cloth- 
ing companies and furniture dealers, soon have 
the young people tied up so that life becomes a 
burden. The home is an absolute necessity, and 
credit becomes a different proposition. Again the 
moral obligation enters in, and they should not be 
permitted to get in deeper than a stipulated per- 
centage of their income. 

As to credit from lumber offices, this usually 
is an individual deal, and the average lumber 


dealer’ knows when and where to extend such 
credit. This he must figure out from his own ex- 


perience, ‘ 

Every now and then a catalog house branches 
out in some form extending credit to some lum- 
berman’s customers, and causes quite a bit of 
annoyance. This the dealer must not ignore, but 
must study the full situation; and at once he 
Can recognize that it is not going to do him very 


make use of them. 


tain eases, but if the condition is in fact undesirable, it is up to the 
dealers to get busy, inform themselves as to available remedies anid 


If they want to let things drift, that is their privilege. The fact 
remains that the building and loan association, properly handled, ean and 


does increase sales, and sales for cash, and it is likewise true that the 


The transaction 


second mortgage evil will persist so long as dealers generally fail to be- 
come informed as to present day facilities which are, or can be, made 
available to handle association borrowing to the exelusion of second 
mortgages and the more modern schemes for the financial undoing of 
the lumber dealer and his customer. 

This does not mean that excessive borrowing should be encouraged, 
nor that any rule as to percentage of value which may be borrowed should 
be equally applicable under varying conditions. 
losses have been negligible where, under average conditions, as high as 
80 percent was loaned by building and loan associations, and it is pos- 
sible, through an increase of knowledge of underlying principles by those 
responsible for the management of these associations, by tightening of 
supervision, by amendment of laws in some eases, practically to do 


The fact remains that 


away with the second mortgage and the instalment selling evil as relates 





First 14 Years the Hardest 


“I’m about ready to quit,’’ she said. 
“I’ve been paying on a house for my 
mother and invalid sister for 14 years and 
! still owe $2,000. I’m getting so | can’t 
sleep and | can’t do my work as well as | 
should. It’s pretty serious.” 

Fortunately we were able to locate her 
trouble. It is true that assessments on 
which she had not counted and repairs 
she had not foreseen made the cost of 
the house greater. But, despite these, 
she could have paid for the house out of 
her income. Unfortunately the family 
had the easy-payment habit. They bought 
too many things to be paid for in instal- 
ments. They could not measure the obli- 
gations they assumed. 

The instalment plan of buying is all 
right if it is rightly used. It offers a 
temptation to buy more than one can af- 
ford. This woman sees now that her 
house payments should have come first. 
Buying a home calls for careful financial 
preparation. If you are thinking along 
that line come in and let our Service Sta- 
tion go over the cost of the house and 
your living expenses for the years of your 
indebtedness. We shall try to plan things 
so that you can live comfortably and meet 
your house payments without worrying. 


CONTINENTAL AND COMMERCIAL 
BANKS 











This ‘‘human interest’? advertisement of one 
of the leading financial institutions of Chicago 
touches the ‘‘sore spot’? which prevents many 
would-be home owners from realizing their am- 
bition; namely, the habit of buying on ‘‘casy 
payments’’—which often later prove to be 
anything but ‘‘easy’’—instead of buying a 
home, which being a permanent investment, is 
one of the few purchases which may wisely be 
made on the ‘‘deferred payments’? plan 


much harm, explaining to his trade that he is 
only too glad to meet such competition in the 
same form. About three years ago a_ certain 
catalog house offered to extend loans on houses, 
furnishing lumber, hardware and material. On 
the face it looked like it would put the average 
lumber dealer out of business. When we got into 
the workings of their proposition, and thoroughly 
understood it, we came out with the same ad in 
our home paper, and in codperation with the 
banks found that we could make customers a 
better loan and sell lumber at the catalog house’s 
prices, making a net margin of at least 10 per- 
cent more, as well as satisfying the banks on the 
loans. It soon stopped this loan proposition in 
our town. The agent who represented the catalog 
house here did sell a considerable number of peo- 
ple on an instalment plan, these being people 
whom the dealers and the banks did not see fit 
to sell, and I am very sorry to say that they 
charged off quite a loss on their sales in our city. 

C. V. Goucu, president Gough Lumber Co., 
Akron, Ohio. 


to the sale of building material. 

The lumbermen of this country have barely scratched the surface 
of the building and loan profit possibilities open to them and ealling 
for action—FRANK A. CHASE, general manager American Savings, 
Building & Loan Institute, Kansas City, Mo. 


Literature Goes into Waste Basket 


Relative to our opinion on the instalment plan 
of selling and financing as offered to dealers, we 
know of no better way of expressing our views 
than to tell you that we promptly fire all literature 
concerning this proposition into the waste basket 
as soon as received.—J. E. McJILTon, proprietor 
Fisher Lumber Yard, Fisher, Il. 


Day of Reckoning Bound to Come 

Regarding instalment selling, personally I do 
not think very well of it. It probably is all right 
so far as the financing of a new home is concerned, 
but when it comes to buying the different items 
of material such as roofing, wallboard, ete., I can- 
not see much benefit in buying or selling on the 
instalment plan. I believe that there is altogether 
too much of this kind of selling going on now. 
There is bound to be a day of reckoning some 
time. Am glad you mentioned this proposition, 
and will bring it up at some of our group meet- 
ings, and get the impression of some of our mem- 
bers.—ARTHUR MANNING, secretary Michigan Re- 
tail Lumber Dealers’ Association, Grand Rapids, 
Mich. 


No Help to Farming Community 
The new system of instalment selling and finane- 
ing will not help us in this community, our trade 
being mostly with farmers.—L. Cox, R. Cox & 
Son, Princeville, Ill. 


Reasonable Time for Grade Complaint 


In disposing of the controversy regarding «om 
plaint on account of grade, an arbitration commit 
tee of the National-American Wholesale Lumber As 
sociation held that 30 days is an unreasonable 
length of time to wait before making a complaint 
on account of grade. In this case it appears that 
on April 2, 1924, the buyer ordered one car B&btr. 
rough shortleaf kiln-dried yellow pine, on which 
the seller invoiced a car on April 17. May 10 
buyer requested official inspection by writing the in- 
spection bureau direct. Evidence showed that the 
inspection bureau intended to inspect immediately, 
as it had an inspector in the vicinity, but was 
finally forced to give it up until after July 1. 

On June 12 the buyer notified the seller of a 
claim amounting to $74.91, stating that his cus- 
tomer refused to hold the stock any longer, and 
recommended settlement as he could not obtain 
immediate inspection. On June 13 the seller ex 
pressed surprise over the complaint as he had 
heard nothing from the buyer, but requested loca- 
tion of car and said he would arrange inspection. 
On June 20 the buyer asked for a reply, and urged 
settlem:-nt. Several requests were made of the 
buyer for location, and the statement was made 
that if he could not obtain quick inspection the 
seller would send his foreman. The buyer did not 
furnish location, but insisted on settlement based 
on allowance made to his customer of $82.75. 

The arbitration committee says that evidence did 
not show the date of the original complaint as 
started by the buyer, but the first complaint the 
buyer made. to the seller was over thirty days after 
requesting inspection from the bureau, which is un- 
reasonable. Furthermore the seller was given no 
opportunity to inspect the stock and the buyer 
made an allowance to his customer without the 
seller’s approval. Therefore it was held that the 
seller is entitled tu full invoice price. 
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High Lights of .Eastern Activities 


Plan for Westchester Outing 

Yonkers, N. Y., Sept. 8—James A. Floyd, 
president the Building Material Men’s Associa- 
tion of Westchester County, has just notified 
Secretary Herbert F. Brown that he will return 
home from Florida Sept. 16 and will be present 
the following day when the association holds its 
annual outing at Briarcliff Lodge. Mr. Floyd 
is president of the Yonkers Woodworking Co. 

He went to Florida several months ago to 
look after a number of real estate transactions 
that he had pending and to arrange new ones. 
In his communication to Mr. Brown, he an- 
nounced that in association with others he had 
just organized a building association with head- 
quarters in Miami and has arranged for the 
construction of a number of houses. He re- 
ported that the venture had met with instan- 
taneous success. 

Mr. Brown expressed regret that J. Albert 
Mahlstedt, of the Mahlstedt Coal & Lumber 
Co., New Rochelle, would not ve able to attend 
the outing. Mr. Mahlstedt is still at a watering 
place near Paris, slowly recuperating from the 
effects of a physical breakdown. Latest reports 
are that Mr. Mahlstedt has greatly improved 
since going abroad, but that it will take several 
months longer for complete restoration of his 
health. 

The Westchester association has extended in- 
vitations to lumbermen throughout the Metro- 
politan district, including New Jersey and Long 
Island, to attend the outing. A goodly number 
of Connecticut guests, as well as some from up- 
State, are expected to enjoy the big day’s fun 
at Briarcliff. 





Great Need for Closer Cooperation 


New York, Sept. 8.—W. W. Wood, president 
of the W. D. Wood Lumber Co., Birmingham, 
Ala., and of the Progressive Merchants’ Bureau, 
New York, has recently returned to the metropo- 
lis from a motor trip covering a large part 
of Pennsylvania, Ohio, Indiana and Wiscon- 
sin. 

Mr. Wood predicts a brisk fall business for 
those retailers who go after it. ‘‘But,’’ con- 
tinues Mr. Wood, ‘‘there are too many dealers 
in the field; too much price cutting to con- 
tractors; and a sore need for closer  co- 
operation. ’’ 

Mr. Wood, who is himself a _ recognized 
authority on merchandising and advertising, 
reaches these conclusions after talking with the 
leading lumbermen all along the route of his 
trip. The men who are really merchandising 
lumber are prosperous. 

Fred Ludwig, treasurer and general manager 
of the Merrick Lumber Yards in Reading, Pa., 
not only has a thoroughly uptodate plant but 
has also just completed a beautiful new home. 
Mr. Snyder, in Harrisburg, and Mr. Wigman, in 
Washington, were also found in happy frame of 
mind by Mr. Wood. 

During his first week-end, Mr. Wood enjoyed 
the hospitality of Elmer Diebold, president of 
the Higgins Lumber Co., of Pittsburgh. 

Other dealers who funished helpful informa- 
tion and valuable suggestions were the Scott 
Lumber Co., at Wheeling, W. Va., Neff at St. 
Clairsville; Fairchild at Cambridge; Israel 
at Zanesville. 

Homer Ballinger, who is manager of the 
Clark County Lumber Co., one of the Kuntz 
organizations, was found busy at the county 
fair which he was largely instrumental in put- 
ting over in a big way. His unusually at- 
tractive exhibit was a striking example of how 
the lumber retailer can tie in with almost any 
form of public interest and activity. 

In Dayton, Mr. Wood saw Findlay Torrence 
who is just back from a trip abroad, and also 
Mr. Saville, of the Kuntz-Johnson Lumber Co., 
who is responsible for so many uptodate mer- 
chandising ideas that it’s worth a trip to Day- 
ton any time to see them in action. 

While out on this trip, Mr. Wood was called 
upon to address three lumber group meetings. 
At West Baden Springs, Ind., the directors of 


the Indiana State association were in session 
so Mr. Wood found many old friends, among 
them Roy Metzger, president of the association 
last year; Clayton Root, secretary; and Charles 
Wolfin, of Evansville. 

Others visited along the line were the sec- 
retary of the National Retail Lumber Dealers’ 
Association in Chicago, where the golf tourna- 
ment at the annual convention was discussed 
among other things. Mr. Wood has consented 
to run the tournament again this year which 
promises well for golf enthusiasts. 

Harry Beckwith in Chetek; Wis.; Al Melone, 
in Minneapolis; and Al Roberge, in LaCrosse, 





cle by Franklin Dickey in the 

American Lumberman of Aug. 22. 
If you will hark back you will find 
that in Mr. Dickey’s argument there 
are a few of the same doctrines we have 
been preaching to the retailers out here 
for, Lo, these many years. Some have 
profited, many others have not. 

The lumber business is a good deal 
like religion—you have to keep on 
preaching, and preaching, and convert 
as Many as possible. Certain it is that 
the lumber business is no longer con- 
ducted like it used to be ten, fifteen and 
twenty years ago, and we think it never 
will be so conducted again. 


The retailer must get in direct touch 
with the buyer, and to do this he does 
not need to go into the contracting busi- 
ness either. He must create and sell 
ideas that will make a demand for his 
raw material. He must devise ways 
and means, when necessity requires, to 
help finance the building. He must 
know his costs of doing business, and 
if he wants to earn any money he must 
establish the price which will make him 
net money on a reasonable volume. 


f HAVE read with interest the arti- 


As Mr. Dickey says, no one ever made 
any money scrapping with his competi- 
tors for business that already exists 
and is going to be purchased.—A. IL. 
Porter, secretary Western Retail Lum- 
bermen’s Association, Spokane, Wash. 











also furnished valued views, on the retail sit- 
uation. 

Mr. Wood’s words therefore have added 
weight when he recommends the absolute neces- 
sity for closer codperation. 


Interesting Discussion on Fall Outlook 

Boston, MAss., Sept. 8.—‘‘ The successful re- 
tailer will continue to advertise to the prospec- 
tive home builder. He will continue to sell his 
lumber at a profit getting price and will dis- 
regard the volume fetish; he will buy lumber as 
he needs it, extend credit carefully and then 
collect. There seems to be no good reason why 
he can not do all of these things and ring up 
substantial profits in the remaining months of 
1925.’’ 

This is the conclusion reached by the tech- 
nical staff and officers of the Northeastern Re- 
tail Lumbermen’s Association, in an interest- 
ing discussion of ‘‘The Outlook for Fall Busi- 
ness’’ issued to the extensive membership 
among the.retail lumber dealers of New Eng- 
land and New York State. 

Continuance of the building boom and gen- 
erally good business conditions are predicted, 
but caution and rigid resistence of any tempta- 


tion to anticipate rising lumber prices by specu- 
lative buying are urged upon the northeastern 
dealers in this official association advice. 

After an exhaustive survey of the situation 
generally and pointing out that everything is 
favorable for continued good business the bulle- 
tin says: 

It is not a time for speculation on the lumber 
market, even though prices have been firming up. 
It is not a time for the reckless extension of 
credit. But it is a time when the retail lumber 
merchant doing a business founded upon sound 
economic and merchandising principles can go for- 
ward with confidence and make money. ‘The suc- 
cessful retailer will continue to advertise to the 
prospective home builder. He will continue to 
sell his lumber at a profit getting price and will 
disregard the volume fetish; he will buy lumber 
as he needs it, extend credit carefully and then 
collect. There seems to be no good reason why 
he can not do all of these things and ring up 
substantial profits in the remaining months of 
1925. 

The president of the Northeastern Retail 
Lumbermen’s Association is Walter R. Pettit, 
of Huntington, N. Y., rated one of the most 
able and shrewd retail lumber dealers in the 
northeastern territory. 


To Establish Western Office 


New York, Sept. 8.—D. R. Meredith, vice 
president the Hold-Meredith Lumber Co., 1946 
Grand Central Terminal, has just returned from 
an extended trip to the Pacific coast, during 
which he arranged to open a branch office of the 
firm in Seattle. Mr. Meredith said the company 
plans to broaden its operations and that growth 
of the business made it necessary to inaugurate 
direct connections. 


I found the market very strong in the West and 
I find on my return that business has picked up 
considerably at the New York end, said Mr. Mere- 
dith. I see every indication that the business will 
hold its own for a year to come and, in fact, I 
expect improvement with the advance of fall. 
There is no question in my mind that demand for 
lumber is going to continue heavy throughout the 
country, and especially in the East. 

Freight rates from the Pacific coast hold very 
firm and the same assuredly may be said for prices 
of west Coast stock at the New York end. I con- 
sider the market today very strong. Millmen on 
the Pacific were very optimistic. 


Succeeds Father as Company’s Head 


New York, Sept. 8.—Robert R. Sizer, jr., for 
many years associated in the lumber business 
with his father, was elected last Wednesday 
afternoon at a meeting of the board of direc- 
tors to sueceed the late Robert R. Sizer as head 
of the lumber company that bears his name. 
The firm name will be retained, business meth- 
ods will continue as formerly and in every 
way the new heads of the company will follow 
in the footsteps of the founder, who estab- 
lished one of the most successful wholesale lum- 
ber establishments in the East. 


Frank R. Niles was elected vice president and 
general manager, William W. Wann, treasurer, 
and Joseph A. Tarbell, secretary. The direc- 
tors are Messrs. Niles, Sizer and Tarbell. Mr. 
Niles has been with the Sizer company for more 
than sixteen years, practically all of his active 
life in the lumber business. He is one of the 
leading young lumbermen of New York City, 
thoroughly progressive and devoted to the up- 
lift of the industry. 

Mr. Niles was founder of the Nylta Club, 
in organization of the younger generation of 
lumbermen in the Metropolitan district, which 
has grown to a membership of nearly 600. He 
ilso served two terms as president of the club, 
is now chairman of its membership committee 
and very interested in its affairs. He is also 


vice president of the New York Lumber Trade 
Association. 

Mr. Tarbell has been with the Sizer company 
for the last eight years and gained most of his 
experience as manager of the firm’s North Caro- 
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lina department. His fine work in the South 
won him the highest regard of Mr. Sizer and 
resulted in his being called to take active part 
jn the management of the home office. 

‘‘We desire to carry on the business just as 
Mr. Sizer would have done,’’ said Mr. Niles. 
‘‘He set us a most admirable example and we 
all feel that we could not possibly do better 
than to follow in his footsteps and endeavor to 
live up to his lofty business ideals.’’ 


Campaign to Save “Old Ironsides”’ 


Boston, MAss., Sept. 8.—President Coolidge 
has selected the three topics for the 500-word 
essay contest dealing with the historic frigate 
Constitution, that is to be conducted in connec- 
tion with the Benevolent and Protective Order 
of Elks’ school children’s drive to save ‘‘Old 
Ironsides.’’ Commander Marion Eppley, U. S. 
N. R., of Newport, R. I., vice president of the 
Navy League of the United States, has donated 
1,462 gold, silver, and bronze medals for the 
best essays in the elementary and high schools, 
and colleges. 

In his letter to Curtis D. Wilbur, secretary 
of the navy, President Coolidge selected the fol- 
lowing topics: For colleges—‘‘The contribu- 


tion of the Constitution to human liberty and to 
national progress.’’? For high schools—‘‘ Why 
did the victories of the Constitution contribute 
so largely to our success in the War of 1812?’’ 
For elementary schools— ‘Why will the preser- 
vation of the Constitution promote patriot- 
ism??? 

The active service of “Old Ironsides” extending 
as it did over eighty-four years from 1798 to 1882 
covers the greater part of our history, and a study 
of her reeord will turn the thoughts of our younger 
people to many of the most important events in 
the development of our nation, says President 
Coolidge in his letter. I therefore trust there will 
be widespread competition for “Old Ironsides’”’ 
medals, because an understanding of the funda- 
mentals of our history is most helpful to discharg- 
ing the duties of citizenship. 

The secretary of the navy requested the Navy 
League of the United States to distribute and 
make awards of the ‘‘Old Ironsides’’ medals, 
but that organization has requested the Elks 
to make the awards in the elementary and high 
schools in the 1,400 Lodge districts and present 
the medals at the patriotic exercises to be staged 
in the schools during ‘‘Old Ironsides Week,’’ 
Oct. 19-24, when the donations of the children 
will be collected. The Navy League will decide 
upon the collegiate winners. 


Notes From the Realm of 


Retailer Sells Homes from Sample 

PITTSBURGH, Pa., Sept. 8.—A study of sev- 
eral years in standardization has enabled the 
W. J. Donoughe Co., retail lumber and builders’ 
material dealer with yards in Verona, Unity 
and Gallitzin, Pittsburgh suburbs, to build a 
home for $4,500, with a payment of $500 down 
by the owner of the lot. The idea is to give the 
workingman a home he can afford, the lot owner 
preparing the founda- 
tio and the Donoughe 
company doing the rest. 
The company figures no 
profit on construction, 
but solely on the mate- 
rials that enter into the 
building. 

W. J. Donoughe, pres- 
ident, after years of ex- 
perience in the building 
of homes and in the re- 
tail lumber and_ build- 
ers’? material business, 
has found that the only 
way possible to build a 
home at a price within 
the reach of everyone 
is by standardizing on 
one style of house. By 
this method, material, 
time and labor econo- 
mies are effected which 
save hundreds of dol- 
lars. Mr. Donoughe be- 
lieves that this idea will 
revolutionize the home building industry. 

The company offers to build its standard 
$4,500 home on a lot twenty-five or more feet 
in width within a radius of fifteen miles of its 
yards. To demonstrate, the company has built 
one of these homes on Frankstown Boulevard, 
a few hundred yards beyond the Pittsburgh city 
line, which is open for inspection daily and 
Sunday, and which is being visited by thousands 
of prospective home owners. The company had 
expected to show the sample home to 25,000 
people during the time it may be used for exhi- 
bition purposes, but the hundreds who have in- 
Spected it daily since it was thrown open on 
Saturday, Aug. 22, indicate that the 25,000 
mark will soon be passed. On the ninth day 
after the opening the company had contracted 
to build twenty-nine of these homes. 

_The specifications provide that the prospec- 
uve home owner shall buy his lot anywhere 
Within the radius prescribed and have the foun- 
dation built in accordance with plans supplied 
by the company, which then will build the 
home for an initial payment of $500. The 
house is brick veneered, twenty by twenty-six 
feet, six rooms and bath. A living room, din- 


ing room and kitchen comprise the first floor. 
In the front room is a brick mantel fireplace. 
A broom closet and built-in ironing board are 
among the features of the kitchen. A stairway 
leads from the front room to the second floor, 
which comprises three bed rooms and bath room, 
with a built-in clothes press in each bed room. 
A hot air furnace is included in the price of the 
house. The house on exhibition has been beau- 
tifully furnished by a local furniture concern. 





House built by the W. J. Donoughe Co., retail lumber and builders’ 
material dealer, Pittsburgh, for exhibition purposes as a sample of 
the standardized homes which it is building for $4,500 each 


To Choose Queen for Home Show 

BELLINGHAM, WASH., Sept. 5—The lumber 
industry has very appropriately taken a hand 
in the selection of the queen of the Own Your 
Home Exposition to be held in this city in Oc- 
tober, by entering a candidate. The entrant is 
Miss Maybelle Barker, employee of the Bloedel 
Donovan Lumber Mills. She and her manager, 
H. A. Yorkston, are out to win, and they have 
the backing of every one of the company’s 
2,000 employes. If Miss Barker tops the list 
she will be presented with a Ford coupe. 

The exposition will be held under the auspices 
of the Bellingham Real Estate Board, of which 
the lumber company is an associate member. In- 
terest in the exposition has been greatly in- 
creased by the erection of a $6,500 modern 
dwelling, called ‘‘the Dream Home.’’ Hundreds 
of people, who hope some day to occupy homes 
like this one, visit it weekly. Last Sunday 
2,000 persons crossed its threshold. The resi- 
dence promises to be the nucleus of an attractive 
district of homes. 


To Import European Lumber 


NEw York, Sept. 8—The growing interest 
in the importation of European lumber, espe- 
cially spruce, has just been emphasized here in 
the founding of the Foresta Trading Corpora- 
tion, with offices in the Woolworth Building. 
The company will devote its operations exclu- 
sively to the bringing in of spruce, pine and 
hardwoods. 

The Eckstein-Cooney Co. is one of the old 
established wholesale firms of the city and the 
fact that it is interested in the new venture, 
although its members are going in only as indi- 
viduals, has added greatly to the interest in the 
announcement. 

Officers of the Foresta Trading Corporation 
are: Arthur Rosenburg, president; Henry J. 
Kekstein, vice president; Carroll T. Cooney, 
treasurer, and Leslie H. Buckler, secretary, all 
of New York City. 


SSSSEEBABEBBAEBEZAAS: 


AIRPLANES have been found a great help in 
fighting forest fires in Canada. Their main 
job is to locate and estimate the seriousness of 
fires, but they also render efficient signal serv- 
ice. 

Buildi 

Building Is Given Marked Impetus 

WINNIPEG, MAN., Sept. 5——The Hudson’s 
Bay Co. this week broke ground for its new 
$5,000,000 store. It is reported to be the com- 
pany’s intention to put in the foundation this 
fall, weather permitting, and in the spring to 
go ahead with the erection. The contract calls 
for a building which when complete will be one 
of the finest departmental stores in Canada. 
This has already had an influence on other 
building prospects and local dealers are now 
expecting a pretty steady trade during the win- 
ter, with a very marked improvement beginning 
with the spring building program. 

With a lead of three-quarters of a million dol- 
lars over last year, Winnipeg’s building per- 
mits give evidence of a healthy condition within 
the city. For the first eight months permits 
aggregated $3,239,540, against $2,494,700 to 
Aug. 31, 1924. Though usually held to be a 
slack month in construction, August showed a 
total of $380,600 as against $354,050 for the 
same month last year. 

Twin Cities Active in Building 

MINNEAPOLIS, MINN., Sept. 9—This city al- 
ready has spent more than $10,000,000 to build 
2,200 new homes this year, a survey of building 
permits to Sept. 1 showed. The total volume of 
permits, including all forms of construction, 
came to approximately $20,000,000. Residents 
of Minneapolis have provided nearly 300 more 
homes for themselves so far this year than they 
did in 1924. This was a large factor in send- 
ing up the total amount of building permits. 

For the same period building permits in St. 
Paul reached nearly $17,000,000. There, too, 
most of the construction was of dwellings. 

The total permits issued in the Twin Cities 
for the eight months were $35,347,000, com- 
pared with $29,707,000 for the corresponding 
period of 1924. These figures indicate clearly 
why business of lumber companies and sash and 
door mills was better this year than in the pre- 
ceding year. 

The remarkable August building total for 
Minneapolis, which almost doubled both the 
July figures and those of August, 1924, was 
made despite the fact that there were few large 
items on the list. 

Building statistics for the first six months of 
the year, compiled by the Minneapolis Real 
Estate Board, show a healthy growth in virtu- 
ally all lines of construction, with the heaviest 
gains in the construction of dwellings. 

ZONING ORDINANCES were enacted in Arizona, 
Idaho, Maine, New Hampshire and Utah dur- 
ing the first six months of 1925. 
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Edgings From Southern Trade Centers 


Southern Plants Sustain Fire Losses 

MEMPHIS, TENN., Sept. 8.—The power plant, 
sawmill and veneer mill of the Chicago Mill & 
Lumber Co. at Blytheville, Ark., was destroyed 
by fire which started late Saturday night. The 
loss is estimated at $400,000, fully covered by 
insurance. The fire started in the boiler room 
but the cause is not known. The box factory, 
machine shops and offices were not damaged, 
nor was the large stock of lumber on hand. A 
small quantity of lumber which was in the plant 
was destroyed. 

As a result of the fire more than four hundred 
employees will be out of work until a new power 
plant can be constructed. W. R. Satterfield, 
director, of Memphis, rushed to Blytheville 
when advised of the fire and made an investi- 
gation. He will report to the directors in 
Chicago who will announce what part of the 
plant will be rebuilt and whether construction 
work will start at once. 

A. H. Steir is superintendent of the Blythe- 
ville mill. Other mills are located at Helena, 
Ark., Greenville, Miss., and Alsatia, La. 

Fire also destroyed a sawmill belonging to 
©. L. Jackson, of Denham Springs, La. The 
mill was located near Pride, La. The loss is 
estimated at $14,000, partly covered by insur- 
ance, 

Fire of unknown origin destroyed the hard- 
wood plant of the Campbell & Dann Manufac- 
turing Co. at Tullahoma, Tenn., on Saturday, 
according to word received in this city. The 
loss is estimated at $500,000, partly covered 
by insurance. ‘I'wo million feet of lumber were 
burned. The fire started in one of the dry kilns 
of the plant. 

The White Box Co. and the veneer mill unit 
of the Hf. lL. White Lumber Co. at Columbia, 
Miss., were totally destroyed by fire on Sept. 1, 
the loss being estimated at $125,000. 


Delegate to Kiwanis National Meet 

Houston, Tex., Sept. 8—T. P. Wier, secre- 
tary-treasurer of the R. W. Wier Lumber Co., 
who was one of the delegates to the recent 
Kiwanis national convention at St. Paul, was 
accompanied on the trip by Mrs. Wier, and 
they took this occasion to make a rather ex- 
tensive tour that gave them both a pleasant 
vacation and a needed rest and change of scene. 
They made the trip from New Orleans to New 
York by steamer, and spent eleven days in the 
latter city. From there they went to Boston 
for a few days, then continued their journey 
west, stopping off at Detroit and Chicago, then 
to Minneapolis and St. Paul for the great con- 
vention. Discussing the many features of their 
trip, Mr. Wier said that one of the things that 
particularly interested and entertained them 
was the ice carnival on artificial ice in the Min- 
neapolis arena. Although this arena has a seat- 
ing capacity of 5,000 people, it was completely 
filled, with many people standing. The carnival 
included fancy skating, broad jumping and a 
hockey game by professionals. Mr. Wier is an 
enthusiastic member of the Houston Kiwanis 
Club and takes a prominent part in all of its 
activities. 


Texas Firm Takes Out New Charter 

BEAUMONT, TEx., Sept. 8.—The Nona Mills 
Co., of this city, has been required to take out 
a new charter, its original charter life of forty 
years having expired. This is an unusually long 
life for a manufacturing concern in eastern 
Texas, especially in the lumber business. The 
original Nona Mills Co., of Nona, Hardin 
County, was organized Sept. 25, 1884, for a 
period of forty years. This charter expired 
last September and it was thought that all that 
would be necessary would be to ask for an ex- 
tension. It was learned, however, that an en- 
tirely new charter would have to be taken out 
and this has been done. Uncle Sam benefited 
to the extent of $360 when the transfer was 
made, this being his toll for revenue stamps. 


The Nona Mills Co. of Texas was organized 
by Frank Carroll, Monroe Carroll, J. Frank 
Keith and others. Within a few months some 
of the stockholders became dissatisfied and their 
shares were taken over by John N. Gilbert, the 
Pipkins and others connected with the old 
Beaumont Lumber Co., which then operated a 
mill at the foot of Main Street in Beaumont. 
The late John N. Gilbert became secretary of 
the company and at the death of Mr. Carroll 
became president, Beauregard Pipkin, succeed- 
ing Mr. Gilbert as secretary, which office he 
still holds. At the death of Mr. Gilbert in 
1924, G. R. Ferguson was elected president. 

The Nona Mills Co. of Texas is the parent 
of the Nona Mills Co. (Ltd.), the stockholders 
of the former being also the stockholders of 
the latter. In the early days the sawmills cut 
only longleaf, there being no market for short- 
leaf. The Nona Mills Co. of Texas cut out its 
longleaf by 1898 and purchased a huge tract 
of Louisiana longleaf, organizing the Nona 
Mills Co. (Ltd.). The machinery of the Texas 
plant was moved to Leesville, where a big, mod- 
ern mill was built, this plant, rebuilt and re- 
modeled several times, being still in operation. 


Organize for Better Legislation 

MEMPHIS, TENN., Sept. 8—Memphis lumber 
men, “who have operations in Mississippi, met 
with a group of other business men at the Hotel 
Peabody last Friday and perfected a temporary 
organization for the purpose of aiding the Mis- 
sissippi Development Board, an organization 
which is fostering better legislation in Missis- 
sippi. J. W. McClure, secretary-treasurer of 
the Bellgrade Lumber Co., of Memphis, presided 
at the meeting. About thirty-five business men 
were in attendance, 

A committee composed of W. R. Satterfield, 
of the Chicago Mill & Lumber Co.; W. A. Ran- 
son, Gayoso Lumber Co., and Frank Hayden, 
president of the Union & Planters Bank & Trust 
Co., was named to investigate the Federal capi- 
tal stock tax. J. W. McClure, Ralph May, May 
Bros., and James K. Vardaman, Memphis, were 
named as a committee to investigate ways and 
means of assisting the Mississippi Development 
Board. 

Talks were made during the meeting by 
Frank G. Wisner, president of the National 
Lumber Manufacturers’ Association, on ‘‘ Ne- 
cessity of Combating the Federal Capital Stock 
Tax’’?; by Judge W. S. Bennet, vice president 
of the Edward Hines Lumber Co., Chicago, on 
‘*Reforestation,’’ and by J. L. Folse, secretary 
of the Mississippi Development Board. 


(Se aeaeaeaaaaani 


Developing Cargo Shipping Facilities 

NEW ORLEANS, LaA., Sept. 8.—Clearance of a 
solid export lumber cargo last week from 
Chalmette, just below New Orleans, has set 
afloat considerable local speculation and gossip 
regarding the future of cargo shipments here. 
Chalmette is a railway terminal wharf, situated 
in St. Bernard Parish, constructed and oper- 
ated under a franchise from the parish authori- 
ties. The New Orleans board of port com- 
missioners asserts its right to collect tolls on 
all freight moving over railway wharves save 
those brought in over the lines of the rail 
carrier operating the terminal. The lumber 
assembled for export from Chalmette was 
brought in over several rail lines. 

It is said that the dock board has never 
undertaken to collect tolls upon freight moved 
from Chalmette, and there is an intimation that 
such a demand, if made, would be resisted. 
If the toll charge can be thus eliminated, it is 
suggested that other cargo shipments can be 
with advantage cleared from Chalmette. One 


of the officials of the Southern Railway, which 
operates the Chalmette terminal, is quoted as 
declaring that Chalmette is ready to handle 
further solid cargo shipments, and will provide 
additional facilities if given assurance of suffi- 
cient business to justify their provision. 


Transplanting Redwoods in South 

SrapLETON, ALA., Sept. 8.—A series of in- 
teresting experiments looking toward the pro- 
duction on a commercial basis in the South 
of redwood trees is being conducted in the 
vicinity of this town by the Tennessee Coal, 
Tron & Railroad Co., on w 10,000-acre tract 
which the company owns there. The company 
is transplanting a number of young California 
redwood trees in the tract, und if the chief 
forester of the company considers the experi- 
ment a success it is planned to give over a 
large acreage to the production of these trees, 
With the purchase recently of a 15,000-acre 
timber tract in the Styx River district of Ala- 
bama, this company now owns about 50,000 
acres of timber land in that district. 


Pine Tract to Produce Turpentine 

FITZGERALD, Ga., Sept. 8.—Wiley Williams, 
of Fitzgerald, one of the largest producers 
of naval stores in this district, recently pur- 
chased a timber tract containing about 14,000 
acres of pine in this section, and contemplates 
turpentine production on the tract, beginning at 
once, following which the timber will be cut. 
The deal comprised one of the largest timber 
transactions in southern Georgia in recent 
years. The property was purchased by Mr. 
Williams from Columbus Brown. 


Farmers Have Faith in Delta Lands 

MoNETTE, ARK., Sept. 8.—That the farmers 
of this section still have faith in delta lands 
is evidenced by incidents reported by two of 
the big land companies the last week. On this 
side of the St. Francis the sale of 1,000 acres 
of cut-over land to thirty-two purchasers is re- 
ported by the Chicago Mill & Lumber Co, That 
company placed 1,020 acres of new land on the 
market near Caraway and, without advertising, 
all but twenty acres was sold to actual settlers 
within two weeks. 


Lack of Water Causes Conflagration 

SHREVEPORT, La., Sept. 8.—Approximately 
200 héuses were destroyed by fire that swept 
a part of the Allendale residential area here 
last Friday night, raging for several hours. 
There are about 1,200 persons homeless and 
property losses total around a million dollars, 
not half insured, it is estimated. 

The fire spread rapidly as there was no water 
for three or four hours, due to sudden ‘‘ breaks’? 
in the three supply mains connecting with the 
city water plant, the ‘‘breaks,’’ it is claiméd, 
being due to ground shifting. Until this could 
be mended there was no water with which to 
fight the flames. Fortunately, they did not 
turn toward the main section of the city, or 
the losses would have run much heavier. 

Relief work is already well under way, and 
plans for rebuilding burned properties are being 
considered. Among those contributing to the 
relief fund are several lumbermen, E. A. Frost 
and G. S. Prestridge, of the Frost Lumber 
Industries (Ine.), giving $590 and $100, re- 
spectively. <A. J. Peavy, head of the Peavy- 
Byrnes Lumber Co., wired from California, that 
he would contribute also. The George W. 
Signor Tie Co. gave $200. 


Drouth Adds to Forest Fire Hazard 

Macon, GA., Sept. 8.—Heavy damage from 
fire is being done to the forests in Wilkinson 
and Twiggs counties, and in some of the bor- 
dering counties of central Georgia. Some of 
these have burned railroad trestles, causing at 
least one train wreck on the Wrightsville & 
Tennille railroad, with loss of life. There has 
been a desperate fight to stop the fires, but 
thus far it has been unsuccessful, 

The drouth is unprecedented. There has been 
no rain in central Georgia in more than two 
months and none is in sight. Streams are 
nearly dry. 
water for their livestock. 





In some places people are hauling 
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Discuss Advantages of End Matched Flooring 


[Special telegram to AMERICAN LUMBERMAN] 

LOCKHART, ALA., Sept. 8.—The monthly meet- 
ing of the Alabama Mill Managers’ Association 
was held here today to discuss some of the im- 
portant phases of practical sawmill operations. 
This association meets each month at some place 
within its territory, to go over some detail 
bearing upon the efficient operation of the mills 
in charge of the managers affiliated with the 
association, and to discuss plans to improve 
manufacture. 

One of the main features of the meeting 
was the discussion of the advantage of end 
matched flooring which is now being so success- 
fully manufactured and placed upon the mar- 
ket by the Jackson Lumber Co., of Lockhart, 
one of the largest lumber manufacturing con- 
cerns in the entire South. This company was 
host at the meeting, and its general manager, 
J. W. LeMaistre, spoke at length upon the ad- 
vantages of end matched flooring. He stated 
that his company was making the fullest use 
of the timber cut by converting it into short 
length pieces, thereby conserving the diminish- 
ing lumber supply of the State. Being a mem- 
ber of the State forestry commission, Mr. 
LeMaistre is in position to speak with authority 
and his words carried weight to the visiting 
lumbermen, 

How to utilize the odd pieces of timber was 
a problem till someone thought of end matched 
flooring. That became the solution, but not 
before the publie could be educated up to the 
point of accepting it in place of the ordinary 
style of flooring. Mr. LeMaistre explained the 
system on which his company was operating, 
the machinery which was necessary for its manu- 
facture, and other details concerning the fin- 
ished product. 


Western Carriers 


Freight rate advances on lumber, and prod- 
ucts taking the same rate, of two cents a hun- 
dred pounds were proposed by railroads operat- 
ing in western territory at the special hearing 
before Chairman Clyde B. Aitchison of the In- 
terstate Commerce Commission, which opened at 
the Edgewater Beach Hotel here Tuesday, Sept. 
8. According to statement of the carriers, the 
proposed advance on lumber would apply only 
to shipments originating and finding destination 
in territory west of the Mississippi River and 
would not be effective in the case of shipments 
to points on or east of the Mississippi River, 
without corresponding increases in rates from 
eastern producing points. Full details of the 
carrier’s proposals will not be presented until 
a later stage in the hearing, which is expected 
to last ten days. 

While the carriers are petitioning for a gen 
eral increase in rates amounting to 5 percent, 
a uniform advance of 2 cents a 100 pounds is 
asked on lumber in order that the increase may 
be equally applicable to all rates and not dis- 
turb the present rate relationship. For the 
same reason, uniform advances of 1 to 3 cents 
4 hundred pounds on agricultural commodities, 
15 cents a ton on coal and coke, 71% cents a ton 
on clay, sand and gravel and 20 cents a ton on 
cement, lime and plaster are being sought. 

In opening the hearing Chairman Aitchison 
Stated that it would be devoted, in the main, to 
a presentation of the carriers’ ease and that 
there would be no opportunity to cross examine 
carriers’ witnesses at this time. The shippers, 
he said, would be given an opportunity to ques- 
tion witnesses and present their own cases at 
cities and at times to be designated later. He 
Instructed the carriers that the hearing was to 
be confined to a ‘‘ development of fact,’’ leaving 
argument to its proper place in later meetings. 

R. N. Van Doren, vice president of the Chi- 
cago & North Western Railroad Co., in a pre- 
liminary statement for the carriers, declared 
that ‘‘ further receiverships will be forced upon 
the western railways unless they have immediate 


Basil E. Kennedy, of Fayette, Ala., president 
of the association, also discussed the important 
question of efficient management, as did H. C. 
Berckes, of New Orleans, La., secretary-mana- 
ger Southern Pine Association. 

The visiting lumbermen were served lunch at 

















This butt log of a pine tree, considered by prom- 
inent lumbermen to be one of the largest ever 
felled in Wisconsin, is on permanent exhibition 


at Wabeno. This big tree was described in a 
story on page 93 of the Feb. 7, 1925, issue of 
the AMERICAN LUMBERMAN 





the W. S. Harlan junior school building by 
the ladies of the city. 


Among those enjoying the hospitality of the 
Jackson Lumber Co. and Mr. LeMaistre on 
this occasion were: 


William H. Orr, Kaul Lumber Co., Tusealoosa, 
Ala.; L. D. O’Harrow, Southern Pine Association, 
New Orleans: H. S. Pasehal and L. E. Buswell, 
American Wood Working Machinery Co., New Or- 
leans; W. Hightower, AMERICAN LUMBERMAN, 
Chicago; J. H. Kirkland, Zion Association, Anda- 
lusia; C. W. Niehuss and J. H. Beasley, E. E. 
Jackson Lumber Co., Riderwood, Ala.; E. L. Me- 
Millan and W. T. Neal, T. R. Miller Mill Co., 
Brewton: W. M. Nichols, Pioneer Lumber Co., 
Elrod; W. S. Probert, W. G. Mitchell Lumber Co., 
Shortleaf: J. H. Eddy, Kaul Lumber Co., Birming- 
ham: Basil E. Kennedy, W. P. Brown & Sons Lum- 
ber Co., Fayette; A. G. Hill, Southern Pine Asso- 
ciation, New Orleans; A. M. Cook, W. P. Brown & 
Sons Lumber Co., Fayette; R. W. Camp, Pioneer 
Lumber Co., Elrod; J. Ben Wand, Jacksonville, 
Fla.; J. E. Cabler, Georgia-Florida Saw Mill Asso- 
ciation, Marianna, Fla.; A. D. Pryor, A. D. Pryor 
Lumber & Stave Co., Greenville, Ala.; J. G. Reyn- 
olds, Long, Pryor & Reynolds Lumber Co., Brant- 
ley; J. Lee Long, Greenville; E. C. Harrell, Geor 
gia-Florida Saw Mill Association, Jacksonville ; 
Harry M. Hart, American Wood Working Machin- 
ery Co., New Orleans; B. G. Williams, P. B. Yates 
Machine Co., Birmingham; W. O. Scaife, P. B. 
Yates Machine Co., Jacksonville; H. B. Pace, Pace 
Lumber Co., Pace, Fla.:; G. O. Waites, Bagdad 


‘Land & Lumber Co., Bonifay, Fla.; Paul B. Ray, 


Ray Lumber Co., Atmore; R. L. Kemp, W. M. Car- 
ney Mill Co., Atmore; J. B. Kimball, Swift & 
Hunter Lumber Co., Atmore; E. L. Moore, Horse 
Shoe Lumber Co., River Falls; CC. A. O'Neall, 
Horse Shoe Lumber Co., Andalusia; B. W. Carter, 
W. M. Carney Mill Co., Atmore; C. H. L. Wer- 
nicke, Pine Institute of America, Pensacola, Fla. ; 
J. G. MeGowan and W. G. MeGowan, W. T. Smith 
Lumber Co., Chapman; J. W. LeMaistre, W. P. 
Mathews, John Bair and E. C. Gates, Jackson 
Lumber Co., Lockhart ; W. W. Harbeson and H. 8. 
Neidham, W. B. Harbeson Lumber Co., De Funiak 
Springs, Fla.; Louis Frazer and Washington Fra- 
zer, Horse Shoe Lumber Co., River Falls; James 
KE. Walters, Britton ‘Lumber Co., Lakewood, Fla. ; 
James A. Kirby, New Orleans. 


Propose Freight Advance on Lumber 


relief from the present low level of their earn- 
ings.’’ 

Western freight rates, which are now only 29 
percent higher than in 1911, have been outstripped 
by the rising tide of prices, wages and taxes with 
Which we have been and still are confronted, and 
the western freight rate level is relatively far be- 
low that in effect in the other sections of the 
country. 

The western railways are now asking an in 
crease of but 5 pereent in their freight rates, al- 
though an increase of at least 11 percent would 
be necessary to yield the roads the fair return to 
which they are entitled. We have hoped that by 
asking only for an absolutely essential minimum 
that we might obtain more promptly and with 
less opposition this minimum of relief which we 
must have. 

Referring to the efficiency of the western 
roads, Mr. Van Doren declared that they ‘‘ have 
produced economies since 1911 which, had they 
not been effected, would have increased their 
operating costs nearly half a million dollars in 
1924.’’ The public has benefitted by these 
economies, he explained, and ‘‘the amount of 
revenue that the carriers are now requesting is 
but a small percentage of the annual savings 
to the publie.’’ 

Opening the testimony for the carriers, L. K. 
Wettling, manager of the statistical bureau of 
the western railroads, declared that almost one- 
fifth of the money invested in western railways 
failed to receive any financial return in 1924, 
and the remaining four-fifths of the money in- 
vested received a net return which was actually 
even less than the rate of return earned by the 
total investment in 1916.’’ 

The rate of return earned on total investment 
was 5.59 percent in 1916 and was only 3.75 per- 
cent in 1924. The net return earned by the west- 
ern railways in 1924 was equivalent to a rate 
return of but 4.55 percent on the investment made 
up to the end of 1916, being lower than the return 
actually earned on this investment in 1916, and 
left nothing at all for return on the $1,700,000,- 
000, which has been invested in the property since 
that time. If the full freight rate increase now 
requested had been in effect in 1924, the western 


railway net in that year would still have been 
less than the net actually earned in 1916 and 
would have amounted to a return of 5.66 percent 
on the 1916 investment as contrasted with the 
5.59 percent actually earned in 1916, or 4.58 per- 
cent on the 1924 investment. On the basis of 
1924, a 5 percent increase in freight revenues 
would produce a fair return on approximately 
$7,900,000,000, leaving over $2,000,000,000 of 
— railway investment still receiving nothing 
at all. 

Mr. Wettling denied that the earnings of the 
larger roads would be swollen by the proposed 
increase, pointing out that in 1923 western roads 
earning 5 percent or more upon their invest- 
ment represented only 1.5 pereent of the total 
western railway investment, operated only 1.4 
percent of the total western mileage, and ear- 
ried only 2.3 percent of the western freight 
traffic. The present unfortunate situation of 
the roads has been brought about, he averred, 
by the reductions which have been made in 
western freight rates since 1920, by which the 
shipper has benefitted. 

The hearing was attended by nearly 500 rail- 
road officials, traffic experts, representatives of 
shippers associations and members of State rail- 
road commissions. Looking after the interests 
of the lumber industry were: J. V. Norman of 
Louisville, Ky., counsel for the Southern Hard- 
wood Traffic Association; J. N. Teal, of Port- 
land, Ore., counsel for the West Coast Lum- 
bermen’s Association; R. C. Fullbright, of 
Houston, Tex., counsel and A. G. T. Moore, New 
Orleans, La., traffic manager, the Southern Pine 
Association; G. F. Thomas, Little Rock, Ark., 
traffic manager the Arkansas Soft Pine Bu- 
reau; W. T. Hancock, Houston, Tex., traffic 
manager the Kirby Lumber Co.; W. Q. Church, 
Kansas City, traffic manager the W. R. Picker- 
ing Lumber Co.; R. S. Davis, Kansas City, Mo., 
traffic manager the Long-Bell Lumber Co.; F. 
(. Broadway, Kansas City, Mo., traffic man- 
ager the Exchange Sawmills Sales Co.; J. H. 
Townshend, Memphis, Tenn., executive vice 
president, and C. A. New of Memphis, Tenn., 
rate expert, of the Hardwood Manufacturers’ 
Institute. 
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National Production, Shipments and Orders 

















WASHINGTON, D. C., Sept. 8.—-The foliowing statistics were compiled by the National Lumber Manufacturers’ Association 
Softwoods: Production Shipments Orders 

Week ended: 1925, Aug. 29; 1524, Aug. 30— 1925 1924 1925 1924 1925 1924 
Southorn Pine ASSOCIATION 6 65.66 soos. swe dese siensdeNe diese slowves 73,502,720 71,962,811 78,872,244 81,792,540 84,247,988 76,627,862 
West Coast Lumbermen’s Association, «6.06 s0002 seseeweavise sees 107,220,163 89,052,503 103,312,788 95,796,614 113,482,276 97,341,458 
Western Pine Manufacturers’ ASSOCIatiON......... cece cece eccves 8,368,000 30,704,000 32,412,000 27,877,000 31,710,000 24,525,000 
Critfornin, Redwood ASSOCIATION ....<... 0.0606 600400. 0 0sauGs sce oes 0's 7,121,000 8,419,000 6,338,000 8,002,000 6,447,000 7,400,000 
Rorth Carolina Pine. ABSOCIAUION:, «.«66.0.65 i050 vies ccs ee cea cevew sees 6,566,998 5,472,488 8,867,991 5,624,842 7,203,801 4,121,500 
Northern Hemlock & Hardwood Manufacturers’ Association... 3,496,000 1,232,000 1,741,000 784,000 1,320,000 212,000 
Northern Pine Manufacturers’ Association. ............000e008- 12,178,100 9,794,400 10,479,900 8,819,900 9,245,000 8,900,000 

peal VAI WRONG ocscovcsietiils an we eines 3 SW Be ee ee ee ae 248,452,981 216,637, 202 2 ~ 242, 023, 923 228,696,896 253,656,065 219,127,820 

Thirty-five weeks: 1925, Dec. 28 to Aug. 29; 1924, Dec. 30 to Aug. 30— _ _ 
Southern Pine Association. «0.2.0... eee rece eee e ete eee eee eens 2,702,331,600 2,700,599,501 2,643,678,088 2,707,924,184 2,644,464,902 2,653,194, 671 
West Coast Lumbermen’s Association: :....5... 0.00 60s0see 00000008 3,499,283,279 3,227, 411,235 3,667,983,705 3,396,780,328 3,638,248 ,754 3, 262,245, 623 
Western Pine Manufacturers’ ASSOCIATION. .......... cc eee eee eee 1,115,790,000 1,090,828,000 1,056,148,000 1,015,195,090 1,046,565,000 i 006,250,000 
Catlfornia, REeGwWood ABBOCIALION « <646.6650 ehetakeei esis cvewss vine 261,869,000 300,789,000 241,813,000 241,541,000 243,844,000 239,496,000 
Wise MORTON: PUIG A RBOC LATIONS oic6 ses e S050: 8.9.0 soln ew le esgic 64,015 09 0181 295, 786, 238 264,759,840 290,787,947 266,475,611 238,912,751 229,743,877 
Northern Hemlock & Hardwood Manufacturers’ Association,... 108, 184,000 91,801,000 87,637,000 78,442,000 70,079,000 63,321,000 
Northern Pine Manufacturers’ ASSOCIATION... 0.0... 00 ce cece eee eee 358,793,200 320,703,300 310,238,400 288,413,300 292,230,000 299,403,000 

THtals: QHICtV AVS WRK. 5.2055 a6 ees o 6 aise Oe vise SW ew eee eters 8, 342, 037, 317 7,996,891,876 8,298,286,140 7,994,769,423 8,174,344,407 7,753,654,171 

*California White & Sugar Pine Mfrs.’ Assn., 35 weeks........- 770,515,000 710,593,000 726,974,000 521,859,000 GES207,C00 wie. sin sieeve 

EET CT cle | arene ne en nee eee erry ee Oe 12,309,000 14,400,000 11,124,000 10,928,000 14,500,000 11,120,000 

ds: 

a sate a ee 176,956,000 148,663,000 114,074,000 104,646,000 413,800,000 95,387,000 


% 


tevised figures for thirty-five 


weeks; not included in general totals; 


represents about 


77 percent of cut in region. 





Bureau of Census Delivered Prices 


WASHINGTON, D. ©., Sept. 8. 


+y + 


The Department of Commerce has secured through the bureau 


of the census the following prices, per thousand for lumber items and per hundred square feet 


for shingles, as the average paid Aug. 1, 
No. 1 Dimension, 
S1S1E, 2x4—16’ 


Southern Douglas 


pine fir 
PE 6.56.5 Sw eKGR OS AOR RSSS RGSS $53.00 
EERIE. i oe cs ere SEED 6s OSES TENS 45.00 
POMBRECEDSIC .o.cic cee soee esse’ Seg sieeve 
Philadelphia | re 
Baltimore O00 hh s-siw 
PNG conic orb bsecesseecesassee aguee eee 
MUPOTRDOLE. 650. 6 ces esse seesiaae 00. 8 -sawes 
PEM SOMO 5. oo ssi ie Sr te dlerwa oan 16.50 46.50 
Pittsburgh sides ventin Gress wee Bla Ch) ee 
ie cise y samen ae Giw dake hee eee 
NS ea reer rr 47.51 47.50 
POMBIMNOW 00 cc ncssces 600 83 .nwees 
Waterloo 13.00 13.00 
Le OC i ee eee a 54.00 54.00 
Peorie.. «<<... RI Ee haw Meme Me eee 53.00 53.00 
MR INE Log hi bicks aK 5.8 Angs.bite, BAtovbie ee See arecee es 18.00 
A RUINED aks Ssivine hate So weniee i008 0s ae 
RE Oe eC Ler er 42.00 
SU NIOS 5 los 5-5 so us arse 40h eee 36.50 
SERINE Oc) 5 Soc. 5 aassaah « Suds Biwi eae ete 22.50 
I ae Vis vo wea 6 aRS 6a Sas OER ee 0.00 


by contractors for building materials delivered on the 
job, these being selected from the comple te list: 


Common Flooring, 1x4” Shingles, Extra 
Boards 10 to 16’ Clear, 16”, 5/2 
Southern Douglas 
1x6” pine fir Red 

No. 1 “Ces. Nov 2vVe c edar Cypress 
$38.00 SI0G300 2s hee $ 5 dD. ee 
38.00 TI000 .  -akee es S| i ey 
SEN. «ss hwewee Bive-o0 9 “bees  aewur 
Seee - /aesaee. — sasine OU. «seas 
40.00 ae ee ae Spaces. 
18.00 A) 2 | rr C06 kanes 
50.00 i: Ce OF) —e ee 
52.50 99.50 80.00 je 7 ere 
18.00 US Ce G20 ‘iwvans 
42.00 | i | ert 
60.00 110.00 90.00 §.00 6.50 
10.00 S000 = ksieews | re 
38.00 96.00 96.00 CUO: amare 
47.00 82.00 94.00 | nn ea 
51.00 114.00 BOGOG 8 wiikins, «Boe 
S500 kwewu's 90.00 4 or 
62.50 Ct re 6.60 7.20 
36.50 110.00 75.00 i ee 
“i | aren 69.00 ae 
2 | rrr 55.00 hs | 
~ Ut | as ere 56.00 B00 8 sicko 





California Redwood Data 


San Francisco, Canir., Sept. 5.—The follow- 
ing information is summarized from the Cali- 
fornia Redwood Association’s report for the 
week ended Aug. 29: 


cc Redwood . White- 
No. of Percent of wood 
mills Feet production 
Production .... 15 7,121,000 100 2,126,000 
Shipments .... 15 6,338,000 87.5 1,247,000 
Orders— 
Received .... 15 6,447,000 90 1,309,000 
On hand..... 14 28,753,000 7,170,000 
Detailed Redwood Distribution for Week 
Shipments Orders 
Wo; California® ...0s<.seowss 2,897,000 2,990,000 
oo. Waliformin® ....is6.6cs..s 1,041,000 1,267,000 
BVMDOEEES Si svwiks oo-seouwesion 71,000 17,000 
| ¥ nee 1,892,000 1,434,000 
POD 65.556 65 c ose koe ee 437,000 739,000 
J) Nn ne eee ee ee 6,338,000 6,447,000 


*North and south of line running through San 
Louis Obispo and Bakersfield. 


yNevada, Arizona, Oregon and Washington. 
tAll other States and Canada. 





North Carolina Pine 


NorFo.k, VaA., Sept. 8.—The North Carolina 
Pine Association makes the following analysis 
of figures from forty-three mills for the week 


ended Aug. 29: 





Percentage of—— 
Production Ship- 


Production— Feet Normal* Actual ments 
Normal .11,394,000 on Sp 
Actual ..... 9,914,890 87 
Shipments .... 9,404,118 $2 95 we: 
WOPRCTET 2.605% 8,098,801 2 $2 86 


*“Normal”’ is based on the amount of lumber 


the mills would produce in a normal working day. 
+As compared with last week, there was a de- 

crease in orders of 5 percent ; 

reports from 45 mills. 


last week there were 





Texas Mill Statistics 


DALLAS, TEX., Sept. 8.—Reports for July 
from forty-seven mills in the Hleventh Federal 
Reserve district have been compiled by the Fed- 
eral Reserve Bank of Dallas. Production during 
June was 10 percent below normal, but in July 
the output was increased to 8 percent below 
normal. ‘‘Normal’’ production is 111,255,905 
feet. Shipments were 3 percent below produe- 
tion, whereas in June they had been 4 percent 










OKLA 
° ° 
Oklahoma City 





ARiz2 Met 


ARM 


, 
Little Roc ks 
, 







“<9 


DALLAS 


\ | ais 


Tha 


below. July orders were 93 percent of normal 
July production, as compared with 84 percent 
of normal for June. Unfilled orders July 31 
were 56,574,393 feet as compared with 52,758,- 
807 feet June 30, reported by forty-eight mills. 
Stocks were 17 percent below normal, the ‘‘nor- 
mal’’ figure being 329,518,088 feet. The July 
figures follow: 


Feet 
PREM 6 fos os on pA wae Ae 102,773,730 
PUTA EINRAW o's, 3)u wis: bate area Sia Gs EIS 99,762,526 
ROMERO psoas orks WAN eed Siecece nLalee 103,160,000 
July 31— 
PEROT ORES: oie aes SKA eae EAE Prsesgeisive 393 
REREAD Gousiic. ess 656 BIS ata zehitn Tas eat esons eee 2,951,712 





e 
The West Coast Review 
SEATTLE, WASH., Sept. 5.—For the week 
ended Aug. 29, 114 mills report as follows to the 
West Coast Lumbermen’s Association: 





Production ..107,220,163 
Shipment ..1038,812,788 9% below orders 
GOPGGRS:. icsscss 113,482,276 6% above production 
Shipments— 
Water delivery: 
DOMEGSHC nice ssecsseeccs BOppeeseee 
eu RRR ok pO rer tela tye tear e rs 9,548,349 
Total water (359). ccesccsceccceece 36,176,638 
RMN, eps OORT 6.6. 6:0:0:eiens an o-pecs'scarerseeles'e 61,410,000 
Local auto and team deliveries....... 5,726,150 
POUR) SHADMCTIES: 2. o6-6056c ik Seee see dees 1038, 312, 788 
New business— 
Water delivery: 
DOMCSUC  oscviscwccwiveene Sone mLIOUD 
RAINE aka ecacearerivar air dvee otal 11,004,82 
"LOCAL Wer C456) <i s.6ccsn6eee one were 50,756,126 
SIRs, EO OREO, 60.664: sere: 9-55 oicieia owl ¥ ae 57,000,000 
Local auto and team deliveries........ 5,726,150 
DOtAl MEW DUBINESS «6. o6icccvcee eave es 113, 482,276 
Unfilled orders— 
POOMNOBUIC CALEO occ 5 sss cee tewerwnes 120,596,483 
NON pros clove /arcislels Sivay Kis are ne ne tola a Lee 91,804,507 
ROAR, DOSE CONEY «6 sisicsccctwiseceavan ace 150,740,000 
Total untied OPAETS . 66.66.5606. 0s 60 eB OOvRaOLOO0 


+Car *basis is 30,000 feet. 

Totals for thirty-five weeks in 1925 (produc- 
tion, 3,499,284,279 feet; shipments, 3,667,983,- 
665 ‘feet; and ‘orders, 3 638,248,754 feet) show 
the following percentage decreases and_ in- 
creases compared with corresponding periods of 
last five years: 


Over Over Over Over Over 

1924 1923 1922 1921 1920 

Production «eee 0.95 23.52 101.91 27.65 

Shipments ~ hee 0.71* 32.35 97.96 50.82 

Orders. s.s0css 11.53 3.54 29.28 98.63 68.03 
*Under. 





Hemlock and Hardwood 


OsHKOSH, WIs., Sept. 8.—The following is a 
summary, for comparative purposes, of figures 
as to the hardwood and hemlock movements sup- 
plied to the Northern Hemlock & Hardwood 
Manufacturers’ Association by twenty to twen- 
ty-five firms that ordinarily ship about one- 
third of the total monthly shipments reported 
by all members, and shows averages for June, 
July and 1925 to date and weekly figures for 
August: 


Hemlock 

Period— Firms Cut Shipments Orders 
Weekly average— 

ot ae .. 2,693,000 2,584,000 2,102,000 

SMA i aheteo Sra .. 38,677,000 2,295,000 2,060,000 

To date, 1925. .. 3,127,000 2,552,000 2,036,000 
Aug. : eye 20 4,865,000 2,826,000 2,066,000 
Aug. rae 21 4,024,000 3,072,000 2,363,000 
yn 20 4,193,000 2,498,000 1,949,000 
PU: 28 isk ses 21 3,870,000 2,380,000 1,995,000 
Ye. 19 4,289,000 2,168,000 1,542,000 

Hardwoods 

Weekly average— 

, June ........ ae 2,000 2,797,000 3,328,000 

ze eee Hy 312 000 2,979,000 4,358,000 

To a 1925. 5,113,000 3,322,000 3,276,000 
LOT SE Sea 3,222,000 3,872,000 5,069,000 
Aug. 3 ere 21 3,095,000 3,919,000 6,326,000 
AMR 8566 dieser 20 2,917,000 4,259,000 4,804,000 
pa) re 21 2,840,000 3,942,000 3,239,000 
PONE EO sc eae viers 19 2,400,000 4,361,000 4, 930,000 
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Record of Direct Sales of Douglas Fir 


SEATTLE, WASH., Sept. 5.—Direct sa 





: Sales—<# Prices 
V. g. flooring— No. Feet No. High Low Spread Drop siding, 6”— 
Oe Ph ores d Sot wk See ork ok w eS 11 59,000 a $50.00 $45.00 5.00 No. 2 and better 
INO: fo Se GaC se ciavisd ciecenns 110 572,000 11 47.00 39.99 8.00 No. eee ae 
DT ale sre danas schnahs 43 259,000 7 33.00 26.00 7.00. See ars Set deladg ned dloke 
Ss. flooring— Common No. 1 S1S— 
4” No. 2 and better........ 29 238,000 7 32.00 26.00 6.00 BoD” eee eee eens 
i. BER POOR eee ee 3 58,000 3 25.00 23.00 2.00 | ee 
6” No. "2 and better........ 34 108,000 3 37.00 35.00 2.00 Dimension— 
WG eee wicet cde uweeou 22 140,000 9 34.00 27.00 7.00 2x4” 12- -14" a ee 
Stepping— I pe 
No: 2 and better:........... 18 33,000 7 67.00 60.00 7.00 ee 
Finish— yO C ee Cee EET 
oe on is a nis 17 51,000 4 56.00 53.00 3.00 2x6” & $”, 22-24". ..... 
Casing and base............ 11 15,000 3 63.00 60.00 3.00 26-32". ..... 
Ceiling, 5x4”— Lath— 
NO. 2 GHG. Detter... d.cscces 82 353,000 7 31.00 26.00 5.00 1 EL ee CLR Pere 
INGO: - dp eta iaee coven e eaes 23 119,000 5 22.50 19.50 3.00 PRGUNIOOME cca 0 0 isneee ec 





Douglas fir from”Aug. 24 to 29 inclusive: 


meer 111 753,000 6 





—Sales—— Prices 
No. Feet No. High Low Spread 
$37.00 $33.00 $4.00 


wean 35 266,000 10 31.50 26.00 5.50 


wekens 77 546,000 7 19.50 15.50 4.00 
ere 37 137,000 8 20.50 17.00 3.50 
Free 137 395,000 5 17.50 15.00 .50 
Waa, 114 299,000 8 20.50 16.00 4.50 
mee 75 171,000 6 20.50 18.00 2.50 

needa 47 73,000 8 21.50 17.00 4.50 
kaees 39 89,000 12 25.00 18.50 6.50 
mei 14 30,000 9 26.50 20.00 -50 

mak asta 24 553,000 5 4.00 3.25 75 
warewe 1 100,000 1 2.65 ee 





California Pine Statistics 


SAN FRANCISCO, CALIF., Sept. 5.—The follow- 
ing figures for July, and percentage compari- 
sons with 1924 figures from the same opera- 
tions, representing 80 percent of the total pine 
industry and covering twenty-seven mills with- 
in California, have been submitted to members 
of the California White & Sugar Pine Manu- 
facturers’ Association: 


Comparative Reports from Twenty-six Mills 
Percent 


Percent All increase 
increase species com - 
compared ineclud- pared 


July— Pine only with 1924 ing pine with 1924 
Production. 132,264,236 18 165,452,807 21 
Shipments.. 92,414,406 51 114,764,333 48 

No. 3 shop All grades 

Aug. 1— and better rey species 
Inventory... .204,274, 240 #2 83,517,858 %3 
Unfilled or- 

GePS 22.001 63,034,248 1 

*Decrease. 

The following is a summary of July produc- 
tion and shipments and Aug. 1 inventory and 
unfilled orders, covering twenty-seven opera- 
tions: 

Reports from Twenty-seven Operations for July 
P roduc tion Shipments 


195,246,739 *6 





WHIGG: MING: sk kk eh icee cue 100,937, 330 72,173,931 
SUGBAr PINE .iccsinwcncns 30,875,756 10,183,874 
WEECE DING 0566s ccas oes 1,646,000 1, 086,869 

"TEORAL FANGS cccccsccswe 133,459,086 13,444,674 
RICO EE” go eos ullee cee 19,682,610 13°794°990 
head =CDougias). fife ...cs 8,548,082 4,851,895 
All other W00dS...ccsce. 3,269,264 5,534,864 
UNSGESFERAECH. csccsccnvs 1,697,115 168,178 

Total other woods.... 33,197,071 22,349, 927 

Grand total ....cceses 166,656,157 115, 794,601 


Inventories and Unfilled Orders Aug. 1 
Inventory Orders 
——(Total on hand)—— 
No. 2 shop & btr. Cal. 








WEE, FRO. a5 wei cccewe'n 112,292,998 29,501,142 
No. 2 shop & btr. sugar 

re rrr tee 63,418,839 20,250,274 
No. 3 shop mixed pine.. 26,642,807 12,709, 062 
No. 3 shop & btr. white 

Go SUGAl PING cc 6c ciccss 2,067,196 573,770 

TOtal UPPEPS. ..ccceces _ 204, 421, 840 63,034,248 
*Commons, Cal. wht. 

BUG, INO ono ctaencwws ” 960,649,167 103,290,295 
Al other Woods......0.« 119,650,201 28,922,196 ] 
Total commons ....... 380,299,368 132,212,491 
Grand tOEAD 6 ciccccc oes 584,721,208 195,246,739 
30x shook and cut stock 18,422,317 28,789,762 


*Includes pine box lumber. 





Western Pine Summary 


PORTLAND, ORE., Sept. 5—The Western Pine, 
Manufacturers’ Susecation summarizes as fol-s 
lows reports for the week ended Aug. 29 front 
thirty-six member mills: 

Percentages of 


Ship- 
Production — Carsj Feet Cut ments 
INOUINEE, o60cec ees 33,050,000 saew 2S 
yo) ee 38,368,000 a oahe aaa 
Shipments ..... 1,210 31,460,000 
Local deliveries. ... 952,000 
OLED iwcaeicse wees ~ 32,412,000 84.48 
Orders— ‘ 
ci amesind 14 364,000 die para 
Sere 1,183 30,758,000 82.65 97.83 
On “a ... 4,084 104,884,000  .... aan 





7+Car basis is 26,000 feet. *Local sales included. 

Bookings for the week by thirty-six identical 
mills were 128.12 percent of those of previous week, 
showing an increase of 6,691,000 feet. 





Cypress Barometer 


New ORLEANS, LA., Sept. 8—The Southern 
Cypress Manufacturers’ Association barometer 
for the week ended Sept. 2, sixteen mills report- 
ing, is as follows: —Percent of — 


Normal Actual 
Pro- Pro- 


Production— Cars; Feet duction duction 
NGORMIGE oct ce scce GANS ISS .ccce ae 
MEER 5d Cniée. otis 6,254,186 oy eee 

Shipments* ... 334 6,680,000 106.73 106.80 

Orders— 

DO ee 390 7,800,000 124.63 124.71 
On hand end 
WOGHE .. << MeO. NRG SSees ceaes 


*New orders were 116.76 percent of shipments. 

yBasis for carload average is 20,000 feet. 

tOrders on hand increased 4.51 percent, 1,120,- 
000 feet, during the week. 





Southern Pine Barometer 


NEw ORLEANS, La., Sept. 8.—For the week 
ended Sept. 4, Friday, one hundred thirty-seven 
mills report as follows in the Southern Pine 
Association: 

Percent Percent 
of pro- of ship- 


Cars Feet duction ments 
Production .. .... TAMOGET neccs «eee 
Shipments ...8,659 76,835, 341 IGGAL  -twaue 
Orders *— ; 
Received .. 3,682 77,318,318 105.10 100.63 
On hand end 
wel... <82:508  ZIGSGGAGe®. .ssicsn oseews 


*Orders on hand showed an increase of 0.18 per- 
cent; one hundred thirty-five mills contributed to 
previous week’s report. 

+Normal production for these mills was 81,818,- 
808 feet. 

Of 125 mills reporting running time, 28 were 
working overtime and 73 full time; 8 were shut 
down, 1 operated two days; 1, three days; 2, four 
days; 7, five days, and 5, five and one-half days. 





California Pine Sales 
SAN FRANCISCO, CALiF., Sept. 5.—For the pe- 
riod Aug. 30 to Sept. 5, the California White & 
Sugar Pine Manufacturers’ Association reporfs 
sales as follows: 


California White Pines Mixed 
Common— Feet 
Feet 1. a ae -» 18,000 
Nos. 1 & 2 clr. 210,000 No. 2 ...2--- 143,000 
€! BGIGEE kccccs 594,000 1 SS aie 797,0 
BP SGISCE nc ccc 475,000 5 a ea 132,000 
ING. SO Cis cases 85,000 No. 1 dimen... 513,000 
Inch shop .. 36,000 No. 2 dimen.. 5,000 
No. 1 shop.... 467,000 Beveled siding— 
N@ 2 shop....1,084,000 Lin. ft. 
No. 3 shop.... 323,000 B&bdtr. ..... 40,000 
Short, C&btr.. 2,000 © icacduwccce ‘CRG 
Pg — ge cnxtdadeca., Meee 
Short, shop... 20, Douglas Fir 
— ye” & 4,000 . Feet 
seeeees CED: .«ccccse 41,00 
Dé&btr., std. 20. 000 =No. 3 clr..... 65,000 
No. 3 clr., std. 10,000 4/4 a. w., com. 421,000 
Shop, std. eeee 63,000 5/4 & up, com. 7,000 
Dimension ... 142,000 
Sugar Pine White Fir 
Nos. 1 & 2 clr. 528,000 Cé&btr. ....... 56,000 
eS pee 139,000 No. 3 & btr, | 
D select ...... 60,000 COM, see eeee 43,000 
No. 3 clear.. 191,000 No. 4 com.... 100,000 
Inch shop .... 78,000 No. 1 dimen.. 116,000 
No. 1 shop.... 391,000 No. 2 dimen... 77,000 
No. 2 shop.... 600,000 Lath 
No. 3 shop... 74,000 Mixed pine— 
Nos. 1 & 2 clr., No. 1 rT 1,415,000 
i Ne 13,000 CM ERG Ee 225,000 
Dé&btr., std. .. 16,000 No. 3 ciate ae 201,000 
No. 2 cit., std. 44000 | 92% .sccecen. 410,000 
Shop, std. .... 17,000 White fir v.... 600,000 
Cedar 
Box Miscellaneous. 14,000 
Mixed pine— Export 
5/4 & 6/4.. 25,000 Australian... 55,000 





Hardwood Barometer 


MEMPHIS, TENN., Sept. 8.—The Hardwood 
Manufacturers’ Institute barometer for the 
week ended Aug. 29, one hundred seventeen and 
two-thirds units reporting, is as follows: 

Percent of 
Nor- Iden- 
mal tical Actual 


out- nor- out- Ship- 

Production— Feet put mal put ments 

Normal (iden- 

tical units) .21,705,000 aa v P 

Actual - 16,294,283 75 ieee 
Shipments -17,0385,288* 78 83 104.5 
Orders— 

NOW? veces 18,917,927 87 92 116.1 111.1 


On hand end 
week - 97,385,293 


*There | was fabricated at sawnille 1, 862, 464 
feet,and 397,489 feet was used in construction 
work, making a total of 2,259,953 feet. 

yIdentical mills were operating 74 percent of 
normal time. 

There was 8,728,682 feet of logs received during 
the week, and 10,082,563 feet sawn, leaving a mill 
supply of 15,813,805 feet. 





National Analysis 


WASHINGTON, D. C., Sept. 8—The National 
Lumber Manufacturers’ Association. has issued 
the following analysis for the period ended Aug. 
29, 1925, orders and shipments being shown as 
percentages of production: 


During During 35 
Week Ended Wks. Ended 
Aug. 29 Aug. 29 
No. of Ship- Or- Ship- Or- 


Associations— mills ments ders ments ders 


Southern Pine ...... 135 107 115 98 98 
WeGe © @0GG, cs ecias ace 114 96 106 105 104 
Western Pines ...... 36 84 83 95 94 
Cems. Pee” «ccscex 9 90 118 94 81 
Calif. Redwood ..... 15 89 91 92 93 
No. Carolina Pine.... 43 135 110 98 81 
No. Hemlock & Hdwd.7 15 95 110 71 64 
Northern Pine ...... 9 86 76 86 81 
Southern Cypress ... 15 125 104 110 107 


391¢ 98 104 98 96 
*Represents 29 percent of cut in California pine 
region. 
yIncludes hardwoods and softwoods. 
tLast week there were reports from 381 mills. 





Doing Its Part in Fire Prevention 


MILWAUKEE, WIs., Sept. 8.—An illustration 
of the coéperation the Retail Lumbermen’s In- 
surance Co. receives in regard to the removal 
of fire hazards and the placing of fire fighting 
equipment at advantageous spots in the lumber 
yards is found in the following voluntary letter 
received by Don S. Montgomery, secretary- 
treasurer of the insurance company and also 
secretary of the Wisconsin Retail Lumbermen’s 
Association. The letter is from J. L. Ritchie, 
proprietor of the Montford Lumber & Fuel Co., 
Montford, Wis., and was written during the 
extremely hot weather of two weeks ago. It 
reads: 

Just a line to say hot as hell and dry as powder 
out here. Yard is kept clean of all rubbish of any 
sort, and a space six feet wide spaded and scraped 
clean of any grass or weeds around all buildings. 
Water barrels are full, buckets hung over the bar- 
rels and also fifty feet of hose on the reel. Just 
doing our part. 

It is short and concise but it tells the story 
of what the mutual insurance company has ac- 
complished for dealer policyholders. 
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What Members of Pacific Coast Lum 


Lumber Needed for Fruit Boxes 

SACRAMENTO, CALIF., Sept. 5.—In an inter- 
view with a representative of the AMERICAN 
LUMBERMAN this week, A. FE. Ekwall, superin- 
tendent of manufacture of the Mercantile Box 
Co., of Oakland, estimated that 100,000,000 feet 
of lumber would be required in the manufacture 
of boxes to ship the California grape crop this 
month. 

Lodi and Fresno, the two big grape centers 
of the State, will use most of these boxes, and 
factories have been busy and will be kept busy 
for some time supplying the required amount 
of shook, said Mr. Ekwall. 

Following the disposition of the grape crop, 
Mr. Ekwall said, the orange and lemon ship 
ments the coming winter will require 150,000,- 
000 feet of lumber to be made into boxes. 

Most of the box factories of the State are busy, 
he said, but prices for box lumber are not strong, 
and the paper and fiber boxes have caused a reduc 
tion in wood box prices. Pine box lumber is worth 
about $20 at the mill where there is a $5 or less 
freight rate, but less at the mill the higher the 
freight rate into Oakland. Spruce lumber by boat 
from Washington is less and is used a good deal 
in this section. 

Mr. EKkwall’s firm is running eight cut-off 
saws and makes standard boxes as well as spe- 
cialties. The company moved into a new build- 
ing last spring and the plant is electrically op 
erated throughout. A new warehouse was re 
cently built and a 60-foot addition is to be made 
soon, 


'eu@aaanaaan 


Job for Practically Every Worker 

SEATTLE, WASH., Sept. 5.—Reports to the 
Federated Industries of Washington indicate 
that there is a steady demand for men, with 
the peak of employment to be reached about 
Sept. 15. There is a job for practically every 
worker, at wages in some industries slightly 


higher than earlier in the year. Fishermen 
returning from Alaska and harvest laborers 
from the Inland Empire during October will 


add‘to-the supply, and it is assumed there will 
be a surplus of labor early in the winter. As 
to lumber, it is noted that ‘depressed condi- 
tions in the industry have resulted in fewer 
men being employed than normal—otherwise 
there would be a shortage of labor at present. 
It is assumed that whatever spurt the lumber 


industry may take, the calls for men will be 
amply supplied. 
Forest Fire Situation Favorable 


SEATTLE, WASH., Sept. 5.—George C. Joy, 
State supervisor of forestry, was in the city 
during the week conferring with O. Bystrom 
and William Entwhistle, of the Washington 
Forest Fire Association. Mr. Joy states that 
while a few fires are still burning, the hazard 
has been reduced almost to the vanishing point. 

If it had not been for the Quilcene fire, he re- 
marked, the damage this season would have been 
the lowest of any year since 1918, which everyone 
knows was remarkable for scarcity of forest fires. 
As the situation now- stands, the present season 
has been one of a great deal of smoke and eom- 


paratively small damage to standing timber. The 
Quilcene fire was a bad one. It swept a front 


ten miles long, burned over 15,000 or 20,000 acres 
of ground, and destroyed between 10,000 and 12,- 
000 acres of green standing timber. In one spot 
on the Upper Quilcene, there is a vast quantity 
of ruined timber, aggregating probably 40,000 feet. 

The Quilcene outbreak was at its worst on 
Friday and Saturday, Aug. 7 and 8, when the 
flames went roaring through the tops of the great 
firs, making a crown fire of immense and awe- 
inspiring proportions. In this connection, it is a 
noteworthy fact that the United States weather 
bureau issued a forecast Thursday, Aug. 6, warn- 
ing against a low humidity and an acute fire 
hazard. It happened in the Quilcene. On the 
fateful Friday the humidity dropped to 14 in the 
neighborhood of Beaver postoffice, and a 25-mile 
wind added to the danger; and on the following 
day a great cloud of smoke swept up-Sound, par- 
ticularly noticeable in Seattle and other cities. 

We are now favorably situated, with seasonal 
rains at hand, and the fire hazard reduced corre- 
pondingly. In a short time the protective agen- 
cies will have complete data, to show that forest 
fires this year have done comparatively little 
damage to green timber. 


Page Simons, who is a fire-fighter from the 
beginning of the Washington Forest Fire Asso- 


ciation, observes that when the wind is in the 
north and forest fires are raging in British 
Columbia, the smoke is driven scores of miles 
to the southward. On the Saturday mentioned 
by Mr. Joy the smoke in Seattle was so thick 
that one could searcely see across the street; 
and Mr. Simons is of the opinion that the smoke 
from the Quileene country and from British 
Columbia united to produce that condition. 


Lumbermen Feature in Outdoor Play 
SAN FRANCISCO, CALIF., Sept. 5.—Fully fifty 
of the leading lumbermen of San Francisco, 
members of the exclusive Bohemian Club, at 
tended the annual ‘‘Jinks,’? held in the mam- 
moth camp situated in a grove of giant red- 
woods in Mendocino County on the shore of the 
tussian River. Each year the club members 
make this pilgrimage where is held the annual 
‘“sangerfest,’’ which 
this year was ‘‘ Wings,’’ alee ns) 
a special production 
shown on the giant 
stage constructed in the 


virgin forest of red 
woods and_ firs. The 
acoustics here have 





A. i; BLACK. 
San Francisco, Calif. : 
Lumberman Soloist at 

“Jinks” 





baffled all scientists, it 
being said that a spoken 
word can be heard with 
ease hundreds of feet 
from the stage. 

Several of the giant 


trees were used in the 
setting of the scene. 
The seats, of whieh 


there are sufficient to accommodate hundreds, 
are stripped redwood logs with backs attached 
to them. These are laid out in tiers. The or 
chestra pit is furnished in rough redwood, All 
of this big theater is out. of doors without any 
sort of covering. 

Lumbermen played a big share in this year’s 
production, the principal soloist being Austin 
LL. Black, advertising manager of the Califor 





ASso- 
San 


nia White & Sugar Pine Manufacturers’ 
ciation and well known as a baritone in 
Francisco musical circles. 

The production ‘‘ Wings’’ was presented for 
the second showing at the New Columbia 
Theater, San Francisco, for the benefit of the 
clubmen who could not attend the annual Jinks 
and for the women of the ciubmen’s families, 
as the encampment at the grove is a stag affair. 
With ‘‘Wings’’ were presented extracts from 
former plays, a custom being to review the best 
and most popular numbers of the preceding 
years. Here Mr. Black was acclaimed by 
musical and vocal experts and critics as the 
outstanding star of the opera. Mr. Black was 
also soloist at the ‘low jinks’’? which was held 
Sunday mornings at the camp. 


) 


Synthetic Board Utilizes Waste 


TACOMA, WASH., Sept. 5.—The manufacture 
of a noninflammable, heat and cold insulating 
synthetic building board from the by-produet 
of the sawmills of Tacoma was practically as- 
sured this week after an investigation by a 
committee headed by John Buffelen, of the Buf- 
felen Lumber & Manufacturing Co., and a dem- 
onstration by the inventor, Paul G. von Hilde- 
brandt, of Chicago. 

The synthetic building board can be made 
from sawdust, bark and any other waste mate- 
rial of the lumber mills and woods, according 
to the report, at a cost not to exceed $15 a thou- 
sand square feet, one-quarter inch thick. As 
shown by demonstration, the board was so fire 
resistant that an acetylene torch flame, such 
as used for cutting through steel, only slowly 
chars, without setting it afire. A slab a half 
inch thick can be held on the hand while the 
flame plays over its upper surface. 

Chairman Buffelen reported his committee en- 
tirely satisfied that the claims of the inventor 
had been more than substantiated in the tests 
required; that a satisfactory board had been 
made from a pulp composed of sawdust, treated 
directly with the chemicals used by Mr. von 
Hildebrandt and from pulverized bark. 

While the chemicals used remain the secret of 
the inventor, their cost has beén determined 4s 
not amounting to more than one cent a square 
foot of material manufactured, it was stated. 
The methods of manufacture are not compli- 
eated and $150,000 should finance a first unit 
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Bohemian Club play ‘‘ Wings’’ presented in redwood grove with natural settings 
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er Fraternity Are Doing and Saying 


installation in Tacoma, was the opinion of Mr. 
3uffelen. 

The new product promises the utilization of a 
vast amount of the present waste of by-products 
of mills of the Northwest, it is claimed, as well 
as the establishment of an important industry 
here? The synthetic board has possibilities of 


excellent quality, and in sufficient quantity to 
provide a continuous: supply for the Peninsula 
and the Knappton mills throughout an interval 
of ten or twelve years’ operation. The Penin- 
sula mill has a daily capacity of 200,000 feet, 
and the Knappton mill 150,000 feet. The 
Peninsula mill for more than twenty years has 








Located on Puyallup Avenue is one 


Tacoma celebrated as ‘*The Lumber Capital of America.’’ 


of the enterprises that have gone far toward making 


, 


It is the Peterman Manufactur- 


ing Co., which has achieved an enviable reputation for its three-ply fir veneer panels and its 


fir doors. 


Tacoma has more door factories, and probably turns out a larger number of doors, 


than any other American city; and among the foremost undertakings in this line is the Peter- 
man Manufacturing Co. 





many uses, it was pointed out. Its fire-resistant 
qualities would make the near-fireproofing of 
residences a possibility, it is claimed, at the 
same time insulating houses against radiation 
of heat or passage of cold in winter, or absorp- 
tion of heat in summer. 

Mr. von Hildebrandt is a chemical, mechanical 
and consulting engineer, and has other notable 
achievements to his credit, including processes 
for the utilization of molasses in the southern 
sugar mills, formerly a waste product. 

{This product was briefly described in a story 
that was printed on page 42 of the July 18 issue 
of AMERICAN LUMBERMAN.—EDITOR. | 


Disposes of Columbia River Holdings 

PORTLAND, ORE., Sept. 5.—A $3,000,000 deal 
for Columbia River timber in Oregon was closed 
on Thursday of this week. Through it, A. 8. 
Kerry, of the Kerry Timber Co., Seattle, has 
sold his holdings in Columbia and Clatsop coun- 
ties to the K.-P. Timber Co., a newly incorpo- 
rated concern. Half of the stock of the K.-P. 
Timber Co. is owned by the Peninsula Lumber 
Co., of Portland, of which Fred C. Knapp is 
president, and the other half of the stock is 
owned by the Knappton Mills Co., of Knappton, 
Wash., of which P. J. Brix is president. Mr. 
Brix is president of the K.-P. Timber Co.; Mr. 
Knapp vice president, and Robert Shaw is sec- 
retary. There is a board of five directors, in- 
cluding the three officers, together with Herbert 
8. Brix and Addison P. Knapp. The headquar- 
ters will be in this city. Mr. Shaw has been 
manager of the Kerry Timber Co., and will 
continue in that capacity for the K.-P. Timber 
Co. 

Ineluded in the transfer is the Columbia & 
Nehalen River Railway, a subsidiary of the 
Kerry Timber Co.—a standard gage line 40 
miles long, with terminus at Kerry, Ore., about 
69 miles down the Columbia River from this 
city. It was built in 1913 by Mr. Kerry, who 
in its construction faced and overcame engineer- 
ing problems of.tremendous magnitude. During 
the brief time it has been in operation the line 
has transported the enormous total of 2,500,- 
000,000 feet of timber. 

Also included in the sale is logging equip- 
ment capable of turning out annually 100,000,- 
000 feet of timber. 

The stand of timber runs heavily to fir of 


been one of the best known among the high 
class operations on the Columbia River, and 
during that interval the Peninsula organization 
has been a leading faetor in the west Coast 
lumber industry. Mr. Knapp came to Port- 
land from Michigan in 1902, and started his 
lumber manufacturing enterprise soon. after 
locating here. During his entire residence he 
has been a prominent, energetic and public 
spirited citizen. 

Through this deal, the Kerry Timber Co. has 
let go of all its holdings tributary to the Co- 
lumbia River; but Mr. Kerry and his asso- 
ciates are still interested in a stand of timber 
in Lincoln County, Oregon, aggregating several 
hundred millions of feet. Also, Mr. Kerry is 
owner of the Board of Trade Building, in Port- 
land. 

This is the second major transaction in which 
Mr. Kerry has figured as principal during the 
last ten months. In November, 1924, he closed 
a deal whereby he sold to C. S. Keith, of Kansas 
City, a tract of eight hundred million feet of 
standing timber adjoining the stand of the 
Oregon-American operation at Vernonia, Ore. 

Mr. Kerry’s home is at the Highlands, Seat- 
tle. He has been a resident of that city for 
more than thirty years, and has always been 
closely identified with the civie life of the com- 
munity. One of his master achievements was 
to serve as president of the Community Hotel 
Corporation, of Seattle, heading the 3,000 stock- 
holders who subseribed more than four million 
dollars for the completion of the Olympic Ho- 
tel. This enterprise, which it is understood 
has been a money-maker from the date of its 
opening, is now under lease to the United 
Hotels Co. 


Buys Mill and Standing Timber 

SPOKANE, WASH., Sept. 5—Henry G. Klopp, 
manager of the White Pine Sash Co., announces 
that his organization has bought from the Spo- 
kane Lumber Co. a large sawmill and planing 
mill and 11,000 acres of standing western pine 
timber at Milan, Wash., 25 miles north of Spo- 
kane. W. C. Ufford, manager of the selling 
company, says the consideration is upward of 
$400,000. 

The Milan holdings were bought to increase 
the supply of lumber required for the Spokane 
Lumber Co.’s sash, door, frame and molding 


plant in Spokane. The company also owns and 
operates a sawmill at Kettle Falls with timber 
resources in that vicinity, but increasing busi- 
ness made a larger supply of unfinished lumber 
necessary. 

The Spokane Lumber company owns upward 
of 25,000 acres of land and is selling only its 
standing timber in the present deal. It plans 
to develop its logged-off lands and will control 
the land sold to the White Pine Sash Co. after 
the timber is removed. 


(‘gga@aaaaaas: 


Steamship Force in New Location 


SEATTLE, WASH., Sept. 5——-The McCormick 
Steamship Co., Otto H. Eisenbeis, manager, 
moved its entire office force this week from 
Pier 6 to Pier B, which has been leased from 
the Pacific Coast Co. for a term of years. The 
change has been made necessary by the expan- 
sion of the company, which requires larger 
terminals for vessels and shippers. The traffic 
and accounting offices occupy the second floor, 
and the operating department the first floor of 
the dock-house at Pier B. 


Hold First Aid Demonstration 


SPOKANE, Wasu., Sept. 5.—Possibilities of 
saving life and limb by first aid methods were 
demonstrated in a contest by teams of the Me- 
Goldrick Lumber Co. and the White Pine Sash 
Co. at a meeting of the Inland Empire Safety 
Council of Washington at the Davenport Hotel 
here the evening of Aug. 29. 

Each team was given two problems and the 
contest was declared a tie. 

The banquet that preceded the contest and 
the program were arranged by Floyd L. Dag- 
gett, safety director and secretary treasurer 
of the council. The council entertained the in- 
dustrial commissioners of Idaho and officials of 
the department of labor and industries of Wash- 
ington at a luncheon. 


Box Shook Traffic Man’s Problems 


SEATTLE, WASH., Sept. 5——For some months 
Art Hamilton has been functioning as traffic 
manager of the Lewis-Bean Co., dealer in box 
shook; and a short time ago business became so 
active in his department, especially with inter- 
coastal shipments, that he called in an assistant. 
There is a fair demand for shook by water, not- 
withstanding the product is seasonal and this 
month is supposed to be the interval of quiet. 
Intercoastal space is tight, even for parcels, 
and the traffic man has to solve problems more 
complicated than a eross-word puzzle. 

All my life I’ve wondered why they call a boat 
“She,” exclaimed Art today. It’s because they 
never know whether a boat is coming or going. 
She can change her mind three times in a day, 
and still leave you guessing. 

Having lifted that burden from his chest, Art 
went back to his work of finding room for ship- 
ments of shook on steamers that for months 
ahead had been booked to capacity in the 
Atlantie coast trade. 


Big Class for Box and Crating Course 


MADISON, WIs., Sept. 8.—With an enrollment 
of twenty, the largest class in boxing and erat- 
ing that the Forest Products Laboratory at 
Madison can accommodate has registered for 
the week of Sept. 21. This class is remarkable 
for the variety of firms represented. Eighteen 
coneerns manufacturing or distributing fifteen 
different lines, are sending men to the laboratory 
for instruction in packing for shipment. The 
commodities represented include automobile 
jacks, wooden boxes, carborundum, candy and 
nuts, cream separators, dry batteries, filing cabi- 
nets, hardware, oil well supplies, sewing ma- 
chines, show cases, soaps and extracts, steel 
tubes and threshing machines. 
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Some Contrasts in Marketing West Coast Lumber 


HoquiAM, WAsuH., Sept. 5.—That the Grays 
Harbor district sits comfortably at the cross- 
roads of the domestic and foreign lumber busi- 
ness is attested this week by a rather curious 
fact. 

It is this: At the offices of the Eureka Cedar 
Lumber & Shingle Co., Clifford Shaw, general 
manager, and George 8S. Pulver, sales manager, 
are in conference with two of their representa 
tives. 

One of them is from New York, a sailing 
distance of 5,800 miles by way of the Panama 
Canal; the other is from Osaka, a sailing dis- 
tance of 4,500 miles by rhumb line—the com- 
bined routes embracing an are greater than 
a third of the circumference of the globe. 

Kk. H. Bennett is the representative in east- 
ern United States, and R. 8. Fox is the repre- 
sentative in charge of affairs in Japan. 

Kach of them has his story to tell, of condi- 
tions present and prospective, touching the 
Jumber business. 

Big Gain in Eastern Demand 

‘*Benny,’’ as they call him, quotes figures in 
sketching the enlarged trend in his territory. 
He recites that in 1924 the west Coast in its 
domestic water business shipped 1,264,000,000 
feet of lumber to the Atlantie seaboard, and 
already this year the total is 1,500,000,000 feet, 
with four months yet to come in. The volume 
has gone beyond the expectations of everyone 
engaged in the domestic cargo trade. A remark- 
able situation, which other observers have noted 
also, is that metropolitan New York has faded 
away somewhat, but at the same time there has 
been a substantial increase in west Coast lum 
ber requirements for Jersey, Westchester 
County, and Long Island. Also, an increasing 
volume has been going into New England; and 
likewise several cargoes of structural material 
have gone to Jacksonville, Fla. 

During the feverish activity in Rockaway 
real estate, Mr. Bennett had this experience. 


A lumber dealer with whom he was well ac- 
quainted rushed into the office, exclaiming: 


“Bennett, I want your figures, right now, on 
three billion feet of west Coast stuff.” 

“Did you say three billion? That's a lot of 
lumber. What do you want it for?’ 

“Rockaway—board walk—two miles. 
quote on it’ We want it right away.” 

“Sure, I can quote on it. s3ut I’m telling you 
that at our present rate of delivery it would take 
about twelve years before you'd get final action on 
three billion feet.” 


Can’t you 


There was a blank look for a moment on the 
face of the Rockaway boomer. Then he rushed 
away, and hasn’t been back. 


Experiences in Selling Lumber in Japan 


Things are different in Japan, where, in- 
cidentally, Mr. Fox is known as Kitsonie—the 
fox—a sacred animal, the object of adoration 
of the geisha girls. Selling lumber in Japan is 
no joke. Mr. Fox says: 


Immediately following the earthquake, there 
was an orgy of buying, and the lumber business 
slipped out of the hands of lumbermen and under 
the influence of speculators. After buying 
heavily, under an expansion of credit, the specu- 
lators are still trying to clean up their accumula- 
tions. They are practically giving the lumber 
away, some of it. I don’t believe that in all Japan 
there is a single lumberman who has made a dol- 
lar. here are several reasons, among others the 
wide variation in freights. In the last two years 
there has been a spread of as much as $10 be- 
tween highest and lowest freights; and in five 
months of this vear the low has been $5 and the 
high $12.50, a fluctuation of $7.50. 

It is my opinion that from this time forward 
Japan will not absorb as much west Coast lumber 
as in the past. A point where the dealers seem 
to be weak is that they do not hold up the price. 
If freights go down, they immediately cut the 
price in Japan. The heaviest losers are not the 
manufacturers on this side, but the dealers who 
have stocked up on the other side. In February 
last I sold a million feet to a dealer in Japan, at 
$36. The shipment was delivered during the final 


week of April, and at the time of delivery I sold 
him another million feet of exactly the same stuff 
ut $29. I wasn’t able to explain to him the dif- 
ference in price, but it was caused, 75 percent, 
by a shifting in the freight rates. His actual 
loss on the first block of business was $7,000, as 
measured by the second price. Then the market 
went still lower, and before I left Japan in June 
they were selling that lumber at $27, delivered. 

Japan has not been able to use all the lumber 
it has bought during the last two years. The 
country took a billion feet in 1924, but I do not 
think the total for this year will exceed 500,000,- 
000 feet. Possibly the country will continue to 
import considerable quantities of logs. The prin- 
cipal sources of native supply have been Hokaido, 
the most northerly island of the empire, and 
Sagahlien; but the extent to which Hokaido has 
been depleted is shown by the fact that its pro- 
duction this year will be only 60 percent of that 
in 1924, and next year it will sink still lower. 

A great deal has been said about Siberia as a 
source of supply. The timber is there, but there 
are many obstacles. The winters are long and 
severe, with heavy snows, fogs and frozen ocean 
for several months, so that the Japanese do not 
like to work in Siberia or live there. Floating 
timber down the Amur would represent perhaps 
a longer working period, but the distances are 
formidable and the center of operations must 
necessarily be quite far from the coast. That part 
of the world, with its banditry and outlawry, is 
not much different from our own west Coast 
region before the white man came. Another thing 
is that a considerable proportion of the timber 
is low grade, suitable for box material and such 
like, but it does not fill the Japanese idea of 
structural timbers at all. Today our baby squares 
are going into the better type of construction in 
Japan. If a native wants a home of good stuff 
he can't get satisfactory material out of the 
small-size trees of that country. It is a sort of 
spruce or tamarack, and it can not be finished 
properly according to the fine artistic sense of the 
Japanese, It is all right for a hut, but not for a 
home. am convinced that many years will pass 
before Japan will draw to any great extent on 
Siberia as a source of lumber supply. 


Both Mr. Bennett and Mr. Fox will leave 
soon for their respective stations. Mr. Bennett 
will be in New York in a fortnight or so, and 
Mr. and Mrs. Fox will probably sail for Japan 
about Sept. 20. 


Retailers Told Shortcomings in Straight-From-Shoulder Talk 


MINNEAPOLIS, MINN., Sept. 9.—Retail lum- 
ber business in the Minneapolis-St. Paul dis- 
trict is normal but lumber retailers are not and 
some of them never were. 


That was the appraisal of the present situa- 
tion laid before the Twin City Hoo-Hoo Club 
by L. E. Streater, president of the L. E. 
Streater Lumber Co., line yard operator in this 
territory, at the latest meeting, where there 
was free discussion of the ‘‘ Past, Present and 
Future’? of the retail lumber trade. The meet- 
ing, held at the Radisson Hotel, was declared 
to have been the most productive and helpful 
in the history of the organization. 


Henry Berge, of the H. H. Berge Lumber Co., 
Minneapolis retail lumber concern, leader, 
stated that the discussions were intended to 
bring out conditions not only in the Minne- 
apolis-St. Paul metropolitan district but in the 
entire territory served in this area. The speakers 
included: Albert Melone, of the Melone-Bovey 
Lumber Co., Minneapolis, Kingsley Day, of the 
South Side Lumber Co., Minneapolis; Mr. 
Streater; T. P. Bonner, of the Red Diamond 
Lumber Co., Minneapolis; Cliff Sawyer, of the 
~adaaaaaal Lumber Co., Minneapolis; and 
others. 


One significant statement was that by Mr. 
Sawyer who said he believed that in the Twin 
Cities there is one retail lumber yard for every 
fifty families. With wholesalers, commission men 
and retailers, he reached a conclusion that serv- 
ice in the Twin Cities consisted of about one 
lumberman for every family. He emphasized 
these statistics, roughly drawn, to show that 
service is not the entire issue or the outstand- 
ing factor in the retail lumber business. 


The vital problem of the retail lumberman 
is not to permit a man to buy lumber but to 
sell it to him, according to Mr. Bonner, who 
said this key applies with equal force to the 


country retailer and the city lumberman. The 
lumberman also must know his business and 
must determine the proper distribution equa- 
tion. 

Mr. Malone, who has behind him more than 
a quarter century of experience in the Twin 
City retail lumber field, looked into the erys- 
tal globe long enough to observe that in Minne- 





A postman would never 
get the mail delivered if he 
stopped to argue with every 
dog that barked at him. Co- 
operation that codperates is 
the crying need of the indus- 
try. Helping the other fel- 
low that he may be able to 
help you should be not only 
a motto but should be a 
practice.—Reed Hayward. 











apolis the number of lumber yards in his time 
had grown from three to fifty-five and that the 
cost of doing business in that period has in- 
creased from $1.40 a thousand to $11.87. His 
contention was that not enough of the retailers 
know the cost of doing business and he said 
that ‘‘not enough retail lumbermen have a 
proper respect for their business and for the 
service which they render to the community 
as a whole.’’ 


Mr. Day said his observations have been that 
many retailers know the cost of doing business 
but that this is merely an inactive knowledge 


because there are many who lack the courage 
or business acumen to obtain a price that will 
inelude a profit. 

Mr. Streater made a thorough-going analysis, 
blaming lumbermen in the retail trade for some 
of the problems which confront them. He 
pointed to one retail lumberman whom he had 
known for twenty-seven years who was a con- 
firmed pessimist; either his forecasts would 
carry fear that the crops of his customers would 
be Short because of lack of moisture, rust, too 
much or too little sunshine or too much rain, 
or that a large crop would mean an excess 
and resultant low prices. Always there was an 
element which had the ‘‘poor house’’ aspect 
to the situation. Conditions were bad and 
promised to grow worse with this retailer. He 
contrasted this with two foreign born boys who 
came to America, obtained a maximum of 
eighty retail yards, which were finally divided, 
each taking forty. This business enterprise 
rested with the individuals. Retail lumbermen 
have profited, he contended, even in the face 
of troublesome conditions. 


‘*Retail lumbermen are doing a good volume 
of business today,’’ he said. ‘‘We are having 
a normal volume of business. The lumber in- 
dustry in this territory is back to normalcy 
but many of the lumbermen are not; some of 
them never were normal.’’ 

Lumbermen have increased their own costs 
of living, he pointed out. There was a time, 
he said, when ¢hey were satisfied with inexpen- 
sive automobiles. Now they must have their 
golf games and their costly cars, trading 
in the latter each year for the newest models. 
The golf game and the automobile are the two 
great factors. Like the golf pastime, with a 


course which must have its artificial hazards, 
the lumbermen are placing hazards and ob- 
stacles in their own paths, he contended. Money 
doesn’t stay in the till until the end of the 
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year and, therefore, there are no profits. 

” Retail lumbermen should closely study the 
sidelines which they carry in addition to lumber. 
Some of these eat up the profits, he said, and 
should be eliminated where they do not harmon- 
ize with the profitable phases of the business. 


He showed that a survey just completed dis- 
closed that the average gross profit for 1,000 in 
the retail business is $12.02 and, with the cost 
of doing business placed at $11.87, the net 
profit is reduced to 15 cents. 

The whole trend of the discussion of trade 


and trade practices coupled with the social 
phases and family life of lumbermen, brought 
out the fact that many of the ills of which 
the reailers complain are self made and can 
be eliminated by simple and practical methods, 
based on sound business principles. 


Old-Timer Reminiscent of Early Wisconsin Logging Days 


Eau CLAIRE, WIs., Sept. 8—In the heart of 
that historic region drained by the Eau Claire 
and Chippewa rivers, the center of the northern 
pine industry, lives C. L. Tolles who has spent 
his whole life among lumbermen and who knows 
the lumber history of that country from A to Z. 
Mr. Tolles, not old in years, but rich in expe- 
rience, was for a number of years connected 
with the Phoenix Manufacturing Co., and is 
now 2a dealer in logging specialties at Eau 
Claire. 

In his reminiscent moods, Mr. Tolles delights 
in telling of the old days when the Eau Claire 
Lumber Co. controlled all operations on the 
Eau Claire River and when logs were rafted 
down the Chippewa River to the Mississippi 
at Reeds Landing, Minn., and sometimes «as far 
south as Dubuque, Iowa. Forty-five years has 
wrought a great change in the lumber industry; 
but the old-timers who are familiar with the 
practices of bygone days in the North Woods, 
look back on them now with reminiscent 
pleasure. 

Back in the ’80s, the Eau Claire Lumber Co. 
had a mill on the Eau Claire River near its 
junction with the Chippewa. The old steam 
sawmill consisted of two rotary rigs, one on 
the land side and one on the river side, and a 
good sized gang which handled cants from the 
carriage. There was also the usual edger, 
trimmer and conveying equipment. 

All lumber from the mill was rafted or put 
into cribs, and under the shed roof, built on the 
bank of the river, were six cradles or dumping 
platforms for building or rafting the lumber 
into cribs. A crib was 32 feet long and 16 
feet wide and from 18 to 32 courses deep, 
according to the stage 
of the water in the a 
Chippewa River, down 
which the rafts were 
floated. These six 
cradles swung on trun- 
nions in the centers 
and were locked in 
position until the crib 
was completed, when 
the key was knocked 
out and the cradles 
tilted toward the river 


at a steep enough 
angle to allow the 
cribs to slip down 


over the slides into 
the water. The cribs 
were then bound into 
place, top loaded with 
shingles and lath and 
taken 80 rods to the 
mouth of the Eau 
Claire where they were coupled into strings, 
seven cribs long, with an oar or long sweep 
attached at each end for steering. From two 
to four such strings were coupled into a Chip- 
pewa raft, which, manned by the raft crew, 














Dewey Street bridge, Eau Claire, Wis. 


was started on its journey to the Mississippi. 

A raft crew consisted of a pilot, who was 
well acquainted with the river and its channel; 
a cook and usually a man for each oar at the 
front and rear of the raft. Sometimes in bad 
water, two men were put on each bow oar. 
These men, of rough and hardy stock, camped 
on the raft from the time they left Eau Claire 
until they reached the Mississippi, a distance 
of approximately fifty miles. There they usu- 





This picture, taken in 1880, shows a Chippewa 
raft and raft crew at the junction of the 
Tau Claire and Chippewa rivers 


ally tied up. In the earliest days, they walked 
back up the river to Eau Claire; later they 
traveled by stage and after the coming of the 
railroad, they made the trip by train. 

Each raft crew had equipment consisting of 
a cook outfit, tents and blankets, a good strong 
row boat, pike poles, raft line (400 feet of 





In the left foreground is the steam sawmill of the Eau Claire Lumber Co., taken in 1880 from 
A shed with six cradles for making cribs is aiso shown 


14%-inch manilla rope) and a snatch pole. This 
snatch pole, made from a piece of good, clear 
pine, was about 12 feet long and 5 or 6 inches 
in diameter 14 inches from one end; and 
tapered each way from there. The short taper 


: or) 


was quite pronounced and was ironed with a 
steel point, and at the bulge or largest diameter, 
a heavy iron band was shrunk on. In this 
band was fastened a heavy iron ring, large 
enough to take 14-inch rope. From there out 
to the top end was a gradual taper to about 
3 inehes, or small enough for a hand grip. 

In the crew there was one man culled the 
snatch pole man whose duties at times were 
dangerous and arduous. During low water, 
many bars formed in the river channel and 
usually the current would flow at almost a 
right angle to the regular flow. As the raft 
was heavy and traveled faster than the cur- 
rent, unless held up, the bow of the raft might 
easily run on to a bar. The back of the raft 
would swing with the current and usually end 
in a bad smashup, resulting in a lost top load- 
ing and wrecked cribs. To prevent such disas- 
ter, it was the duty of the snatch pole man 
to get into the water with his pole and line, 
far enough up stream and toward shore to 
set his pole into the gravel of the river bed; 
and as the line was let out over the grub pins 
on the raft, to gradually bring the raft to a 
stop and swing it across the current. He 
would then release the pole and the raft would 
proceed on its course without damage. 

If at any time the line became foul on the 
raft and was not paid out smoothly, it might 
mean trouble for the man and pole in the 
water; as the extreme weight and momentum 
of the raft might either break the line or pull 
the pole from place. It might be done so 
quickly that the man and pole would be thrown 
into the air to land again in the water. The 
man might be picked up by a boat or he might 
have to swim to shore. 
Such risks and haz- 
ards added to the fas- 
cination and attract- 
iveness of the work. 

Marked has been the 
change which has ta- 
ken place in forty-five 
years. In place of 
many of the old steam 
sawmills are now 
found electrically op- 
erated manufacturing 
plants; railroads have 
taken the place of riv- 
ers as the medium of 
log transportation, and 
instead of the forests 
and vegetation which 
used to border the 
rivers, one now sees 
every stream lined 
with factories and 
signs of industry and civilization. Gone are the 
evidences of those colorful logging days; yet in 
the minds of the old-timers remain vivid impres- 
sions and experiences which time can never 
erase 





(Left) A view of the mouth of the Eau Claire River taken in 1925. (Right) A view of the Chippewa River north of the Eau Claire. In the 

background, under the railroad bridge is the new concrete dam which recently replaced the old Dells improvement dam. The latter was built during 

the open winter of 1876-77 and was of white pine construction. The pond back of the old dam was used as a log storage as long as the mills were 
in operation. The white house on the right bank of the river was the boyhood home of C. L. Tolles 
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Activities of Southeastern Operators 


JACKSONVILLE, Fa., Sept. 8.—T. J. Aycock 
led the field Saturday, Sept. 5, at the weekly 
shoot of the Duval Gun Club with 45 dead 
birds out of a possible 50. This is a little below 
Mr. Aycock’s usual score, he having broken 99 
out of a possible 100 a short time ago. How- 
ever, the weather was oppressively hot and 
low scores featured the event. Mr. Aycock is 
president of the Aycock-Holley Lumber Co., 
Jacksonville. 

The Superior Lumber Co., 2301 College Street, 
announces plans for additional lumber sheds 
and the acquisition of lime, cement and plaster 
products as a part of its stock. Chartered but 
six months ago as a newly organized Florida 
corporation, the Superior Lumber Co. has shown 
a substantial growth. Leslie J. Klotz is presi- 
dent and general manager of the company. 

The Jacksonville office of the Bright-Brooks 
Lumber Co. has been indefinitely suspended, 
according to an announcement by J. M. Forbes, 
formerly Florida manager for the Bright- 
srooks Lumber Co., whose headquarters are in 
Savannah. Mr. and Mrs. Forbes have gone to 
Coral Gables, near Miami, to make their home 
and Mr. Forbes’ plans are still incomplete. 
The Bright-Brooks Lumber Co. is one of the 
largest wholesale concerns in Georgia, doing a 
Jarge business in Georgia, the Carolinas and 
Florida. 

Jonas B. Glenn, with headquarters at the 
Franklin Hotel, Spartanburg, S. C., will repre- 
sent the Gulf Red Cypress Co., of Savannah, 
Ga., in South Carolina and the western half of 
North Carolina, according to an announcement 
by William Petrie, vice president and manager. 
Mr. Glenn learned the lumber business under 
his father, E. C. Glenn, vice president and gen- 
eral manager of the Big Salkehatchie Lumber 
Co., of Varnville, S. C. 

A charter has been granted to the Makepeace 
Lumber Co., Raleigh, N. C., with authorized cap- 
ital of $50,000 and $6,000 subscribed by W. R. 
Makepeace, J. F. Makepeace and W. R. Wil- 
liams, all of Sanford. 
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Asbestos Shingle Mill Burns 


Lockport, N. Y., Sept. 8.—F ire in the asbes- 
tos shingle mill of the Lockport Paper Co., 
caused a loss of $150,000. The building was 
filled with felt paper shingles saturated with 
tar and the cause was an explosion of tar solu- 
tion in a 50-pound drum. 


Notes on Hardwood Rate Cases 


MEMPHIS, TENN., Sept. 9—Announcement is 
made by the Southern Hardwood Traffic Asso- 
ciation that the hearing assigned for Sept. 26, 
in connection with suspended rates on lumber 
and lumber articles from the territory on and 
east of the Mississippi River and south of the 
Ohio River to points in Virginia has been indefi- 
nitely postponed. The case will probably be 
reassigned in November. 

Provisions of the current rough material rules 
applicable in connection with net rate arrange- 
ments in the South and Southwest have been 
criticised by the Interstate Commerce Commis- 
sion. Many of the carriers have been directed 
to make certain changes which may cause some 
complications and the Southern Hardwood Traf- 
fic Association has instructed its Washington, 
D. C., representative to investigate and arrange 
that proper hearing may be had prior to any 
changes being made. 

Word has been received by the Traffic asso- 
ciation that the Interstate Commerce Commis- 
sion has postponed the effective date of Fourth 
Section order No. 9,137 until Jan. 22. Under 
this order a revision in rates on lumber from 
points in the Southwest to Arkansas, Colorado, 
Idaho, Wyoming, Kansas, Missouri, Nebraska 
and New Mexico will be worked out, along lines 
suggested by the Traffic association. 

Advice has been received that an immediate 
revision in rates to Canadian points from the 
Southwest will be made at once. The revision 
is to take care of increases demanded by the 


connections and not to increase revenues of the 
southwestern lines. The Traffic association is 
asking members to give it information regard- 
ing their shipments so proper presentation of 
the shippers’ case can be made before the rates 
are checked and put into effect. 


Wood Stave Pipe Is Largest in World 


San Francisco, Cauir., Sept. 5.—The larg- 
est wood stave pipe in the world is a feature of 
the new ‘‘Copco Two’? hydro-electric power 
plant recently completed by the California- 
Oregon Power Co. in northern California. 











View of the pipe under construction. It car- 
ries water a distance of a quarter of a mile and 
has an inside diameter of 16 feet 


Douglas fir was used almost exclusively in the 
construction of the mammoth conduit. 

The huge wood pipe serves to connect two 
zement lined tunnels which carry water from 
the diversion dam to the new plant, which is 
situated on the Klamath River about one and a 
half miles below Copco. The plant has a gen- 
erating capacity of 40,000 electrical horsepower 


which were creosoted by the vacuum pressure 
process, in which was used eight pounds of 
creosote to the cubic foot of wood. The %-inch 
milled-steel bands used were spaced 3% inches 
apart. The pipe is carried on fabricated steel 
cradles, supported by monolithic concrete foun- 
dation blocks, the latter being placed eight to 
ten feet apart. The steel stiffeners which pass 
over the pipe are bolted at each end to the 
vertical members of the cradles. 

This wood stave conduit was manufactured 
and installed by the Continental Pipe Manufac- 
turing Co., of Seattle. It operates under a 
head of 60 feet. 


Receiver’s Report Completed 


PITTSBURGH, Pa., Sept. 8—The appraisers in 
the case of the Germain Co., wholesale lumber 
dealer of this city, which went into the hands 
of a receiver last spring, have completed their 
work and made their return, but the report has 
not yet been filed in the Federal court. The 
appraisers were L. R. Oehmichen, of the Amer- 
ican Lumber & Manufacturing Co.; H. Bode, 
of Edward R. Burt & Co., certified public ac- 
countants, and W. E. Foster, of the Bessemer 
Tie & Lumber Co. Attorney Robert J. Dodds 
is the receiver. 


Retailer Is Active in Celebration 


MANSFIELD, Mass., Sept. 8.—Representatives 
of the Mansfield Lumber Co. took an active 
part in making a brilliant success of the recent 
celebration of the 150th anniversary of the 
founding of this city. An impressive four-day 
program commemorated the event, with an in- 
teresting historical pageant, parades, exhibits 
and band concerts. Thousands of visitors came 
to Mansfield for the occasion and leading news- 
papers of New England, and even of New 
York City, devoted much space to the story. 
Mr. Richardson, of the Mansfield Lumber Co., 
was especially prominent in the anniversary 
activities. 


Bituminous Output Continues Large 


WASHINGTON, D. C., Sept. 9.—According to 
a statement released today by the bureau of 
coal ecqnomics of the National Coal Associa- 
tion, the mining of bituminous coal continued 
at a heavy rate during the week ended Sept. 5. 




















A close up view of a section of the largest wood pipe in the world. 


Note the size of the men in 


comparison with the pipe 


and is the largest of the company’s generating 
plants, which serves fifty communities through- 
out what is known as the ‘‘Midland Empire 
of the Pacific Coast.’’ 

The pipe, which is conceded to be the largest 
wooden conduit ever built, carries water for a 
distance of approximately a quarter of a mile. 
It has an inside diameter of 16 feet. It is 
constructed of Douglas fir staves 4 inches thick 


The estimated total output for that week is 
reported at about 11,000,000 tons. 

While this total shows a loss of over 200,000 
net tons from the week ended Aug. 29, for 
which the bureau of mines of the Department 
of Commerce gives the tonnage produced as 
11,218,000 tons, it is, however, nearly 500,000 
tons greater than the output during the week 
ended Aug. 22, which was 10,523,000 net tons. 
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Sept. 14-16—Concatenated Order of Hoo-Hoo, Spokane, 
Wash. Annual. 


Sept. 16—Louisiana Retail Lumber Dealers’ Associa- 
tion, Lumbermen’s Club Rooms, New Orleans, La. 
Annual, 

Sept. 16—Plywood Manufacturers’ Association, 
torium Hotel, Chicago. Quarterly Meeting. 

Sept. 22—Minnesota Loggers’ Association, West Hotel, 
Minneapolis, Minn. Annual. 


Sept. 22-24—Southern Logging Association, 
Hotel, New Orleans, La. Annual. 


Sept. 24—New Jersey Lumbermen’s Association, Hotel 
Berkeley-Carteret, Asbury Park, N. J. Fall meeting. 

Sept. 26—East Texas Mill Managers’ Association and 
Tri-State Mill Managers’ Association, Hotel Youree, 
Shreveport, La. Joint meeting. 

Sept. 28—American Forest Week Committee, Washing- 
ton, D. C. General meeting. 

Sept. 29—Mississippi-East Louisiana Sawmill Managers’ 
Association, Morton, Miss. 

Sept. 28-Oct. 2—National Safety Council, Cleveland, O. 
Annual safety congress. 


Audi- 


Roosevelt 





of Memphis, 
Tenn. Annual 


Oct. 2—Lumbermen’s Golf Association 
Colonial Country Club, Memphis, 
tournament. 

Oct. 7-9—National Retail Lumber Dealers’ Association, 
Mayflower Hotel, Washington, D. C. Annual, 

Oct. 20—Roofer Manufacturers’ Club, Dempsey Hotel, 
Macon, Ga, 

Oct. 28—Hardwood Interior Trim Manufacturers’ Asso- 
ciation, Patton Hotel, Chattanooga, Tenn. 

Oct. 28-29—Appalachian Logging Congress, Chattanooga, 
Tenn. Fall meeting. 

Oct. 28-31—Pacific Logging Congress, Olympic Hotel, 
Seattle, Wash. Annual. 

Oct. 30-31—California Retail Lumbermen’s Association, 
Fresno, Calif. Annual. 

Nov. 5-6—Northeast Missouri Lumbermen’s Association, 
Moberly, Mo. Fall meeting. 

Nov. 12—North Carolina Pine Association, Charleston, 
S. C. Semiannual meeting. 

Nov. 12—New York State Wood Utilization Conference, 
Syracuse, N. Y. 


Nov. 16-17—Southern Sash, Door & Millwork Manufac- 


turers’ Association, Atlanta, Ga. Annual. 
Dec. 7-8—National Lumber Manufacturers’ Associa- 
tion, Jacksonville, Fla. Quarterly meeting of 


directors. 
Jan. 19-21, 1926—Northwestern Lumbermen’s Associa- 
tion, West Hotel, Minneapolis, Minn. Annual. 


Jan, 27-29, 1926—Southwestern Lumbermen’s Associa- 
tion, Kansas City, Mo. Annual, 


Jan. 27-29, 1926—Western Retail Lumbermen’s Associa- 
= (Canada), Fort Garry Hotel, Winnipeg, Man. 
nnual., 


Feb. 3-5, 1926—Michigan Retail Lumber Dealers’ Asso- 
ciation, Statler Hotel, Detroit, Mich. Annual. 


Feb. 10-12, 1926—Illinois Lumber & Material Dealers’ 
— Edgewater Beach Hotel, Chicago. An- 
nual. 


Feb. 18-20, 1926—Western Retail Lumbermen’s Asso- 
ciation, Multnomah Hotel, Portland, Ore. Annual 
institute. 


One Topic at Pacific Logging Congress 


TloquiaAM, WaSH., Sept. 5.—Frank H. Lamb, 
manufacturer, millman and timber land owner, 
is on the program for the sixteenth annual 
Pacific Logging Congress, in Seattle Oct. 28 
to 31, and will speak on the subject, ‘‘To Burn, 
or Not to Burn.’’ He will develop his topic 
along the lines of protecting young timber 
growth from fire. 


North Carolina Pine Semiannual 


NorFOLK, VA., Sept. %.—Announcement is 
made by John M. Gibbs, secretary of the North 
Carolina Pine Association, this city, that the 
organization’s semiannual meeting will be held 
on Nov. 12 at Charleston, S. C. This meeting 
will be preceded, on Nov. 11, by a school of in- 
spection and loggers’ conference in the same 
city. Programs for both meetings are now be- 
ing arranged. 
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Changes in Southern Logging Program 

NEW ORLEANS, La., Sept. 8.—Secretary 
James Boyd, of the Southern Logging Associa- 
tion, announces two changes in the program 
for its annual meeting to be held here Sept. 22, 
23, 24. R. D. Forbes, director of the Southern 
Forestry Experiment Station, will address the 
association on Sept. 23, and has chosen as his 
subject: ‘‘Logging, Key to Forestry.’’ As 


an added feature of that day’s afternoon ses- 
sion a new one-reel moving-picture film will 
be shown. Its title is ‘‘Board Feet or Bored 
Lumber’’ and it depicts the ravages of insects 
in the southern woods. R. A. St. George, of the 
Federal bureau of entomology, will present the 
film and diseuss it as it is being shown. 


To Hear Talks on Costs 


PITTSBURGH, PaA., Sept. 8—A meeting of the 
retail lumber dealers of Elk and Clearfield coun- 
ties will be held in the Manufacturers’ Build- 
ing at Ridgway, Pa., Tuesday evening, Sept. 
22. Secretary William B. Stayer, of the Retail 
Lumber Dealers’ Association of Pennsylvania, 
is sending urgent appeals to all retail lumber 
dealers in that vicinity to attend the meeting. 
The program will include addresses by Harry 
J. Colman, of Chicago, and W. Clement Moore, 
of Philadelphia, on ‘‘Lumber and Millwork 
Costs.’? 


Live Discussion at Quarterly Meeting 


CALGARY, ALTA., Sept. 8—The market situa- 
tion, production costs, accident prevention and 
freight rates were the main subjects discussed 
at the regular quarterly two-day meeting of 
the Mountain Lumber Manufacturers’ Associa- 
tion held here recently at the Palliser Hotel. 
C. M. Pennock, of Wardner, B. C., president of 
the association, presided. 

The discussion of the market situation took a 
decidedly optimistic tone. With the Canadian 
west harvesting one of 
the most potential grain 
crops in history, the 
purchasing power of 
everyone will be greatly 
increased, and the pros 
pects are that buying of 
lumber will continue at 





Cc. M. PENNOCK, 
Wardner, B. C.; 
President 





least on a moderate 
basis for the remainder 
of the year. The move- 
ment of lumber to east- 
ern Canada has_ been 
light, but there has 
been a fair demand for 
pine and spruce in the 
United States markets. 

A comparison of production costs showed 
that the cost of producing logs has gradually 
increased, due to the fact that the timber sup- 
ply is receding from the main transportation 





routes. Manufacturing costs vary but little 
between operations of a similar class. It was 


found that the general tendency of lumber pro 
duction costs has been upward. Accident pre- 
vention took considerable time in discussion. 
Members of the association went on record as 
favoring the merit system of levying compensa- 
tion rates so that operators making a special 
effort to prevent accidents might reap a direct 
benefit resulting from reduction in the costs 
of accidents. 

At a luncheon following the business session, 
A. K. Leitch, president Alberta Wood Preserv- 
ing Co., Calgary, read a paper on ‘‘ The Preser- 
vation of Woods by Creosoting.’’ H. C. Meeker, 
of the Nicola Pine Mills, Merritt, B. C., gave 
an interesting talk on the subject of the kiln 
drying of spruce lumber. 

The second day of the meeting was devoted 
to the annual golf tournament held at the Cal- 
gary Golf & Country Club. The president’s 
cup, donated by C. M. Pennock, was won by 
H. P. Klinestiver, manager B C Spruce Mills, 
Lumberton, B. C., with a net score of 81. 


H. C. Meeker and W. F. Lammers tied for the 
runner-up cup, and in the play off Mr. Meeker 
won the cup with a net seore of 71. 


Louisiana Retailers’ Annual 


NEW ORLEANS, LaA., Sept. 8—The Louisiana 
Retail Lumber Dealers’ Association will hold 
its annual meeting in the rooms of the New 
Orleans Lumbermen’s Club on Sept. 16 next. 
Among the matters listed for discussion is the 
problem of reorganizing the association finances 
so that a permanent secretary may be employed 
on a full-time basis. All members of the 
association are being urged to attend and aid 
in the solution of the problems confronting it. 


LUMBER CLUBS 


Nashville Dealers’ Club Meets 

NASHVILLE, TENN., Sept. 8.—A_ substantial 
improvement in the lumber business here, with 
the outlook for fall trade excellent, was re- 
ported by lumber dealers attending the last 
regular meeting of the Nashville Retail Lum- 
ber Dealers’ Club. Nashville ‘lumber com- 
panies represented at the meeting included A. 
J. Smith, A. L. Goldberg & Son, Norvell & 
Wallace, C. G. Hull Lumber Co., F. H. Crow 
Co., MeGinnis & Co., Joseph Scheffer Lumber 
Co., and J. Fred Hathcock. 

Secretary J. A. Minnick, of the Tennessee 
Retail Lumber Dealers’ Association, the new 
State-wide organization of dealers formed a 
few months ago, was present at the meeting 
as a guest of the Nashville club, and outlined 
the purposes of the new organization, also dis- 
cussing plans for the annual meeting of the 
association which is to be held in Nashville the 
latter part of February next year. 














Estimators’ Club to Meet 


PITTSBURGH, Pa., Sept. 8.—The first fall 
meeting of the Pittsburgh Estimators’ Club 
will be held Thursday evening in the Dutch 
room of the Fort Pitt Hotel. During the sum- 
mer, fourteen new members have been enrolled 
in the class and have taken up the preparatory 
work of the course. J. L. Broido, president of 
the club, will be in charge of the meeting, and 
will be assisted by Vice President Arnold M. 
Bauer. Plans are being made by the board of 
directors for one of the biggest years in the 
history of the club. 


Plan for Club’s Future 


JACKSONVILLE, FLA., Sept. 8.—Twenty-seven 
members of the Lumbermen’s Club held a busi- 
ness meeting on Tuesday evening at a local res- 
taurant to make plans for the incorporation of 
the club, which will establish permanent club 
rooms in Jacksonville in the near future. 

Temporary officers for the new organization 
elected, who will serve until the club becomes 
a corporate body are: C. C. Jones, president; 
J. S. Foley, vice president; P. M. Ulsch, treas- 
urer; and J. B. Wand, secretary. 

Every man present at the meeting signed up 
for a membership. Men of allied lines of busi- 
ness may become members of the club. Non- 
resident memberships will be available for lum- 
bermen of the South and East in order to en- 
able such men to have a headquarters while in 
Jacksonville on business or pleasure. 

It is planned to have a club cafe where mem- 
bers may enjoy the best noon luncheon in town 
for the price. The cafe will also give limited 
a la earte service and be equipped to serve 
special evening dinners for entertainment fea- 
tures. One of the club features planned is a 
large reading and lounging room which may be 
turned into a hall room for special occasions. 
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Roofer Men Consider Inspection Rules 


Macon, Ga., Sept. 8.—Reconsideration of a 
refusal to appoint a joint arbitration board 
with the National-American Wholesale Lumber 
Association, and failure to adopt an inspection 
rule presented by a committee, were features 
of the regular meeting of the Roofer Manu 
facturers’ Club held here today. The attend- 
ance was not as large as usual, some of the 
members being detained at home to fight forest 
fires which are raging in some sections of 
Georgia, while heat and drouth kept others 
away. 

There were encouraging reports of conditions 
of the trade, some members saying that they 
are selling their products at $3 a thousand 
above the price prevailing two months ago. 
There is a good demand, it was shown. 

The club had the usual banquet at the con- 
clusion of the meeting, wholesalers and others 
in attendance being guests. The next meeting 
will be held at Hotel Dempsey on Oct. 20. 

In the absence of President H. M. Johnson, 
B. Dixon Smith, vice president, was in the 
chair. There was an attempt to fix the inspec- 
tion rules governing the working and grading 
of air dried southern pine roofers, produced 
by members of the association in South Caro- 
lina, Georgia, Alabama and Florida from short- 
leaf timber, but after an hour’s discussion of 
a report from the committee, followed by a 
substitute presented by Hugh Thurston, of the 
King & Thurston Lumber Co., Thomaston, Ga., 
the entire matter was tabled. Then the matter 
was reconsidered and left in the hands of the 
committee to which it was originally referred, 
of which Hugh McElrath, secretary-treasurer 
of the Jeffreys-McKlrath Lumber Co., .of this 
city, is chairman, with Hugh Thurston and Dr, 
J. W. Lovelace, of this city, added to attempt 
to work out a final report to be submitted at 
the next meeting. 

The committee will try to work out a plan 
that will bring about the full codperation of all 
other associations with which the roofer manu- 
facturers have dealings, it is understood. 

In his substitute proposal Mr. Thurston took 
the position that paragraph 3 should be changed 
so as to provide that lumber dressed on four 
sides should measure 51% inches instead of 5% 
inches as proposed in the report. ‘‘That has 
always been our standard,’’ said Mr. Thurston, 
‘and I see no reason why it should be changed. 
In lieu of paragraphs 6 and 7 he suggested 
a different method of computing waste, and 
making other modifications. 

“‘T am getting a lot of correspondence about 
settlement on reinspection,’’ said Secretary C. R. 
Mason, of the Mason Lumber Co., of Madison, 
Ga. ‘We are getting along fairly well, how- 
ever. The association is glad to codperate.’? 

It was Mr. Mason who moved that the club 
uppoint «a committee to work with experts of 
other associations on standardization methods, 
and to determine what the standardization ecom- 
mittee will allow them to put in the rule book. 

Mr. Thurston offered a substitute motion 
that Chairman Smith and W. FE. King meet and 
thresh out the whole matter and report back 
to the next meeting. Mr. Smith declined to 
serve; the motion was not seconded and finally 
Mr. Mason withdrew his motion. It was voted 
that all members should get copies of the com- 
mittee’s report and the substitute motion. 

A few minutes later the subject was reopened 
and Mr. Thurston and Dr. Lovelace were ap- 
pointed with the old committee to work out a 
final plan to be submitted at the next meeting. 

The secretary read a letter from the National- 
American Wholesale Lumber Association in 
which surprise was expressed at the former 
action of the Roofer Manufacturers’ Club in 
declining to appoint a joint arbitration com- 
mittee. The letter was written by W. W. 
Schupner, secretary of the association. Mr. 
Schupner pointed out the fact that the Roofer 
Manufacturers’ Club had gone on record as 
favoring arbitration. He urged that the matter 
be reopened. 

‘*T think that we were too hasty and I believe 


that we should be treated fairly if we adopted 
this method of arbitration,’’ said Chairman 
Smith. On motion the matter was reopened 
and will come up for further consideration 
ut the next meeting of the club. 

(, B. King reported by wire from Cuthbert, 
Ga., that he was suffering from boils and could 
not attend. He said that he was getting $25 
«a thousand for roofers, an advance of $35 a 
thousand. The association sent a message of 
sympathy to him. 

In the open discussion that followed, B. FE. 
Bibby, of Jacksonville, Fla., chief inspector of 
the Georgia-Florida Saw Mill Association, said 
that his association stood ready to conform 
with or help out the Roofer Manufacturers’ Club 
wherever possible. We said that he had hoped 
to carry back an agreement as to arbitration. 

“That is a matter that we will have to live 
up to for a long time,’’ commented Chairman 
Smith. ‘‘We are not in a position to do it at 
this time.’’ 

Secretary Mason read a letter from the Jack- 
sonville Wholesale Lumbermen’s Association 
referring to traffic problems. He was instructed 
to reply that all traffic problems are left to the 
Georgia-Florida and the North Carolina Pine 
Associations; that the Roofer Manufacturers’ 
Club operated no traffic bureau. 

John M. Gibbs, secretary of the North Caro- 
lina Pine Association, of Norfolk, Va., told the 
roofer manufacturers that general conditions 
are much better than they have been. He told 
of a trip to Vaneouver and the Northwest and 
said that he came back feeling very optimistic. 
‘*Tumber has been the poorest sold commodity 
that we have,’’ he said. -‘‘But I believe that 
from now on you ¢an count on more intelligent 
salesmanship.’’ He said that the west Coast 
had shipped a billion and a half feet of lumber 
to the east Coast this year. ‘‘When lumber is 
sold intelligently,’? he added, ‘‘ competition 
will be less keen than it has been.’’ He shifted 
his subject to taxation. He spoke of the sub- 
jeet being raised when he was in Portland a 
few weeks ago, and declared that the capital 
stock tax is a nuisance. He appealed to mem- 


bers of the club to write to their congressmen 
to see what could be done to repeal that law. 

W. J. Strobel, of Washington, D. C., traffic 
manager of the North Carolina Pine Associa- 
tion, said that the Florida East Coast Railroad 
had modified its embargo and was double-track- 
ing a large section of its line. He said that 
eventually that line may have a double track 
all the way to Miami, which would be a big help 
to the lumber trade. ‘‘The Seaboard Air Line 
Railway will put on an embargo effective to- 
morrow,’’ said Mr. Strobel. ‘‘It is against ship- 
ments to Tampa and also to Sarasota. There 
is no reference to permits in the notice.’’ 

(. B. Harman, of Atlanta, a member of the 
forestry commission of Georgia, and secretary 
of the Southern Sash, Door & Millwork Manu- 
facturers’ Association, spoke to the members 
of the club on the efforts at reforestation. 
‘‘The movement in Georgia doesn’t have in 
mind to tell you what you can cut, what trees 
you are to leave standing and what trees 
you are to turn into lumber. We do not pro- 
pose to enter your timber lands and tell you 
what you shall do or what you shall not do. 
It is a campaign of education to restore the 
cut-over lands.’’ 

Mr. Harman told of a license tax placed on 
the lumber interests of Georgia and said that 
that money would go to the forestry commis- 
sion to be met by an equal amount to be fur- 
nished by the Federal Government. ‘‘We hope 
to get a total of $40,000,’ he said, ‘‘and with 
that we believe that we can do a great deal 
of good.’’ He showed the importance of the 
southern pine of the South to the lumber busi- 
ness of the country, declaring that while 36,000,- 
000,000 feet of lumber is produced in the United 
States, the South is furnishing 13,000,000,000 
feet of southern pine. ‘‘The industry employs 
more men than any other industry, aside from 
agriculture,’’ he declared. 

The program committee for the meeting of 
the club on Oct. 20, is composed of President 


‘H. M. Johnson, Secretary C. R. Mason and 


Hugh M. Thurston. They are instructed to 
‘*put on something good.’’ 

THE CHESTNUT trees in western New York 
have been practically all destroyed by Asiatic 
fungus. The last of these trees along the Al- 
legheny Riwer have just recently been attacked. 


Field Study of Gum Topic at Club Meeting 


[Special telegram to AMERICAN LUMBERMAN] 


NEw ORLEANS, LA., Sept. 9.—The Septem- 
ber meeting of the Southwestern Hardwood 
Manufacturers’ Club, held at the Roosevelt 
Ilotel today, drew less than the usual attend- 
ance, probably because of the unprecedented 
heat wave which has been sweeping the 
South. In the absence of President W. J. 
Stebbins, Secretary George R. Schaad, jr., 
asked C. H. Sherrill to preside. Mr. Schaad 
then read a report from the Forest Products 
Laboratory experts making the field study of 
gum. Mr. Knauss, in charge of the survey, 
had reported on the work up to Aug. 1 at the 
Shreveport joint meeting. He had then vis- 
ited all of the mills listed for special studies 
and found the same conditions at all of them. 
It was then deemed best to concentrate the 
study and experiments. J. B. Edwards, of 
Hillyer Deutsch Edwards (Inc.), placed the 
Oakdale and Glenmora plants of his company 
at the service of the investigators, who are 
completing their work there. 

Today’s report was sent in by Mr. Phelan, 
Mr. Knauss having been called back to the 
Madison laboratory on Sept. 1. It told of 
the testing of logs with various treatments to 
prevent insect and fungus attack. One sec- 
tion of logs was thus treated immediately 
after cutting, another one week after cutting. 
Another series of tests dealt with the season- 
ing of gum, two piles being set apart for air 
drying, with weighed and measured boards in 
each pile. Two other piles were in racks. 
One of these showed decrease of moisture con- 
tent from 120 percent to 70 percent after four 
days’ drying; the other a decrease from 120 


percent to 50 percent after six days in racks. 
Two piles were steamed, preparatory to kiln 


+ drying, one four hours and the other eight. 
~ The tests indicated that steamed lumber dries 
«smore rapidly in the kiln. This report, it was 


explained, is merely a _ preliminary one. 
Further tests and checks will be made, and it 
is hoped to have the final report completed 
some time in November. 

A letter from F. R. Gadd, secretary of the 
Lumbermen’s Golf Association of Memphis, 
invited the Hardwood club folks to join that 
association and enter its annual golf tourna- 
ment, to be held next month. 

Secretary Schaad asked whether the mem- 
bers were still interested in the cost statement, 
compiled and distributed quarterly. Some 
do not fill out fhe questionnaires sent them. 
Mr. Sherrill suggested that knowledge of costs 
was a matter of vital importance and the 
information under this head is very valuable. 
He thought the work should be continued and 
that those who are not contributing informa- 
tion via the questionnaires should be urged 
to do so. 

An informal summary of mill conditions in- 
dicated normal log supplies at most of the 
mills represented, and normal production at 
all save two, which are down. Dry stocks are 
much lighter than green stocks, it appears, 
while orders are relatively light in volume. 
One or two mills reported a tendency toward 
labor searcity since the cotton picking season 
opened, a good many sawmill laborers being 
drawn into the cotton fields temporarily. At- 
tention was called to the National associa- 
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tion’s barometer for the week ended Aug. 29 
covering nine associations and showing orders 
four percent above production. 

F. J. Foxley, of the Foxley Stave & Lum- 
ber Co., New Orleans, discussed the overseas 
markets briefly. Demand had slackened, he 
suggested, because of overseas buyers’ unwill- 
ingness to pay current prices in part, and in 
part because of earlier heavy shipments. The 





Doings of Wisconsin Clubs 

MILWAUKEE, WIs., Sept. 8.—The date for the 
Wisconsin lumbermen’s fall golf tournament 
has been set for Sept. 23 at Jefferson, Wis. It 
will be open to all branches of the lumber and 
building industries and everyone connected with 
these fields are invited to send in their entries 
to Robert Blackburn, Milwaukee, who has the 
tourney in charge. Play will start at 9 a. m. 
and nine holes will be played in the morning 


Mr.and Mrs.- ByBriggs 


trade in general, he said, is troubled by a 
multiplicity of ‘‘brokers’’ on the other side. 
Claims had been filed against shipments on 
many orders placed by brokers. Mr. Drum- 
mond, of the Lucas E. Moore Stave Co., sug- 
gested that the mills, for their own protec- 
tion, insist upon knowing the customer’s name 
before booking the ‘order. This information, 
he added, can be required of the brokers. 


Harry J. Col- 
man, of Chicago, will be the principal speaker 


meeting of the club will be held. 


at the gathering. Matters of importance rela- 
tive to the future activities of the new club 
will be taken up at the business session. 


Golf Tourney at Retailers’ Annual 


WASHINGTON, D. C., Sept. 8—Every golfing 
retailer is most cordially and earnestly invited 
to take part in the annual 
golf tournament to be held 
at the Washington Golf and 
Country Club, Friday after- 
noon, Oct. 9. 





MY-V"- LANDS JOE ,WHY DO YOU HAVE 
TO WEAR YOUR NEW GOLF TOGS To 
POLISH UP YOUR. STICKS ‘OVERALLS 


WOULD BE BETTER ol 
em | 1S THar So?! wet, 
GOING TO THE RETAIL 
LUMBERMENS GOLF | 
TOYVRNAMENT, AND 
GONNA BE IN TOP FORM 
EVEN TO MY Dups! 














and eighteen in the afternoon on the nine-hole 
course. 

The annual picnic of the South Central Wis- 
consin Lumbermen’s Club will be heid on 
Thursday, Sept. 17, at Oak Spring Resort on 
the north shore of Fox Lake, Wis. The festivi- 
ties of the day will begin with a basket lunch 
at noon and John M. Rodgers, president of the 
club, has announced that he will have coffee 
and ice cream ready for the members and their 
families. A committee consisting of Walter 
Dickinson, Charles Starkweather, and A. F. 
Roedle, secretary of the club, has been ap- 
pointed to arrange for the sport program and 
they have assured the members that they will 
have a schedule of events ready which will take 
up the entire time in the afternoon. 

The newly-formed Eastern Wisconsin Lum- 
bermen’s Club will hold a golf tournament and 
business meeting at one of the resorts on Elk- 
hart Lake, Wis., on Wednesday, Sept. 16. The 
tournament will be held in the morning and 
afternoon and during the noon hour the business 


Those who have  partici- 
pated in the last two tourna- 
ments know that an afternoon 
of fun is in store; those who 
haven’t will find the best 
proof in coming out to see 
themselves. Moreover, 
will be two additional 
features that will make this 
year’s tournament the best 
yet. First, there will be two 
prizes to each foursome, one 
for the winner and another for 
the runner-up. This will be 
match play and regular handi- 
cap allowance will be made. 
These trophies are in addition 
to the five cups that will be 
given for medal play. Every- 
body, therefore, will have a 
chanee, regardless of whether 
it’s a 140 or an even 80. 

The nineteenth hole affair 
promises to be a most attrac- 
tive second feature. There 
will be a stag dinner served 
immediately after the rounds 
are over. Prizes will be laid 
out on the table and distrib- 
uted during the evening. 

W. W. Wood, who so sue- 
cessfully managed the last two 
tournaments, has been chosen 
by President F. C. Lowrie, of 
the National Retail Lumber 
Dealers’ Association, to put 
this one over. He has two 
able assistants in Elmer Die- 
bold, of Pittsburgh, Pa., and 
Joseph L. Crupper, of Roslyn, 
Va. 


Building Material Dealers in Outing 


COLUMBUS, OHIO, Sept. 8.—The recent outing 
of the Columbus building material dealers, held 
at Riverside Park, just north of Columbus, was 
well attended. R. M. Miller, of the Robert M. 
Miller Co., was in charge of arrangements. A 
ball game between the White Tops and the Red 
Tops, captained by John S. Wilson and Ray 
MeVey, respectively, was one of the features. 
Charles LeF. Carson, secretary of the Columbus 
Building Materials Credit Club, acted as um- 
pire and the game was not finished, owing to a 
disputed decision. A foot race, horseshoe pitch- 
ing and a croquet match were also on the pro- 
gram. In the evening a truck of the Continen- 
tal Lumber & Supply Co. brought a dinner 
which was served to the picenickers. 

Among the lumbermen who attended were 
Robert Briggs, president Continental Lumber & 
Supply Co.; T. A. Jones, William Jones and 
J. O. Jenkins, of the Doddington Co. 


im 


4052 Princeton Ave., 








Quick Delivery 
from Chicago; 
Warehouse. 


is located on the tracks of the 


Bartholomew 
Chicago Junction Ry., connecting with trunk lines 


to all parts of the country. 
teed stock, any quantity. 


Save Money on Mixed Car Shipments 


of 3%” oak flooring, all widths and grades of oak or . 
maple flooring, oak and gum mouldings, oak lum- 
ber, kiln dried, rough or dressed, Ceda’line. 


Quick action on guaran- 


Wire, our expense, for prices, delivered anywhere. 


Write for colored postcards, free, to helpvyou sell Oak Flooring, 





E, BARTHOLOMEW HARDWOOo Co 


CHICAGO Telephone Boulevard 0636 





9-12-25 





Ours is the Trade 
that Service made 


|)) GOODFELLOW 
LUMBER CO. 


Natural Bridge at Goodfellow 
ST. LOUIS, MO. 















RALPH W. FANNON 
CONSULTING ENGINEER 
GREEN BAY, WISCONSIN 


Utilization of 
Forest Wastes 


Reports 
Investigations 


O TIMBER ESTIMATORS 0 


TIMBER Frederick Lemieux 
ESTIMATORS F.H. Day 


Lemieux Brothers & Co. 


ESTABLISHED 1906 
1028-29 Whit Bank Bldg. 
Phase Main 2479 % NEW ORLEANS 























Jasper Lemieux 











JAMES W. SEWALL 


Consulting Forester 
Old Town, tet Maine 
Largest Cruising House in America 











MAKE your timber investments pay maximum 
returns. “Principles of Handling Wood- 
lands” by Henry Solon Graves tells how. $2.50, 
postpaid. American Lumberman, 431 So. Dear- 
born St., Chicago, III. 
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i PITTSBURGH — 








Babcock Lumber Co. 


PITTSBURGH, PA. 


Manufacturers and Wholesalers of 


Eastern Tennessee 
ese Hardwoods 
White and Western Pine 
West Coast Products 


N. C. Pine and Yellow Pine 
Spruce and Hemlock 








BRANCH OFFICES; 
New York City, 43 Wall St. 
Chicago, IIl., 1216 Fisher Bldg. 
ii Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bldg. 
Detroit, Mich., Dime Savings Bank Bldg. 
Johnstown, Pa. 











FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
Hemlock and Hardwoods 


SAW MILL 
Konnarock, Va. 


PITTSBURGH, PA. 








North Carolina Pine and 
West Virginia Hardwood 





Kiln Dried, Well Manu- ane hier 
factured, High Grade. 
Capacity, 250,000 Feet MOULDINGS 
= Day. Mixed Cars Our Specialty. 











WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bidg., PITTSBURGH, PA. 


Recent Hoo-Hoo Happenings 


Los Angeles Hoo-Hoo Elect Officers 

Los ANGELES, CALIF., Sept. 5.—At the Aug. 
27 meeting of the Los Angeles Hoo-Hoo Club, 
W. B. Wickersham, manager industrial depart- 
ment Chas. R. McCormick Lumber Co., was 
elected president. Other officers named were: 
C. 8. Estes, vice president; J. M. Chase, secre- 
tary-treasurer; directors, Berne S. Baker, J. J. 
Rea, F. M. Connelly, C. J. Laughlin and B. W. 
Bookstaver. 

Plans for a monster golf tournament on Sept. 
18 were formulated. The golf tourney, which 
will be held at the Wilshire Country Club in 
this city, will be a Retailer vs. Wholesalers af- 
fair, with Frank Burnaby acting as captain of 
the retailers, and Gus Hoover piloting the whole- 
salers. It was announced that Frank Burnaby 
and Joe Chapman will play off for the perma- 
nent ownership of the large silver shaker do- 
nated by Roy Stanton. Each has one victory to 
his credit, and the cup will go to the victor at 
this meet. After the tournament there will be 
a banquet at 6 p. m., followed by entertainment 
features. 


Hoo-Hoo Club Making Steady Progress 
VANCOUVER, B. C., Sept 5.—There are now 
236 members of the reorganized local branch 
of Hoo-Hoo, following the third concatenation 
since its revival. This meeting was held on 
Wednesday evening after a largely attended 
dinner in the Hotel Vancouver, and_ thirty 
new members were initiated. 

Lou Fifer, veteran lumberman and prominent 
Hoo-Hoo of Seattle, who looks 52 though he 
lays claim to 82 years, was the dinner speaker, 
bearing fraternal greetings. Mr. Fifer said 
the Vaneouver branch had made a record in 
membership increase for the last six months. 


City Hoo-Hoo Club’s board of directors to serve 
as secretary-treasurer. 

Ranks of Twin City Hoo-Hoo Club members 
are increasing. H. A. Wagner, of the J. F. 
Anderson Lumber Co., Minneapolis, was pre- 
sented with a bottle at the Thursday meeting 
of the club, following announcement that John 
Henry Wagner, weight 9 pounds, had arrived 
in his family. Earl Gillette, treasurer of the 
Payson-Smith Lumber Co., sent his regrets at 
being unable to attend the recent meeting, 
since a daughter who had just arrived in the 
family required some of his attention at home, 


Hoo-Hoo Annual Will Attract Host 


SPOKANE, WASH., Sept. 5.—The coming Hoo- 
Hoo Annual promises to be one of the largest 
and best in the history of the order. R. L. 
Bayne, chairman of the general committee of 
the Spokane Hoo-Hoo Club in charge of ar- 
rangements for the Annual, reports that word 
has been received from two hundred members 
of the order announcing that they will be here 
and to reserve hotel space for them. In addi- 
tion to these forehanded ones are the many 
who will leave their reservations to the last 
minute. 

A. L. Porter, chairman of the entertainment 
committee, has arranged an especially attrac- 
tive program, and he reported at the luncheon 
of the Spokane Hoo-Hoo Club yesterday noon 
that there will be fifty or sixty Seattle Hoo-Hoo 
present at the Annual. 


To Initiate Twenty-five Kittens 


St. Louis, Mo., Sept. 8.—Word has been re- 
ceived at Hoo-Hoo headquarters that a class 
of twenty-five candidates has been enrolled for 











A new book by 
**The 


Lumberman 
Poet’’ 


Come 





DOUGLAS MALLOCH 


ann bag things” and “come on 
home” “church and Mother and 
Home be Dad, the grassy road and 
the village school.” 


Make the acquaintance of Great- 
grandfather Green, Elder Jones, 
Private Hill, Pa and Ma, The New 
Preacher, Crazy Pete and others. 


They will bring a warmth to your 
heart, a smile to your lips, perhaps a 
tear to your eyes. They will tighten 
home ties, make life worth living. 


You will want “Come on Home” 
for yourself, and to send to the ab- 
sent. Postpaid, $2. Bound in blue 
cloth, 222 pages. Address: 


American Lumberman 


431 South Dearborn Street, CHICAGO 








IT IS NOT SAFE TO SAY— 


That a man is rich because he owns a lot of property. 

That a man is educated because he graduated from college. 
That they are religious because they attend church. 

That he is a big man because he occupies a big place. 

That it is a beautiful home because it is a grand house. 

That we are enjoying prosperity because we are making money. 














J. A. Hdgecumbe presided at the concatena- 
tion and banquet. 

Progress in the establishment of the Hoo- 
Hoo club was announced by the committee. 
Perry D. Roe is president and many members 
of the order locally have joined the club, which 
will soon begin to hold regular luncheon meet- 
ings. 

Michigan Hoo-Hoo Initiate Twelve 

GRAND Rapips, MIcH., Sept. 8.—At a con- 
catenation of the Central Western Michigan 
Hoo-Hoo Club No. 10, held in this city last 
Thursday night, twelve candidates were initi- 
ated by the following officers: Snark of the 
Universe, A. M. Manning; Senior Hoo-Hoo, 
Lou Burgess; Junior Hoo-Hoo, Floyd Holland; 
Bojum, Vincent Wood; Scrivenoter, George 
Allen; Jabberwock, Ed Zech; Custocatian, 
Stewart Engel; Arcanoper, Ernest Edge; Gur- 
don, Frank Barnard. 


Twin City Hoo-Hoo Activities 

MINNEAPOLIS, MINN., Sept. 8.—Fifteen mem- 
bers were initiated into the mysteries of Hoo- 
Hoo Thursday night in Minneapolis, with the 
ceremonies in charge of William Sears, Snark, 
assisted by N. E. Boucher, Senior Hoo- Hoo; G. 
C. Borresen, Junior Hoo- Hoo; W. M. Wattson, 
Bojum; Robert Hasslen, Custocatian ; Ira Le. 
Visconte, Arcanoper ; Howard Cosler, Gurdon; 
Martin Jordan, Jabberwock; and Bud Berge, 
Scrivenoter. 

The initiatory address was delivered by Ted 
T. Jones, of Minneapolis. 

E. J. Fisher, who is manager of the Northern 
Pine Manufacturers’ Association’s transporta- 
tion department, has been elected by the Twin 


a concatenation to be held at Wichita Falls, 
Tex., about Oct. 10. Interest in the concatena- 
tion is being aroused through the efforts of 
Vicegerent Snark Fred J. Elbert, of the Gal- 
braith-Foxworth Co., and the Wichita Falls 
Hoo-Hoo Club. 


To Install New Officers 

SEATTLE, WASH., Sept. 5.—Rounding out a 
successful year, the Hoo-Hoo Club of Seattle 
will pass its first mile post next Thursday eve- 
ning with the installation of newly-elected offi- 
cers at the Yacht Club. There will be a ban- 
quet, enlivened by entertainment features of a 
highly diverting kind, then the formal installa- 
tion, and finally a concatenation introducing a 
representative class of kittens into catnip-land. 
The new officers are: 

President—S. P. Johns, Snoqualmie Falls Lum- 


ber Co., succeeding Alvin Schwager, Nettleton 
Lumber Co. 

First vice president—Roland C. Williams, Wil- 
liams Fir Finish Co., succeeding Mr. Johns. 


Second vice president-—-Roy A. Dailey, district 
manager National-American Wholesale Lumber As- 
sociation, succeeding Carl Blackstock, Blackstock 
Lumber Co. 


Secretary-treasurer—Phil G. Hilditch, secretary- 
manager Retail Lumbermen’s Credit Association ; 
reélected. 

Incoming trustees—Mr. Schwager; C. C. Bron- 
son, €C. C. Bronson Lumber Co.; Sherman L. John- 
son, Washington Cedar & Fir Products Co. 


Also to be installed is L. R. Fifer, L. R. Fifer 
Lumber Co., as Vicegerent Snark, and ex officio 
honorary president of the Hoo-Hoo club, suc- 
ceeding Mr. Williams. 

The hold-over trustees are: Mr. Fifer; R. W. 
Condon, manager Charles R. McCormick Lum- 
ber Co.; F. 8. Dickinson, Colby & Dickinson. 
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Between Trains 


‘¢WINNETASKA,’’?’ MUSKEGON, Micu.—After 
ten weeks in the howling wilderness (we say 
‘‘howling’’ because of the presence of four 
radio sets, three phonographs and one saxophone 
in camp), we are packing up and nailing down 
and making other preparations to return to the 
peace and quiet of square-wheeled street cars, 
bottle-banging milkmen and horn-tooters and 
gun-toters, known as Chicago. 

Weatherly speaking, it has been one of the 
most delightful summers we have seen in Mich- 
igan, the hottest day one of 80-odd degrees and 
only a few nights down in the 50’s. By sleep- 
ing every night under blankets, and occasion- 
ally under a tree in the daytime, we have got 
along very well. 

This particular summer we have had two en- 
tertaining summer boarders. Skeezix is en- 
tirely white, but Tarzan has three white hairs 
on his forehead. We hadn’t been here very long 
before one day we discovered Skeezix sitting 
on top of the back steps looking down and a red 
squirrel sitting on the bottom step looking up. 
The eat was undoubtedly remarking, ‘‘ What a 


time, and we were glad to have them, except the 
one above mentioned. In facet, we are con- 
sidering naming the place ‘‘ Misery Cottage.’ 
Misery, you know, loves company. 


We See b’ the Papers 

Perhaps if Europe gets on its feet it will get 
off from ours. 

Don’t blame Ruth if you are a small-seale 
Ruth yourself. 

New Jersey is about to declare insane a 
murderer who is really insane. 

It might be a good idea to permit Col. 
Mitchell to go up in an airplane and stay up. 

President Coolidge’s vacation is over, but 
that doesn’t matter as long as it isn’t Con- 
gress’s. 

It seems possible that Jack Dempsey may be 
defeated by a shade, and a very dark shade 
at that. 

The Reds are threatening to rise again, but 
if you tell the average American that he will 
think that you mean in the National League. 
= It cost $2,800 to build 





The Swedish Harp 


the three ships with 
which Columbus diseov- 


Oh, some may like the saxophone and some may like the fiddle, ered America, and now 





And some some other sort of tone that’s something in the middle, 
And some may like the soft guitar and some the ukelele, 

And if you’re glad I’m glad you are, because you get ’em daily, 
And yet, when all is said and done, there’s nothing quite as pleasant 
As just an old accordion, you seldom hear at present. 


If never in a boarding-house you gathered after supper, 

If never in Hotel de Louse you occupied an upper, 

If never of an afternoon you sat outside a shanty, 

Well, then you never heard a tune, you never sang a chanty. 
But if a camp you’ve ever seen, some Sunday laid around like, 


Well, then you know just what I mean and what a tune ean sound like. 


It seemed it always was a Swede, some Svenska lately over, 


Who couldn’t write, who couldn’t read, some blue-eyed, fair-haired rover. 


He maybe called a j a yay, his speech was rather broken, 

And yet there always was a way that men to men have spoken. 
[It’s when they sit when day is done and someone sits among ’em 
And on an old accordion plays songs their mothers sung ’em. 


I didn’t think about it then, but now that I remember 

That Swede’s accordion again, some Sunday in December. 
Although we never saw a pew, we never heard of preaching, 

There still were things inside of you that up to God were reaching. 
Although we never heard a hymn, a text was even rarer, 

I’ve seen a tear the eye bedim of many a holy terror. 


I hope that when that Swede must die, he’s maybe dead already, 
They let him in up there on high, and set him playing steady. 

No, not upon a harp of gold with touches light and limber 

But just that instrument of old he fingered in the timber. 

And then we’ll gather all around some pear] and jasper shanty, 
And heaven will hear a joyful sound, a good, old-fashion chanty. 





queer looking cat!’’ The squirrel was unques- 
tionably commenting, ‘‘ What a strange looking 
squirrel!’?’ At least we humans act that way. 

The summer has been without frills or thrills, 
unless the visit of a light-fingered gent to the 
cottage while we were concerned with a campfire 
on the beach was such. Beyond two gold watches, 
4 pair of binoculars, a fountain pen presented 
to us by George F. Parker himself, and $5 from 
the Missus and $2 from the boy, the visitor ob- 
tained practically nothing. Had we gone to a 
summer hotel we would probably have been 
robbed of the $150 anyway, and with much more 
personal inconvenience. 


him a cent. 


Sox used to lose. 


there are people in it who 
consider that a cheap ear. 

Spain spent only 
$7,200 to discover Amer- 
ica, but we will say this 
for her: she did it with- 
out a bond issue. 

The salary of Colum- 
bus was $320 a year, so it 
is probable that a lot of 
our American youths 
would have passed up the 
chance on account of the 
salary. 

Athens is to have a 
Carnegie library, but 
Carnegie was never able 
to give the United States 
an Athens. 

The trouble with a lot 
of people who drive auto- 
mobiles is that they have 
nothing to lose but their 
lives. 

The coal miners want 
more money, but they 
have nothing on the oper- 
ators in that respect. 

We wish that people 
would get as worked up 
over automobile acei- 
dents as they do over air- 
ship ones. 


It appears that Dr. Harry Wills is willing to 
operate on Mr. Dempsey’s nose and not charge 


The Philadelphia Athletics lost 12 straight 
games, which is better than the kind the White 


What we would like to see is a post-season 
series between the Epworth League and the 
League of Women Voters. 

More divorces are granted in Cook County 
than in any other county in the nation. And 
one of the reasons is that they can’t cook. 

A Chicago man who came home found his 


NorthernWoods 








We Can 
SHIP 


Straight Cars—™Mixed Cars or L.C. L. 
of the following woods:— 


ASH - BASSWOOD 
BIRCH-SOFT ELM 
Try HARD MAPLE-OAK-SPRUCE 
[Js WISCONSIN HEMLOCK 
“Sure Fit” MAPLE AND 
BIRCH FLOORING 
WHITE CEDAR PRODUCTS 


Foster-Latimer 


MELLEN, 
WIS. 


Lumber Co. 






















A Brand to 


Tie to 


Peerless 


ROCK MAPLE, BEECH 
AND BIRCH 


FLOORING 


manufactured according to standards guar- 
anteed to hold trade and shipped in straight 
cars and cargoes or mixed with Hemlock 
Lumber, Lath, Shingles and Posts. 


Manufacturers of and dealers in Staves, Hoops, Head- 
ing, Poles, Ties and Hemlock Tan Bark. Also leading 
manufacturers of Rotary Cut Northern Veneers. 


The Northwestern Cooperage)J 


Gladstone, Mich. & Lumber Company 
Chicago Offices: 812 Monadnock Block. 








The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock’,Hardwood 


Lumber, Lath and Shingles 


Northern Forest Products 











se —_—_—— 
| Remember 


| Mershon, Eddy, Parker Company 
| SAGINAW, MICHIGAN 

| Specialize in Mixed Cars of WHITE PINE and 
| BASSWOOD Lumber, Siding, Ceiling, Flooring, 
| Sash, Doors, Blinds, Window Frames, Mouldings 
| and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 

















One is never robbed without wondering, not 
‘Where were the police?’’ but ‘‘Why are the 
police??? The robbery was reported within two 
hours after it happened a month or more ago. 
Up to the hour of going to press no officer has 
visited the spot. However, we must admit that 
the robber has probably left the spot ere this. 
All we can hope is the burglar will miss a train 
Sometime due to one of those watches. 

But it has been rather a quiet summer. We 
have never had more than seven guests at one 


wife gagged and $50 gone. The loss of the 
fifty entirely spoiled the pleasure of the oceca- 
sion. 

More than half the bond interest paid is paid 
to persons with less than $5,000 incomes, who 
therefore pay no income tax. Now we know 
who the bloated bond-holders are. 

The man who used to try to pull himself up by 
his boot-straps has not been seen lately, but 
municipalities are still trying to save money 
by making their bonds tax-exempt. 








17 17 
| VON PLATEN-FOX COPANY 
Iron Mountain, Michigan 
Manufacturers of 17 different species 
of Northern Hardwoods 
17 17 
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© Larile Glooring . 





“Tarite” flooring is one 
brand of flooring you don’t 
have to depend upon argu- 
ment to sell. It has. plenty 
of merit to win sales. 

“TLarite” is noted for its 
dense grain—and therefore 
long wearing qualities—its 
even milling and good as- 
sortment of lengths. Let us 
tell you how other dealers 
are making good profits on 
“Tarite” and our 


Southern Pine 


YARD AND SHED STOCK 


Give ‘“‘Larite’’ a trial 
in your yard 


Carter - Kelley Lumber Co. 


MANNING, TEXAS 














TheBESSLER 


MovableStairway 
Fits Any Ceiling 


No matter how wide the joists may be, the 
adjustable hinge of the new Bessler brings 
the panel flush with the ceiling. Metal 
parts are of pressed steel,—stronger, lighter, 
work easier, look better. 


Send for details. 


The Bessler Movable Stairway Co. 


General Offices: 1903 E. Market St., Akron, O. 














WARREN AXE & TOOL CO. 


WARREN, PA. : 


honors Panama-Pacitic GRAND PRIZE 
ES TT 


Bake saat balelat-tm ~> dele) Sherela) 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS torycapacity 3500Axes& Tools 























Hearing on Satin Moth Quarantine 

The Federal horticultural board has arranged 
a public hearing here Sept. 28 at which will be 
considered the advisability of extending Quar- 
antine 53 on account of the satin moth, which at 
present applies only to New Hampshire and 
Massachusetts, to include Maine, Rhode Island 
and Washington, for the purpose of checking 
the further spread of this injurious insect pest. 
Quarantine action with respect to Maine, Rhode 
Island and Washington, if decided upon, will 
prohibit the movement of the insect’s principal 
carriers—poplar and willow and related plants 
—from these States or from any districts in 
them found to be infested, into other States and 
territories. 

The satin moth, so called from its white, 
satin-like appearance, occurs throughout Europe 
and is particularly an enemy of poplar and 
willow. It has not been possible to determine 
the source of its introduction, but the Depart- 
ment of Agriculture thinks it probable that 
the insect was brought in with some importa- 
tions of willows and poplars. 

The satin moth hibernates as small larvae, 
webbed over and concealed in crevices of the 
bark, and is so hidden and inconspicuous as 
often to escape even the most careful inspection. 
While this pest is looked upon as not of prime 
importance, it is a very serious enemy of the 
plants it attacks, and the prevention of its 
further distribution in the United States is 
therefore highly desirable. 

The present known distribution in New Eng- 
land covers a considerable area in eastern 
Rhode Island, Massachusetts, New Hampshire 
and southwestern Maine. In the case of the 
State of Washington, it is established in King 
County and counties north, situated between 
Puget Sound and the Cascade Mountains. 


Approve American Lumber Standards 


Plans are under way for the acceptance by 
the Federal specifications board of American 
Lumber Standards. Adoption of the standards 
by this board will mean that all departments 
of the Government will adhere to them in mak- 
ing purchases of lumber. This will be a con- 
siderable help, since many lumbermen who have 
placed their establishments on a basis to pro- 
duce only standard lumber continue to receive 
requests from Government bureaus for quota- 
tions on other than standard sizes or grades. 

The bridge committee of the American Asso- 
ciation of State Highway Officials met here 
Sept. 3-5 to discuss lumber and timber speci- 
fications. The committee has approved Amer- 
ican Lumber Standards. The recommendations 
of this committee will have a far reaching effect 
in establishing specifications for both State and 
Federal highway bridge engineers. 


Export Correspondence Getting Results 


There is every evidence to show that the style 
and effectiveness of the average American trade 
communication has greatly improved, according 
to H. B. MacKenzie, commercial attaché at 
Lima, Peru. Mr. MacKenzie states that com- 
ment on this improvement is frequently heard 
in Peru. Unprejudiced merchants state that 
the character of American correspondence and 
trade literature now received in Peru is far 
superior in style and effectiveness to that of 
competing European manufacturers. There is 
an occasional exception. For example, a pros- 
pective Peruvian customer recently received a 
reply from an American company to a direct 
inquiry for the outright purchase of a specified 
commodity, requesting the Peruvian to kindly 
state how much he was able to pay. Such in- 
stances as this are now rare. What is true of 
Peru is equally true of other foreign countries 
and shows that our exporters have largely 
broken away from the policy of wholesale cireu- 
larization, which usually means business only 
for the waste baskets of the recipients. 


Business with Cuba Increasing 

Despite a feeling of depression and _ pessi- 
mism due to the prevailing low price of sugar, 
which naturally affected business conditions, 
shipments from the United States to Cuba 
showed an increase of $5,883,770 during the 
first half of this year compared with the same 
months of 1924, according to M. J. Meehan, 
Latin American division, Department of Com- 
merce. The large amount of building construc- 
tion continued unabated through the first six 
months of this year and it is expected to receive 
added impetus during the latter half because of 
the elaborate program of public works which the 
Cuban Government is undertaking. Suppliers 
of building materials have enjoyed a steady 
volume of business, and building activities have 
offered employment to a considerable number 
of persons, which number is expected to be 
largely augmented when the public works pro- 
gram gets actively under way. 


Issues Forest Conservation Booklet 


The American Forestry Association has re- 
cently issued an attractive illustrated booklet 
under the caption ‘‘ Forest Conservation.’’ A 
leading article, ‘50,000 Firebrands,’’ was con- 
tributed by E. T. Allen, consulting forester of 
the National Lumber Manufacturers’ Associa- 
tion, and Col. W. B. Greeley, United States for- 
ester. ‘The Forest Cupboard,’’ another inter- 
esting article, was contributed by O. M. But- 
ler, executive secretary of the American For- 
estry Association. The booklet is being distrib- 
uted at actual cost, 25 cents a copy. 


Gains in August Postal Receipts 
The fifty industrial cities reported gains in 
postal receipts averaging 8.92 percent in August 
as compared with the same month last year. 
Tampa, Fla., headed the industrial list with a 
gain of 51.59 percent, credited in large part to 
the Jand and building boom. Madison, Wis., 
was second with an increase of 31.82 percent; 
Sioux Falls, 8. D., third with 26.61 percent; 
Wilmington, Del., fourth with 25.37 percent; 
South Bend, Ind., fifth with 23.16 percent, and 

Waterbury, Conn., sixth with 20.85 percent. 


Wood Oil Imports from China 


During July 10,287,000 pounds of wood oil, 
valued at $1,228,000, were shipped to the United 
States from Hankow, China. In July of last 
year shipments totaled 5,378,000 pounds. Un- 
sold stocks at Hankow on Aug. 1 were estimated 
at about 300 tons and it was reported that 
Szechuan speculators were holding 200 tons 
additional against an advance in price. 


Frame Buildings in Far North 


While Americans are more or less familiar 
with the character of houses occupied by Eski- 
mos in the Far North, many do not know that 
frame buildings are also found. In a descrip- 
tion of the village of Sukkertoppen, Greenland, 
sent by radio to the National Geographic So- 
ciety, Commander Donald B. MaeMillan speaks 
of the ‘‘rock knolls dotted with sod Huts and 
frame buildings.’’ 

‘‘The village is built on seven hills and it 
has a series of waterways and bridges which 
have earned it the title of the ‘Venice of Green- 
land,’ ’’ says Commander MacMillan. 
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Turpentine Substitutes in Paints 


C. C. Concannon, chief of the chemical divi- 
sion, Department of Commerce, calls attention 
to this item, taken from ‘‘ The Chamber of Com- 
merece Journal,’’ official organ of the London 
Chamber of Commerce, dated July 10: 

The Government has been asked to bring in leg- 
islation prohibiting the use of white lead in paints, 
also to prohibit the use of derivatives from muin- 
eral oils as substitutes for turpentine, on the 
grounds that these are injurious to the health of 
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painters that use them. The reply made by the 
minister for labor as to the prohibition of white 
lead was: ‘‘We shall have to know a great deal 
more about it before we can do what is asked of 
us. We have a clause that deals with substitutes 
for turpentine and this will be strengthened in the 
manner asked.’”’ The minister was advised that a 
good deal of sickness among workmen had been 
attributed to white lead in paints, whereas it was 
traceable to the use of turpentine substitutes. 
Steps should be taken to insure users against in- 
jurious effects of such substitutes. 


Wood Endorsed for Mine Timbers 


Bulletin 235, issued by the bureau of mines, 
recently transferred from the Interior Depart- 
ment to the Department of Commerce, covering 
‘‘Mine Timber, Its Selection, Storage, Treat- 
ment and Use,’’ gives wood the strong endorse- 
ment to be expected from an impartial technical 
bureau. 

Wood possesses, as no other material, the essen- 
tial properties that fit it to meet the varied condi- 


tions of service required underground, says the 
bulletin. It has relatively great strength and stiff- 
ness in proportign to its weight. Kiln or air-dried 
wood of almost env kind will compare favorably 
with good steel in bending strength on a weight- 
tor-weight basis. 

Steel is strong, but under excessive pressure 
lacks the tenacious resistance to failure shown by 
timber. Steel fails by buckling and once initial 
failure has set in buckling usually proceeds rap- 
idly, whereas a mine timber under pressure ex- 
ceeding its strength, usually fails gradually. Con- 
crete also fails rapidly when loaded beyond its 
strength. 

So far no material has been found to equal tim- 
ber in withstanding heavy pressures accompanied 
by earth movements, such as are encountered in 
some deep metal mines. or to give miners such sat- 
isfactory warning of approaching failure. 


In conclusion the bulletin says: 


There is little likelihood that any material will 
be extensively substituted for timber as mine sup- 
ports as long as suitable timber can be obtained at 
a cost comparable with that of other materials 
suitable for mine use. 














Forest Products Schedules Suspended 

WASHINGTON, D. C., Sept. 8.—Division 2 of 
the Interstate Commerce Commission has fur- 
ther suspended until Oct. 12 the operation of 
schedules in Supplement No. 23 to I. C. C. 655, 
filed by Agent F. W. Gomph, and in [. C. C. 
No. 753, affecting rates on forest products from 
Sand Point, Kootenai and Culver, Idaho, to 
California and Nevada points. The schedules 
were originally suspended until Sept. 12 and 
docketed as Investigation & Suspension No. 
2411. 


. . . . 
High Record in Freight Loading 

WASHINGTON, D. C., Sept. 9.—More cars were 
loaded with revenue freight during the week ended 
Aug. 29 than ever before for any one week on 
record, according to reports filed today by the rail- 
roads. The total for the week was 1,124,436 cars. 
This exceeded by 12,091 cars the previous high 
record for any one week made during the week of 
Oct. 24, 1924, when 1,112,345 cars were loaded. 
This also was the third time on record that load- 
ings have been in excess of 1,100,000 cars for any 
week, the other two times having been in October, 
last year. 

Total freight loading for the week of Aug. 29 
this year was an increase of 44,329 cars over the 
week before, increases compared with the preced- 
ing week being reported in the loading of all com- 
modities, particularly miscellaneous freight and 
coal. It also exceeded by 103,627 cars the same 
week last year and by 82,286 cars the same week 
in 1923. This heavy freight traffic is being suc- 
cessfully handled by the railroads with practically 
no car or motive power shortage. 

Coal loading totaled 211,683 cars, an increase 
of 10,588 cars over the week before and 42,573 
cars above the same week last year. Compared 
with the same week in 1923, it also was an in- 
crease of 5,105 cars. 

Grain and grain products loading amounted to 
56,684 cars, an increase of 1,481 cars over the 
week before but 11,908 cars below the same week 
last year. It was, however, 2,085 cars above the 
same week in 1923. In the western districts alone, 
grain and grain products loading totaled 40,603 
cars, an increase of 2,438 cars over the week be- 
fore, but 8,315 cars below the corresponding week 
last year. 

Forest products loading totaled 72,279 cars, 
1,128 cars above the week before and 2,808 cars 
above last year. Compared with the same week 
two years ago it was a decrease of 4,874 cars. 


Canadian Roads Reduce Lumber Rates 


30STON, MASS., Sept. 8.—Ap important change 
in freight rates announced by the Canadian Pa- 
cific and the Canadian National railroads, to be 
effective Sept. 23, will reduce cost of lumber 
delivered to Boston & Maine and Maine Central 
railroad points. It may not work out to the en- 
tire satisfaction of eastern spruce shippers deliver- 
ing to points on the New York, New Haven & 
Hartford Railroad. This change in rates, the most 
important for some time past, has had the effect 
of inducing provincial lumber manufacturers to 
hold back their lumber until the date the lower 
rates become effective. Quick shipments from the 


e 


Maritime Provinces of Canada are not at present, 
therefore, very easily secured. 

The New England lumber trade was advised last 
week of the proposed changes in the lumber tariffs 
from points on the Canadian Pacific and Canadian 
National railroads in supplements issued Aug. 21 
and effective Sept. 23 until Dec. 31, which decrease 
the rates on lumber approximately 314 cents to 4 
eents a hundredweight to Boston & Maine and 
Maine Central railroad points. Study of the 
changes brought expression of the opinion that 
while this undoubtedly will result in a saving to 
the Canadian mills in freight charges paid, it may 
not work out altogether to their advantage in the 
long run. 

Through freights to New York, New Haven & 
IHlartford Railroad points have not been touched 
upon in these tariffs, and as it has been a custom 
for many years for the market to be based on 
Boston rate prices which are affected by the new 
tariff, it means that the wholesale trade will have 
to add to its differentials or arbitraries in making 
prices delivered in New York, New Haven & Hart- 
ford Railroad territory the amount of the decrease 
in the Boston rate. 

As the competition in New York, New Haven & 
Hartford Railroad territory is and has been very 
close indeed, this addition to the price in that ter- 
ritory means an added handicap to the spruce 
wholesaler and an added margin of about $1 or 
$1.25 in the price which the Douglas fir dis- 
tributers can secure in competition. 
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Panama Canal Traffic for Year 


WASHINGTON, D: C., Sept. 8.—Shipments of lum- 
ber by water through the Panama Canal during the 
fiscal year which ended June 30 aggregated 2,255,- 
421 long tons, or about one-seventh of the total 
tonnage handled by the canal from the Pacific to 
the Atlantic. Shipments to the east coast of the 
United States totaled 1,915,914 tons, to Europe 
218,782 tons, and to miscellaneous points 120,725 
tons. Of the west Coast shipments of lumber, 
1,720,914 tons originated in the United States, 
377,108 tons in Canada and 157,399 tons were of 
miscellaneous origin. Lumber shipments were the 
heaviest for any year since detailed commodity 
statistics were first made available, beginning Jan. 
1, 1921. 


New Grain Rates to Boost Coast Trade 


VANCOUVER, B. C., Sept. 5.—Overshadowing 
every other consideration in its influence on all 
trade in western Canada, the order of the Domin- 
ion board of railway commissioners equalizing 
eastbound and westbound grain rates has this week 
absorbed interest here. The order instructs the 
Canadian Pacific and Canadian National railways 
to file tariffs, effective not later than Sept. 15, on 
grain and flour for export reducing the rates on 
westbound traffic to the same, proportioned to dis- 
tance, as in effect eastward. 

The tremendous effect of this order can be 
grasped best by comparing distances to the head 
of the Great Lakes at Ft. William, with distances 
to Vancouver from points in the grain growing 
areas of the Prairie Provinces. Calgary and Ed- 
monton to Vancouver are roughly 650 miles. To 
Ft. William the distance from those points is 
roughly 1,250 miles, or very nearly double. Ex- 
isting grain freight rates have been from Edmon- 
ton and Calgary to Vancouver 2214 cents a hun- 
dred pounds; to Fort William from the same 





Section Hardwood 
Mouldings and Finish 


All lumber used in Bruce mould- 
ings and finish is carefully seasoned 
in modern kilns, and worked by lat- 
est type machinery in our fully 
equipped mills at Memphis and Little Rock, 
insuring quality and accuracy. 

Prompt Shipments of red or sap gum 
mouldings and finish, plain or quartered ; 
also oak, red or white, plain or quartered, 


manufactured in accordance with the _spec- 
ifications of the Standard Moulding Book. 


Write for prices 


7 E.L. Bruce Company, Memphis 


MANUFACTURERS 

















Maple, Birch, Beech 


FLOORING 


Made from Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 
Receiver for WILLIAM HORNER 
Plant: Perkins Building, 
Newberry, Mich. Grand Rapids, Mich. 





























Make Business Good 


Get in touch with the new lumber buyers given you 
TWICE a week by Clancy’s Red Book Service, which 
also gives names of all other active lumber buying 
concerns. 

This service will at all times enable you to play safe 
in extending credit. It is recognized by lumbermen 
everywhere as being as valuable as fire insurance and 
is known as 


“The Independent Authority” 
On Lumber Credits 


Write for rates and Pamphlet No.49-S 
Even though you do not subscribe for the above ser- 
vice, we’ll handle your claims. Our Collection De- 
partment is acknowledged as the best means for man- 
ufacturing and wholesale lumbermen to collect their 
—- Just advise us the amount due you. We'll 
get it. 


LUMBERMEN’S CrebIT AssociATION 
Suite 1740-68—608 So. Dearborn Street 
CHICAGO, ILLINOIS 
Eastern Headquarters, 157 East 44th St., New York City 
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Flooring 
That Sells 


on Value 


The secret of the sales 
success of Hudson Brand 
Oak Flooring lies in its 
big value. And big value 
means lots of quality, 
good manufacture—feat- 
ures that impress the 
buyer as offering him 
more for his money. 


Send for samples 
and prices. 


Hudson Hardwood 
Flooring Company 


P. O. BOX 217 
MEMPHIS, TENNESSEE 


Owned by Hudson & Dugger Co. 


HUDSON accéiine 




















‘Hardwoods 


O AK Plain and Quartered 

U~‘form Color, Soft Texture 
Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS — PLANKING 








MADE RIGHT 





_ OAK FLOORING 





| The ‘ 

| Mow bray&Robinso 

| Lumber Company 
CINCINNATI, OHIO 














Established 1847 


Foreign Forwarders, 


C.B. Richard & Co. 


29 Broadway, NEW YORK § [ustoms Brokers. We 
a se 

Ocean Freight = 304 siscount drafts. 
Br ok ers for Exports& Imports 


Special department handling export lumber shipments 
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points, 26 cents. If the new order is given full 
effect in the terms expressed, it would make a 
rate of 18 cents a hundred pounds to Vancouver, 
a saving of 91% cents on every hundred pounds of 
wheat taking the Pacific route, or nearly 6 cents 
a bushel, 

Lumbermen are interested in the results from 
this revolutionizing order. Prime importance is 
given to the increased number of empty freight 
cars available on the Coast for loading lumber 
Kast. In many years, the unvarying answer of 
the railways to the lumbermen when asking for 
reduced freight rates on Jumber has been that 
accommodating the lumber trade has meant haul- 
ing empty cars to the Coast because there was not 
sufficient westbound tonnage to send enough cars 
loaded. The western flow of wheat, which has 
been correcting that condition for some years, will 
now alter the situation radically. More cars will 
be released on the Coast than will be required 
for the heaviest eastbound movement of freight so 
far known. 

Lumbermen are already figuring the possibilities 
of further reductions in existing eastbound lumber 
rates. Other ways in which the lumber trade will 
be directly affected are seen in the increased de- 
mand for ocean tonnage to carry the increased 
millions of bushels of wheat which will flow from 
Alberta and Saskatchewan by the Pacific route. 
Such a demand will at times create a dearth of 
charters for lumber export trade, and will have a 
firming effect on ocean freight rates, corrected 
only by cargo carriers available. 

Indirect benefits to the lumber industry seen 
by prominent men in the industry here are found 
in the expansion of grain growing and increased 
prosperity in the western half of the Prairie Prov- 
inces affected by the better rates. Local trade 
will also benefit in many ways, not a small factor 
being the increased consumption of lumber for lin- 
ing grain ships. Shipping authorities see in the 
new order the key unlocking huge port expansion 
for the coast harbors of British Columbia, espe- 
cially for Vancouver, which has already elevator 
space erected and in operation sufficient to handle 
millions of bushels of grain daily. 
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EDGAR S. MINER, for 45 years one of the 
most prominent business men of northwestern 
Missouri, and president of the Miner & Frees 
Lumber Co., of Bethany, Mo., died at his home 
in that place Friday morning, Sept. 4, at the 
age of 79. Mr. Miner had been in poor health for 
more than a year and during the last two months 
had been worse, but had been able to get around 
until a few days before his death. Funeral serv- 
ices were held at the home with burial in the 
Bethany cemetery. E. S. Miner had been a well 
known figure in the lumber trade of central 
West for many years. He went to Bethany in 
1880 and established a partnership in the lumber 
business there with the late Capt. B. Frees, 
which was the beginning of the present chain of 
lumber yards in Missouri and Iowa now operated 
by the Miner & Frees Lumber Co. He was born 
in Madison, Wis., the son of the first Congrega- 
tional minister of that city, and was a descend- 
ant of an old Connecticut family. He was ed- 
ucated in the public schools, served in a Wis- 
consin regiment in the Civil war, though but a 
boy at that time, and was with General Sherman 
on his famous march to the sea. After his dis- 
charge he was in business in Madison for a 
time. Mr. Miner was always an attendant at 
the G. A. R. reunions whenever it was possible 
to go. He was also a Knight Templar. Mr. 
Miner was married in 1868 to Miss Ermina Gard- 
ner who died more than a year ago. Two 
daughters survive them: Mrs. E. M. Crossan and 
Mrs. G. C. Zingerle, both of Bethany. A man of 
high character, generous and public spirited, Mr. 
Miner became one of the outstanding men in the 
community and leaves a wide circle of friends 
and acquaintances who will deeply regret his 
loss. He was active in the work of the South- 
western Lumbermen’s .Association and served 
as president of that organization at one time. 


JOSEPH BORDEAUX, 71 years old, logger 
and lumberman, died at his home in Seattle, 
Wash., on Sept. 3. He was secretary of the 
Mason County Logging Co., of which his brother, 
Thomas, is president, operating lumber mills at 
Bordeaux and Malone, Wash., as the Mumby 
Lumber & Shingle Co. Mr. Bordeaux settled in 
the State of Washington in 1884, and was one 
of the founders of the town of Bordeaux, with 
his brother and the late A. H. Anderson. He 
is survived by a widow and two children, Lucille 
and Wilfred; also by two brothers and sisters. 








HENRY W. KENT, formerly of Portland, Ore., 
but for the past two years a resident of Seattle, 
Wash., died in Portland on Monday, Aug. 24, 
at the home of his son, Harry T. Kent. Surviv- 
ing him besides his son are his wife, Mrs. Lizzie 
Kent, and two daughters: Mrs. Helen M. Cook 
and Mrs. Elizabeth J. Charles, both of Portland. 
During the last two years Mr. Kent was inter- 


ested in the pulp and logging business. In Port- 
land he was for a time executive secretary of 
the Rose Festival Association. 





L. G. ORR, JR., secretary-treasurer of the 
Kraetzer-Cured Lumber Co., of Greenwood, 
Miss., was buried in Memphis on Thursday, 
Sept. 3. His death resulted from injuries re- 
ceived when his car overturned on the road 
between Greenwood and Clarksdale, Miss., early 
last week. Mr. Orr was well known in hard- 
wood circles and had many friends in Memphis. 
He is survived by his widow, one son, L. G., III, 
his father and three sisters. 





MRS. LUCY SETON WENTWORTH, wife of 
George K. Wentworth, Jr., formerly of the Port- 
land Lumber Co., died in Portland, Ore., Tues- 
day, Aug. 25, after a short illness. Mrs. Went- 
worth was born in McMinnvile, Ore., 44 years 
ago, and had lived in Portland most of her life. 
She is survived by her husband and two daugh- 
ters, Margaret and Jean Wentworth. 


L. C. KIRKLAND, aged 73, well known saw- 
mill man and lumber dealer of the Texarkana, 
Ark., section for more than 20 years, died at his 
home there on Aug. 24, following several months’ 
illness. He operated a lumber plant at Fulton, 
Ark., prior to going to Texarkana fifteen years 


ARBITRATION 
Interprets Resale, Reshipment Right 


In deciding a recent case brought before it an 
arbitration committee of the National-American 
Wholesale Lumber Association held that resale and 
reshipment by buyer without the consent of the 
seller in a case where complaint had been made 
on account of grade, imposed no obligations on the 
seller. In this case the buyer ordered “one car 
5/4x4 to 12” B&btr. Steam K. D. rough yellow 
pine; cannot use crooked or warped lumber.” On 
Jan. 30, 1924, the order having been placed on 
Jan. 28, the seller acknowledged on the basis of 
Southern Pine Association rules, and on Feb. 14 
the car was shipped. On March 6 the buyer wired 
“Stock so badly warped and crooked can not use, 
wire disposition.” The seller wired that there 
might be a small amount warped and asked the 
buyer to unload, which the buyer refused to do, but 
asked if he should handle it to the best advantage. 
On March 7 the seller wired insisting cn unloading 
and inspection. The buyer, however, was unable 
to persuade his customer to unload. On March 8 
the seller’again wired insisting on unloading as per 
terms on his acknowledgment, stating otherwise it 
would have the car moved and inspected, charging 
loss to buyer’s account if inspection showed stock 
on grade. On March 10 the buyer wired he was 
sending representative to see the stock and if the 
customer’s complaint was not correct he would 
force him to take the stock. On March 18 the 
buyer reported that his representative found about 
9,000 feet warped and crooked, and as the rail- 
road threatened to store the stock, he moved the 
car to another destination on resale at a loss of 
$244.63, $100 of which he would absorb to get it 
settled. 

On March 15 the seller wrote requesting inspec- 
tion. On March 18 the buyer wired asking if the 
seller would instruct the inspector as to crooked- 
ness and warp as there was no claim on quality. 
On March 18 seller wrote agreeing to this and re- 
questing location. On March 19 the buyer wrote 
asking seller to wait until his representative again 
inspected all the stock, as he was afraid the second 
customer might refuse the car if it was inspected 
officially. On March 22 the buyer wired to proceed 
with inspection on basis of warped or crooked 
stock. March 22 seller wrote protesting the man- 
ner of handling and refused to order inspection. 
The buyer’ then endeavored to get inspection direct, 
but was unsuccessful. The buyer contends he had 
made advance payment and therefore had more 
financial interest than the seller and had a right to 
move the car when the first customer refused it. 

In its decision the arbitration committee said 
that the buyer breached his contract in moving the 
ear from original destination without the seller’s 
authority, but the seller waived this breach by 
agreeing to reinspection at the new location. The 
buyer made several reports as to the condition of 
the stock and was not justified in holding up in- 
spection after the seller had agreed to it. The 
buyer’s second customer accepted the stock without 
complaint as to condition and evidently paid buyer 
in full. In view of the fact that the buyer did not 
properly handle the transaction, that is, by re- 
selling the stock without the seller’s consent, but 
acted contrary to advices given by the seller in 
that the car would be turned back at original des- 
tination if found unsatisfactory, buyer should ab- 
sorb his own loss and pay seller in full in accord- 
ance with invoices rendered. 























SEP" 


E 
a 
pou 
by 
its 
tire 
sul 
the 
dis 
fro 
Fo 
un 
the 


pe 
tir 
$0! 
CO) 
an 


ea 
oi! 











of 
te 
S- 
t- 
rs 


l- 
fs 
A, 
IS 


1, 


SEPTEMBER 12, 1925 


AMERICAN LUMBERMAN 69 














Employs Autocars for Heavy Loads 

Two Autocars, 4-cylinder 2- to 3-ton, 15,000- 
pound capacity, and one 14%4-ton tumek are utilized 
by the Norwalk Lumber Co. of Norwalk, Conn., in 
its delivery service. ‘‘We use a 114-ton, pneumatic 
tired, speed wagon for light.work, with good re- 
sults,” said J. F. Hall, manager, in commenting on 
the company’s experience with motor trucks. “A 
discarded ‘Barker’ in the yard is used as a loader, 
from which loads are lifted by hand chain hoists. 
For heavy deliveries two Autocars with rollers for 
unloading, where possible, are used. We consider 
the use of the loader equal to an extra truck. 

“We use solid tires on all heavy trucks. Our ex- 
perience has been so satisfactory with 5-inch dual 
tires on one new truck, the ability to drive through 
soft ground, and the non-skidding properties as 
compared with single &-inch, that we have equipped 
an older truck with the 5-inch dual tires.” 

According to Mr. Hall, the cost of operation of 
each truck is about $200 a month for driver, gas, 
oil and repairs. 


Units Handle Double Rated Capacity 
“We find the Graham trucks very satisfactory. 
We have previously had heavy trucks of larger 
tonnage, and find that we are able to handle our 
loads more economically and quicker on the Gra 
ham trucks than before.’’ Such is the experience 
of Washburn, Williams & Co., lumber manufactur 
ers and dealers of Scranton, Pa., who employ two 
Graham Bros, trucks for handling local deliveries 
of lumber, doors, sash and other millwork. 
Another prominent retailer utilizing Graham 
trucks to advantage is the H. W. Harding Lumber 
Co., of Detroit, Mich. ‘Prompt delivery is being 


would be impractical for us to use horses except on 


short deliveries. For this purpose we have two 
Ford trucks with trailers that will deliver 1,000 
to 1,200 feet of lumber at a time and work out sat- 
isfactorily, while for the heavier deliveries we 
have one Autocar and three other trucks.” 


(SAA Aa am mamas 


Time Savers for Lumber Retailers 

Progressive retail lumber dealers are keeping 
pace with the trend of the times by cutting costs 
and bettering their service to customers wherever 
possible. In this connection it is interesting to 
note that the Lafayette Mill & Lumber Co., of Bal- 
timore, Md., has developed a system of loading and 
unloading lumber which has materially speeded up 
its deliveries, saved much in time and labor and 
obviated the necessity of operating a large fleet 
of trucks. 

When the Lafayette company purchased a Com- 
merce Powermatic lumber truck it was greatly im- 
pressed with the large amount of time that could 
be saved in retail deliveries through its use. The 
lumber is unloaded in one minute and. left in a per- 
fect stack without breaking even one board. 

With the unloading of lumber taken care of, the 
Lafayette Mill & Lumber Co. officials turned their 
attention to the development of some method of 
loading which would compare with the unloading 
time. They have inaugurated a novel system 
which is quite efficient. Small ‘buggies’ drawn by 
a tractor are used for gathering the loads about 
the yard. The complete load is drawn into a shed 
where it is hoisted by means of two “U” shaped 
irons suspended from an ordinary ratchet pulley 
by chains. ‘The truck is backed under the load, 
which is then lowered and the irons removed. 








Two Graham Bros, trucks utilized by Washburn, Williams & Co., of Scranton, Pa., for handling local 
deliveries of lumber and millwork 


maintained for our local patrons by two 114-ton 
short wheelbase Graham Bros. trucks equipped 
with semitrailers,’ states the company. “These 
units handle an average load of approximately 
three tons. Ample power for dispatch or difficult 
going is always available, and excellent traction 
is afforded by the large pneumatie tires. The rea- 
sonable price for these complete units, coupled 
with their stamina, low operating cost and ease 
of handling, make them ideal for city delivery of 
lumber.” 
SaSSGGGEGZaaAS 


Trucks Expedite Retail Deliveries 


After operating trucks for over twelve years, the 
Lampson Lumber Co., retailer, of New Haven, 
Conn., finds that for heavy loads and long distance 
hauls motor equipment is much more economical 
than teams. The company employs six trucks, 
among which are two Fords and one Autocar, the 
Fords being utilized for the lighter loads and the 
other four trucks for heavier deliveries. 

In commenting on the company’s experience with 
motor trucks, L. A. Lampson says: “We used to 
keep records a few years ago of the cost of opera- 
tion per mile, but it took considerable time and did 
not get us anywhere in particular; in other words, 
the cost of operation was not reduced by keeping 
detailed statements. 

“We have probably been operating trucks for 
twelve or fourteen years and find them to be much 
more expensive than horse delivery on distances of 
five to eight miles, but beyond that the motor truck 
is much more economical. However, business has 
changed and customers order material at 8 o’clock 
in the morning for delivery ten or twelve miles 
away and want it there immediately, so that it 


Loads are being constantly gathered and brought 
to the shed, so the truck need never be idle. 


Uses Five Trucks in Delivery Service 


Ford, Graham and Dodge trucks are included in 
the delivery equipment of the Gibbs Lumber Co., 
operating yards at Anaheim, Fullerton and Placen 
tia, Calif., with headquarters at Anaheim. Frank 
N. Gibbs, president of the company, states that 
five trucks are employed regularly in the delivery 
of lumber and other building material, the fleet 
consisting of one 1-ton Ford, equipped with roller 
body and solid and pneumatic tires; one 114-ton 
Graham with roller body and pneumatie tires; two 
Dodge Bros. roadsters, equipped with dump trailers, 
and a 2-ton truck, with roller body and solid tires. 


Saaaaagaaa-ai 


Tractors Economical for Skidding 


The Polleys Lumber Co., Missoula, Mont., manu- 
facturer of Pondosa pine, larch and fir lumber, lath 
and moldings, has recently placed its third order 
for a caterpillar northern logger. This company 
has now been using caterpillar northern loggers 
for three years. 

“It is our experience,’ said E. G. Polleys, secre- 
tary and treasurer of the company, “that tractors 
are adapted to the particular logging conditions 
we have at the present time and that over a period 
of three years we have been able to show a con- 
siderable saving in skidding with them as against 
skidding with horses. Another good feature about 
tractors is that we are able to get all the logs we 
need with them with a very much smaller crew 
of men than it would take to get the same out if 
we were using horses entirely.’’ 








You'll Like 


Dixie Flooring 





We have our own band mill and 
produce a large portion of the raw 
material for our Oak flooring plant and 
we are able to purchase the remainder 
in the immediate vicinity. 


Therefore, Dixie Oak Flooring is re- 
markably uniform in quality, color and 
texture. Thus, it is favored by retail 
lumber dealers because one shipment 
matches right up with the next and 
does away with left-over lots. 


We can ship Oak Flooring 
in mixed cars with Oak, Gum, 
Ash, Elm, Cottonwood and 
Cypress lumber. 


JEROME HARDWOOD 
LUMBER CO. 


JEROME, :-- ARKANSAS 


























and 
SAP GUM 
Exacting buyers say this MAG- 
is also a symbol of satis- aa 
factory service. Try us CYPRESS 
on your next order. TUPELO 











Keith Lumber Co. 


547-551 Keith Bidg., Beaumont, Texas 








SAVE 
Labor and Money 


Our facilities enable 
Uso give exceptions 
alfy prompt service 


FOR SAMPLES AND PRICES 
WRITE TO 


BIRMINGHAM, ALA, 
PO. BOX 346 
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Cc ALABAMA C— 


DIMENSION 


At the present time we have 
good stocks of it in 


No. 1 and 2 Shortleaf 


Replenish your stocks by order- 
ing it in Mixed Cars with 
Shortleaf 


FINISH, FLOORING, 
SIDING and MOULDING 


Tell us your needs. 


Laturop Lumser Co. 


& LATHROP, ALABAMA 


‘Pine Plume > 
Lumber Co. 


MONTGOMERY, ALABAMA 








LONG LEAF 

Rift and Flat 
Flooring 
Dimension, 
Roofers 

















\ QUALITY — SERVICE // 











%”" and 4%" CEILING. 
yy" and %" BEVEL SIDING. 


STOVER LUMBER CO. 


MOBILE, ALABAMA. 




















WETUMPKA, ALABAMA 

















Tote-Road 
and Trail 


Superbly illustrat- 
ed in colors by 
Oliver Kemp, and 
filled from cover 
to cover with 
songs of the saw 
and ax, 


$1.50 postpaid. 
AMERICAN LUMBERMAN, Publisher 


431 South Dearborn Street, CHICAGO 
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Business Changes 


ARKANSAS. Lewisville—Lewisville Lumber Co. has 
bought out the Hanson Lumber Co, und will continue 
the business. 

Strong—Strong Lumber Co. moved to Eldorado, 

CALIFORNIA. Oakland—Pacific Cabinet Mfg. Co. 
has absorbed East Bay Cabinet Shop and will continue 
making sounding boxes and phonog raph and radio cab- 
inets. 

Oakland—Oakland branch of Royal Floor Co. 
to 354 Hobart St.; Ernest R. Cinnamond, manager. 


moved 


Sherman—Sherman Lumber Co. succeeded by Yost- 
Linn Lumber Co. 
COLORADO.  Silverton—-Fred Goble, 


president, has 
sold his interest in the Goble Lumber Co. to W. ; 
Mullen and the yard will be operated under name of 
W. H. Mullen Lumber Co. 


FLORIDA.  Pace—Pace Lumber Co. succeeded by 
Pace-Spencer Lumber Co. 
ILLINOIS. Maquon—Taylor & Gray succeeded by 


Pioneer Lumber Co. 

Murrayville—Million & Wyatt succeeded by La Crosse 
Lumber Co. 

INDIANA. Rockport—-E,. J. 
Youngblood Hardware & Lumber Co., has purchased a 
lumber and coal business at Falmouth, Ky., und will 
take over the business ut once. Mr. Youngblood will 
continue the business in Rockport under his own name. 

IOWA. Colo—Lounsberry Bros, succeeded by Louns- 
berry Lumber Co. 

KENTUCKY. Falmouth—Shoemaker & Stith sold to 
E. J. Vhompsun, of Rockport, Ind. 

MICHIGAN, Stanton—Dessert & Lrown Lumber Co, 
sold to J. C. Craford & Co. 

Tecuimseh—Lenawee umber Co., owned by E. H. 
Hammond Lumber Co., sold to <A. E. Foster, of 
Lansing. 

MISSOURI. Crane—Russell Lumber Co. succeeded by 
Putnam Calhoun Lumber Co. 

Kansas City—The Gate City Lumber Co., recently 
organized, has taken over the business of the Connelly 
Hardwood Lumber Co. Williard Davis, brother-in-law 
of the late A. H. Connelly, associated with him in the 
business for some time, is president of the new com- 
pany and BB. C. Vail, vice president. 

MONTANA, Whitefish—Lrummell & Harley suc- 
ceeded by G. W. Brummell, 

NORTH CAROLINA. Mount Airy—C. E. Thompson 
and T. J. Gagwin, of Cleveland, Ohio, reported to be 
about to take over holdings of the Meadowfield Lumber 
Co. 

OHIO. Toledo—Lucas County Lumber & Supply Co. 
succeeded by B, A. Leach Lumber Co.; new building 
to be erected on Terminal Railroad between Dover and 
Bancroft Sts. 

OKLAHOMA. Canton—A. H. Hill Lumber Co. suc- 
ceeded by Big Jo Lumber Co. 

OREGON. Eugene—G. H. Marshman has sold his 
interest in the Pacific Handle Co. to Melville S. Jones. 

Jose fast Oregon Lumber Co. has purchased the 
lumber yard of the Snyder Lumber Co. 

Toledo—N. E,. Ayer has purchased the business of 
the Siletz Bay Logging Co., of Kernville, near this 
place. 

SOUTH DAKOTA. Kaylor—Fullerton Lumber Co. has 
discontinued its business at this point. 

WASHINGTON. Camas—North Bank Lumber Co, sold 
plant and equipment near Washougal to the Camas 
Lumber Co. 

Hoquiam—E. J. Tromble has sold his interest in the 
East Side Lumber Co. to Otto*Roesner. 

Olympia—Name of Olympia Door Co. has been changed 
to Spring Mill Co. 

Sequim—Snow Creek Logging Co. reported purchased 
by Geo. H. Webb, J. W. Sherrett, C. R. Moorehouse 
and others. 

Tacoma—C. R. Skidmore has purchased the interest 
of L. C. Aston in the wholesale firm of Aston & Todd 
and will carry on the business under name of Skidmore 
Lumber Co. 

WISCONSIN. Milwaukee—Cream City Sash & Door 
Co. has been sold to a newly organized firm headed 
by H. W. Marsh and will be known as Marsh Wood 
Products Co. 

Sharon—Elmer Johnson purchased the interest of 
Leslie Daniels in the William Hoard Lumber Co. 


New Ventures 


Thompson, of Thompson- 





ALABAMA, Surginer—<Autrey Bros. Lumber Co., re- 
cently began. 

ARKANSAS. Dermont—Union Veneer Co., recently 
began. 

CALIFORNIA. Los Angeles—L. L. Lingrey has en- 


gaged in business at 222 E. 81st St. under name of 
United Flooring Co. 

Robbins—Diamond Match Co. 
yard to accommodate a new colonization district in 
Sutter County; headquarters, Chico. 

Santa Barbara—Wagner Lumber & Mill Co. open 
for business with F. E. Johnson as manager. 

FLORIDA. Tampa—Wall St. Lumber Co., recently 
began; retail. 

GEORGIA. Atlanta—The automobile plant of the 
ITanson Motor Co., at Oakland City, an Atlanta sub- 
urb, is being converted into a furniture factory; 
George W. Hanson, head. 


putting in new lumber 


INDIANA, Indianapolis—Inland Box Corporation re- 
cently began: mfr. 

Morocco—nos Grain Co. recently began; retail 
lumber. 


KENTUCKY. Portland—Highland Rim, Furniture & 
Crate Co., recently began. 

MICHIGAN. Bessemer—R. Connor Lumber Co., re- 
cently began. 

MINNESOTA. St. 


Paul—H. G. Foote Lumber Co. to 
a 


open lumber yard at St. Paul Road’s Ford line crossing, 
where a new industrial center is rising. 

NEW YORK. New York—E., J. Stanton & Son (Inc.), 
recently began; wholesale. 

OHIO. Zimmerman—J. B. Flee recently began; saw- 
mill. 

OREGON. 
ber business. 

Klamath Falls—Klamath Moulding Co., recently be- 
gan. 

Lakeview—Lakeview Mill & Timber Co. will install 
sawmill. 

Lakeview—Edgerton & 
business. 

Portland—Everett FE. Hughes opening retail lumber 
yard at 86th and Powell Valley Road as Hughes Lumber 


Forest Grove—F. A. Rellar will open lum- 


Adams opening lumber mfg. 


0. 
Prineville—Duckett & Spoor recently began; lumber, 
TENNESSEE. Portland—Highland Rim, Crate & Fur- 
niture Co., chartered here recently with $10,000 cupital, 
is reported planning establishment of new plant. 
TEXAS. MHaskell—H. H. Hardin will open lumber 
business. 
WASHINGTON. 
Westminster, B. C., 
and paper mill here. 
Hoquiam—Neff-Merrill 
erating sawmill about Dec 
Lakeview—Campbell, Archer & Davis recently began; 
sawmill. 
Lakeview—Kesterson & Adams Lumber Co., recently 
began; sawmi 
Lakeview—Underwood Lumber Co. 
lumber and box manufacture. 
WISCONSIN. Kenosha—Home Lumber 
recently began; retail. 


sellingham—Herb Bros., of New 
planning establishment of pulp 


Lumber Co. will begin op- 


recently begun 


& Supply Co., 


e 
Incorporations 
CALIFORNIA. San Francisco—Colma Lumber & Mill 
Co., incorporated; capital, $20,000. 
IDAHO. Orofino—Clearwater Timber Co., sawmill 
and logging, increasing capital to $6,000,000. 
ILLINOIS. Chicago—E, A. Lang Lumber UCo., incor- 


porated; capital, $25,000. 
Mattoon—Homecraft Specialty Mfg. Co., incorporated; 


capital, $30,000; sash, doors and millwork. 

KANSAS. Esbon—Hendrickson Lumber Co.,_ incor- 
porated; capital, $20,000. 

MICHIGAN,  Detroit—Furney-Sherwin Co.,  incorpo- 
rated; capital, $15,000; lumber. 

MISSISSIPPI. Jackson—H. B. Cheek Lumber Co., 


incorporated; capital, $50,000. 
Meridian—H. H. Gentry Lumber Co., incorporated. 
NORTH CAROLINA. Asheville—Haverty Furniture 
Co., incorporated; capital, $25,000. 
OKLAHOMA. Oklahoma City—Capital Hill Lumber 
Co., incorporated; capital, $50,000. 
OREGON, Klamath Falls—Klamath Lumber & Mill- 
work Co, increasing capital to $24,000. 
‘ Portlahd—Voget Lumber Co. increasing capital to 
25,000 
‘'ENNESSEB, Portland—Highland Rim, 
Furniture Co., incorporated; capital, $10,000. 
TEXAS. San Antonio—San Antonio Lumber Co. in- 
creasing capital from $12,000 to $30,000. 
WASHINGTON. Chehalis—Cowlitz Boom & Driving 
Co., incorporated; capital, $5, 
” areata Crafters, incorporated; 
0) 


Crate & 


capital, $25,- 
Spokane—Pattee-Persons Lumber Co., incorporated; 
capital, $15, 


New Sheds and Yard Improvements 


CALIFORNIA. Santa Barbara—Union Mill & Lumber 
Co. will erect shed at 520 E. Montecito, to cost 
$1,500. 

Santa Barbara—Ganahl Lumber Co., of Los Angeles, 
putting in lumber stock here to aid in reconstruction 
work, 


Selma—Citizens Lumber Co. will rebuild burned 
plant. 

COLORADO. Ovid—J. H. Melville Lumber Co. putting 
in a branch yard; building sheds and oflice. 

KANSAS. Wichita—Rounds & Porter Lumber Co. 
erecting office, warehouse and storage sheds. 

OKLAHOMA. <Alva—W. W. Starr rebuilding lumber 
sheds. 

PENNSYLVANIA. Frackville—Geo. Burchill Lum- 


ber Co. rebuilding yard buildings; office will have 
display windows. 

TEXAS. Crystal City—Wallis Lumber Co., 
will build iumber sheds here. 

WISCONSIN. Milwaukee—Coerper Bros. Lumber Co. 
rebuilding vflice which was recently burned. 


New Mills and Equipment 


ARKANSAS, Arkansas City—Breece-White Mfg. Co. 
completed reconstruction of mill. 
Fayetteville—J. P. Brower will install 


of Wallis, 


additional 


machinery in veneer and lumber mills to double 
capacity. 
CALIFORNIA. Glendale—Glendale Sash & Door Co. 


building mill. 

Hilts—Moon Lumber Co. constructing new mill on 
Green Springs Road in Oregon and will move its opera- 
tion there before next season; Jno. B. Williams resi- 
dent manager. 

Oakland—Miller Auto Bed Co. to erect $10,000 fac- 
tory building at 1112 E. 12th St. 

Los Angeles—Hart Furniture Co., 1025 S. Grand 
Ave., plans erection of 100x150 ft. furniture factory. 

FLORIDA. Coral Sie eee Furniture Co, will 


enlarge plant; cost, $: 
Tallahassee—J. "p Willie jr., has located a new 
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sawmill nine miles east of Tallahassee on the road to 
Chaires. He is now erecting the necessary houses and 
machinery and will soon have the plant in operation. 

GEORGIA. Montezuma—C. W. White will rebuild 
sawmill destroyed by fire recently. 

ILLINOIS. McHenry—J. Scott Matthews, of Chicago, 
has purchased a site in west McHenry and will erect 
sash and door factory; has incorporated the West 
McHenry Sash & Door Co. 

INDIANA. Boonville—White Lumber Co. 
planing mill. 

KENTUCKY. Louisville—Louisville Kiln Drying Co., 
a subsidiary of the Norman Lumber Co., will con- 
struct additional kiln facilities for its commercial 
kiln drying plant. 

MISSISSIPPI. Gloster—Gloster Lumber Co. erecting 
new plant. 

NORTH CAROLINA. Asheville—Haverty Furniture 
Co. (Inec.) plan erection of furniture plant. 

TENNESSEE. Chattanooga—Southern Wood [reserv- 
ing Co. rebuilding plant. 

Clarksburg—Brenner Furniture Co. to erect plant. 


Casualties 


ARKANSAS. Blytheville—Chicago Mill & Lumber Co., 
loss by fire; $400,000. 

Laughlin—Marcus Allen, of Laughlin, reports the 
burning of his sawmill near that place; loss, $1,000; 
machinery saved; no insurance. 

Tockesburg—Dunean Lumber Co., loss by fire  be- 
tween $100,000 and $125,000; plant total loss; insur- 
ance of $40,000. 


GEORGIA. Montezuma—Sawmill of C. W. White 
destroyed by fire with 200,000 feet of lumber, owned 


erecting 





by H. J. Sealey and Gene Saunders of Reynolds, Ga.; 
no insurance. 

. Pullis—Sawmill of Standard Lumber Co., destroyed 
»y fire. 

Ways Station—Brandon Lumber Co.’s mill destroyed 
by fire; will not be rebuilt. 

IDAHO. Copeland—Theron Edwards, loss by fire in 
Sawmill, $7,000. 

KENTUCKY. Hickman—2,000,000 feet of lumber of 
the Bondurant Lumber Co. destroyed by fire. 

LOUISIANA. Pride—C. TL. Jackson’s sawmill de 
stroyed by fire; loss, $14,000. 

MINNESOTA. Orr—Pelican Lumber Co.’s sawmill 
plants destroyed by fire; loss, $25,000. 

MISSISSIPPI. Purvis—Forest Lumber Co., loss by 
fire, $2,000. 

Columbia—White Box Co. and Veneer Mill destroyed 
by fire; loss, $125,000. 

NORTH CAROLINA. Oxford—C. D. Ray & Son, loss 
by fire of several thousands; sheds and trucks burned. 

OHIO. Hartford—Sawmill owned by Thomas and 
Abner McFarland on a farm south of here destroyed by 
fire; loss, $4,000; no insurance. 

TENNESSEE. Tullahoma—Campbell-Dann Hardwood 
Co., loss by fire, $500,000. Plant destroyed with about 
2,000,000 feet of lumber. Will be rebuilt. 

TEXAS. Clayton—J. A. Mauritzen Saw Mill de- 
stroyed by fire; no insurance. 

UTAH. Salt Lake City—Utah Lumber Co.’s yard 
damaged by fire; loss, $3,000. 

WASHINGTON. Elma—Bale & Beck, doing business 
as Workman Creek Logging Co., loss by fire in garage 
und logging equipment. 

MeMillin—MecMillin Lumber Co.. loss by fire, $50,000; 
plant destroyed. 














While there is an active demand for sash, door 
and millwork items in the territory surrounding 
Chicago, business is light within the city proper, 
milding activity having slowed down as a result 
of labor trouble and high labor costs. according 


to some sales executives. Practically all local fac- 
tories have heavy order files, however, and are 
operating at capacity to fill the eall from other sec- 
tions. The last week saw an increase in estimate 
lists received from agricultural sections, indicating 
that fall business with the small town and coun- 
try yards is likely to develop in significant propor- 
tions. Prices are steady. 


Sash and door factories in the Merrill (Wis.) 
district are very active, and some plants have in- 
creased their working schedule from nine to ten 
hours, which is equivalent to one hour overtime. 
Prices are steady, and the market shows an in- 
creased demand for sash, doors and interior trim. 


Sash and door mills in the Minneapolis-St. Paul 
(Minn.) district are catching up with orders after 
4’ season characterized by a steady flow of orders. 
The last week has been more quiet from the stand- 
point of new business than for months, but in an- 
other week a spurt is expected, since farmers 
then will come into the market, equipped with 
funds from the new crop which now is pouring 
into market. A normal season is expected this 
fall. Prices are holding firm. The year to now, 
with a conservative tendency of buyers prevailing 
Iut with the trade territory materially expanded, 
has been more productive than the corresponding 
period of 1924. 


Steadiness characterizes the demand for mill- 
work, doors and sash in Columbus and central 
Ohio territory. Mills are working to about 75 to 
<0) per cent of capacity. Fall building operations 
ire brisk, and many homes are being rushed to 
completion before cold weather. Prices are not 
‘1s well maintained as earlier in the year. Taking 
it all in all the tone of the trade is good. 


The Buffalo (N. Y¥.) door factories and planing 
mills have a fair amount of business in hand, but 
the trade has not been quite as active of late as 
It was a year ago. A good deal of building is be- 
ing done in the suburbs of the city, and there is a 
fair amount in some other sections, but not many 
large buildings are going up. 


The volume of orders on hand at Kansas City, 
Mo., Plants is being reduced a little, but there is 
still a fair amount of special work being placed at 
s00d prices. The demand for standard patterns 


IS good, but prices still are soft. 


The sash and door demand in Omaha (Neb.) 
territory has picked up somewhat, although the 
improvement is not as marked as was hoped for a 
couple of weeks ago in view of the general rains 
over the State. <A fair amount of business, how- 
‘ver, is looked for during the fall months. 


The Baltimore (Md.) sash and door men are 
making no new records in point of volume at this 
time, but they appear to be getting a gratifying 
dumber of orders, with some of the plants that 


make a specialty of extraordinary sizes or un- 
usual construction reporting that they are obliged 
to run after hours to take care of the business 
coming in. It is this special work that consti- 
tutes one of the most gratifying features of the 
sash and door trade, and that appears to have 
undergone no contraction. Operations by specu- 
lative builders are perhaps smaller than they were, 
but construction for account of persons who want 
to occupy the houses themselves keeps up very 
well, with the result that the local mills are bene- 
fited and manage to realize very acceptable re- 
turns notwithstanding the keen competition that 
prevails. 
‘Maaaeanaaaaani 


Export Trade in Doors Expanding 


TACOMA, WASH., Sept. 5.—Door manufacturers 
of the Pacific Northwest are laying the foundation 
of a big business abroad, especially in England, 
according to August Von Boecklin, president of 
the Washington Manufacturing Co., who returned 
to Tacoma this week from a two months tour of 
Europe during which he visited England, France, 
Belgium, Germany, Switzerland and Italy. 

“England is buying heavily of our fir doors,” 
said Mr. Von Boecklin, “and the large manufac- 
turers of the Northwest are laying the foundation 
of a big trade between the two countries. We 
have to meet the competition of the Scandinavian 
countries and of Roumania, but our doors are of 
better quality. The European who buys an Amer- 
ican fir door saves money in the end, as both ma- 
terial and finish wear much better, and they are 
beginning to realize it abroad, although outside of 
England our superiority is not fully recognized.” 

Mr. Von Boecklin said European business condi- 
tions generally show some improvement though the 
situation leaves much to be desired. He was par- 
ticularly impressed by the large building opera- 
tions undertaken in England and Italy. 

S3uyers of doors in the United Kingdom are no 
longer insisting that American manufacturers use 
the Swedish list when bidding on British business, 
according to word received this week by the Pa- 
cifie Mutual Door Co. from the firm’s correspond- 
ents at Belfast. According to this notification 
buyers in England and Ireland have become edu- 
cated to American standards and are now willing 
to place orders with American firms on that basis. 
This is expected to develop more interest in the 
export trade, as many American firms held out 
of the market rather than conform to the Swedish 
list. 


Big Mexican Plant to Reopen 


CHIHUAHUA, MEx., Sept. 5.—The large plant of 
the Chihuahua Lumber Co. here has been taken 
over by Mexicans and preparations are being made 
to again place it in operation. It has been shut 
down for the last fifteen years. The plant, which 
is devoted to the manufacture of sash, doors and 
box shooks, obtains its timber supply from the 
white pine forest area west of Minaca. The Na- 
tional Railways of Mexico is also receiving 60,000 
crossties a month from the Minaen region. 
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Yellow Pine 


Timbers, Lumber 
Lath and Shinégles 


For our high grade dressed stock— 
**‘Ask the Wholesaler’’ 


The Alger- Sullivan Lumber Co. 


CENTURY. FLORIDA 


























, Gummer Cypress Co. } 








Mills: Jacksonville and Sumner, Fla. 
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GYPYeSS Rough and Drewed 


Shingles and Lath 


| Sales Office, 300 Madison Ave., New York City { 

















THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8S, 
Dearborn S8t., Chicago, Ill. 
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This Fall 


Make a Specialty 
of Oak Flooring 








You'll be surprised at what a vol- 
ume of Oak Flooring sales you can 
roll up in a “month-oak-flooring- 
drive.” If you can get out and call 
on your customers so much the bet- 
ter. There are any number of peo- 
ple in your community who would 
like Oak Floors. A little aggres- 
siveness will sell them. And when 
buying remember our mixed cars of 


Oak Flooring 


Southern Pine Lumber 
Oak and Gum Trim 
Aromatic Red Cedar 


Hodge-Hunt 


LUMBER CO., Inc. 
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Lutcher €& Moore 
Cypress Lumber Co. 


LUTCHER, LA. 


Manufacturers of 


Cypress- Tupelo 


We Specialize in Tupelo 
Flooring, Trim and Moulding 























CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark&Brown Cypress Co. Ltd. 


DONNER, LOUISIANA 
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Logging Ralph Cc Bryant 


Have you a problem to solve in logging, log 
transportation or harvesting tan bark an 
turpentine economically? a eaee" will 
tell you how. An invaluable reference book 
for logging superintendents, timber owners, 
etc. Cloth, $4.50, postpaid. 

m 1 So. Dearborn S 

American Lumberman “* Chicas IL 

















EVANSVILLE, IND. 


Sept. 8&.—Southern Indiana hardwood _ trade 
about holds its own, prices on most items being 
firm. Demand has been about equally divided be- 
tween the retail trade and manufacturing consum- 
ers. The drouth in southern Indiana, southern 
Illinois and western Kentucky has been the most 
severe in many years, and is seriously interfering 
with trade, Large coal mines in this section that 
have been either closed down or operating part 
time, will start up soon. There has not been any 
tendency of late to accumulate stocks, although 
many rural yards are buying more freely than for 
months. Several wholesalers here report that 
prices on certain hardwood items are tending up- 
ward, owing to their scarcity. The heaviest de- 
mand has been from furniture and automobile fac- 
tories. Most furniture and chair factories have 
been operating steadily. Box manufacturers have 
been in the market for considerable lumber of late. 
Logging is not quite as active as it was a month 
or two ago, although most local mills are getting 
about all the logs they need. 


COLUMBUS, OHIO 


Sept. 8.—Hardwood trade is fairly good, con- 
siderable buying being done by retailers and fac- 
tories. Prices are well maintained at former 
levels, and there is not much cutting reported. 
Flooring is the strongest item on the hardwood 
list. Dry stocks are not very plentiful. Southern 
pine trade is showing some activity. Retailers are 
gradually accumulating pine stocks, and price ad- 
vances have been maintained. Transit cars of 
southern pine are not as numerous as formerly, 
and are more easily sold. 

All the damage done by the fire to the whole- 
sale plant of H. H. Giesy & Bro. has been repaired. 
The large shed, in which was stored about 2,500,- 
000 feet of lumber, has been rebuilt and restocked. 
The damage was estimated at $200,000 by C. A. 
Dawson, general manager; this was mostly coy- 
ered by insurance. 


MEMPHIS, TENN. 


Sept. 8.—Conditions in the southern hardwood 
market are ideal, with production, sales and ship 
ments fairly well balanced. The great danger, 
however, is overproduction, for most mills are now 
running full time. Stocks are heavy, but not 
thought to be out of line unless demand falls off 
considerably. 

There has been a noticeable improvement in 
trade during the last two weeks. Demand last 
week did not quite reach the level of the previous 
week, but is considered excellent in view of all 
conditions. All groups are in the market, and the 
outlook for a heavy fail business was never better. 
There is plenty of lumber, except red gum, to take 
care of the demand. Red gum is searce and has 
advanced considerably. Prices on other items are 
up $1 to $2, and show a tendency to go even 
higher. Demand for common oak continues ex- 
ceedingly heavy. 

The furniture makers are probably the best buy- 
ers. They are taking good quantities of hard- 
woods, and paying the new prices in most in- 
stances. This demand is expected to continue, as 
factories are not heavily stocked, while furniture 
demand from consumers is good and appears to be 
growing. The automobile people, who some weeks 
ago were heavy buyers, are not quite as active; 
trade with them, however, is showing increases 
from week to week. The building trades continue 
to buy hardwoods. The flooring manufacturers 
are taking all the common oak they can find, and 
do not hesitate to pay advanced prices. The same 
is true of the interior trim plants and other wood 
working industries. Other groups are taking their 
share, including the box manufacturers. The ex- 
port demand is showing more activity. Buyers in 
the United Kingdom are coming into the market 
again, and will continue to buy in fairly good vol- 
ume. Other parts of the world are taking more 
hardwoods, and export shipments are showing 
gains each week. 

Logging has been resumed on a rather large 
scale. There are plenty of logs to take care of 
present demand, which is now showing signs of 
increasing each day. Reports from the Valley Log 
Loading Co. have been showing increased move- 
ment to the mills each week. Loggers are taking 
advantage of the dry weather to pull out logs 
prior to the heavy winter rains. Prices of logs are 
unchanged. 


J. H. Townshend, secretary-manager Southern 


Hardwood Traffic Association and executive vice 
Institute, is 
His lengthy vaca- 


president Hardwood Manufacturers’ 
back after a tour of the West. 


tion followed his illness, but he is now able to 
take on his duties with added vigor. 


KF. R. Gadd, secretary Lumbermen’s Golf Asso- 
ciation of Memphis, has announced that the annual 
fall tournament will be held at the Colonial Coun- 
try Club on Oct. 2, 1925. 

Frank Bruce, secretary E. L. Bruce Co., Mem- 
phis, who has spent the last sixty days in Europe, 
is expected home about the middle of the month. 

J. W. McClure, Bellgrade Lumber Co., left Satur- 
day for a short vacation in the East. He was ac- 
companied by his son Jack. 


CINCINNATI, OHIO 


Sept. 8.—Continued hot weather has served to 
hold back the normal fall development in lumber 
demand. Business is picking up, however, and 
most dealers report a better run of business in the 
last week. ‘There has been some resistance to”re- 
cent attempts to establish higher quotations in 
pine. The hardwood market is fairly firm. Re- 
tailers report a continuance of active demand, 

The September dinner meeting of the Cincinnati 
Lumbermen’s Club will not be held this year, the 
executive committee having decided there was not 
enough business of importance. 

The Cincinnati Lumbermen’s Golf Association is 
planning to hold its usual yearly golf tournament 
the latter part of this month. It is expected that 
the full program will be completed within the next 
week by the tournament committee. 


ATLANTA, GA. 


Sept. 8.—To keep pace with growing demand, 
mills in the Georgia territory have increased hard- 
wood production in the last ten days, but orders 
and shipments still exceed production. Building 
items still lead in demand. Larger millwork plants 
are buying for their fall requirements, while floor- 
ing plants also are very active, principally makers 
of oak flooring, and the outlook for fall business 
is very good. Furniture factories have further in- 
creased their buying and are now one of the lead- 
ing takers of southern hardwoods, taking prin- 
cipally gum, though also using some oak and 
poplar. The call for quartered red gum has re- 
sulted in an advance to an average of $88@90 
for 4/4, 5/4, 6/4 and 8/4 FAS, a $2 increase; 
$60@65 is the average for No. 1, and No. 2 is 
unchanged. Plain red and sap gum show an up- 
ward price tendency, though quotations are un- 
changeg. Box manufacturers are active, buying 
common grades of gum, and report heavy 
order files. Increased buying of ash, maple, «lm, 
oak and hickory is reported in the last ten days 
from the automobile, body and wheel manufac- 
turers, who are placing their requirements now for 
fall. Export inquiries are heavier than they were, 
and good sales to foreign buyers are looked for dur- 
ing September, particularly in Latin America. 


BUFFALO, N. Y. 

Sept. 8.—The Buffalo Lumber Exchange will 
take up this week the subject of the annual chest- 
nut outing, which will probably be held on the 
first Tuesday in October. 

The village of Hamburg, twelve miles south of 
Buffalo, is growing very fast, largely on account of 
becoming a commuting point for this city. Its 
growth is shown by the fact that the Forbush 
Planing Mills Co., of Gowanda, this county, has 
lately established a branch lumber vard in Ham- 
burg, which has three other planing mill estab- 
lishments——-the Century Lumber Co., Seth DP. Ab- 
bott and the Hamburg Planing Mill Co. 

The Little Rapids Lumber Corporation, lately 
incorporated with capital of $100,000, will cut the 
hardwood timber on 27,000 acres of Adirondack 
forest land known as the Brandreth traet, and lo- 
cated in Hamilton and Herkimer counties. The 
tract contains some of the finest hurdwoods in 
that section, the softwood timber having been cut 
several vears ago. A mill is to be built at Bran- 
dreth, Herkimer County, with complete equipment 
purchased of the Allis Chalmers Manufacturing Co. 
The ineorporators of the Little Rapids company 
are: J. E. Johnson, Port Leyden; Harold French, 
New Hartford ; Raymond Walker, Utiea. 

Charles Goble, of Dundee, N. Y., has sold the 
Goble Bros.’ lumber mill to a stock company of 
which M. H. Taylor is manager. Possession was 
taken Sept. 1. He is a former resident of Grove 
land, and had previously been in the lumber busi- 
ness in Corning and Bath. 

Former Councilman Arthur W. Kreinheder. @ 
member of the Standard Hardwood Lumber Co., 
who announced his candidacy for mayor se veral 
weeks ago, has issued a statement withdrawing his 
name and pledging his support to Councilman Ross 
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Graves, his former associate in the city council. 

M. S. Burns, of Palburn (Inc.), has returned 
from a two months’ vacation at his summer camp 
in Hunter, a thriving town on the Lake of Bays, 
Canada, where he owns several cottages. 

William P. Betts, of the Betts Lumber Co., is 
enjoying a two weeks’ vacation at Atlantic City 
and Philadelphia. 


MILWAUKEE, WIS. 


Sept. 8—The market was fairly active last 
week, and volume of sales kept on the same level 
as in previous weeks. Prices continued to ad- 
vance, but increases were not as marked as in 
some preceding periods. Demand is good, for much 
building is under way or contemplated. Shipments 
to Milwaukee, from the West especially, are slow 
in getting here, probably because of the heavy 
movement of grain, which is given right-of-way. 
The wood-using industries here continue in the 
market, particularly auto-body plants, which are 
operating overtime. Some retailers are putting in 
larger stocks, but most are buying only what they 
need for immediate use. Business throughout the 
State is still spotty, some sections reporting a good 
demand. Rural yards expect a large volume of 
trade when farm work is finished, for there is 
much repairing and rebuilding to be done, and 
farmers will have more money. Millwork factories 
here report that their volume of sales is picking-up 
every week, and that they are rushing production 
in an effort to keep up with the orders. 

The application for authority to increase freight 
rates on lumber for manufacture and reshipment 
has been withdrawn by the railroad companies 
operating in Wisconsin, according to the Wiscon- 
sin railroad commission. 

The large sawmill of the Edward Hines Hard- 
wood & Hemlock Co., at Park Falls, Wis., is 
operating day and night, according to reports. 


DETROIT, MICH. 


Sept. 8—While curtailed production in automo- 
tive plants is expected in some quarters during the 
latter part of this month, there are prospects for 
quite satisfactory schedules during the remainder 
of this year. The August total will exceed that 
of July and of August, 1923 and 1924, while pro- 
duction for the first eight months of this year will 
rank as the greatest in the history of the automo- 
tive industry. The development of new methods of 
making bodies from steel by means of hydraulic 
presses is characterized as a constantly increasing 
factor in the industry. Some body makers are still 
using wood for roof rails, sills and pillars, but 
most are turning to the sheet steel body exclu- 
sively, although this is applicable largely to lower- 
priced cars, which are strongly in the majority. 

Buying of softwoods is lacking in volume. There 
have been few changes in the wholesale market 
and a falling off in demand is regarded as only 
temporary. That the building total for this year 
will exceed the high construction record of 1924 
by a substantial margin is indicated. 

Jeff. B. Webb, sales manager Lowrie-Robinson 
Lumber Co., has been elected a director of the 
Detroit Board of Commerce. 


MERRILL, WIS. 


Sept. 8.—Hardwoods have been moving in con- 
siderably larger volume in the last thirty days 
than they were previously, and shutdowns of saw- 
mills during August have decreased production. It 
is therefore expected that the present price list 
will be firmly maintained, at least. Lumbermen, in 
fact, believe that quotations will continue at about 
their present level throughout the fall, and do not 
expect that there will be any sharp advances. The 
movement of northern hemlock has not yet reached 
a satisfactory volume, as the native wood has had 


to meet keen competition from western fir and 
from southern pine. 
Sept. 8.—Hardwood demand continues fairly 


active, with prices steady. Sales of red gum have 
seen especially good, while poplar, walnut, oak and 
ash, some maple and cottonwood are reported mov- 
ing. A number of concerns report good business 
on their books. Manufacturing departments have 
veen fairly busy on flooring and specialty items. 
Veneers and plywoods are in steady demand and 
command good prices. Demand is rather general, 
everything from box grades to fine cabinet woods 
showing movement. Poplar appears to be more 
active than for some time. Louisville quotations 
on inch stocks are about as follows: Quartered 
white oak, FAS, $125@140; common, $75@85; 
quartered red, $105@110 and $65@67.50; plain 
white, $85@100 and $60@62.50; plain red, $82@ 
40 and $57@60. Poplar, FAS, $105@110; saps 
and selects, $70@75; common, $50@55. Quar- 
tered red gum, FAS, $90; common, $65; plain red, 
$85 and $60; quartered sap, $58 and $438; plain 
Sap, $52 and $34. Chestnut, $105 and $57. Cot- 


tonwood, $53 and $38. Ash, $90 and $55. 
wood, $85 and $55. 

Unless some good rains come shortly, most of 
Kentucky and much of Tennessee and southern 
Indiana are going to be hard hit. Tobacco has 
been badly damaged. Corn is suffering. Second 
crop potatoes will be a virtual failure. The coun- 
try is so dry and dusty that many fires are being 
reported, and fire hazard is increasing steadily. 
Railroads are being forced to keep crews along 
rights of way at frequent intervals to put out 
fires started by trains, and much valuable timber 
is in danger, there having been a few forest fires 
reported from this State and Tennessee. 


BAY CITY, MICH. 


Sept. 8.—There has been an improvement in 
the movement of hardwoods during the last week. 
The call for high grade maple is considerably bet- 
ter, while birch and basswood are moving in fair 
volume. The hardwood flooring factories report 
continued improvement in demand for their prod- 
uct. Stocks of desirable items have been reduced 
materially, and in some instances are quite heavily 
oversold. There has been a slight increase in 
prices on these items. 


TORONTO, ONT. 


Sept. S.—Volume of trade has been somewhat 
gsreater so far this year than it was last year. 
Prices during the last few weeks appear to have 
become pretty well established, and are now about 
$5 below those of last year. There is still a large 
amount of lumber unsold on the hands of manu- 
facturers, and any wholesaler can today purchase 
lumber that he can sell at a profit. Many whole- 
salers, however, are still selling lumber purchased 
at higher prices than those which prevail today. 
The situation is a logical one for reduction of out- 
put, and the outlook is that most manufacturers 
will reduce production. The retail trade in To- 
ronto is moderately active; building activity con- 
tinues. In southwestern Ontario, trade has been 
better than in any other part of the country and 
continues so. The export trade to Great Britain is 
very quiet, in fact it has been almost a negligible 
quantity throughout the present year. Trade with 
the United States is slow, particularly so in New 
England States. Everything in Ontario seems to 
be dependent upon the outcome of the Canadian 
harvest, and as a record harvest is being taken, 
the prospects are bright. The main interest of 
Canadians until the end of October will be the 
approaching Dominion elections, and business ac- 
tivities must be correspondingly decreased. 

The Hope Lumber Co. (Ltd.), Thessalon, Ont., 
will open an office at Room 400, Crown Office 
Building, Toronto, early in October under manage- 
ment of Frank Horning. He will take care of the 
output of the mill at Benny, Ont., amounting to 
about eight million feet. At its Thessalon mill the 
company expects to cut twenty-three million feet. 
The Thessalon mill will ship by water and rail; 
the Benny mill, by rail only. The Hope Lumber 
Co. will not have to log for the Benny mill this 
year. For its Thessalon mill it expects to operate 
three camps. 

Several new members have been taken on the 
sales staff of the Big Bear Lumber Co., Toronto. 
W. A. Taylor will continue to look after western 
Ontario as far as Windsor. T. F. Boultbee will be 
in charge of sales in Toronto City and district. 
M. K. Tomlinson will cover eastern territory from 
Port Colborne to Ottawa. R. Grier will look after 
northern Ontario. E. F. Jones, of New York, will 
be in charge of sales in Detroit, Buffalo and Mon- 
treal. 

Laminated Materials Co. (Ltd.), 
minster, B. C., has opened an office 
room in Toronto, under management 
Van Wart. 

John H. Price, eldest son of the late Sir William 
Price and president of Price Bros. & Co. (Ltd.), 
Quebec, Que., has been elected a director of the 
toyal Bank of Canada. 

R. Archer, of the British Columbia Lumber In- 
spection Bureau, Toronto, has returned from a 
business trip to Saskatoon, Sask., and other points 
in the West. 


Bass- 


New West- 
and stock 
of DBD. H. 


WHEN George Walker, of Canon Beach, Ore., 
spent two days with a team and scraper get- 
ting an old log out of the sand there, his 
friends thought he had gone crazy. Now 
Walker estimates that he has taken nearly 
$3,000 worth of lumber, including thirty cir- 
cular dining room table tops worth approxi- 
mately $75 each, from the Jog which he recog- 
nized as a section of redwood of great value. 
Campers and vacationists built fires against this 
old piece of timber for years, and natives claim 
it has been lying in the same place at least 
since 1887. This ‘‘curly’’ redwood was of 
special value because it contained wood of 
whirled grain. 


CI LOUISIANA Co 


RANT 


SOUTHERN 
HARDWOODS 


al 


WHITE 
OAK 


RED 
OAK 


RED 








offered for prompt de- 
livery. Order in straight 
or mixed cars. 


HICKORY —OAK 
GUM 


HICKORY 
GUM 15,000’ 4/4 No. 2 Common 
15,000’ 6/4 No. | Common 
SAP 30,000’ 6/4 No. 2 Common 
15,000’ 8/4 No. | Common 
G U M 15,000’ 8/4 No. 2 Common 
30,000’ 8/4 No. 3 Common 


15,000’ 10/4 No. | Common & Btr. 
8,000’ 12/4 No. | Common & Btr. 
7,000’ 16/4 No. | Common & Btr. 
MIXED OAK 
150,000’ 4/4 No. 3 Common 
150,000’ 4/4 Sound Wormy 


PLAIN BLACK GUM 


BLACK 
GUM 


HICKORY 
MAGNOLIA 








CYPRESS | 180,000" 4/4 No. t common 
WHITE soene’ HP Mert Common & Sel. 
ASH 15,000’ 5/4 No. 2 Common 


Write for prices today. 


Grant Timber 


& Mfe.Co, Sei 
B.- e LOUISIANA 
W.W. BEATY, Sales Manager 

















Band 


sawn SHORTLEAF 


Base, Casing, Edge and Flat 
Grain Flooring, Ceiling, Partition 
Finish (all thicknesses), Mouldings 
1" and 2" Yard Stock up to 20' long 


i— J 


Also SOUTHERN HARDWOODS 


DAVIS BROS. 
LUMBER CO., Ltd. 


ANSLEY, LA. 

















Lucas E. Moore Stave Co. in. | 


| MANUFACTURERS 
EXPORT DOMESTIC 


gen4 Southern Hardwoods 


Sawn 
Kiln Drying a Specialty 











Sales Office: NEWORLEANS,LA. Mills at Mobile, Ala. , 











Manufacturers 


Short Leaf Pine and Hardwoods 
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Lumber for 
pay / 





Have you become acquainted 


with our organization yet? 
We're producing a fine quality 
of edge-grain flooring, flat grain 
flooring, finish, ceiling, drop 
siding, pattern 105 shiplap and 
boards. We're cutting finest 
virgin longleaf in a mill that is 
practically brand new. Let us 
have your inquiries. 


Railroad and car material 
a specialty. 


BATSON & 
HATTEN 


LUMBER CO., Inc. 
LYMAN, MISSISSIPPI 














‘lumber organizations will be 




















Southern 


Hardwoods 


Beech Poplar 
Gum Cypress Oak 
Magnolia Tupelo 


Richardson-Gardiner 


Lumber Co. 


Laurel, Mississippi 








¢ LONGLEAF P i n = | 


HEAVY PITCH 
For Export and Interior Trade 





We make shipments 





sas from New Orleans, 
SO Gulfport, Mobile and 





Pascagoula of 


TIMBERS, YARD 
and SHED STOCK 


Dantzler Allied Mills 
L. N. DANTZLER LUMBER CO. 


Moss Point, Miss. Sales Agents 
MILLS AT 


06 ioe, 


Daily Capacity 
400,000 Feet 








Moss Point Howison TenMile Cedar wan 








TACOMA, WASH. 


Sept. 5.—The recent decision of the State su- 
preme court, that all lumber mill employees en- 


gaged at any time in work on navigable waters 
lose their standing under the State industrial in- 
surance act, was the principal subject of discus- 
sion at the regular meeting of the Tacoma Lum- 
berman’s Club last Wednesday. On the motion 
of Ernest Dolge it was decided to make the ques- 
tion a matter for general action by the Northwest 
lumbermen. As a first step, the club will take 
the matter up with the Pierce County representa- 
tives in the State legislature and urge the intro- 
duction of a bill to remedy the condition. The 
West Coast Lumbermen’s Association and other 
asked to take steps 
along the same lines. 

The club will attempt to organize a delegation 
to attend the Hoo-Hoo Annual at Spokane. Maj. 
Everett G. Griggs and George J. Osgood expect 
to attend, and it is hoped to obtain several addi- 
tional delegates. 

The club will also attempt to obtain the 1926 
convention of the National Retail Lumber Dealers’ 
Association. The effort to bring the retailers west 
this year failed, but it is hoped to induce them 
to make Tacoma the headquarters for next year. 

A brief market discussion showed that conditions 
in the industry are still improving, though some 
recent declines in prices, especially on flooring, 
were considered disquieting and not justified by 
the demand. 

Tacoma lumbermen and loggers are awaiting 
with deep interest the decision of the State de- 
partment of public works on the log rate case, 
which was taken under advisement Tuesday after 
2 two days’ hearing at Olympia. Another hear- 
ing is set for Sept. 21, when the subject of valua- 
tions, costs and similar questions will be taken up. 

There has been little or no change in the log 
situation during the last week. Supplies coming 
in have been sufficient to meet the demand of the 
mills and no immediate shortage is expected. 
Prices remain unchanged. 

Many of the logging camps which have been 
shut down during the summer months are plan- 
ning to resume operations after Labor Day. The 
Simpson Logging Co., operating five camps on the 
Olympic peninsula, resumed work last week. 

A meeting of Tacoma shingle manufacturers and 
architects was held here Monday in the effort to 
form an organization to introduce the wider use 
of 24-inch shingles and shakes in the local build- 
ing industry. It was reported that the demand 
for these large size shingles is steadily increasing. 
The architects were much interested in the statis- 
ties furnished by the manufacturers. 

The Government should be divorced from the 
shipping business at the earliest possible moment, 
according to the unanimous opinion of the lumber- 
men who attended the meeting here Monday night 
at which the special committee from the United 
States Chamber of Commerce, which is investigat- 
ing shipping problems, met. local shippers. Maj. 
Everett G. Griggs, as a director of the national 
chamber, presided at the meeting. The lumbermen 
took an active part in the discussion and, while 
divided on a number of the questions brought up, 
were unanimous on the importance of getting the 
Government out of the business. 

Lumber carriers at the Tacoma docks during the 
present week included the following: Defiance 
Lumber Co., Stanwood, California, 200,000 feet 
(part eargo), and Santa Cecilia, Atlantic coast, 
450,000 feet (part cargo). St. Paul & Tacoma 
Lumber Co., Santa Cecilia, Atlantic coast, 200,000 
feet (part cargo), and Dorothy Wintermote, Cali- 
fornia, 400,000 feet (part eargo). Terminal dock, 
Wapama, California, 150,000 feet (part cargo). 


Wheeler, Osgood Co., John C. Kirkpatrick, Cali- 
fornia, 325,000 feet (part cargo). Dickman Lum- 
ber Co., W apama, California, 200,000 feet (part 


eargo). Tacoma Grain Co. dock, Remus, 
coast South America, 150,000 feet (part cargo). 
salfour dock, Davenport, California, 400,000 feet 
(part cargo).Milwaukee dock, Altai Maru, Japan, 
300,000 feet (part cargo). Baker dock, Glymont, 
California, 150,000 feet (additional loading), and 
Caddopeak, California, 200 tons box shook and 
150,000 feet lumber (part cargo). Portacoma 
docks, London Merchant, Europe, 7,200 doors, 100,- 
000 feet plywood and 150,000 feet lumber (part 
eargo) ; John C. Kirkpatrick, California, 100,000 
feet (completing): Tisnaren, Australia, 350,000 
feet lumber and 800 tons box shook (part cargo) ; 
William A. McKenney, Atlantic coast, 275,000 feet 
(additional loading) ; Loch Katrine, Europe, 6,000 
doors and 35,000 feet spruce logs (part cargo) ; 
West Calera, Australia, 500,000 feet (part cargo) ; 
Davenport, California, 800,000 feet (part cargo), 


west 


and Craftsman, Europe, 6,500 doors and 100,000 
feet lumber (part cargo). 

The Fir Tree Lumber Co. has discontinued its 
Tacoma office. Its address hereafter will be R. F. 
D. No. 5, Olympia, Wash., and its telephone con- 
nection will be Rainier, Wash. 


SAN FRANCISCO, CALIF. 


Sept. 5.-—Wholesalers and retailers both report 
a general upward trend in business during the last 
week in all of the species. There has been a 
strengthening of the market and the tone is much 
better. The situation is promising to improve 
still more, with price advances in some woods. 
Business now is above normal for this season; sales 
remain above production. Export business is espe- 
cially strong in all species. 

Fifteen kittens were ushered into the mystic 
realm of Hoo-Hoo at the fall concatenation of 
Bay District Hoo-Hoo Thursday night, which was 
held in Marquard’s Redwood Lodge, a fitting place 
for the lumbermen’s night of hilarity. 

R. D. Baker, president Lassen Lumber & Box 
Co., also president California White & Sugar Pine 
Manufacturers’ Association, has returned from a 
trip to the company’s plant at Susanville. Mr. 
Baker predicts that 1925 will be a record year. 
The Lassen company is now running both of its 
mills in order to meet urgent demands for fruit 
lugs. 

Willis J. Walker, president Red River Lumber 
Co., has returned to San Francisco from a trip to 
the company’s big plant at Westwood, the Red 
River town, where he has been for the last few 
weeks. 

Arthur Heavenrich, vice president and general 
manager Madera Sugar Pine Co., Madera, is spend- 
ing the week in the city on business connected 
with the general offices. 

Harold D. Mortenson, president Pelican Bay 
Lumber Co., is a visitor in San Francisco in con- 
nection with business deals affecting the Klamath 
district. 

Swift Berry, of the Michigan-California Lumber 
Co., Camino, Calif., spent the week in San Fran- 
cisco on business. 


BELLINGHAM, WASH. 


Sept. 5.—More than one hundred and fifty cars 
of logs will be received here daily by rail within 
the next two weeks. The Milwaukee Railroad 
alone expects to handle eighty-five cars daily, and 
the Norfhern Pacific and Great Northern will haul 
the remainder. On the Milwaukee, half a dozen 
camps will ship, and three or four will ship on the 
other rohds. Larger operations are planned by the 
Campbell River Lumber Co., which suffered heavily 
from forest fires, and by the St. Paul & Tacoma 
Lumber Co. The Campbell River camp is rushing 
bridge reconstruction and will be shipping before 
the end of this month. It plans to operate two 
sides this fall and eventually three. For more 
than three months it has had only one side run- 


ning. Active camps here are those of Heaton & 
Olsen, Bloedel Donovan Lumber Mills, Chinn Tim- 


ber Co., Wood-Knight Logging Co., Wirckla Bros.. 
Puget Sound Sawmills & Shingle Co. and St. Paul 
& Tacoma Lumber Co. Fobes & Allen are expected 
to become busy again soon. The Puget Sound 
Sawmills & Shingle Co. began shipping logs this 
week, and for the first time started operating its 
new planing mill and its sawmill. Shingle mills 
here are busy, and operators look for an active 
fall trade. 

There is no heavy demand, says one millman, 
but prices are firm and about 25 percent better 
than they were a year ago. E. E. Scott, sales 
manager Whatcom Falls Mill Co., says, ‘It looks 
fair in the grain States.” James H. Prentice, 
secretary of the Bloedel Donovan Lumber Mills, 
describes conditions as “pretty good.’’ One con- 
cern, the Edison Shingle Co., at Edison, is operat- 
ing two shifts. 

Sheep grazing on logged-off lands is the latest 
thing in the utilization of logged off areas in the 
Northwest. A thousand sheep have arrived from 
southern Oregon for grazing on the lands of the 
Skagit Mill Co. 

A firm stand for the present State highway sys- 
tem of Washington was taken at the annual con- 
vention of the Washington State Good Roads As- 
sociation, held at Hoquiam this week, by J. J. 
Donovan, vice president Bloedel Donovan Lumber 
Mills and past president of the association. He 
was supported by E. J. Cleary and C. F. Nolte, 
both Bellingham lumbermen, and by other dele- 
gates from this city. Mr. Donovan spoke also on 
the State’s park system. 

The Bellingham Elks’ lodge has been presented 
with a gavel from a root of the kaulia tree of 
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Hawaii by C. W. Mason, purchasing agent for the 
Bloedel Donovan Lumber Mills. It was carved 
from an old Hawaiian king’s war club. Mr. Mason 
recently visited Hawaii. The club was nearly a 
foot long and was from five inches to twelve inches 
in diameter. Frank Carr, once an employee of 
the Bloedel Donovan Lumber Mills, fashioned the 
gavel, the only article of its kind in Elkdom, says 
the secretary of the Bellingham lodge, G. Ed. 


Rothweiler. 
ASTORIA, ORE. 


Sept. 5.—Cargo lumber shipments from the 
Columbia River during August showed a sharp 
improvement over previous months. July figures 
included several very large ocean-going log rafts 
towed to San Diego, but August shipments were all 
lumber. For the first time in many months, Astoria 
mills shipped a larger quantity than Portland 
plants, due in part to the activity of the Long- 
Bell Lumber Co. at Longview. The shipments 
were : 


Astoria Portland Combined 
Coastwise ....17,590,766 10,539,000 28,129,766 
Foreign ......10.364,907 12,220,703 22,585,610 





Intercoastal .. 2,578,000 6,125,482 8,703,482 


Totals .....80,533,673 28,885,185 59,418,858 

The Young’s Bay Lumber Co. on Sept. 1 an- 
nounced contracts for alder and hemlock specialty 
stock, and its plant will immediately go into two- 
shift production. It is understood that shipment 
will be made by water. 

Logging camps in the Astoria district are operat- 
ing more actively than for some months, with 
log production distinctly heavier than since spring. 


& Shingle Co., with mills at Bordeaux and Malone, 
Wash., states that both operations are running, 
there being one ghift at Bordeaux and two shifts 
at Malone. Stocks are now 30 percent less than 
a year ago, due to the fact that fire last May 
destroyed 4,500,000 feet of lumber in the hands 
of the company. Larger numbers of customers 
are taking advantage of the stock for quick ship- 
ment. Mumby representatives throughout the 
country have reported that the outlook is fine for 
heavy business. Personally, Mr. Simmons believes 
that all upper grades will continue strong for the 
remainder of the year. There are practically no 
uppers in the mill yards. 

Frank Burns, specialist in sawmill insurance, 
is again in his offices, after an extended absence 
in England and the Continent. Mr. Burns is the 
author of a recent pamphlet on ‘Reciprocal Insur- 
ance,’ giving an explanation of the method of 
operation, with comments on special features. The 
work is gaining rather wide circulation. 


SACRAMENTO, CALIF. 


Sept. 5.—Lumber shipments from the Feather 
River Canyon mills in Butte, Plumas and Sierra 
counties are greater than for several years, says 
J. P. MeSweeney, Western Pacific trainmaster for 
the Feather River Canyon district. The choice 
lumber is shipped east, while the poorer grades are 
made into boxes. Among the sawmills that are 
making heavy eastern shipments are the Clover 
Valley Lumber Co., California’ Fruit Exchange, 
at Graegle, F. S. Murphy Lumber Co., and Pen- 
man Lumber Co. 

The Lakeview Mills & Timber Co., with a ca- 














One of the show places at Nauvoo, IIll., is the frame house that was occupied in the early ’40s 
by Prophet Joseph Smith, of the Mormon Church. Although nearly 100 years old, it is in good 
condition and apparently ready for service for many years. Following an attack on Mormon- 
ism by William and Wilson Law, editors of ‘‘ The Expositor,’’ the Mormons wrecked the newspaper 
plant. Intense excitement followed. Men in Warsaw and Carthage formed armed bands to quell 
the Mormons. Gov. Ford called out the militia. Joseph Smith was taken to Carthage for trial. 
While he was in prison, the jail was stormed by armed men. Smith made a dash for a window and 
leaped to his death 





August rains effectively put a stop to fire danger 
in Clatsop County. 


SEATTLE, WASH. 


Sept. 5.—F. A. Sullivan, president Sullivan Lum- 
ber Co., Portland, Ore., has spent several days 
this week in Seattle and vicinity, having extended 
his visit to Vancouver, B. C. “One of the points 
that impressed me in Vancouver was the heavy 
local demand for lumber,’ remarked Mr. Sullivan. 
“It was averaging perhaps 25 percent, and in some 
instances going as high as 40 percent—showing 
that the mills, enjoying such a high proportion of 
local business, were well within the margin of 
safety in operating their plants. With the excep- 
tion of one mill, the B. C. Fir & Cedar Co. (Ltd.), 
which is installing a new boiler, all the plants are 
operating. A mill with an output of 150,000 feet 
a day is selling about 1,500,000 feet a month lo- 
cally, and as a result the operators are feeling 
rather ‘cocky.’ I was much interested in logs 
which happened to pass under my observation, 
showing a remarkable class of timber with an ex- 
ceptional proportion of clears. I saw 6x12s with 
unusually fine-grain, running through to the heart, 
and 12x12s with eighteen rings to the inch. It 
Was a very attractive display of the raw material 
of the west Coast forest.” At his headquarters 
in Portland, Mr. Sullivan makes a specialty of 
shipping finish, flooring, ceiling, siding and other 
west Coast stock in mixed cars with window and 
door frames, moldings and millwork. He returned 
to his home yesterday. 

B. F. Simmons, sales manager Mumby Lumber 


pacity of better than 50,000 feet a day, and the 
Edgerton & Adams Co., with a capacity of 45,000 
feet a day, are two Lakeview mills that began 
cutting this week. 

R. B. Fehren and T. B. Malary arrived in Lake- 
view last week to conduct a campaign against the 
spread of white pine blister rust. A survey of 
the entire county will be made. 

William Coyne, Reading manager of the Sterling 
Lumber Co., who has been engaged in the lumber 
business for the last fifty-two years, this week 
announced his retirement. 


EVERETT, WASH. 


Sept. 5.—There is general resumption of logging 
in Snohomish County. The Monroe Logging Co. 
started its third shift last Monday. The Oso 
camp of the Sultan Railway & Timber Co., which 
has been down since March, will resume next Tues- 
day, with 175 men. The Irving-Hartley camp at 
Twin, which has been idle since May 1, is running 
this week, with 175 men. The camp of the Ly- 
man Timber Co., at Hamilton, which has been en- 
tirely rebuilt on account of forest fires in July, 
will be ready to begin work on or before Sept. 20. 
When these companies begin shipping logs, they 
will come under the increased freights in tariff 
No. 29, but they will make payments under protest, 
reserving the right to file claims for reparation 
later on. There is no surplus of logs. Hemlock 
in particular are in good demand, at $11 to $13, 
as contrasted with a price of $10, or a little 
better, prior to July 4. 

The Sumner Iron Works is ready to ship two 
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If you are a dealer 
who believes in long 
run. satisfaction — 
who wants to give 
customers the very 
best values possible 
—you will be inter- 
ested in the lumber 
we are producing. 


Yard and Shed Stock, 
Timbers, Lath 


Gilchrist- 
Fordney Co. 


Laurel, Miss. 
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Poplar Magnolia 
Oak Beech 


Gum 


POPLAR BEVEL SIDING 
BOX SHOOKS 


Eastman-Gardiner 
ussssent FAardwood Co. 


Member Hardwood Manufacturer’s Institute. 
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FRANK PAYNE | 


WHOLESALE 


LUMBER TIES TIMBERS PILING 


JACKSON, Miss. 

















toxctear X Cllow Pine 
HEART CUTTING EXPORT TIMBERS 


Railroad and Car Material 
Shed Stock—Boards 


Mills, 60,000 ft. Daily Capacity 


Gulf Pine Lumber Co. 


POPLARVILLE, MISS. 
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ROUGH OR DRESSED 


MOULDINGS, LATH, 
SHINGLES 


Sales Agent for the Following Mills:— 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 
Varnville, S.C. 


LYON PINE COMPANY, 
Odessa, Fa. 


PINEORA MANUFACTURING 
COMPANY, 
Pineora, Ga. 

Also agents for 
DIBERT, STARK & BROWN 
CYPRESS CO. 

In territory east of Pittsburgh. 





BLACK RIVER CYPRESS CO. 
Gable, S.C. 
BURTON - SWARTZ 
CYPRESS CO. OF FLORIDA 
Perry, Fla. 


SAVANNAH RIVER LUMBER 
COMPANY, 

Vale Royal Mill, Savannah, Ga. 

Gilmania Mill, Gilmania, S.C. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 








| The Man That Broke the 
| Bank at Monte Carlo 


became famous over night —yet few people now re- 
member his name. 


| The Louisiana Red Cypress Company did not be- 
come famous so quickly—but, because we have con- 
sistently kept faith with our customers for seven- 
teen years, we are remembered today by many 
thousands of satisfied clients, who turn to us when 
they are in the market for 


Genuine Louisiana Tidewater Red Cypress 
' Cypress Window and Door Frames 
| Soft Texture Tidewater Tupelo 
Long and Short Leaf Yellow Pine 
Fir—Spruce—Hemlock 
Red Cedar Shingles and Siding 


\ TRY OUR “‘LaRED” BRAND OF 
PREMIUM CEDAR SHINGLES 


“LaRED” Supremes—The 100% Shingles 
“LaRED” Extra Clears—100%.clear,85 edgegrain 
“LaRED” Star A Stars—Real Stars 


| Louisiana Red Cypress Company 


of New Orleans 


Entire F * 
Poydras Building 1018-19 White Bide., 
attle, Wash. 


} 
| New Orleans, La. 
I 
| CYPRESS): 
l! 




















CORINTH, MISS. 


OAK CAR MATERIAL 
SHORTLEAF PINE 
DIMENSION BOARDS 











7-foot vertical resaws of new and original design, 
the first machines of the kind ever manufactured 
in the Pacific Northwest. One of the machines 
will go to the Hammond Lumber Co., at Samoa, 
Calif., and the other to the Henry Mill & Timber 
Co., Tacoma, Wash. TT. B. Sumner, vice president 
and general manager of the plant, will go to Cali- 
fornia next week, to remain more than a month 
on business. 

At the sales offices of the Walton Veneer Co., 
Bruce Clark, sales manager, notes that the pros- 
pect for fall business is much better than it was 
three weeks ago. Although a number of new ply- 
wood plants are coming into the market, there 
seems to be enough trade to keep order files pretty 
well filled. 

Monte Blue, film star, is on vacation at Gold 
Bar, as the guest of Pete Frost, son of J. E. 
Frost, general manager Wallace Falls Timber Co. 
Monte, who likes to allude to the fact that he was 
once a Jumberjack himself, will spend a week in 
the woods, hunting and fishing. 


LOS ANGELES, CALIF. 


Sept. 5.—With fall business showing unmistak- 
able signs of increasing, lumbermen here are of 
the belief that sixty days will see the retail end 
of the trade in much better shape. While retailers 
are not stocking anything like the amounts that 
they were during the boom times of two years 
ago, it is noticeable that during the last month 
their orders have been larger and more frequent. 
No price changes have been noted during the last 
week, but both wholesale and retail prices are 
stiffening. In the wholesale market, fir has 
reached a slightly higher price. Redwood and 
California white and sugar pine are among woods 
being ordered in larger quantities. Receipts at 
San Pedro Harbor for August totaled 120,000,000 
feet. 

With many exciting “fish stories,’’ Fred Golding, 
of the Fred S. Golding Lumber Co., is back at his 
desk following a two weeks’ fishing trip in north- 
ern California. 

Cc. W. Buckner, manager of the door and panel 
department of the Morrill & Sturgeon Lumber Co., 
Portland, Ore., is a business visitor here this week. 


COOS BAY, ORE. 


Sept. 5.—The usual coastal shipments have been 
leaving here according to normal schedule, while 
foreign shipments picked up with the loading of 
the Woyo Maru and Havre Maru, which took away 
over 4,000,000 feet of white cedar logs and lumber. 
The Hakuskiki Maru is now in port and is taking 
large Japanese squares. Her cargo will consist of 
2,500,000 feet from this port, of which 750,000 feet 
is being supplied by the Johnson Lumber Co., of 
Coquille, and she will load the remainder at some 
port on the north Coast. The value of exports for 
August for the port of Coos Bay ran to $167,000, 
all the lumber going to Japan. About 12,000,000 
feet of lumber will go from here foreign during 
September. This will be loaded on five Japanese 
steamers, which are scheduled to call during the 
month. 

Dredging on the Siuslaw River is promised lum- 
ber operators at Florence and other points on the 
harbor. Shoals between the ocean and Acme will 
be excavated to give ocean-going vessels access 
to Acme, eighteen miles up the river, where saw- 
mills now are lightering lumber down the river. 

Sales in stumpage are not heavy this month. 
White cedar is in demand, but in the small camps, 
selective logging is the main operation, and the fir 
and other timber are left for future cutting. 

The Coos Veneer & Box Co., of Marshfield, in 
which the Western White Cedar Co. is interested, 
is now consuming over 1,000,000 feet of white 
cedar logs each month. The Western White Cedar 
Co. is obtaining logs from Coos and Curry counties, 
shipping through Port Orford, where trucks worked 
night and day for a part of the summer. The 
Coos Veneer & Box Co. has completed its two new 
warehouses, 

The Stout Lumber Co. has completed its wigwam 
burner at its Mill B and started the force at work 
again. The company hopes to have its South 
slough camps constructed and ready for delivering 
white cedar logs by the first of the year. 

The Thompson-Kelley sawmill in Marshfield, be- 
ing operated by the Southern Oregon Lumber Co., 
is working steadily and the company, which gets 
its logs from the vicinity of Empire, eight miles 
from the mill, has undertaken trucking the logs 
instead of rafting them. 

The Sitka Spruce Co. sawmill at Coquille, which 
has been closed for several years, may soon be 
put into operation under new managers and 
owners. 

The Coos Bay Logging Co., operating the Bay 
Park mill in North Bend and the Delmar logging 
camp on Isthmus Inlet, on Labor Day held a pic- 
nic at Empire, on lower Coos Bay. There was a 
program of sports and other diversions and a 
seafood dinner. Over three hundred were in at- 


tendance. L. J. Simpson and William Vaughan, 
heads of the concern, were present. 

Andy P. Davis, manager Pacific Lumber Inspec- 
tion Bureau in southwestern Oregon, has returned 
from a vacation spent in the Northwest with Mrs, 
Davis. They traveled by auto and visited Seattle 
and other Washington cities. 

J. H. Jeffrey, local manager for the Coos Bay 
Lumber Co., is in the north this week, conferring 
with officials of the West Coast Lumbermen’s As- 
sociation and taking a vacation. 


PORTLAND, ORE. 


Sept. 5.—The fir market continued practically 
unchanged during the week, if anything a little 
slower than during the preceding week. Quota- 
tions are holding steady. The hope now is that 
business and prices will improve until a level is 
reached that is more satisfactory. The pine mills 
throughout the Inland Empire and in the pine 
districts of Oregon are enjoying a fair run of 
business, and are cutting actively. Prices have 
continued steady for several weeks and indications 
are that they will remain so for some time. 

A. W. Cooper, secretary-manager Western Pine 
Manufacturers’ Association, is expected home next 
week from Detroit, Mich., where he went to attend 
the funeral of his mother. 

J. S. Sharp, statistician of the Western Pine 
Manufacturers’ Association, who has been in Idaho 
for a couple of months recovering his health, has 
returned to the PortJand headquarters. 


ABERDEEN-HOQUIAM, WASH. 


Sept. 5.—Shipments over the Port dock during 
August showed an increase of about a million feet. 
It is expected that shipments to Japan during Sep- 
tember will be heavier than in any month since 


April. The Clyde Maru, now loading at the Eureka 


Cedar Lumber & Shingle Co., will take about four 
million feet of hemlock, cedar and fir to Japan. 
The Havre Maru is loading at the Grays Harbor 
Lumber Co. mill for Japan. The Sujerseyco, at the 
Grays Harbor Commercial Co., and the Commercial 
Guide, at the North Western Lumber Co., will take 
cargoes of lumber and shingles to the east coast. 
Other vessels in the Harbor are loading for Cali- 
fornia. 

A consignment of spruce blocks for a mill on 
Grays Harbor this week was towed in a unique 
manner, a hole being bored in the center of each 
block and a steel cable passed through all. 

Carl Schafer, of Schafer Bros. Lumber & Door 
Co., of Montesano, left Wednesday for a business 
trip to Japan. 

Cc. R. Sherrill, of San Antonio, Tex., was a re- 
cent visitor on the Harbor. Mr. Sherrill is a 
heavy buyer of red cedar shingles. 


VANCOUVER, B. C. 


Sept. 5.—Export trade is gradually becoming 
better. At present ten vessels are in Vancouver 
and Fraser River loading full or part cargoes. 
Two are for Atlantic coast, three for Europe, two 
for the Orient, one each for Australia, South 
America and Mauritius, the cargo for the last 
mentioned destination being 1,500,000 feet of creo- 
soted timbers. Three steamers are due to arrive 
shortly for Atlantic loading, and during the week 
six have cleared with cargoes of lumber, part or 
full. Five of these were for the Orient, and one 
for New York. Rail trade to the western Prov- 
inces has begun to increase already. Mills have 
not accumulated yard stocks to any great extent, 
due to activity in local and Atlantic seaboard 
trade, and rail trade to the Bast and to United 
States rail markets. Cutting is almost to capacity 
at present. 

Logging operations in all sections of the Coast 
are again at full capacity, as it is believed the 
forest fire hazard is over for this season. Log 
deliveries to Coast mills have been active in the 
last week, and storage booms upcoast are holding 
heavy stocks. Stocks in booming grounds of Van- 
couver Harbor and Fraser River are not increas- 
ing greatly, owing to the rate the mills are cut- 
ting. Conditions in the False Creek area of Van- 
couver harbor, owing to congestion of logs on 
booming grounds at the many mills on the creek, 
are giving trouble to harbor authorities. 

Cedar pole shipments from the central interior 
of British Columbia over the Canadian National 
railway to eastern United States points have as- 
sumed large proportions. Pole cutting on the 
Prince George line, which reaches fine cedar at 
high elevations above sea level, and a short dis- 
tance from Vancouver, continues active and large 
shipments have been made for some weeks. The 
Baxter Pole Co., of San Francisco, this week com- 
pleted loading one of its steamers, and another 
steamer was loaded recently. At New West- 
minster the Naugle Pole Co., of Chicago, has heavy 
stocks. 

Expansion of the power plant of the Powell 
River Co., the largest pulp and paper concern 11 
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British Columbia, will greatly increase its capacity, 
states M. J. Seanlon, of Minneapolis, one of the 
originators of the big project and heavily inter- 
ested in it. Mr. Seanlon is here on one of his 
regular visits. The present output of 75,000 tons 
a yenr is equal, estimates Mr. Seanlon, to about 
75,000,000 feet of timber. 


PITTSBURGH, PA. 


Sept. 8.—Advances of $1 a thousand in Nos. 1 
and 3 Pondosa pine were reported by Pittsburgh 
wholesale lumber dealers today, Idaho pine remain- 
ing firm, while there is a tendency to higher levels 
in California and Oregon pines, and fir, hemlock 
and spruce. In fir, 6-inch clear and 3-inch ver- 
tical grain flooring are especially strong. A slight 
temporary weakening in southern pine items, due 
to an embargo on shipments into Florida, is re- 
ported in some quarters. Much lumber from the 
South has been going into Florida. Some southern 
pine mills advanced within the last week items of 
which they were short. Considerable activity is 
reported in all kinds of hardwoods. Chestnut 
seems to be in good demand in all grades, and all 
grades of oak, with the domestic and export trade 
active, seem to be firm. ‘There is a steady and 
increasing demand for poplar and ash, and a little 
strengthening in prices on some thicknesses of 
maple. Surplus maple accumulated early in the 
year seems to be pretty well taken up. The de- 
mand in southern hardwoods is reported to be only 
fair, but prices have been firm, due to the fact 
that supply is none too plentiful. Red gum is the 
strongest of the southern hardwoods. There is a 
substantial demand for items of lumber entering 
into building. but no disposition to buy ahead. 


In the opinion of wholesalers, there will be further - 


price increases in all kinds of lumber before the 
end of the year. 

J. W. Kendall, secretary Kendall Lumber Co., 
who had been in the company’s office here, is now 
in charge of its headquarters in Newark, N. J. 
J. H. Henderson, who has been with the company 
for a number of years, has taken his place in the 
headquarters here. 

O. H. Babcock was at Punta Gorda, Fla., last 
week in connection with business of his company 
and the Babcock Carrier & Florida Co. Mr. Bab- 
cock says that reports of activity in Florida real 
estate and development are not exaggerated. He 
believes the development of that State has only 
begun. 

J. T. McCrory, of Uniontown, will become asso- 
ciated soon with the Union Building & Lumber 
Co., of Connellsville. 

Miss Sarah Wyatt, of the office force of the 
tetail Lumber Dealers’ Association of Pennsylva- 
nia, is spending her vacation in New York. 


NEW YORK, N. Y. 


Sept. 8.—The volume of building for August in 
all parts of the metropolitan district clipped any 
record for building made since the World War, and 
incidentally explains why the volume of lumber 
sales in the last month have perhaps amounted to 
more than for any month since west Coast lumber 
began to flow in large supply to the Atlantic sea- 
board, Brooklyn closed August with the banner 
week of the year in building projections. The 
plans provide for nearly $6,000,000 worth of new 
construction, the bulk of which is for one and 
two-family frame dwellings and apartments. The 
August building record in Westchester County 
shows an increase of 94 percent over the corre- 
sponding month last year, permits last month ag- 
Sregating $5,335,650. Similar reports of increased 
building activities have also been received from 
sections of Jersey, while in many parts of Long 
Island there is unprecedented construction for the 
first days of fall. 

W. Ek. Bennett, of the Great Southern Lumber 
Co., said business had been brisk and prices stiff 
during August and he expected a rushing business 
for fall. 

Axinn & Sons, the South Ozone Park Lumber 
Co. and the Paulwell Corporation, just now en- 
gaged in the construction of new sheds although 
they have been in business less than a year, are 
examples of yards that are getting just about as 
much business as they can care for. 

The bi-monthly meetings of wholesalers and _ re- 
tailers, which attracted wide interest last winter 
and spring, will be resumed during October on a 
larger scale than heretofore. The meetings will 
he conducted, as formerly, under auspices of the 
New York Lumber Trade Association. Luncheon 
is served at all the sessions and speakers generally 
are men well versed in the local trade. 

Phineas C. Ross, formerly of Newark, N. J., has 
moyed to Bath, N. Y., where he has started in the 
Commission business. He has been appointed the 
exclusive agent for the Consolidated Lumber Co., 
Tuscaloosa, Ala.: the Gregertsen Bros. Co., Chi- 
cago. and C. A. Mauk Lumber Co., Toledo, Ohio. 
~ toss had been located in Newark for twelve 
years 


The Esdorn Lumber Co. moved on Sept. 1 from 
its old establishment in Harlem to larger quarters 
at Leggett Avenu@ and Barry Street, the Bronx. 

Maurice Belgravy has taken charge of the new 
branch yard of the North Side Lumber Co., re- 
cently opened at 1620 Webster Avenue. 

George M. Stevens, jr., has resigned as secretary 
and manager of the Northport Lumber Co., North- 
port, Long Island, and will move to Chicago. Nor- 
man V. Meany, formerly with the Queensborough 
Lumber Co., has taken over the position with the 
Northport concern. 

Thomas W. Shepard, of the Shepard & Morse 
Lumber Co., has returned from a trip to Europe. 
Mr. Shepard makes his home in Boston, but he is 
frequently at his New York office. 

George A, Bahr, secretary Long Island Dealers’ 
Association, is spending a vacation in Quebec. 

Charles Hill, manager Southern Pine Sales Cor- 
poration, is spending a vacation at his summer 
home on Cape Cod, and expects to’ return to New 
York next Monday. 


BALTIMORE, MD. 


Sept. S.—Receipts of lumber from the Pacific 
coast continue to hold a prominent place in the 
trade here. The Hanley finished unloading more 
than 6,000,000 feet for the Weyerhaeuser Timber 
Co., at Fairfield, last Thursday. Demand is keep 
ing up at almost the customary rate. The pre- 
liminary work for erection by the Weyerhaeuser 
Timber Co., of a large depot at Portsmouth, R. I., 
is progressing rapidly. Building is expected to 
start in a short time. 

The Crofton Hall arrived more than a week ago 
from New Westminster, B. C., bringing 300,000 
lath, 23,463 feet of fir shipped by the Skinner & 
Eddy Corporation, and 24,000 feet of fir from 
the Charles Nelson Co., New Westminster. 

The R. E. Wood Lumber Co., hardwood whole- 
saler and producer, which recently purchased the 
timber and mill of the Millboro Lumber Co., at 
Hotchkiss, Va., and the fee and timber rights of 
the United States Lumber Co., of Parkersburg, 
W. Va., is busy making preparations to get the 
plant into running order. Maj. G. L. Wood, vice 
president and general manager, is on the job at 
Hotchkiss. The timber properties acquired  in- 
clude about 24,000 acres, with fine stands of white 
oak and other woods. 

J. J. Linehan, of the Mowbray & Robinson Co., 
Cincinnati, Ohio, came to Baltimore last week to 
see a sister, and called on Harvey M. Dickson, 
secretary National Lumber Exporters’ Association. 

Norman James, president James Lumber Co., one 
of the largest retail establishments here, got back 
last Friday from Maine and left Monday for 
Europe accompanied by his wife. 

James S. Hickok, sales manager R. E. Wood 
Lumber Co., is back at his desk after a trip of 
some weeks to mills in Florida, Alabama and 
other States. 


BOSTON, MASS. 


Sept. 8.—Luniber trade in New England has in- 
creased slightly since the first of the month. 
Wholesalers say that August totals were rather 
better than they had expected them to be, and 
that September is certain to run well ahead of 
August. With few exceptions, prices now are firm. 
Kastern spruce frames are firm at the recent ad- 
vance of $2 in the base price. Quotations on the 
random lengths of spruce are advancing. Some 
confident Canadian producers now are asking $35 
for spruce seantling. Pacific coast lumber is firm, 
but current business does not appear to be very 
evenly distributed and some sellers report much 
more cheerfully than others. Some record-breaking 
sales of Douglas fir have recently been made to 
New England yards. The new and higher prices 
for southern pine flooring are being well main- 
tained, and the same is true of partition, ceiling 
and other specialties. Roofers are about the only 
item on the list of southern lumber which has 
grown any easier since August. Some sellers con- 
tend that the mistake is being made of regarding 
low bids accepted for transit cars as indicating the 
market price of roofers. It is a fact, however, that 
people who not long ago were quoting $32.50 for 
S-inch air dried roofers are now selling at $32 and 
even $31.50. Hardwoods are now showing appre- 
ciable gains both in demand and strength of prices. 
An outstanding feature of the hardwood flooring 
market is the scarcity of No. 1 common oak, and 
the stiff prices asked when anything like early de- 
livery can be promised. Idaho white pine is firmer, 
especially No. 2 common. 

The /lanna Neilsen, from Victoria, B. C., has 
landed 40,812 feet of western hemlock and 163,221 
feet of Douglas fir for the Southern Alberta Lum- 
ber & Supply Co. <A schooner is in from St. Mar- 


tens, N. B., with 148,984 feet of spruce for Blanch- 
ard Lumber Co., and another has unloaded 271,211 
feet of spruce from Albert, N. S., for Morse & 
suffum Co. 


And in Boston Too, 


Superior Brand 


OAK FLOORING 














Another notable example show- 
ing the high type of building in 
which “America’s Finest” oak 
flooring is serving America’s 
leading citizens in enhancing and 
beautifying their homes. 


This exclusive apartment located 
on aristocratic Beacon Street, Bos- 
ton, is floored throughout with 


SUPERISR arcane 
‘Americas Finest-” 


In catering to the exacting taste 
of those occupy apartments of 
this character, it is imperative 
that every detail of the decorative 
features be the acme of perfection. 


Thus from coast tocoast, Superior 
Brand Oak Flooring is becoming 
more and more relied upon to 
insure the maximum in beauty 
and utility through its matchless 
uniformity in color and individ- 
ual superiority in manufacture. 


Interesting Booklet on Request. 
Shall we quote now? 


SUPERIOR OAK FLOORING 
COMPANY 


Helena, Arkansas 
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23 YEARS 


of successful manu- 
facturing and whole- 
saling has given us 
an acquaintance and 
prestige that guaran- 
tees satisfaction. 


Yard Stock 
Shed Stock 
Timbers 
Dimension 
Car 
Material 


Send us your inquiries. 








EASTERN OFFICE: 


GENERAL OFFICE: 
tyceum Bidg. 1052 P. 


Pacific Av: 


BULUTH.MINN. TACOMA W 











Idaho White Pine 
Cal. White Pine 
Cal. Sugar Pine 
Pondosa Pine 
Redwood 

Cedar 
Spruce 
Fir 


Get 
Our 
Prices 


Factory 
Plank 
a specialty 
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'W:I-MSKEE LUMBER CO. 


ANUFACTURERS 
AND WHOLESALERS 










General Offices, QUINCY, ILL. 








Warland Lumber 
Company 


Manufacturers and 
Merchants of * 


Pondosa White Pine 


AND 


Soft Montana Larch 


General Offices and Mill at 
WARLAND, Lincoln County, MONTANA 


Shipments: Great Northern 








Dunn Lumber Geese | 


SEATTLE, WASHINGTON 


FIR LUMBER, RED CEDAR 
SIDING AND SHINGLES 
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THE LUMBERMAN’S ACTUARY 
Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, 431 S. Dearborn St., Chicago, Ill. 


OMAHA, NEB. 


Sept. 8.—Trade here is quiet, but prices are firm. 
Prouth in July somewhat restricted farm trade, 
though there will be a 75 percent crop, with high 


prices. The farmers, as a whole, will get pretty 
much out of debt. Locally, a number of bigger 


building 
parently 


projects are getting under way and ap- 
will be started later this fall. The larger 


part of the lumber for this season’s residential 
building has been delivered. The city is pretty 
well provided with apartments, but more single 


residences are needed, Zuilding and loan associa 
tions are loaded with money and continue to loan 
at 6 percent with no fee charge. Such institu- 
tions have difficulty in placing funds in good loans, 
and all of them are advertising to make loans. 


MINNEAPOLIS, MINN. 


Sept. 9.—State Fair week in the Twin Cities 
brought a great number of lumber retailers into 
market. The consensus of the Jumbermen was 


that the fall would definitely restore normal con- 
ditions throughout the territory, with North Da- 
kota the brightest spot in the entire area. There 
Was a disposition on the part of the retailers to 
buy conservatively. Generally lumber manufac- 
turers and wholesalers 
emphasized the wisdom 
of maintaining stocks 
which would enable re- 
tailers to make prompt 
deliveries as one means 
of stimulating trade, 
Farmers now are turning 
their summer’s labors 
into cash. Prices are 
good and the crop is fair. 
Probably never has there 
been a greater retail ad- 
vertising campaign in 
progress, according to the 


lumbermen who have 
come into the market. 
Retailers are taking 


more northern pine, while 
implement manufacturers 
are good industrial cus- 
tomers for the hardwood 
wholesalers. Sash and 
door mills, which have 
been operating steadily 
throughout the summer 
with full crews, have just 
about caught up on ac- 
cumulated orders, while 
there is a lull in new 
business this week. One 
of the favorable signs 
was a strengthening in 
red cedar shingles. They 
went up about 5 cents. 
Retailers are buying more 
freely. Some distributers 
and producers of north- 
ern white cedar booked a 
larger post business from 
retailers who are stock- 
ing up for fall. Small 
power companies and in- 
dependent telephone com- 
panies are placing orders 
for a larger number of 
small poles. 

Prospects for the fall and winter were held to 
be good by Elmer V. Whyte, Duluth (Minn.) pro- 
ducer and distributer of northern white cedar 
posts and poles, who was here last week. In 
southern Minnesota he saw promise of improved 
business. 

Conditions in North and South Dakota are im- 
proved, according to G. A. Pettibone, sales man- 
ager of the Upson Co., who just has completed a 
close-up study there. 

One of the problems encountered by lath mill 
operators in northern Minnesota has been the 
tendency of workers to be attracted to the farms 
as farmhands, according to Leonard J. Wilson, of 
Moss, Blais & Wilson. Manufacturers there still 
operating their mills are having some trouble in 
maintaining crews. 


KANSAS CITY, MO. 


Sept. 8.—While predictions of a heavier demand 
for lumber in September have not yet been borne 
out, trade is holding at the high figure set in 
August and all the indications favort a continuance 
of the August volume even if there is no further 
increase. Inquiry is steady, and in most cases 
inquiries are quickly followed by orders, There is 
a little better demand from the East, and some 
falling off in parts of the middle West, where a 
severe drouth has damaged late corn and dried 
up pastures, as well as hampered operations in a 
number of oil fields. There has been little or no 


fe 


: @ we 


. 


variation in city demand, and Kansas City retail. 
ers are doing a big business. 

The golf tournament between the Yellow. Piners 
and the Douglas Firs, which was to ha¥®-been 
played last week, was postponed to nex€*®viday 
because of the absence from the city of a number 
of the best golfers on the two teams. ‘The can- 
test will be at the Mission Hills Country ‘C?Yab. 


SHREVEPORT, LA. 


Sept. 8.—Volume of southern pine business hag 
been increasing, and the market has a very steady, 
dependable aspect. zabor shortage, however, is 
general because cotton picking is drawing men 
from the mills, and for the first time in several 
years there are indications of car shortage in sey- 
eral States. The larger mills have orders for about 
all they can handle in the next thirty days. Firms 
heavily booked ahead are advancing price lists, 
but wholesalers state that they can not get ad- 
vances on many common items, and that there is 
not enough spread between buying and _ selling 
figures, so that buying of stock for transit car 
shipment is not brisk. Small mill stock, they 
say, will continue to drag while values are being 
adjusted. Milling conditions remain ideal, as there 
has been little rain, and mills could make capacity 





Courtesy Miami Chamber of Commerce 
These Caribbean pines grew on the shores of the Miami Shoi_s property, 
at Miami, Fla., prior to its development 


output were they not handicapped by labor short- 
age. The hardwood market continues to improve 
gradually ; demand is healthier and prices firmer. 


NORFOLK, VA. 


Sept. S.--Demand for North Carolina pine has 
been very good, though not all items are active. 
A tendency to advance prices rather sharply may 
retard trading. ‘There are still good surplus stocks 
being carried by mills, and production during the 
last three weeks has exceeded orders booked. 
There is going to be more framing produced during 
the next month or two if the weather continues 
good. ‘Thus far the weather has been so dry 4s 
to injure crops. 

Demand in the East for 4/4 edge No. 2 and 
better is gradually becoming heavier, although buy- 
ing in New England is still very limited, Recent 
sales of small cargoes in Baltimore have been ol 
a higher price basis than sales made several weeks 
previous. Should demand for rail shipment pick 
up, prices are likely to strengthen quickly. Edge 
4/4 No. 3 continues very quiet, with buyers mak- 
ing low offers when solicited briskly for orders. 
No. 2 and better 4/4 stock widths are moving 
better, although prices show a rather wide range. 
It is rather hard to sell carload lots of one width 


of No. 2 and better except in 4%4- and 5-inch 
widths, though favorable prices are quoted. Stock 


widths, 4/4 No. 3, are moving better, prices being 
firmly maintained. Not much circular sawn }5 
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being used, as mills seem to have become careless 
as to grades. Edge, 5/4 and thicker, No. 2 and 
petter, has not been active, but 5/4x10- and 12-inch 
is moving better. Nos. 1 and 2 bark strips, rough, 
are moving better, with prices showing more 
strength. Miscuts, 4/4, No. 2 and better, are in 
good demand and scarce. 

Sales of 4/4 edge No. 1 box have not been 
heavy. It seems that most buyers are going to 
wait until old orders are filled before placing new 
pusiness. There is not much air dried edge box 
peing bought. Edge 4/4 No. 2 box continues very 
quiet, though very low prices are quoted. No. 1 
4/4 stock box, rough, has not been very active, 
put these items resawn rough, and dressed two 
sides, have been moving very briskly. No. 2 4/4 
stock box, rough and dressed, has also been movy- 
ing well, but prices show a rather wide range. 
Edge box, 5/4 and 6/4, dressed is moving a little 
petter. Box bark strips, 4/4, rough, continue very 
quiet, but dressed strips are in good demand and 
pring good prices. 

Demand for flooring, thin ceiling, partition etc. 
eontinues to show a slight improvement though 
not all items were active. There is a larger de- 
mand for 2%4-inch face No. 2 and better flooring 
than for any other item and this seems scarce and 
is advancing. There is still a surplus of 3- and 
3%-inech face. Kiln dried roofers have not been 
so active, and the same is true of air dried. Prices 
show up about the same. Dressed framing has 
been more active. Lath are not moving so briskly 
and supply is growing larger. 


JACKSONVILLE, FLA. 


Sept. 8.—Florida demand for southern pine has 
not been as brisk the last week. The embargo of 
Florida Kast Coast railway cut off all shipments 
to the principal consuming section, and large quan- 
tities intended for east coast points have been 
diverted to central and lower west coast yards. 
On Sept. 1 the Florida East Coast railway modified 
its embargo, but Miami and surrounding sections 
are still tied up. ‘There is an acute shortage of 
framing, and other items are reported low, at all 
east coast vards. Order files have not been as full 
in many months. Production has not been as 
large, owing to rains in southern Florida and bad 
labor conditions. ' 

Demand for shed stock is very urgent, but book- 
ings showed a slight decline. Planing mills are 
running full time. Florida retail dealers are the 
best customers. They have large amounts bought 
for shipment as soon as possible. Not a great deal 
of dressed stock is being shipped to northern and 
eastern markets. Edge grain and flat flooring are 
the principal items being ordered by eastern deal- 
ers. Prices are being well maintained. Sales of 
4-inch B&better flooring are being made by the 
Florida mills at $48; No. 1 is in fair demand at 
$42.50; No. 2 is very active, the Florida mills ob- 
taining $20 to $22; No. 3 sells at $12.50. South- 
ern Georgia mills are selling 3-inch B&better at 
$53 to 455, while the Florida mills receive $59 to 
$60; No. 1 averages $42.50: No. 2 brings $17 to 
$17.50 in western Florida; No. 3 sells at $11.50 
to $12. Average price paid for 6-inch No. 2 is 
$26; No. 3, $19. 

Orders for *-inch ceiling were small, as Florida 
yards have not received shipment of stock bought 
several weeks ago. Prices are steady. Demand 
for thin ceiling from southern Georgia has im- 
proved a little, and several remilling plants have 
been able to move out most of their stock. The 
sual consuming section is not active. Orders are 
mostly for s-inch No, 2. Alabama mills are mak- 
ing some shipments to the central West. Prices of 
doth - and jy-inch are firm. Demand for and 
price of partition are unchanged. 

Most orders for bond siding were from the in- 
terior and west coast Florida yards. The volume 
Was light. Most of the movement was on mixed 
orders. Prices are firm. Novelty is in fair de- 
mand in No. 2 at $26 to $27; B&better and No. 1 
ire moving somewhat slowly and mostly on mixed 
orders, Prices show no material change. sevel 
siding has not improved in demand, and is being 
sold only on mixed orders from southern yards; 
prices are firm. Square edge is also a slow seller; 
Prices are being firmly maintained. 

_ Weather in the shortleaf air drying section of 
eorgia has been ideal, and nearly every mill has 
been running full time. All seem to have a good 
Supply of orders, and are being urged to wire car 
tumbers, Several large planing mills have been 
operating nights. The last half of the week sev- 
‘ral orders for five to fifteen cars were booked. 
a continue firm at $20.50 for 6-inch and 
*<1.90 for 8-inch’and wider. One sale was re- 
ported at $21.50 for 6-inch and $22.50 for 8- and 
10-inch, Inquiries are coming in right along from 
the east and central western States. Producers of 
longleaf kiln dried stock are well supplied with 
orders from the Florida trade. Prices are firm. 
s&better rough and dressed finish continues in 


( 


steady demand. Buying is for present needs. 
Southern yards are the best customers. Southern 
Georgia mills are shipping large quantities of both 
air dried and kiln*dried into Florida. Prices are 
strong. No. 1 D4S boards are in good demand on 
mixed orders. Most mills are working this stock 
into flooring and other items for which they can 
secure better prices. No. 2 boards find a ready 
market at $25 for 6-inch and $27 for 8-inch. Ship- 
lap is moving freely to the central western markets 
at $22. No. 3 boards are in good demand direct 
from the yards at satisfactory prices. 


Small framing is decidedly in demand by 
Florida yards. Those on the lower east coast have 
reduced their stocks to a low point and in many 
cases have exhausted their supply. Large orders 
have been placed for shipment as soon as possible 
at better prices than have been paid in some time. 
Florida longleaf mills are unable to supply the 
demand in lengths longer than 18 feet, and dealers 
have had to look to other States for their supply. 
Both 2-and 3-inch plank continue in extra strong 
call at slightly higher prices. Shipments of large 
dimension and timbers by boat to eastern markets 
are of fair volume, the bulk of this material being 
supplied by the small mills. 

Car material remains in about the position it 
has occupied for some time. Orders are for small 
lots of decking and an occasional car of siding, 
lining and roofing. Bridge timbers and other large 
structural material are in good demand by south- 
ern lines. Prices are steady. 

Considerable new business has ‘been booked by 
the mills that ship from Gulf ports for export to 
South America. Merchantable sawn timbers and 
kiln dried saps are in most demand. Urgent call 
for domestic timbers has added strength to quota- 
tions on export stock. 

hk. C. Harrell, secretary Georgia-Florida Saw 
Mill Association, is this week visiting the mills in 
southern Alabama. 

J. S. Farish, traffic manager Georgia-Florida 
Saw Mill Association, returned to Jacksonville 
today after spending a delightful two weeks’ vaca- 
tion at White Sulphur Springs, W. Va. 


ATLANTA, GA. 

Sept. 8.—With construction active in every part 
of the Southeast, southern pine business has been 
unusually active here, retail dealers reporting par- 
ticularly good business and an excellent outlook 
for fall. Pine flooring, which is reported active, 
is holding comparatively stable following recent 
advances. The 1x4-inch B&better advanced about 
50 cents last week, with No. 1 unchanged, No, 2 
up about $1, and No. 3 the same. The 1x3-ineh 
B&hetter, flat grain flooring is unchanged at $59 
to $60, with No. 1 off about $1, and No. 2 up $1 
to $1.50. The Nos. 2 and 8 of 1x6-inceh are un- 
changed. Roofers are fairly active, mills in both 
Georgia and Alabama reporting orders. sufficient 
to insure steady production well into fall. Prices 
show no changes of consequence save in No, 2 1x6- 
inch, which have declined. Dimension and finish 
are in active demand from building trades, with 
millwork plants and planing mills buying on a very 
good basis and having ample orders ahead.  Ceil- 
ing also continues fairly active here. Retailers in 
smaller communities see indications of a very active 
demand this fall from the farmers, who are ex- 
pected to do more building this year than in the 
last four or five seasons. 


HOUSTON, TEX. 

Sept. S.—Thg southern pine market is showing 
an improved tone. Demand for yard items is well 
maintained, The export situation shows some im- 
provement, and mills favorably located to tide- 
water have all the cutting orders they can take 
care of. Small mills are not producing much, most 
of them having been closed. 

J. If. Monroe, secretary-treasurer South Texas 
Lumber Co., left a few days ago for the Pacific 
Northwest to join his family. 

R. W. Wicks, of the Vaughn Lumber Co., and 
ITarry IT’. Kendall, of the Kirby Lumber Co., re- 
turn next week from vacation trips. 

Thos. W. Blake is visiting his yards in the Rio 
Grande Valley, ineluding those in McAllen, Pran- 
citas, Lyford, Sebastian, Mission and Combes. 


BEAUMONT, TEX. 


Sept. 8.—The southern pine market showed no 
changes whatever during the last week. Upper 
grades continued strong, and the mills were all 
refusing further timber orders for anything like 
early deliveries. Prices maintained the high level 
reached ten days ago, and orders were ahead of 
both production and shipments. 

While there has been a slight slackening in vol- 
ume of hardwood business, on the whole the mar- 
ket is in better shape, with a firming of values. 
Red gum continues to hold the center of the stage, 
and supplies are very low. Oak is being taken 
as fast as it reaches the state of dryness required 
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No. | or No. 2 Common 
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DRY bright stock cut from Upland 


West Coast Hemlock 


You’ll like it. 
Straight cars of 16’ or 18° if desired. 


PACIFIC STATES LUMBER CO. 
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REPRESENTATIVES : 


S. B.Marvin, 518 Peoples Gas Bldg., Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bldg., Minneapolis, Minn. 
Joseph Lean, P. O. Box 744, Omaha, Nebraska 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 
H. G. Grabow, 1035 N. Topeka St., Wichita, Kansaa 











Superior 
Service by 
Car or Cargo 


That is what you get when 
you rely upon us for 


Fir, Cedar, 


Spruce, Hemlock 


Lumber, Lath, Shingles, O. G. Gutter, 
Garage Doors, K. D. Frames, Porch Rail, 
Door Jambs in Sets, Columns. 


Industrial and Railroad Materials. 





Tell us your needs today. 


Rudell - Hayden Lumber Co. 


General Offices: 
419 Fidelity Bldg., Tacoma, Wash. 


P. O. BOX 1474 
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Eureka Cedar Lumber & Shingle Company 


HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Service Is Our Specialty 














Resawed Fables 


is a collection of the funniest 
prosewritings of “the lumber- 
man poet.” 

It is the everyday experi- 
ences of the lumberman, told 
with a smile. Every lumber- 
man owes it to himself, 


Price postpaid, $1.00. 
AMERICAN LUMBERMAN, Publisher 
431 Se. Dearborn St., CHICAGO 
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Dry stocks of sap gum are 
is firm 


by the flooring trade. 
being gradually reduced to normal, and it 
in price. 

The plant of the Miller-Vidor Lumber Co., here, 


employing 150 men, has been closed down since 
Aug. 6 as a direct result of prolonged drouth. 


Salt water backing up the Neches River from the 


Gulf so polluted the water the city was com 
pelled to dam the stream just below its intake 
pipes, and this dam cut the lumber company off 


from receiving its supply of logs, all of which are 


floated down the river from several miles above 
the dam site. The company has brought suit 
against the city in Federal court for removal of 


the dam, and for damages caused by the shutdown. 


TUSCALOOSA, ALA. 


Sept. S.—-A few items of southern pine are be- 
coming scarce, and for these the mills are asking 
a premium. ‘This is especially true with reference 


to 12-inch boards in No. 1 and better, and both 2 
and 4-inch B&better flat grain flooring, while 14- 


foot dimension seems scarce and is in good demand. 
The volume of inquiry is heavy and most of it is 
for firm business. Customers are not inclined to 
accept any substitutions. If an inquirer wants 
a car of 2x8-inch 14-foot and the mill is short on 
14-foot but can furnish a car of random lengths, 
60 percent 14-foot, at $1 a thousand less, usually 
the customer will refuse to accept. It seems that 
retail yards take the position that there is no sale 
for anything except items for which they have 
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Willapa Lumber Co. 


Fir 
Spruce 
Hemlock 


Our Specialty 


Vertical Grain Uppers 


Carefully dried—Well manufactured. 
Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE, 


Chicago Representative 
Osgood - Simonson Lumber Co., 11 South LaSalle St. 
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Long Term Financing 


enables the lumber operator to “carry 
through” without the burden of heavy 
fixed charges during curtailed production. 

Meeting the capital requirements of going 
Western lumber operators is our specialty. 
We make the needed cash available 
promptly. We will formulate a plan for 
liquidating the loan that is based upon 
footage cut, enabling you to pay off in fat 
years and to ride comfortably through lean 
years, 

Basic security and administrative ability 
are the first essentials for getting together. 


Write or call. 


FREEMAN, SMITH & CAMP Co. 


PORTLAND SAN FRANCISCO LOS ANGELES 
£07 STARK FIRST NAT. BK. BLDG. BARTLETT BLOG, 








H. J. ANDERSON 
LUMBER CoO. 


PRODUCERS OF WESTERN 


POLES Fi PILING 


RAIL OR CARGO 


“oa” Portland, Ore. 
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orders. This policy indicates a desire for quick 
turnover and restricts business. The weather is 
extremely dry and crops are suffering. Tuscaloosa 


had a temperature of 107 degrees on Sept. 4. 


WARREN, ARK. 


Sept. S.-Demand for Arkansas soft pine is still 
strong, and prices remain firm practically through- 


out the list. B&better 4-inch flooring continues 
one of the strongest items and has made the 
heaviest advances. No. 2 8- and 10-inch boards 


ure in good demand, and. prices are higher than 
for some time, with a tendency to advance. Finish 


items remain firm, as stocks are scarce at most 
mills. Retailers’ inquiries are being received in 


good volume; they buy mostly for mixed cars, al- 
though there is a decided increase in straight car 
buying. Industrial demand is heavier than for 
some time. Demand for railroad items is light. 
Production has been normal. Shipments this week 
have been heavy, and of practically the same vol- 
ume, Car supply is adequate. Mill labor is 
plentiful, but woods labor is scarce. 

Hardwood demand continues only fair, with 
prices holding their own. Demand for gum seems 
to be the heaviest, wtih oak second. Hardwood 
flooring manufacturers are taking some stock, al- 
though not as much as they were a few weeks 
ago. Hardwood mill stocks ure somewhat lighter 
than they have been for some time, dry stocks 
being scaree. Hickory is still weak. Shipments 
are reasonably heavy, as car supply is good, and 
production is about the same volume as recently. 


NEW ORLEANS, LA. 


Sept. S8.—Rather unexpectedly, demand has 
shown a tendency to let down since Sept, 1, ac- 
cording to local comment. Possibly it is due to the 
Jabor holiday, possibly the extreme heat has had 
something to do with it, perhaps canny buyers are 
holding back orders to block off a price rally. In 
any case, the bookings seemingly have slumped a 
little in volume during the last three or four days. 
It is believed the condition is temporary. Statis- 
tically nearly all the southern woods are in sound 
position, orders exceeding current production. 
Prices seem to be well held, as a general thing. 

A. KE. McElhenny, of Avery Island, La., visited 
Plaquemine, La., last week in search of suitable 
site for a paper mill. Mr. McElhenny is making 
the quest for a group of northern and eastern cap- 
italists, who contemplate the manufacture of high 
grade paper out of gum, principally tupelo. 

Advices from Crystal Springs, Miss., state that 
the veneering and box plant of the Crystal Springs 
Manufacturing Co. has been sold to Wilson & Hen- 
ley, of Hazlehurst, and R. R. and SS. A. Thomas, 
of Crystal Springs. A general overhauling is 
planned, ‘The purchasers, it is added, are inter- 
ested in the Planters Package Co. 

B. FEF. Smith, of the Industrial Lumber Co., 
KWlizabeth, La., attending to business matters here, 
reports that stockholders of the Industrial are 
building a 30-ton capacity sulphate pulp and paper 
plant, at a cost of about $600,000, and hope to 
have it ready about Feb. 1 next. Contracts for 
machinery have been let. 

The Meridian (Miss.) Chamber of Commerce has 
made formal transfer to the American Creosote 
Works (Ine.) of a 60-acre site for a creosoting 
plant. Construction is to begin within sixty days. 

J. EF. Wigginton, president Louisiana Red 
Cypress Co., left yesterday for Staunton, Va. 

V. Ik. Porter, of the Porter-Gooch Hardwood Co., 
Jackson, Miss., was a New Orleans visitor last 


week, 
DULUTH, MINN. 


Sept. 8.—-Shipments of mixed carlots of northern 
pine to Minnesota and North Dakota line yards 
continue to be the feature of this market. Farm 
trade is improving. Improvement in inquiry for 
lower grades from industrial quarters has also 
been reported. Some specifications for improve- 
ments and extensions in manufacturing plants are 
being bid upon. Inquiries have come from the 
Kast for round lots of both lower and _ better 
grades, and the booking of a substantial order of 
mixed lumber to be shipped from an interior mill 
was reported. Bids on eastern cargo lots were 
received by jobbers, but they were below list and 
no business has resulted. All grades of northern 
pine lumber are steady. Mills have been able to 
run at practically full capacity. Mills at Cloquet, 
International Falls and Virginia have been making 
such inroads upon piles of logs that they are 
likely to arrange for extensive programs of logging 
during the coming season. 

Purchasing agents of the Northwest railroads 
were reported to have been putting out feelers 
lately regarding the basis of contracts for ties. 
Contractors on this market have been chary as 
regards tying up with railroads for sizable con- 
tracts, owing to too tight scaling and heavy rejec- 
tions. 


* 


WINNIPEG, MAN. 


Sept. &.—Local business continues quiet. Prices 
are pretty steady now, and shipments are becoming 
somewhat tasier. The American market for north- 
ern spruce is becoming somewhat more stabilized, 
orders coming in more plentifuly, so that with 
prairie trade showing a vast improvement, the 
spruce mills are expecting a very busy fall.  Prep- 
arations are also being made to extend woods 
operations next winter. <A large spruce manufac. 
turer said his company intended to take out at 
least 2,000,000 feet more logs, as he felt certain 
that increased prairie business would warrant do- 
ing so. The Mountain mills report being booked 
up thirty days in advance; they are enjoying a 
very healthy trade with the United States and 
also in eastern Canada, and prairie trade is im- 


proving. SPO WASH. 


Sept. 5.—This week saw good cheer in lumber 
circles, and an optimistic outlook for the imme- 
diate future. Demand is fair, and prices are com- 
paratively strong on the basis of last week's ad- 
vanced quotations. Further advances are expected 
shortly. Weather conditions are excellent; there 
has been enough rain to put an end to forest fire 
hazard in practically all sections, and not enough 
seriously to affect trucking. 

Kk. KE. Irwin, assistant general manager Pot- 
latch Lumber Co., arrived in Spokane yesterday 
from a six weeks’ eastern trip. Mr. Irwin bought 
a new car at Flint, Mich., and made the trip west 
by auto. 

W. C. Geddes, vice president and general man- 
ager Craig Mountain Lumber Co. and president of 
the Western Pine Manufacturers’ Association, is 
spending a few days in Spokane. 

J. C. Reisinger, manager Union Park Lumber 
(o., says that good crops in Inland Empire terri- 
tory tributary to Spokane will result in building 
activities being carried on later than usual. 


LAUREL, MISS. 


Sept. 8.—-A_ very satisfactory volume of south- 
ern pine business is reported by mills in this ter- 
ritory. New orders are coming in freely. Inquiry 
continues heavy, especially for timbers for railroad 
use and construction work. The mills are all 
heavily oversold on special cutting, and orders for 
it are hard to place. Mill stocks of longleaf di- 
mension are badly broken. Prices of all items on 
the southern pine list are strong. Export demand 
for longleaf of all kinds is large. The mills are 
oversold on lath, which are strong in price. 


- PHILADELPHIA, PA. 


Sept. 8.—-The Philadelphia Lumbermen’s Ex- 
change held its regular meeting last Thursday, 
and the outstanding feature was a report from 
Mr. Coles, of the sash and door chapter, contain- 
ing some meaty suggestions, which were discussed 
and will receive further attention from the board 
of directors. Among those present were Abe Trim- 
ble, Ben Hazard, Wood Robinson and George W. 
Butz, jr. 

Shipments of Coulbourn Bros., who have mills 
in North Carolina, Maryland and Virginia, for the 
first eight months of this year have run 20 per- 
cent larger than for the corresponding period of 
last year, water shipments being especially active. 
The firm expects a very good fall trade. Hallowell 
& Souder, wholesalers, also report very good busi- 
ness, and say that prospects for faJl are very en- 
couraging. 

The Janney Lumber Co., wholesaler and retailer, 
is now owned by A. W. Weidenfeld, who has 
bought the Bookmyer interest in the company. Mr. 
Weidenfeld is very optimistic as to fall trade. 

George W. Brown, of the Brown-Bates Co., 
wholesaler, spent a week around Wilkes-Barre 
and Scranton with one of the company’s salesmen, 
Mr. Aten. Business, they report, is only fair, be- 
cause of the coal strike. Mr. Brown expects to 
spend the week of Sept. 14-19 in Delaware and 
Maryland. 

Charles C. Cross, of Cross Bros. Lumber Co., 
wholesaler, is on a business trip through South 
Carolina, Georgia and Florida. 

Charles M. Chesnut, of the Yellow Pine Co., 
wholesaler and retailer, spent last week on a bus 
ness trip in the South. 

Ralph Souder, sr., of Hallowell & Souder, spent 
the week end at his summer home at Bay Head, 
bs Fae e 

Joseph P. Comegys is enjoying 
Rehoboth Beach, Del. 

J. K. McLean, of Stacy G. Glauser & Son (In¢.), 
retailers, Chester, Pa., is spending his vacation in 
Maine. ° 

V. E. Cliatt, Philadelphia representative Ladson 
Lumber Co., is taking his vacation on the instal- 
ment plan—two or three days at a time. 


a vacation at 
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Adventures in Inventories 


[By E. E. Hayes] 





Perhaps some of the most puzzling problems 
that have ever confronted lumber manufacturers 
have been in connection with the effort to es- 
tablish accurate and dependable log inventories. 
I speak advisedly when I say effort to establish 
accurate inventories, for the reason that there 
are few men fully cognizant with modern log- 
ging, especially where the rehaul skidder is 
used, who would be willing to risk their reputa- 
tion for veracity by absolutely vouching for the 
correctness of their inventories in the logging 
divisions. Many men have lost hours of sleep 
and accumulated streaks of grey endeavoring to 
make figures from daily operating statements 
harmonize with month end inventories. Daily 
production statements indicate that there should 
be at various inventory points at the end of the 
month certain quantities, but when the check- 
up comes the logs are not there. 

In almost every instance of this kind the re- 
sult is not traceable directly to one particular 
thing as much as it is to a combination of cir- 
cumstances and conditions, namely: inadequacy 
of competent inventory men, failure to recog- 
nize and make provision for recording losses be- 
tween the stump and skids, lack of statistical 
experience on the part of men in charge of the 
logging operations, lack of knowledge of phys- 
ical woods operations on the part of the men 
who devise logging statistic formulae, and the 
feeling in the logging divisions that the job of 
the logger is to keep logs at the mill and let the 
accounting departments worry over the statis- 
tics. 

Log Scaler Depended on for Inventory Data 


In most woods operations the scaler is mainly 
depended on for inventory information. Where 
rehaul skidders are used the scale at stump is 
the only actual scale made and if the logs went 
directly from the stump to the mill there would 
not be much difficulty in getting dependable 
counts, but in most cases a logging department 
is split up into departments and each division 
of a major department into sub-departments in- 
volves a like multiplication of statistical divi- 
sions which must, at periods, be made to harmo- 
nize with the summary of the major depart- 
ment’s activities. 

The log scaler at stump can be held respon- 
sible only for the accuracy of the cutting scale 
and it is manifestly unfair to expect him to ac- 
count for discrepancies after the logs have de- 
parted from an area where his duties keep him 
wholly engaged. He is often called upon to make 
inventories, and the time he has to inventory 
from 10,000 to 30,000 logs is very often only a few 
hours where it would require at least ten days 
to get anything like a dependable check, and it is 
impractical for him to devote ten days of his 
time to this work, due to the fact that he must 
scale behind the cutters during this period. 

There is also the fact staring him in the face 
that the logs he counted during the ten day pe- 
riod are, by the time his inventory is completed, 
no longer in inventory at the locations where he 
checked them and part of them are by this time 
already manufactured into lumber. It follows 
then that a log inventory must be taken quickly 
to be any inventory at all, and if it does not 
check out with the book inventories, about the 
only thing to do is to assume that the book in- 
ventory is correct and let it ride until such a 
time as a lull in the logging permits a more de- 
tailed check, or until the activities move to a 
different area after cleaning up in the locality 
where the difference exists. There then being 
no logs in the locality it is easy to see whether 
or not the book inventories in that locality are 
correct. 

Again, the log scaler is almost always re- 
cruited from among log cutters, or ‘“‘flatheads,”’ 
and he rarely ever understands the necessity for 
Statistical information; his principal forte being 
the scaling of logs cut by the log cutters, with 
the land description of the cutting areas, and 
the turning of this information in to the time- 
keeper’s office. He sometimes has gone through 
the intermediate grades in school but more often 
what little he knows about figures and statistics 
is the little he picked up. In many cases, too, his 
Superior, the woods foreman, is as weak as he 
is in this branch of education and is satisfied to 
let the “ink-slingers’’ in the accounting depart- 
ment worry out the inventory problems them- 
Selves. The “ink-slingers’’ must have their 
monthly statements balanced and in the hands 
of the heads of the business in a given length 
of time and they must burn the midnight oil to 
do this. Therefore they have no great amount 








of leisure to figure out the puzzle, and the state- 
ments go in with the book inventory, it being 
assumed to be more nearly accurate than the 
hasty check in the woods. 


Book Inventories Seldom Correct 


300k inventories are rarely, if ever, correct. 
This is especially so when they are figured on 
the assumption that all the logs cut in the woods 
will eventually be sawed at the mill. Even if 
there be no destruction of logs by fire in the 
woods this inventory will still be correct. It can 
not be assumed that if 1,000 logs are cut in the 
woods there will be the same number skidded, 
loaded and hauled to the pond. In one instance 
an inspection was made of a certain spur where 
there were supposed to be 6,000 logs, this being 
the number cut by the ‘‘flatheads.’’ As near as 
could be ascertained from the skidder count 
there were 5,800 logs skidded. The loader count 
was 5,775. This, representing the number of 
logs that went to the mill, was also an accu- 
rate count proved by recheck. 

The inspector carefully examined the area from 
which the logs were obtained and found sev- 
eral parts of logs that were apparently split in 
half longitudinally when the skidder tongs 
tightened for the pull, a number of pieces of 
‘poles’ or small logs and knotty tops that had 
evidently got caught between stumps and broken 
in two when the skidder made the pull, several 
logs that were apparently left by the tong hook- 
ers on instructions to leave worthless logs in 
the woods, and several logs that were out of 
reach of the lines and which the skidder opera- 
tor figured would represent a loss on account of 
the necessity for splicing additional length to his 
lines to reach them. 

In this inspection all the logs checked as hav- 
ing been cut in this area, with the exception of 
twenty, were accounted for. The inspector 
found, however, a number of chunks’ which 
might have been logs, but these pieces were so 
scattered that he was unable to assemble them 
for identification. The logs lost at this area 
represented approximately 4 percent of the num- 
ber of logs cut. Application of this percentage 
to an operation handling 250,000 logs a year 
would mean a cumulative shortage for that pe- 
riod of 10,000 logs. Assuming a 200-foot log av- 
erage in the woods we would have a loss in foot- 
age of 2,000,000 for the year. However, the ac- 
tual loss would probably be less than half of this 
due to the fact that a majority of the logs bro- 
ken in skidding are ‘‘poles’’ and small, knotty 
tops. The book loss, however, would be repre- 
sented by the original figure. 


Logs Not Accounted for in Inventory 


Another place where a few logs are lost at 
times, and which often escapes the woods super- 
intendent, is in spur-track repair. When, due 
to a heavy rain, it is necessary to rush the 
track-gang out to “‘pole’’ a certain spur to allow 
the equipment to cross the soft spot, the track 
foreman may find himself short of poles, and if 
there are any small logs lying near a certain 
number of them are almost sure to go into the 
track. This track foreman is interested in get- 
ting the track ready for operation in the short- 
est possible time and very often forgets to re- 
port that he requisitioned a few small logs for 
the purpose. 

Assuming that an operation worked on the 
theory that all logs cut in the woods eventually 
reached the pond and handled its statistics to 
that end, the log losses outlined above would 
show up in the pond. I was once told of an 
operation whose pond inventory was such that 
if all the logs supposed to have sunk in this 
pond were really submerged the water level of 
the pond would be above the sawmill smoke- 
stacks. 

All of the above deals with logs individually 
without reference to footages. Some operators, 
in order to have something tangible as to log 
average footages for statistical purposes, apply 
the average log footage at the sawmill for sev- 
eral months previous to the current month’s 
operations. This was designed to also give a re- 
liable footage to compensate for all losses due 
to scaling back for defects at the sawmill. 

This system will occasionally develop some 
startling results in that there can develop a sit- 
uation where there are perhaps 5,000 logs in the 
pond with either no footage at all or the footage 
represented by a zero quantity, or there may be 
no logs in the pond and a footage shown on the 
books of several hundred thousand feet. This 


can happen where all the ‘“slack’’ in the adjust- 
ment of footages is taken up in the pond, ana 
will happen when the logging operation shifts 
from a stand of heavy timber to a patch of 
“poles’’ and vice versa. There will also be a 
building up of footages in the pond if logs de- 
livered to the pond are scaled full seale and 
scaled into the sawmill in line with the almost 
uniform practice at most mills of cutting back 
for defects. 


CI CALIFORNIA C— 


alifornia White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, Inc. 
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SOFT AND LIGHT 


BOX, SHOP 
CLEARS 


Try us on 
your next 
order. 
H. B. Hewes, 
President 
W. T. Virgin, 
Vice-President 
R. H. Downman 
J. W. McWiliiams 
C. D. Terwilliger, 
Sec.-Treas. & Gen. Mgr. 
F. E. Walker, Asst. Sec. & Treas. 
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Lumber Co., c2iitorniA 








SALES OFFICE: 
Hobart Bidg., 


San Francisco 


CALIFORNIA 


Redwood 


Finish— Siding 


San Diego Office: 


320 Spreckles Bidg. 
The best seller you 
can put in stock. 

‘ Los Angeles Office: 

Tell us your needs today. 397 Pacific 
ALBION |. 
LUMBER CO. MILLS: 

General Office: Albion, Calif. Albion and Navarre, 
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Place Your 
Orders 


Frames 


With 


SALES OFFICE: 


ws tpacncewm" CHICAGO 


Mills at: Mill City, Ore., 


Redwood 


Siding, Finish 


Mouldings, Lattice 


Hammond Lumber Co., Inc. 


Telephone 
Dearborn 5711 


Samoa, Calif. 
and (Hutchinson Lbr. Co.,) Oroville, Calif. 








We know where to sell it. 
shorts into Dollars and Cents. 





We Sell Yellow Pine 
Fir, Pondosa Pine 


Send us your Stock Lists, especially odds and ends. 
Don't forget that old pile in the back of the shed. 
Turn your waney edge 


John A. Spencer Lumber Co. 


Suite 801, 624 So. Michigan Ave., Chicago, III. 











of the largest and 


Coast. See us 


on 3-ply 
panels. 


28 E. Jackson Blvd., 





3-Ply Fir Panels 


We are exclusive sales agents for the 
Portland Mfg. Co., Portland, Ore., one 
oldest Fir and 
Spruce veneer mills on the Pacific 
and 65-ply 
Wholesale carload lots only. 


GRAM LUMBER COMPANY 
CHICAGO, ILL. 
Telephones, Wabash 8117-8118 











HUTCHINS Stcreseco. 

orage Co. 
Saw Mill, Band Resaw and Planing Mill 
GENERAL OFFICES, YARDS AND MILL: 
139th and Western Ave., BLUE ISLAND, ILL. 


Local Phone: Chicago Phone: 


Blue Island 800 Pullman 8020 (No Toll) 





Douglas Fir, 
Yellow Pine, 
White Pine, 
Spruce, Norway, 
Railroad and 
Car Material 


ORDERS SOLICITED 








PHONE, Rand. 2000 


OSGOOD-SIMONSON 


LUMBER CO. 


Specialists in Western and Northern 
FACTORY AND YARD STOCKS 


11 So. LaSalle St., CHICAGO 








Straus Building, 





Geo. A. Hoene Lumber Co. 


Lumber Merchants 
CHICAGO, ILL. 
Telephone Harrison 2501 


EXPERTS IN White Pine 


Pattern Lumber 

















Max Pease, of the Galloway-Pease Lumber Co., 
made a short business trip to St. Louis this week. 


A. Trieschmann, of Crossett Watzek Gates, left 
Wednesday on a business trip to Crossett and Lit- 
tle Rock, Ark. 


KE. Samuels, president of the Douglas Lumber 
Co., left the first of the week for Florida where 
he will look after business matters. 


R. G. Maislein, of the Tipper Lumber Co., Tip- 
per, Wis., spent several days of this week in Chi- 


cago, Mr. Maislein was on his vacation, 


I. de Sola, assistant lumber buyer for the Ed- 
ward Hines Lumber Co., left Thursday for New 
Orleans to attend his daughter’s wedding. 


Louis €. Oleson, of the Cedar River Lumber Co., 
Minneapolis, Minn., was in Chicago the first part 
of the week calling on the lumber fraternity. 


J. A. Griefe, sales manager of the Underwood 
Veneer Co., Wausau, Wis., was among the northern 
lumbermen visiting the local market this week. 


Charles W. Molin, of Molin & Eccles, lath spe- 
cialists, and family spent the week-end and Labor 
Day in Manistee, Mich., with Mr. Molin’s mother. 


Kurt Stoehr, sales manager of the Oconto Co., 
returned Tuesday from Delavan Lake, Wis., where 
he has been spending a two weeks’ vacation with 
his family. 

R. F. Goodlett, of Leake & Goodlett, yellow pine 
wholesaler of Tupelo, Miss., was in Chicago this 
week looking over business conditions and calling 
on the trade, 


Robert Finigan, Chicago sales manager of the 
Paine Lumber Co. (Ltd.) sash and door manufac- 
turer of Oshkosh, Wis., was in Cincinnati the fore 
part of the week on business. 


hk. L. Flake, New York representative of Turner- 
Ilarber-Love Co., of Memphis, Tenn., was in Chi- 
cago last week conferring with Manager T. D. Hig- 
gins, of the company’s local office. 


“Wishing is good,” enthusiastically stated Nils 
Gregertson, of Gregertson Bros, Co., upon returning 
from a four-day visit to Cypress Lodge, Wis. He 
was there at his summer cottage over Labor Day. 


Fred Gillette, of the Schwerke Lumber Co., Wau- 
sau, Wis., was a business visitor in the city this 
week. Mr. Gillette had been calling on the trade 
in the territory surrounding the city and was on 
his way home. 


George A. Hoene, of the George A. Hoene Lum- 
ber Co., and his family returned Tuesday from a 
five-day trip into northern Wisconsin. Mr. Hoene 
visited several mills and spent some time with his 
mother at Wausau. 


J. C. Smith, of the J. C. Smith Lumber Co., 
Portland, Ore., was in Chicago last week confer- 
ring with C. W. Pendell and W. W. Hamilton of 
Cc. W. Pendell & Co., which represents the western 
concern in this territory. 


I’. HW. Burke, manager of the cedar department 
of the Weyerhaeuser Sales Co.’s local office, left a 
few days ago for Spokane, Wash., where he will 
spend a couple of weeks conferring with officials 
in the company’s main office. 


Ifarold Knapp, manager of the central sales office 
of the Union Lumber Co., San Francisco, Calif., 
has just returned from a business trip to Florida, 
where he has been spending the last month looking 
after business matters. 

Verne Malloy, sales representative of the Red 
River Lumber Co., of San Francisco, Calif., who 
makes his headquarters in Minneapolis, Minn., was 
in Chicago this week conferring with H. V. Scott, 
manager of the company’s local office. 


A. KE. Pope, purchasing agent for the Dodge 
Motor Co., Detroit, Mich., was in Chicago last 
week, calling on Clifford Gates, of Crosset Watzek 
Gates. Mr. Pope is well known in Chicago lumber 
circles and has many friends in the lumber frater- 
nity here. 

George B. Wilson, general sales manager of 
Leland G. Banning, walnut manufacturer, of Cin- 
cinnati, Ohio, was in the city last week and while 
here appointed the Walker, Rowlands Lumber Co. 
as sales representative of his company in the Chi- 
cago territory. 


F. B. LeCrone, in charge of the Chicago office of 
the Dwight Lumber Co., San Francisco, Calif., 
who underwent a serious operation at a local hos- 
pital recently, is improving and was taken home 


Monday. He expects to be back on the job in a 
couple of weeks. 
W. J. Whyte, secretary-treasurer, Gregertsen 


3ros. Co., is leaving the last of this week for a 
business trip in the East. He will call on the con- 
suming interests in some of the principal cities and 
make a thorough study of business conditions in 
that section. 

W. A. Gaetz, representative of the Deer Park 
Lumber Co., of Deer Park, Wash., in eastern terri- 
tory, with headquarters in New York City, is ex- 
pected to arrive here this week-end for a con- 
ference with C. H. Wilson, who is in charge of 
the company’s local office. 


Phil P. Phillipi, sales manager of the W. C. 
Landon Lumber Co., Wausau, Wis., was in the city 
this week conferring with Bdward Mullen, who 
has been transferred from the northern Wisconsin 
to the Chicago territory, and henceforth will repre- 
sent the W. C. Landon Lumber Co. in this market. 


Cc. A. Bigelow, of the Kneeland-Bigelow Co., Bay 
City, Mich., was in Chicago this week conferring 
with Harry B. Clark, manager of the National 
Lumber Manufacturers’ Inter-Insurance Exchange, 
on matters pertaining to the exchange. Mr. Clark 
has only recently returned from a trip to the 
Pacific coast. 

Clark A. Loomis has been appointed manager of 
the Detroit office of the Charles L. Baxter Lumber 
Co., succeeding R. G. Swartz, who resigned Sept. 1, 
to leave for Tampa, Fla. Mr. Loomis was for- 
merly in the employ of the Charles L. Baxter 
Lumber Co. at Detroit and is well equipped to 
manage that office. 


“With big agricultural crops assured and the 
stock market in the position it is now, we can de- 
pend on an improved lumber market,” stated M. J. 
Fox, secretary-treasurer of Von Platen-Fox Co., 
Iron Mountain, Mich., who was in the city the first 
part of the week in conference with George S. 
Cortis, who is in charge of the Chicago office. 


William G. Whitman, sales manager of the FE, L. 
Bruce Co., Memphis, Tenn., was in Chicago the 
first of the week calling on Nat Wolfe, of the Nat F. 
Wolfe Lumber Co. He was on his way to Toledo, 
Ohio, on business. Mr. Whitman stated that L. C. 
Ailor, formerly sales manager for L. D. Leach & 
Co., is now the manager of the Bruce plant at 
Cairo, Ill. 


Arthir Bevan, assistant secretary and treasurer 
of the Shingle Branch of the West Coast Lumber- 
men’s Association, is expected to arrive in Chicago 
next week for a conference with the officials of the 
Red Cedar Shingle Bureau, returning to the Coast 
late in September. Mr. Bevan will stop on the 
way at Spokane, Wash., where he will attend the 
Hoo-Hoo annual on Sept. 14, 15 and 16. 

L. L. Emerson, manager of the southern pine de- 
partment of the Tri-State Lumber & Shingle Co., 
left the first of the week for Kansas City, Mo., 
where he will confer with company officials before 
starting on an extended southern trip to inspect 
mills in Texas, Louisiana, Mississippi and Arkan- 
sas and make a general survey of stock and manu- 
facturing conditions. He will be gone about two 
weeks. 

John W. Watzek, jr., of Crossett Watzek Gates, 
accompanied by his father, J. W. Watzek, sr., and 
mother, of Davenport, Ia., and his brother, A. R. 
Watzek, of Portland, Ore., who is in charge of the 
company’s timber operations in the Northwest, have 
left for a trip to Europe. Mr. Watzek, jr., is mak- 
ing the trip primarily to investigate forestry 
methods in Norway and Sweden. The party ex- 
pects to be gone about two months. 


Clarence Boyle, jr., of Clarence Boyle (Inc.) 
and family arrived in Chicago last week after 4 
motor trip through the East. Among the larger 
cities which they visited were New York City and 
Pittsburgh. Mr. Boyle stopped at Buffalo on his 
way East and reports that the lumber business 
there is quiet. Conditions seem to be_ better 
farther East, he believes, especially in New Jersey 
where there is considerable building being done. 


S. M. Anderson, E. D. Anderson, and A. W. 
Middleton, of the Anderson-Middleton interests of 
Aberdeen, Wash., and Cottage Grove, Ore., were 
Chicago visitors this week. They were making 4 
business trip through eastern consuming territory. 
Operators of four west Coast mills, they are in- 
terested in the Bay City Lumber Co., and the 
Anderson & Middleton Lumber Co., of Aberdeen, 
Wash., and the Anderson & Middleton Lumber Co. 
of Oregon, Cottage Grove, Ore. 


E. J. Hurst, sales manager of the J. J. Newman 
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Lumber Co., Brookhaven, Miss., arrived in Chicago 
early this week to meet his wife and children who 
were returning from a visit in the East. They spent 
several days here before departing for the South. 
Mr. Hurst reports that many Mississippi mills 
are doing a good business with Florida, which is 
taking lumber in large quantities, notwithstanding 
the high freight rate from that section. The 
crops in the vicinity of Brookhaven are the best 
they have been since the war, according to Mr. 
Hurst. He is looking for an active local business 
during the fall season. 


Rollin §S. Crow, son of L. W. Crow, of the 
Mears-Slayton Building Material Co., left for the 
South last Tuesday to visit the plant of the Great 
Southern Lumber Co. at Bogalusa, La. Mr. Crow 
became associated, effective Sept. 1, with the Coale- 
Fraser Lumber Co., which company is the exclu- 
sive sales agent in Chicago for the Great Southern 
company. He was formerly connected with the 
Vanlandingham-Cook Lumber Co., but will now 
handle sales for the Great Southern company in 
the Chicago district. The purpose of his southern 
trip is to familiarize himself with the products 
of the Great Southern Lumber Co. 


R. C. Clark, manager of the Chicago office of 
the Tremont Lumber Co., Rochelle, La., and son 
returned last week from a ten days’ outing spent 
at Camp Nawakwa at Lae du Flambeau, Wis. 
The site of this camp, which is managed by the 
Y. M. C. A., is an ideal one, according to Mr. Clark, 
and he thoroughly enjoyed his stay there. While 
in that vicinity, Mr. Clark visited some of the 
scenes of his boyhood days. He noted that prac- 
tically every mill in the Wisconsin River valley 
is closed down. L. G. Negrotto, sales manager 
of the Tremont Lumber Co., was in charge of the 
local office for several days during Mr. Clark’s 
absence, leaving here for a circle through Detroit, 
Indianapolis, and Cincinnati, before returning to 
Rochelle. 


Charles J. Kinzel, general manager of the 
Kinzel Lumber Co., Merrill, Wis., was in Chicago 
last Wednesday, having accompanied to this city 
his son, Leslie J. Kinzel and family, who were 
en route to La Grande, Ore., where they will make 
their future home. Leslie J. Kinzel was active 
in connection with the logging operations of the 
Stange enterprises in Wisconsin, and recently has 
been spending some time in La Grande, Ore., where 
the Stange interests are building a large modern 
mill. He will make his future headquarters at 
La Grande, where he will be associated with his 
uncle, August Stange, in the development of their 
new enterprise at that place. It is expected that 
the mill of the Mount Emily Lumber Co. at 
La Grande will be ready for operation by Nov. 1. 


George D. Griffith, of George D. Griffith & Co., 
who with his wife, and daughter, Mrs. L. W. 
Washburn, of Philadelphia, and Mrs. John A. 
Graham, of Bradenton, Fla., have been touring 
eastern Canada and the United States for the last 
six weeks, arrived in Chicago this week with re- 
ports of an enjoyable trip. Mr: Griffith and his 
family traveled 1,431 miles, all by auto, stopping 
in some of the principal cities of eastern Canada 
and visiting interesting points in Nova Scotia. 
On crossing the border into the United States they 
avoided the large cities but managed to include 
some attractive stops in their itinerary. While 
devoting little attention to matters of business, 
Mr. Griffith did notice that the eastern spruce 
mills in the maratime provinces are very active 
and producing considerable lumber. 


Robert Dollar, of Robert Dollar Co., San Fran- 
cisco, Calif., veteran lumberman and owner of the 
Dollar steamship lines, and Mrs. Dollar stopped in 
Chicago Wednesday for a few hours on the last 
lap of their fifth round the world journey. While 
their stay here was limited, they found time for a 
brief visit with Mr. and Mrs. M. M. Herriman, of 
the Oak Park Arms Hotel, Oak Park, leaving for 
their home in a pleasant suburb of San Francisco, 
Calif., in the evening. Mr. and Mrs. Dollar left 
San Francisco May 16 on the steamship President 
Lincoln, one of the boats which the Dollar Lines 
recently purchased from the Government, and ar- 
rived in New York Aug. 27 on the President Gar- 
field, another Dollar vessel. They visited the Ha- 
waiian Islands, Japan, China, the Philippines, 
Ceylon, Egypt, Italy, Great Britain and France. 
Mr. Dollar, who at the advanced age of 82 years 
still retains active control of his enterprises, is 
hopeful for the future of China, believing that it 
will enjoy remarkable progress and expansion 
When peace and quiet have been restored. 


Heads New Flooring Department 


M. J. Dunne, formerly sales manager for the 
American Hardwood Flooring Co., of Glen Mary, 
Tenn., has resigned his position to enter the em- 
Ploy of the Vanlandingham-Cook Lumber Co., as 


manager of its hardwood flooring department. He 
will take up his new duties immediately. Mr. 
Dunne needs po introduction to the local trade. 
He has been selling hardwood flooring in Chicago 
for the last fifteen years and is well known to 
both lumbermen and buyers. He has a thorough 
knowledge of most buyers’ requirements that will 
be a great asset in his new position. The best 
wishes of the trade accompany Mr. Dunne to his 
new connection. 


Salesmen Endorse Standardization 


One more organization lined up with the stand- 
ardization and grade marking program urged by 
Secretary of Commerce Herbert Hoover, when the 
National Association of Commission Lumber Sales- 
men sent its endorsement of the movement to 
Washington following the action taken at a recent 
meeting at Chicago. Thirty members of the associa- 
tion in Chicago have whole-heartedly endorsed the 
plan and the executive committee, acting for the 
association, unanimously approved the movement at 
the last meeting. According to F. J. Shead, this 
question has been up before the association for 
four or five weeks. 


Appointed Manager of Chicago Offices 


J. <A. Gillespie, experienced lumberman and 
engineer, has been appointed manager of the Chi- 
cago office of the Peavy-Byrnes Lumber Co., of 
Shreveport, La., to succeed F. C. McGrayel who 
has represented: the Peavy-Byrnes company in 
this territory for about the last two years. Al- 
though Mr. Gillespie’s appointment was effective 
Sept. 1, he will not arrive in Chicago until the 
latter part of the month. In the meantime the 
local office will be in charge of Miss Rose Schulze. 

In naming Mr. Gillespie for this important posi- 
tion, the Peavy-Byrnes Lumber Co. has secured a 
man who has wide expe- 
rience in the manufactur- 
ing, wholesaling and 
retailing of lumber 
Graduating from the 
Philadelphia Trades 
School, where he took a 
course in architecture, 
Mr. Gillespie was first 
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J. A. GILLESPIE, 
New Manager of Chicago 
Office, Peavy-Byrnes 
Lumber Co. 








associated with Henry C. 
Dahl, veteran contractor 
of that city. After four 
years in this position, he 
resigned to enter the em- 
ploy of the city of Phila- 


; delphia, serving under 
1 Morris M. _ Stringfield, 


well known engineer, who 
was in charge of eliminating grade crossings in 
the southern part of the city. 

Two weeks after war was declared, he enlisted 
in the Navy as a seaman, second class. When it 
became knows that he was familiar with lumber 
and its uses, he was assigned to the naval aircraft 
factory, under Commander F. C. Coburn, and was 
loaned to the supply department. His immediate 
superior in this work was Tieut. Commander 
F¥. J. Daly, a man who had seen many years’ serv- 
ice in the Navy. 

Raised to the rank of chief petty officer, he was 
placed in charge of purchasing all lumber, ply- 
woods, and veneers used in the manufacture of 
flying boats at this plant and lumber for all other 


naval air stations in this country and abroad. 
Although Mr. Gillespie requested several times 


that he be released for overseas’ duty, his petition 
was denied by his superiors because of his valuable 
technical knowledge. 

At the time of his assignment to this plant, Mr. 
Gillespie was the only enlisted man on duty, while 
the signing of the armistice found a 2,400 civilian 
and enlisted personnel there under the command 
of Commander Coburn. During his three years of 
service, he had but one forty-eight hour leave, 
despite the fact that he had a straight run of day 
and night work. 

On being discharged from the 
force late in 1919, Mr. Gillespie became associated 
with Currie & Campbell, Philadelphia lumber 
wholesalers and manufacturers. Ben Currie, head 
of this concern, is now vice president of the Na- 
tional Hardwood Lumber Association. The sum- 
mer of 1921 found him with the Weitzel Lumber 
Co., a large retail lumber firm, also located in 
Philadelphia. This connection was maintained 
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YPRESS Specialists 
Everything in 
Yard and Shed Stocks. 
Gregertsen Brothers 
Co. ssgruit.zetee CHICAGO 


Yards and Planing Mills:—CAIRO, ILL. 





“Good Lumber at Prices YOU Can Afford to Pay” 


E.L. Cook Lumber Co. 
Kiln Dried and Air Dried 
Northern -HARDWOODS-— Southern 
Ash Chestnut Plain Oak Walnut 
Basswood RedGum Quartered Oak Mahogany 
Birch Sap Gum Poplar Maple 
White Pine Western Pine Fir Cedar 


3101 So. Western Ave., CHICAGO, ILL 





A. J. BARKER H. T. FALL C. F. CARNEY 


Fir, Spruce, Redwood 


Red Cedar 
Lumber 
and Shingles - 


Idaho White 
and 
Western Pine 





Acme Lumber & Shingle Co. 


Tel: Wabash 2991-2992 
20 W. Jackson Boulevard, CHICAGO 





Winegar-Gorman 


Lumber Co. 


Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 
Mills:— Rhinelander, Wis.—Winegar, Wis. 


Sales Office:— 
39 So. LaSalle St., CHICAGO, ILL. 





GEO. D. GRIFFITH Cc. C. HUBBARD 


Geo. D. Griffith & Co. 
WHOLESALE LUMBER 


Northern and Southern Hardwood and Pine 


Telephone: Room 805, 11 So. La Salle St 
Randolph 2165 Chicago, III. 





WHITE STAR LUMBER COMPANY 


811 Lumber Exchange Bldg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 


Sales Agents for Redwood Manufacturers’ Co., and 
‘I. F.C.O.”” Maple, Beech and Birch Flooring. 





PILSEN LUMBER COMPANY 


White Pine — Yellow Pine 
Hemlock, Lath and Shingles 
Straight or Mixed Cars. 

Quick shipments from our mills or from a 
large stock in our seven acres of yard at 
Laflin and 22nd Sts., - - CHICAGO 








THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any 
number of feet between 2 feet and 29,000 feet 
at any price between $6.00 and $75.00 a thou- 
sand feet. Seventh edition. A book every 
lumberman can use. Price, postpaid, bound 
in leather, $8.50. AMERICAN LUMBER- 
MAN, F a ers, 431 S. Dearborn St.. Chi- 
cago, , 
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WILLAMETTE 


LOGGING MACHINERY 
WILLAMETTE is the larg- 


est and most complete 
plant on the Pacific Coast en- 
gaged in the manufacture of 
logging machinery. 





Willamette engineers are re- 
sponsible for the sucessful 
working out of the most stub- 
born logging problems en- 
countered in the harvesting of 
Western forest. 


WILLY 
IRON & STE 








Manufacturers of 
LOGGING 
MACHINERY 


PORTLAND, ORE. 
U.S. A. 














Garland 


“Flexible” EIGHT WHEEL 


Wagons and Trailers 


for Team and Tractor Hauling 
Equipped with Solid Steel Axles 


Guaranteed for One Year. 





The Only Eight Wheel Trailer 


Recommended by Tractor Manufacturers. 


Also Four Wheel Log Wagons, Self Loading 
Skidders, Lumber Buggies, Haul-off Gears, Etc. 


Write for Catalog “G”’. 


Garland Wagon Co. 


New Orleans, La., U. S. A. 

















for four years, when he joined the staff of Gregg 
& Co., industrial engineers with offices in New 
York, Newark, St. Louis, Philadelphia and Cleve- 
land. 

While enjoying his work with Gregg & Co., Mr. 
Gillespie felt that he could not turn down the offer 
of his old friend O. N. Cloud, sales manager of the 
Peavy-Byrnes Lumber Co., to take charge of the 
company’s Chicago office. After fourteen years’ 
experience in buying and selling lumber, he has a 
record for fair dealing that would be difficult to 
equal. Mr. Gillespie has a wife and son who will 
accompany him to Chicago. The offices of the 
Peavy-Byrnes Lumber Co, are located in room 
536, Marquette Building. 


To Play for League Championship 


” 


“Kemper Insurance’ baseball team, represent- 
ing the Lumbermen’s & Manufacturers’ Insurance 
Agency, the Lumbermen’s Mutual Casualty Co. and 
the National Retailers’ Mutual Insurance Co., 
which recently emerged the champion in division 
1 of the Chicago Insurance Baseball League, is 
scheduled to play the North America team, winner 
in division 2, at an early date for the champion- 
ship of the league. Two games will be played in 
the championship series, with the possibility of a 
third in case the division winners break even on 
the first two. 

The Kemper team, of which James S. Kemper is 
general manager, lost its only game of the fifteen 
played to the Great American team, but was re- 


lumbermen. George M. Stevens, III, the bride- 
groom, has also entered the lumber business and 
was for several years manager of the Northport 
Lumber & Coal Co., of Northport, L. I., but ex- 
pects to take a new position with a Chicago 
lumber company upon his return from his wed- 
ding trip, it is reported. He is a graduate of 
Dartmouth while his bride is a graduate of 
Mrs. Merrill’s, a fashionable girl’s school’ at 
Mamaroneck, N. 


BRONSON-BROWN. Deming Bronson, eldest 
son of C. C. Bronson, of the C. C. Bronson Lum- 
ber Co., of Seattle, Wash., was married recently 
at Stockton, Calif., to Miss Dorothy Brown, of 
Walla Walla, Wash. After a honeymoon motor 
trip to Seattle, Mr. and Mrs. Bronson will make 
their home in San Francisco. 


TROUBLE AND LITIGATION 


MILWAUKEE, WIS., Sept. 8.—A voluntary peti 
tion in bankruptcy has been filed in the United 
States district court in Milwaukee by George H. 
Hollmann and Walter J. Hollmann, joint operators 
of the Bonney Park Millwork Co., of that city. 
Liabilities are listed at $8,120.53 and assets at 
$6,200 of which they claimed $200 as being ex- 
empted. 

EVANSVILLE, IND., Sept. 8.—Frank Elmendorf 
has been appointed receiver for Oscar Grimwood, 
proprietor of the American Walnut Co. and the 





“Kemper Insur- 
ance ”’ baseball 
team, winner of 
pennant in divi- 
sion 1 of the 
Chicago Insur- 
ance Baseball 
League, which 
will meet the 
North America 
team, winner in 
division 2, in the 
league champion- 
ship series. From 
left to right: top 
row, Rowe, Teis- 
ing, Miller, Moen- 
nich, Lenke, 
Barker, White; 
bottom row, Ack- 
erman, Kuhn, 
James S. Kemper, 
jr, Monson, 
Massman 


turned the victor’in two other contests. Three 
games were won from each of the following teams 
in division 1: Firemen’s, Firemen’s Fund, London 
& Lancashire and Aetna. North America earned 
its right to meet Kemper in the championship 
series by defeating American Fore, National, Mil- 
lers’ National, L. & L. & G. 

Royce G. Rowe, assistant secretary of the Lum- 
bermen’s Mutual Casualty Co. and head of its 
claim department, is manager of the Kemper team. 
Miller, who pitches, is an investigator, and Acker- 
man, shortstop; Barker, substitute; Kuhn, right 
field ; and Teising, third base, are in that depart- 
ment. Lenke, left field; Moennich, catcher; Mon- 
son, second base; Newman, substitute, and Shaw, 
first base, are from the accounting and statistical 
departments, while Massman, center field, is in 
the fire insurance department of the Lumbermen’s 
Mutual Casualty Co. ‘Jamie’? Kemper, son of 
James S. Kemper, is mascot. 


HYMENEAL 


STEVENS-CARQUEVILLE. The marriage of 
Miss Katherine Eva Carqueville, daughter of 
Mr. and Mrs. Alexander R. Carqueville, of High- 
land Park, Ill., to George M. Stevens, jr., of New 
York City, took place at the home of the bride’s 
parents in Highland Park on Wednesday even- 
ing, Sept. 9, the service being performed by Rev. 
Frank Fitt, pastor of the Highland Park Pres- 
byterian Church. The wedding was followed by 
a reception, after which the young couple left 
on a three weeks’ honeymoon trip. Upon their 
return they will make their home in Highland 
Park. Mr. Stevens is a member of the well known 
lumber family, of New York, which was for so 
long headed by his grandfather, George M. Ste- 
vens, who died about two years ago. George M. 
Stevens, II, father of the bridegroom, is vice 
president and treasurer of Stevens-Eaton Co., 
wholesale lumber dealer of New York, treasurer 
of the National-American Wholesale Lumber As- 
sociation and one of the most prominent eastern 





; med 


Latonia Talking Machine Co. here. The action was 
taken on the petition of Frank A. Heyden, the 
Lamasco Bank of Evansville, the City National 
3Zank of Boonville, Ind., and the Evansville Morris 
Plan Bank. According to the complaint, Mr. Grim- 
wood is indebted to each of the plaintiffs in sums 
varying from $1,500 to $15,000 and unless a means 
had been found to finance his two companies, the 


* business would have been in danger of insolvency. 


The receiver was asked in order that credit might 
be maintained with which to operate the concerns 
and thus protect the loans. Judge Lockyear 
granted Elmendorf full authority to proceed with 
the operation of the business. 


OLYMPIA, WASH., Sept. 5.--The supreme court 
of the State of Washington has reversed the su- 
perior court of Snohomish County, in the case of 
the Citizens Bank & Trust Co. vs. the Everbest 
Shingle Co., of Everett, Wash., and has remanded 
the case and ordered that judgment be entered for 
the bank in $1,032.25 and interest. The bank 
advanced money on a shipment of shingles that 
had never been paid for, and sued to recover on a 
shipper’s note. The supreme court holds that the 
error of the mill in not disclosing its intention 
to ship on an order bill requiring payment before 
delivery, and its still more glaring error in writing 
on the invoice, “due on or before sixty days from 
date of shipment,” were the proximate cause of 
loss, and therefore that the bank was not to blame. 


EVERETT, WASH., Sept. 5.—An appeal to the 
State supreme court has been filed in the case of 
F. H. Ness vs. the Cedarhome Lumber Co., and 
Oscar G. Heaton, receiver, following a decision by 
the superior court that notes held by Ness against 
defendant were null and void. Notice of appeal 
has also been filed with respect to a decree award- 
ing a judgment against plaintiff in $17,574. with 
interest and costs. 
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Latest Reports on Lumber Prices 








SOUTHERN PINE 


The following f.o.b. mill prices are taken from sales made during week ending Sept. 5 in sections named: 















































Hat- Kan- Hat- Kan- Hat- Kan- t x 
Alex-  ties- Cite Alex- _ ties- sas Alex- tien ro Alex- aa ro 
= Lad a = vars cy. = a. 5 af andria, burg, City, 
4a. Miss. 4a. Miss. Mo. 4a. Miss. Mo. La. Miss. Mo. 
" Flooring Partition Dimension, S1S1E Dimension, SISIE 
TSR? RG A cueccecy cues 84.02 ..... 1x4 &6” B&better. ..+. 46.87 48.50 No. 1— No. 3, 2x4” 12.00 
R&be MOOR saeae 83.79 No. Dedenecnncas. reins 44.00 40.50 yo a, 26.00 26.09 29.83 Ox” aaa pasa 13.00 
i. . °j CREOE ween 62.00 NO Dicvswcnces whee cowdecs, a = et DATES 26.26 26.23 27.72 2x4 to 127... occcc S668. =... 
VO, Dewees ereee le eS ae ert 30.30 
ae Ae 36.00 Casing and Base 18 & 20’ Qn OK Finish 
FG —_— es <éeeue 57.53 3&better: 10’ te 20". — B&better rough 
eee eee 45.45 OG “On cries . caitrar 61.94 67.96 ‘a i ’ DE, icédcacdumcee: denen tft 
No. : See 47.00 46.32 ..... Sa NS cccias. ences 64.04 74.32 2x 6”, 10’ ....... 6.00 Biles sxe la eigcens . eoaes 90.00 ..... 
_— ia 2 eee. Sanne 19.43 ee A wees gt Fa On 10 sc cacce vaeuc 59.50 ..... 
x4” EG LL) 38.50 71.85 i yo wna e eee 22.§ OFA asacecades 5 
Tatas staat 56.00 ..... ” ar 18 & 20’... 30.47 o/ 4x8" Saaeceelaeciccon ae 
FG Bebetter.., 40.50 45.49 4873 | Nod. Ix", 16" 8462 Le 10’ to 20’.. 30.00 ..... ..... 
B 45.00 Other Sate. ‘wedae 34.00 P - B&better surfaced: 
 Brcess Powe SR6K 37.92 1x6”, 16° WE Site vedas 2x 8", 10" eee eee see cee ee 27.28 1 to 1"...... 
Poses eeeee weees seers 37.92 s 38 5 31 2. Rapes SET ...«.« 26.57 x EP witiccw “encase 
No. 1..... 40.22 38.51 ween ’ Other Igts. Seiesi9 38.50 31.24 Rs a hs 29°46 24.71 56.98 Dt  sitaeeaenesus 13.00 
ING <Becaee 26.15 19.63 25.34 No. 2 (all le — 18 & 20’ 32.76 28.46 31.72 BMG sseacusdaves 15.00 
NOL dbialas ssn 1 re 1x4” . 19.04 16.30 15.77 10’ to 20 3269 _.. eR i ys aap ae eee 55.00 
Tx6” INO. 25 (Oo Mes. cccere (2EIG) cece ipo rrr cere 22.00 21.81 20.69 10°. 12 api ones 20.44 1x5 and 10”...... 65.00 
ae ae D1 (get ne ee 28.37 29. 198 ; - 
Ceiling eS ee i. | ee 31.68 25.64 33.00 area S1Stn sete we 
%x4"” B&better 25.93 38.00} 1x47 ....-.-. 12.00 12.00 11.92 18 & 20’ 34.00 29.28 § + ta 
= : See “eee aaay : 1x6" Santi Hees 19.56 15.28 Pca one | aa 5/4x8" owe ee wees 
No. ECT are , A 10’ to 20 33.25 5/4x5” & 10” 
Oe eee eats ecvee 1S; re N 1 Boards, 81S or 82S a13". rd 5/4x12” pean ebony 
%x4" B&better .... ..... 39.24 37.91 pe — elds: "”  witres ay 33°00 26. 6/4 & 8/4x6"_ 1112 TTT! 
vie |g Renta 35.01 3 Ix 8”, 14 and 16". 95.00 1.0... 35.60 27.01 39.00 6/4 & 8/4x8".0 IIT 
Noo Beveec, _— 1x10” . _— 2 38.67 30.86 39.10 6/4 & 8/4x5" & 10" 22, 
%x4" B&better .... 0... 44.67 20... ~~ Other Igts. ..... 20... 3701 i S/S & B/4KIS" «26. ooo 65.00 
_ Deeeeseee ceees : oo 31.00 EsiQ"; other We. .nckc vee 50.43 | No. 2 C surfaced: 
ECs bse esses ea ia er No. 2 (all 10 to 20’): 2x 4”, 10” br Aw de 23.05 2 BUG AG 22" occccca. cece 40.21 
Longleaf Timbers 1 > Se aie ‘ 23.38 21.91 12’... eee 21.78 3, EES 40.60 
15 (1 ee eS 93.11 22.55 16’ eee eee 24.76 RiMe Si s62soae oEe 39.04 
No. 1 Sq.E&S S48, 20’ and antes: ci | 24.04 29.30 18 & 20’... 28.82 GMM Sc aes. "°°" 40:38 
Ee IR ee 30.17 See Seer irae re res 10’ to 20’.. 28.77 2c EP gestae sa9¢e rae 
eed ore eatin ee pay e 34/41 No. 3 (all lengths): i eg 44.38 
NR aghaeoieaceetetaieiats 38.50 44.62 1 5 se ee «sce 1688 1222 A oP |) eee 22.00 YX12” owe ee eee ee cee 49.67 
16”; See: : 54.00 SNOT oe ea ue neues 18.10 17.55 ES écceves 21.83 30/4x5” & 10”..... <cces GEOG 
etn pepe eal SOE ciixecccavzn sexes Se OE 16’... ee. 23.75 6/4 & 8/4x6"..... ..... 40.00 
ny 
Shortleaf Timbers No. 4, all widths and a ng a sas 
No. 1 S48, 20’ & under: EE Scaccuecen  xcuas a oa. aun Drop Siding 
BP eccccccescees cones BM cites ; PSN ca caccs eM ere 21.72 | 1x4 or 6” B&better.. 44.57 45.71 46.21 
Oe eee cae, BETO scuce Shiplap OP ccxeawe No. , «--.- 38.64 40.32 
1 (clap ere Gane ela, SOR, ects No. 1— . OS dares soca, No. 2.... 28.67 24.06 29.34 
' 1x 8”, other Igts. ..... 30.95 35.55 18 & 20’... ..... 
Car Material Exi0", 36 & 16... SEW oaks Genes 2x10”".19" ....... ee eras Byrkit Lath 
(All 1x4 and 6”): No. 2. (10 to 20’): (aa 21.75 23.51 Me GME OF tecisxsic cau 13.00 ..... 14.83 
B&better, 9 & 18’ ..... neem BG a cccuwicnes 22.42 23.85 22.28 it; em | ear a ee eer ree 130 ..... 15.10 
ee aera Rae wee ee rs 1x10” Wieuriennes 23.50 22.65 22.73 ee ee 
See ; 
No. 2, random......  ..+.. reves 21.00 No. 3 (all lengths): PR I, oe oe re A aa 26.68 Plaster Lath 
Roofers WE anaveunedter. cams 17.53 16.77 | eee oe 23.00 2202s SZ NOK Es Tek BD enete canes 5.57 5.32 
NO Our ER cise scres exces 5) (eae PEM Gacadecsead. <veuws RECO wcsus IS a 2... OD ccee 32.47 NO Se eg ivistas. aaede: adees 3.43 
Jacksonville, Fla., Sept. 8.—Following is the recapitulation of f.o.b. mill prices in this territor y during the two weeks ending Sept. 5: 
Week ended— Sept. 5 Aug. 29 Week ended Sept. 5 Aug. 29 Week ended Sept. 5 Aug. 29 Week ended— Sept. 5 Aug. 29 
Flooring ee Siding reece Boards Longleaf Dimension, No. 2 & Better 
y , zs ond, 1x6”— —_ 7 4 
1x4 B&better ......... $47.43 $47.82 : : Es cibivindend ances 50.00 D4S 
No. oo 41.00 42.00 PGR GCCCOR 6ce-ssecnieinns 46.00 cesias BE RINE, X66 do ceed ieartacas 60.00 10 to 20°— Straig -ars 
2 pegs No. 1 com.....--.--- 44.00 ..... COR SIE ixcaiansues 44.00 47.00 ; a 
IN Os: 2 COW 6. 6 sce: cs: nro: 20.90 20.84 2x 4 29 ( 3 
RE SMe kan caannwawaade $29.00 $31.00 
INO. S-COM ces ceca | A | Novelty, 1x6” es Ct) ys gl ee oer eee bey Caper e ae © 249 50 
‘ its >-hetter ‘ 1X3 SHIGA . cc ce os 21.70 22.00 x ®& 2) 9 29 
1x3 B&bette 9 97 PRPUGUIOE fcc sans eeuds 43.00 ap Li aa AE whadiducuedewin 3().25 32 00 
. os = PERE. +050 ” tia bicisini ING: 2 COMB 66 scces ke 38.00 40.00 1x6 & up S28.......--6 2 eee 22.00 2x10 42.50 
setter flat...... 93.74 99.8 INO: -2 COM eck oxic FOO eccxis 1x4&up mill run, green, Mt cwice te. ce ae 
No. 1 com. flat.... 42.88 42.37 rough, culls out. ..... 22.00 UM ESE EAARE AEE OECAS SON ES 47.50 
No. 2 com. flat.... 17.06 19.00 | Sauare edge, %x6” Celt 
No. 3 com. flat.... 11.50 ..... UNMMNOR ois dco cake vexas 31.00 Dae tie Specific lengths 
ee ING: b. COW aa s'scxeiescae 2800) .ncs 1x4 No. 2 com......... ... 2, 22.21 x4 28.50 
EEG INO: SGOMi ocd cece 26.00 séek Wick: 9 Cen... oc was isd6° -.... No. 3 and cull..... 12.50 teees Ne eS EGS RS ON TOS a 
Pate NOs Eb COM ies btn cas 32.62 
ING COMMS cess eee ws 18.26 Specific lengths— Mixed orders 
Lath, Std., 4-Foot Roofers 43x3% B&better ...... $2.25 ..... - mi 
' No. 1 com...... 25.00 22.65 Bee Vaiaewadddccatacds, denen $33.00 
NO: E RECOM. ccsiceeiies: 4.75 4.63 Ix6 No. 2 COm....6.... 21.00 21.00 No. 2 com...... BSsG@. aes PM ab ivactacanaetaawerees 31.00 
The following are current f.o.b. mill prices on Arkansas soft pine made during the week ending Sept. 4: 
Flooring Finish—Dressed Dimension—Dressed S2S&CM—Shiplap 
Edge grain— 1x3” 1x4” B&better “C” No. 1 No. 2 1x 6” $3650 $22.25 Hex 
rT wer oF “” < PHO Ff uae eee b6.% 2.25 ob 
eR Siriaas $72.50 | 1x4” 2.0... eee eee eee $64.50 = 4 12,14, 10, 18, 12,14, 10,18, | 1% 9” 35, 00 5O IS 25 
— NEEGE ai cuin se avix os $80.00 70.50 BM GS 2526 se wonsmnene 68.50 0) 16 2 16 20 bette. oe fet oa 00 18.50 
5: _ aR RN RE A 68.25 | 125, 10, 12’... -. paren ioe 56.00 $27.50 $29, 00 ox 4” $25.00 $26.50 Cee "7 
mh alii ot fa coor ae ake” Gea. 26.00 27.50 2x 6” 20.00 ..... Ceiling and Partition 
grain 1%, 1%, 2”x5, 10, 12”.. 82.00 ..... 27.00 28.25 2x 8” 20.25 23.50 yy” 5%” 4” ¥,” 
Bé&be BUCO ocd cee la 54.50 50.00 ’ 27.15... 2x10” 23.75 Cle. Cle. Cle. Part 
SS patae tases 47.25 37.50 Fencing and Boards 28.50 31.00 2x12” :..1. *.... | B&better .$38.00 $42.00 $45.00 $48.00 
a eee pads 23.50 23.25 No.1 No.2 No.3 No. 1 "95.00 $6.00 ...2. .<- 
1x 4” $33. 50 $17. 50 $15.00 No. a aanewe ov. 30.75 cere e steer 
oeecceene 9.09 j ING, Bicccne <cqea. Bee ahdee “Gaaae 
ietutnes ee 36.00 22.25 16.75 Casing ane Gaus 
as ST oer 34.25 23.50 18.00 B&better Lath ; 
1%” and under. .27 percent discount BRU skswccusls 37.50 23.75 18.50 Gh Gar wad caren dn dees canner $74.25 No.1 No. 2 
1%” and over...22 percent discount D>) yer eee 50.00 27.75 20.00 ERAGE den eddisnccdnedesesads 80.00 BG X19G"—4" 6 we eens $6.00 $4.00 
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Norfolk, Va., 
Edge, 


Sept. 


rough 


Rough, 4/4” 
4” 


10” 


10. 


No. 2 & better 
$49.00@51.00 
53.50056.50 
57.00@60.00 
60.50@63.50 


The 


54.00@56.00 


No. 3 
$29.00@32.00 
34.00@36.00 
36.00 @38.00 
39.00@41.00 


37.00@39.00 


NORTH CAROLINA PINE 


Box Cull & red heart 
$24.00@24.50 $19.50@20.00 
24.50@25.00 ieee ae ee wece 


25.00@ 25.50 — eae. 
a 0 MP 000s Si 
27.00@28.00  22.50@23.50 





Lath, No. 


1.$ 6.00@ 6.25 


No. 2. 3.75@ 4.00 
actory, ‘Or 27.50@30.50 
izes, 2”.... 21.00@26.00 


Finished widths— 


following prices for North Carolina pine have been obtained f.o.b. Norfolk: 


No. 2 & better 


Roofers, 6” .$26.50@27.50 D4S_ = 6”. $52.00 @58.00 
8”. 27.50@28.50 8”. 54.00@60.00 
10”. 28.50@29.50 10”. 56.00@62.00 
12”. 30.00@31.00 12”. 62.00@68.00 
No. 2 & better No. 3 No. 4 





Ee 56.00@58.00 40.00@42.00 28.00@29.00 23. 50@24. 50 Flooring, 3}#x2% and 3” rift........$75.00@80.00 Diack ee beat Are. eran 
Be Kes wwakiecwremicke 62.00@65.00 44.00@46.00  29.50@30.50 24.00@25.00 24%, 3 and 3%”........ 47.00@55.50 $38.50@43.00 $24.00@26.00 
Bark strips, Nos. 1 & 2.$31.00@33.00 3ark strip partition, SONG As Fo ci acoawcardetee seen ee 28.50@30.50 24.00@25.00 16.00@17.00 
BOK: sssicsss 3.50014.00 INOS. Be 2 chien 355 S8 $41.00@43.00 Pe aa iehs vice ariavere mows anaes II RST 30.00@32.00 25.50@27.00 17.50@18.50 
Cull red heart .....650<.<2 10.00@11.00 Partition, Ne cicka caketsNerace tsi Snead atone 48.00@56.50 39.50@44.00 25.00@27.00 
Duluth, Minn., Sept. 8.—Carlot shipments of mixed grades are increasing. The market is firm. Quotations f.o.b. Duluth are: 
CoMMON BOARDS, RouGH— FENCING, RouGH— 
6’ 8° 10° 12° 14&16’ 18’ 20° ee 6’ 8’ 10,12&14’ a6" 18&20’ 
NO.) 3s) BS eaceccce $55.00 $57.00 $62.00 = 4 $62.00 $65.00 $65.00 6”, No. ere $52.00 $55.00 $60.00 $62.00 $61.00 
“wa .. |. 61.00 63.00 69.00 66.00 71.00 71.00 NO. 2. eevee ee eeees 37.00 41.00 42.00 44.0 44.00 
* ee 65.00 68.00 75.00 15. 00 70.00 75.00 75.00 yp NO. Be eeee eens renee 26.00 28.00 29.00 30.00 30.00 
BG Br Ro. cinieee 38.00 40.00 47.00 49.00 47.00 53.00 55.00 4”, NO. 1......e eee eee 50.00 53.00 55.00 61.00 63.00 
, SERRE 41.00 43.00 50.00 50.00 47.00 53.00 55.00 NO. 2... see eeeeeee 32.00 38.00 39.00 45.00 47.00 
ie cs benee 46.00 48.00 57.00 57.00 ps4 bape heey NOs iio aisio ease ores 27.00 27.00 29.00 30.00 29.00 
NO. 8). .B okx arses 29.00 31.00 33.00 32.00 33.00 33. a ” i ? ; : 
EE 29.00 31.00 33.00 33.00 += 33.00 33.00 33.00 SS Se eS ee es Hs SOE, 
io canhyove 31.00 32.00 34.00 34.00 34.00 34.00 34.00 encing same as 6”. 
For all white pine, Nos. 1 and 2, add $1. ~ — oan, 08. yp “a ane ¥3. 
Boards, 6 to 20’, 8, 10 and 12”, No. 4, $30; No. 5, $21. S1 or 28, add 75 cents; S1S1E, add Sl. 


For S1 or 2S, add 75 


Shiplap and D&M, 8’ 


cents; SISIE, 
Drop siding, grooved roofing and O. G. 
and up, add $1.25. 


No. 1 sia STUFF,  eanaaasa 


10° 12’ 14° 
Pe a”. - $26. 00 $28. 00 $30.00 $30.00 $29.00 
2x 6”.... 26.00 27.00 29.00 29.00 28.00 
2X 87.005 21.00 29.00 30.00 32.00 31.00 
2x10”.... 31.00 32.00 os 36.00 34.00 
2x12”.... 32.00 33.00 5.00 37.00 35.00 
2m14” .. 2% 00 38.00 40. 00 oo 40.00 


or S4S, add $3. 


Minnesota larch, 2x4- and 2x6-inch, $8 under Norway pine. 


37. 
No. 2 piece stuff, $3 less than No. 


; pine, rough, deduct 75 cents; D&M 


add $1; for resawed, add $1. 
shiplap, 8’ and up, add $1.50. 


16’ 18’ 20’ 
$31.00 $33.00 $33.00 
30.00 32.00 32.00 
$1.00 34.00 34.00 
33.00 36.00 36.00 
34.00 37.00 37.00 
40.00 43.00 43.00 





Flooring, 
Drop siding or partiti 


on, add $1.50. 


Well tubing, D&M and beveled, add $2. 


%- and %-inch ceiling, or beveled well tubing, add $2. 


SIDING, 4 AND 6”, 4 To 20’— 
Fl 6” 4” 6” 
enener eotteetetae mean P2000 (BROOD. oo skiis ceeciensedcied 20.00 $22.00 
eee ee hee 33.00 38.00 Norway, C&better.... 34.00 36.00 
D Pere ee ree 28.00 31.00 


Siding may contain not to exceed 20 percent of 4- and 9-foot. 
Siding run to O. G., $2 a thousand extra; product of the strip as it 


grades. 


Beaded ceiling, %-inch, 


$1.50 more than same grade of siding. 





CROSS TIES 


St. Louis, Mo., Sept. 8.—The following cross 
tie prices prevail, f.o.b. St. Louis: 

Untreated 

White Southern 

Oak Sap Pine 
Wo. 6, 7x90”, 8’, 9-inch face..... $1.50 $1.30 
No. 4, 7x8”, 8’, 8-inch face.....<:. 1.40 1.15 
No. 3, 6x8”, 8’, 8-inch face..... 1.25 1.05 
No. 2, 6x7”, 8", 77-inch face... 1.15 .90 
No. 1, 6x6”, 8’, 6-inch face..... 1.05 .80 

ted oak and heart cypress ties, 10 cents less 


than white oak; 


white oak. 


White oak 
Red oak 


sap cypress, 20 cents less than 


Switch Bridge 

Ties Plank 

eisai $43.00 $42.00 
Mantes 40.00 38.00 





CALIFORNIA PINES 


San Francisco, Calif., 
Aug. 


are average prices, 
fornia pines, f.o.b. 
1-inch stock only: 


California White Pines 


Nos. 1 & 2 clr...$88.25 
eS ee 73.25 
J 70.00 
NO, BS ClAL .666% 65.75 
ERCH BROOD: o605%%. 5 33.50 
INO.. 1 BRODs «0.655% 52.75 
Mo. 2 GROD.....«< 32.00 
No. 8 SROD...%.04 24.00 
Short, C&btr.... 37.00 
Short, D&btr.... 50. 25 
Short, shop ..... 2§ septs 
Panel, 4%4” a.w. 84.5 

Debtr.,. std. .... 5050 
No. 3 clr., std... 48.25 
Shop, std. ...... 32.00 


Sugar Pine 


Nos. 1 & 2 clr...$96.50 
CP MGIDE o ssiewewin’s 84.00 
> BGICCE. 5.00 000% 71.75 
No, 3 clear...... 81.75 
Inch shop ...... eg] 
No. 1 shop...... 59.25 
No. 2 BhROD...... 32.£ 50 
No, 3 ShOp...... 21.75 
Nos. 1 & 2 clr., 

BU Snemeen ee ei 82.75 
D&btr., std. .... 53.75 
No. 3 clr., std.. 56.25 
Shop, std. ...... 33.75 

Cedar 
Miscellaneous ...$38.25 
Export 
Australian ...... $60.50 





Sept. 5.- 
30 to Se 
mills, those on common being 


-The following 


pt. 5, of Cali- 


Mixed Pines 


Common— 
a ees $46.50 
BIDS de eb sera ace 29.75 
DEOe oe ickiwuesice 20.75 
PO, © csiveainsw acs 16.25 
No. 1 dimension. 21.00 
No. 2 dimension. 19.75 
Beveled siding— 
Me 3& Petter ok. 41.25 
Sie eee Basins 8 
D ere ee a 26.50 
White Fir 
GO * $46.00 
No. 3 & btr., com. 21.25 
NO, 4 GOD... <<s5% 15.25 
No. 1 dimen..... 26 25.75 
No. 2 dimen..... 17.75 
Douglas Fir 
CHhhetter «ciaccc $47.50 
No. 3 CleAr.......... 36.50 
4/4 a. w., com... 15.25 
5/4 & up, com... 15.50 
Dimension ...... 15.50 
Box 
Mixed pine— 
5/4 & 6/4...... $18.75 
Lath 
Mixed pine— 
CC ees $ 5.75 
PMO, 27) ox6 Aipns-o er 3.75 
a ee 2.50 
Be. &4Swe oem anaes 2.00 
WHITE TE caiccicss 4.00 


Portland, Ore., Sept. 
f.o.b. mill, and f.o.b. 
Pondosa pine: 


better, 
grades, 


shop. 
add $5. 


[Special telegram to AMERICAN LUMBERMAN] 
8.—The 
Chicago shop, 


Boards, S2S 


No.2 No.3 

com. com, 

cS 2" 10) G0) 16" as cca careescnteonsacpeeee alee 

Cg AON EO s5kic0.4reses Sa poten 34.00 20.00 

es, UME OEND “ass cx winie 2 diecast Rae isus 28.00 20.00 

ce bia CORE ic ait: |i ane ea apeiron ca Pere meee 7 29.00 21.00 

aai3" and wider, 10 to 16? ..060<<a0% 34.00 24.00 

No.4 No.5 

com. com. 

Ree Bed WAGER inks sce canenxeeona $16.00 $ 9.00 

Selects, S2S 

“B&btr.”’ ogee LT” 

1x 4”, 6” and 8”, 10 to 20’...$78.00 $66.00 $45.00 

ERO) via Gin dish awe saa eee ate 87.00 77.00 57.00 

Ree Swine ee eo ae eeeaiNs 93.00 88.00 67.00 

ERIS” DRG WIGCE «oo 0i00.56ds:s- 98.00 93.00 72.00 

5/4, 6/4x4” & wdr., 10 to 20’ 96.00 91.00 74.00 

B/4 ANG WIGCE. oc iccccrccsece 98.00 938.00 76.00 
Shop, S2S, f.o.b. Chicago 

No.1 No. No. 3 

op OU G7 Soon ci dn we kannst $60.00 $45 ). 00 $35.00 

BUS. «hskssosaiasbussseetaeens 70.00 55.00 35.00 

Above prices are for shipments of No. 3 and 


For straight cars of specified 


WESTERN PINES 


following are 


prices on 


Spokane, Wash., Sept. 5.—Following are prices 





f.o.b. mill: 
PONDOSA OR WESTERN PINE, 16-F'r., INCH— 
No. 1 No.2 No.3 No.4 No.5 
SRP RO ci $42.50 $34.00 $19.00 ..... ...-. 
er oe 3.50 35.00 Ce sees  “eusies 
Be il ee eee 41.50 30.00 BO Sedee Kees 
|e ROE rae 41.50 30.00 SOO: <Geens wees 
1 GIES eee here 45.00 30.00 OCOD Oicaaes  evedeiers 
EO MR Bes oils alctdve 6 “idbreacs)  Suaxerare $16.00 $8.00 
WESTERN PINE Suop, S2S— 
EF _ tory 
No.1 No.2 No.3 Com. 
hy & 6/4. $70. 50 $50.50 $33.50 B00 cases 
BYE: sateen. 80.50 60.50 43.50 2: = 
BE. cuisiaveKe eceees Geet etines. -Seee 28.25 
IDAHO WHITE PINE, 16-FooT— 
No.1 No.2 No.3 No.4 No.5 
BP Sees $50.00 $47.00 $21.50 ....2 sess 
Be ek enwsteess 51.00 48.00 Be sasee ~Siewine 
BO iacaauwn 49.00 43.00 26:00 a seae 
ee ree 52.00 43.00 20.00 seeee 
Ba aan 51.50 45.00 BO00 cece -cxves 
OMOEA a eles Rewaw Kaper $18.50 $8.00 
WHITE FIR, 6 TO 20-FootT, INCH— 
“ 6” $&10” 12” 4”&wdr. 
No. 1 & 2....$23.50 $25.50 $26.50 $27.50. ..... 
BO Wein. 4p. bis 19.50 20.50 21.50 BOO cee as 
INO: “Sess scunn RGN, wekGe stares - gee $16.50 





Portland, Ore., 


WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 
Sept. 8.— 


The following are 








prices for mixed cars prevailing here today: 
RP WRUUISIN, Ne 9 aha Ws Sonido eens asi S nase $78.00 
Be. GC EROS osu kn ca aaa Mihinatne ee eS 67.00 
POVRE- BE, Aes oi aN nied Kb dh ees acaow en 30.00 
WINS aia seine sa ie ale Aiea lo aharie avsiore 31.00 
OE | BIRR es ee ara ae aa be Re er ee ee Sam ENS LR 4.25 
Factory ——_ Bey ra cows vs pie aoe ais ate wa Wee eaTa IS 30.00 
ea oink by ay we ose ads aah ais eoace aS 33.00 
VA, i inice wie bie wGraise SINS stew wea 34.00 
tava Lecpreisiaa wis «ik WIR Siete Dlacdis ae m 37.00 
244” reer ern rane a 41.00 
BW areas) calarerewus's 8 Siaerers heliaiw eters 43.00 
Hk TBD, BORO inch is obsess ssssenenwes 19.50 
Cincinnati, Ohio, Sept. 8.—The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 
Shingles 
Best Primes Economies 
Bas es Ses eA eee $5.70 5) eer 
ee icici a woes me nee 6.70 4.85 $3.90 
Abii Swe aoueaa ee 6.95 5.45 4.30 
Gr: acwcaus as cui seweute 6.95 5.45 4.30 
Lath, 4-Foot, 3gx1!/-Inch 
INO? Auuskchansseee $8.90 INOS Bice ie.s c.srcaievete $7.90 





RED CEDAR SHINGLES 


Seattle, Wash., Sept. 5.—Eastern 
mill are: 


prices f.o.b. 


Per square Per M 
4 bunches 4 or 5 bunches 
First Grades, Standard Stock 
TEROTR BEATS, Clee sic ec cccwe $2.24 $2.80 
TUS, STATS, O/ 2s 00000000: 2.36 2.95 
Extra clears Rr re 2.60 3.25 
POVECCES, “G/2 c0cs ccc s sc-aere 3.19 3.95 . 
IUGISENE | x sv, 0.5.aiore ti o.o-6'e.0.0 818 2.77@2.81  3.80@3.85 
POVICCHODGE: «ccccccssasedsess 3.54@3.58  4.80@4.85 
First Grades, Rite-Grade Inspected Stock 

TORtrA GLALS. 6/2). 6:6066.048.0.0 $2.28 $2.85 
PCED “Stats, (D/Z..0 +0 5-sesi0-0% 2.44 3.05 
Extra clearS .........0000% 2.80 3.50 
WPGPTOCtUR,. GO) 2 6 cisisisnaeineeie 3.21 4.00 _ 
ee ee eer 2.84@2.88  3.90@3.95 
PEVICCHONG: so: Siew cecwimae 3.58@3.61 4.85@4.90 


Second Grades, Standard Stock 


Common stare, 6/2..<<<0:0«¢ $1.00 $1.25 
Common stars, 5/2........ .92@1.08 1.15@1.35 
COMMNION: COATS: osccccssces 1.48@1.56 1.85@1.95 
British Columbia Stock, Seattle Market 
XX (CANAGIAD) . 6:00:60:000% csiaceeee $3.65 
b..@.S Et’ 0 Aree ee 4.15 
WSUPCKGS 2 is0040% urecetasreee'e 49 4.80 
POrlOCtiONS 1600060600000 0's 368 5.00 
XxX 6/2 16” (Canadian). ..... ss0000 .. 1,60@1.70 
Mx 5/2 16” GO. By) 6 xk sees 1.43 1.80 
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DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 
Seattle, Wash., Sept. 9.—The following prices 


paid for yard items, f.o.b. mill, were reported 
today: : 
Pre- 
High Low vailing 
prices prices prices 
Vertical Grain Flooring 
Sak? INO. ZS. CIOME 456560665 $45. $37.00 $44.00 
ING. S Sica due uawwace we 30.00 25.00 28.00 
Slash Grain Flooring 
1x4” No. 2 and better..... 30.00 28.00 29.00 
INGt @ Suntucudicesaces 24.00 22.00 23.00 
1x6” No. 2 and better..... 38.00 35.00 36.00 
ING GO cuwaewceatun une 32.00 BEGG « eens 
ae ing 
No. 2 clear and better.... 70.00 65.00 65.00 
Finish No. 2 and Better 
TER RNG wo caensc ce caaes 58.00 GS? A) @arecee 
Casing and DaSG <<. 02000 63.00 62. 00 63.00 
P eilin 
5,x4” No 2 Cire. & tr. acc’ 30.00 26.00 28.00 
ION, can eae Reon eenere a 3.50 20.50 21.50 
1x4” No. 2 cir. & btr..... pe 29.00 29.00 
INOS cccadxctnendese 25.00 yA | ere 
Drop Siding 
1x6é" No. 2 clr. @& Dbtr..... 37.00 35.00 35.00 
INGOs SOM wscsckeaaicnas 30.50 27.00 28.50 
No. 1 Common wees and Shiplap 
TRO ANG I cv cicesciccnvcess 19.50 15.00 17.50 
PR2 “aiwcwtccsensmivcscees QUCUe 17.50 18.00 
—. No. 1 Common S4S 
SEO. 12 BH TA ok ccs ccs 17.50 15.50 17.50 
Plank and “aaa Timbers, No. 1 Common 
re gee © Ol (Sa ee 21.50 18.50 19.50 
9n32” 12 to 16° S48. 20005. SUP -saas.  —‘Sacien 
Timbers, 32’ and Under, No. 1 Common 
GAO Gee aecceceveessacuewes 25.00 rrr 
Shop 
6/4 Vertical grain, kiln dried, S2S— 
SGlGCE ANG DCCtEl.. 2.2 deen ctnccd vw nets $40.00 
ION 6 one end Lacie lik ala we ceaenne wae se 30.00 
Gis Me caren awe Here w caine we a eee wane aae 20.00 
6/4 Vertical grain, kiln dried, S2S........ 35.00 
4/4 Kiln dried, S2S common..............+ 25.00 
5/4, 6/4 & 8/4 Kiln dried, S2S No. l....... 32.00 
A/4 Greeny S26, COMMON, ..650cceccecsccces 22.00 
1% Vertical grain, kiln dried, rough— 
Se MOCe GU DOlGGE sk ckcccesiccvecaseuces 42.00 
1 SN BE Peter re ee yr eer eee eee eee 30.00 
IO ch Bis cte Rhiweka seo eS MRR ROO de weiss eee 
4/4 Kiln dried, rough common............ 238.00 
6/4 Vertical sram, S2zhy NO. fins ccccccsven 36.00 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Sept. 8.—Fir prices today, car 
basis, f.o.b. mills, are as follows: 


Vertical Grain Flooring 


WEE” NGF ClO cc ccecacsreeeas er cqnwuesae $48.00 
DOG Se ONO ea inca tae ena eeeaes wees wan 43.00 
ENGR. OC ClOM Pens owas canes eeneeetenenane 28.00 

1x3 and 1144” No. 2 clear and better........ 45.00 

ING CHOMP ic accncaeveleensasdas 35.00 
Slash Grain Flooring ; 

ieé’” No. 2 clear and better... os... .iccnwvss 29.00 
DEQ COHREE eines cca welearee wade eens is 24.00 

1x6” No. 2 Clear and better... <c6s cc cccecss 36.00 
ING CUE Sec icn CR Rents ReK wae Oana seu 28.00 

Vertical Grain Stepping 
1% and 1%” No. 2 clear and better........ 64.00 
Finish . 
No. 2 clear and bétter..c.. icc ec cece ces DOE 
Ceiling 
5x4” No. clear and better................ 28.00 
BAO ee GIO deo kee tecnet we Re ae Ks . 21.00 
ix4” No. 2 clear and better........ rere 
PRG ee COO a cures secteur nate cine. 24.00 
Drop Siding and Rustic 
BSG” Nov 2 ANG DOECCR i cic cikccisccecce te es's 36.00 
INO, GIGRE occ dedncd cw ccs coast cecsetdan Benue 

Boards 

MOG AL) asain Oava irene a Gates ba eae eee $16.00@ Sy 

ae Pere ere re CCT ree ere CCT eee 

Dimension—2x4-Inch, S4S - 

Oe BDA ANG TE aac iecacantcend nesceoes eee 17.50 

IO aU iia ere oat eve ce RR ed REAR AR waa eals eo eee 12.00 
Timbers 

REIN race Waki artana dias a eared oie ae area ie apolar 18.00 

OMG” Se TREMOR. ca dk ca caaenccmeswedeuceus es 19.00 

Miscellaneous Items 
California, OMEN koi ce acicduexcacevenostas 15.00 
WU aCe OEE so caca Frocounisc gets Kasden viawes 3.25 





WEST COAST LOGS 


{Special telegram to AMERICAN LUMBERMAN] 

Portland, Ore., Sept. 8.—Present log quota- 
tions are: 

Cedar: $15 to $17. 

Yellow fir: $20, $16 and $12. 

Red fir: $17, $15 and $14. 

Spruce: $26, $18 and $12. 

Hemlock: $10 and $12. 


Everett, Wash., Sept. 5.—Log quotations: 

Fir: Seattle, No. 1, $24; No. 2, $18; No. 3, $12. 

Cedar: Rafts of shingle logs only, $18 base; 25 
cents added for each one percent of lumber logs. 

Hemlock: No. 2, $13; No. 3, $11. 

Spruce: $1 higher than fir. 





CYPRESS 


Current f.0.b. Chicago prices are: 
GULF RED CYPRESS, NEW GRADES— 
Factory, Rough 
Factory 


anes FAS Selects Shop Box Peck 

4/40... aor $103.50 $ ey VA 50 $34.50 $34.50 

5/4”... 3 30 108.50 8.50 36.50 34.50 

6/4"... 126. 50 111.50 oA, 80 61. 50 36.50 34.50 

8/4”... 185.25 119.25 92.25 69.25 35.25 35.25 

30/4"... 144.25 226:25 SOR TEAS caccc. ccca. 
12/4”... 141.25 126.26 Sa (GG eacaee  eaeea 
16/4” 146.25 130.25 103.25 80.25 ..... 47.50 
enna S1S or S2S to 13/16-Inch, 8- to 20-Foot 
No. 1 No. 2 No. 3 No. 4 

De cednnasina $52.50 41.50 $32.50 $28.50 
PG’ anecccees 52.50 43.50 34.50 28.50 
ROE ca wads cic 52.50 41.50 34.50 30.50 
V0 ie 54.50 45.50 35.50 30.50 
BSEA coutedawne 61.50 50.50 36.50 30.50 


No. 1 and 2 specified lengths, add $2. 

For rough, add $1; for S4S, deduct 25 cents. 

For 5/4 and 6/4, add $3 to price of l-inch; for 
8/4, add 75 cents. 

Finish, S2S, Random 8- to 20-Foot 
Clr. Eirt. A B » D 

1x4 to 10”...$104.00 $ 99.00 $ 94.00 $84.00 $74.00 
ERA ascenc: 111.00 107.00 102.00 92.00 81.00 

For 5/4 and 6/4 in D grade, add $3; for 8/4, add 
$5.75. Other grades, for 5/4, add $5; for 6/4, add 
$8; 8/4, add $15.75. 


Bevel Siding, !/2-Inch, — Lengths 


A Cc D 
344, 5 or 6F 00 cu. $49.25 $48, 75 = $41.75 = $28.75 


Bungalow Bevel Siding, 8-Inches Wide 
— 4/4 Stock— —From 5/4 Stock— 


B C&btr. A B C&btr. 
$53.75 $45.75 $43.75 : OOO TE Mee mee ee 
64.75 55.75 53.75 54” $71.25 $62.25 $60.25 
Geese wate. —vactec 4” 71.25 62.25 60.25 
Lath, 4-Foot 

No.1 No.2 
TERR” kde reniewanadedaedicdsseden $9.00 $8.00 
RED CYPRESS, OLD GRADES— 
Factory, —. No. 1 No. 1 No. 2 
AS Selects shop com. com. 
4/4 $100. 00 $ 90.00 $ 55. 00 $50.00 $40.00 
5/4 .... 105.00 95.00 70.00 50.00 40.00 
6/4 .... 107.00 95.00 70.00 50.00 40.00 
8/4 .... 110.00 100.00 80.00 50.00 40.00 
10/4 .... 135.00 120.00 OG aased, ‘seuee 
12/4 . 185.00 120.00 SG 8dkéha, weacea 
16/4 oe S4QcG@ 2aGG@ 20GRG8  secss> Senne 
eaetn eee No. 1 com. No. 2 com. Peck 
1x4, 6, 8 oS (Gate $53.50 CN rere 
|e ae a eae ea ate 60.50 GAGO” 3 sseas 


BR” WAGON 6 cs ode c5.tewereccae 
YELLOW CYPRESS— 


Factory, — No. 1 No. 1 No. 2 
FAS Selects shop com. com. 
Cie COE $ 85.00 $64.00 $43.00 $37.00 $32.00 
VL SAPP .00 69.00 55.00 39.00 33.00 
re 95.00 69.00 55.00 41.00 33.00 
1, ee 100.00 76.00 60.00 42.00 34.00 
Boards, Rough— No. 1 No. 2 
Selects com. com. Peck 
BO - cwnwecbas $75.00 $44.00 $37.00 $29.00 
Be cadcinces 75.00 44.00 37.00 29.00 
EMM esacxcens 77.00 44.00 38.00 29.00 
BRE aeesaawws 85.00 54.00 41.00 31.00 
B SIO. cadc-euds <eeede waved 27.00 





Cincinnati, Ohio, Sept. 8.—The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 

RED CYPRESS— 
Rules of March 18, 1922 


Factory— Selects, rough Shop 
C1, SOC CERT OCC COPECO COC CT OC $74.25 $49.25 
DEG eaxcesadscackceauaduadaddeds 84.25 61.25 
Le EPPCP CCCP POC eee Toe Pee ere 87.25 64.25 
Sie ei seecdeccacececketindadanes E pen 71.00 
Common, Rough— No. 1 com. No. 2 com. 
1”, random widths and lengths.$53.25 $42.25 
Finish, S$1S or S2S— 

Clear 

Heart A B Cc D 
Ee@ U6) 32s cece. $107.50 $102.50 $92.50 $82.50 $72.50 


For 5/4, add $5; 6/4, add $8; 8/4, add $15.50. 
YELLOW CYPRESS— 


Factory, — No.1 Rand. widths 


Sel Shop No.1 No. 2 
Lk DOETE EEL 15085 $60@65 s37042 $33 $25 
5@6/4 - 80@90 T0@75 52@58 38 27 
7). Sees 90@95 80@85 57@62 41 30 
Boards— No. 1 com. No. 2 com. 
BO BO (O cicdcuveweucewaes $40.00 $33.00 
ERI GHG 98 so cccacssececcccs 47.00 30.00 


St. Louis, Mo., Sept. 7.—The following are 
current quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 


Factory 

Tank Selects Shop Box 

SEN ce cwcadadvante $116.75 $ 68.75 $48.75 $32.75 

WEE aecaseseeeas 121.75 78.75 60.75 34.75 

CLE Ve tacdaaveces 123.75 81.75 63.75 34.75 

SIG. \ccunceneedun 131.75 94.00 71.50 33.50 

NOSE Vecadaceceaes 136.75 102.75 1%. rrr 
Base ocenwaeveeas 136.75 102.75 Vic Marre 
NGM ctideducuces 141.75 107.75 Saw cxanaa 
FOGG SAND GIs cckiccdcccccadescaseouse - -$24.75 
Common Rough— No. 1 No. 2 No. 3 
EIGE cccccccdccdcucases $52.75 $43.75 $31.75 
USES oc ceadenacdkscccnudeces 59.75 48.75 31.75 


Add $2 for specified lengths on common grades. 
Finish, SiS or S2S— 


sal 
1x4—10” . _$10d 00 $ 99 00 $ 92. 00 $ a2 00 $72. 00 
BROMO daveene 110.00 108.00 110.00 00 8 79.00 
EERO g0dceue 127, 00 122.00 112.00 108. iP «anes 
BMN@ cadadue 137.00 132.00 122.00 115.00. ..... 
Bungalow Bevel Siding— A B C&btr. 
WAS eecedadndedcessewoaeeas $74.75 $65.75 $63.25 
RIBS wicinctceedcdntucsens 79.75 70.25 68.25 
Bevel Siding— A B Cc D 
MERON  pdasenccacauead $48.50 $45.00 $41.00 $28.00 
YELLOW CYPRESS— 
Factory— No.1 No.1 No. 2 
FAS Select shop com. com. 
I< BEE CCC Cre $ 75 $60 $38 $31 $26 
GMS sc wewanews 80 63 50 35 29 
Cle cea cadad 80 65 52 35 29 
PL Pre 85 70 55 37 30 
NOS ecckevces 105 80 70 wee wae 
Boards— No. 1 com. No. 2 com. 1” random 
RG dcaduscecauue $42.50 5G). 3 § ada 
Rie adacoededeacs 42.50 oY eee 
BMGG | wxvdcneadeeas 43.50 -.60 j= «aces 
EMSA Gidacdduacces 53.00 - i ” ere es 
WGC SEIS heccccwieseue 8 weaas $23.00 





REDWOOD 


The following are the prevailing redwood prices f.o0.b. Chicago ( 


Bevel Siding, '/-Inch, S1S1E 


oer, “a” “B” 

3°-7" -20’ 3’-7' 8’-20’ 3’-20’ 

TT 524.25 $34. 25 $20.25 $30.25 $23.25 

i snawweeuwes 29.25 39.25 25.25 35.25 27.25 

© wdsrneeweess 26.25 36.25 22.25 32.25 26.25 
Bungalow Siding, S1S1E, 4 to 20-Foot 

x8 5x8 x10 %x8 %x10 %x12 

CT ae $40.25 is 25 $54.25 $66.75 $68.75 $70.75 

ae keane i $5.25 42.2 51.25 64.75 66.75 68.75 

Economy Drop Siding 

Clear heart ‘‘A’”’ <<" 

sp, Ce | Cm eet $49.25 $43.50 $37.75 

OP Rede wileicwemecederee a 45.50 40.75 34.75 


Prices of 7” based on shipping 5 percent 4-7’; 
of 5”, 10 percent 3-7 Specified lengths, $2 ex- 
tra. 

Random Shop, Rough or S2S, 8’ to 20’ 
A hag 14x14” a 24” D 
5” to 12” .$43.50 $57.50 $53.50 
14” & up. 53.50 62.50 63.50 


4-6" 


$75.00 $73.00 $77.00 


Wide Clear Finish, “All Heart,’’ Rough or S2S, 
Random, 8-20’ 

5° 1 yy, x1 % ” y a a rad &~ 

14”.. .$107. = eins 50 $115.50 $126. 00 $131.00 $134.50 

1G? ..; ERA 21.50 120.50 131.00 136.00 139.50 

18”... 117, 0 136. 50 125.50 136.00 141.00 144.50 


20”... 122.50 131.50 130.50 141.00 146.00 149.50 
22”... 127.50 136.50 135.50 146.00 151.00 154.50 


24”... 132.50 141.50 140.50 151.00 156.00 159.50 
26”... 1387.50 146.50 145.50 156.00 161.00 164.50 
28”... 142.50 151.50 150.50 161.00 166.00 169.50 
30”... 147.50 156.50 155.50 166.00 171.00 174.50 
14” & 

wdr. 112.50 50 120.50 131.00 136.00 


13 
Add for S48, ase add yf specified lengths, ry 





72-cent freight allowance): 


Clear and Tank, Rough or S2S, 8 to 20’ 


W idth— 6” 8” 10” 12” 6-12” 
ys hic kness— 





tidadeddadaatedened $107 $107 $108 $109 $107 
1” vd ddaceneauenankes 111 112 113 114 112 
Finish, Rough, S2S or S4S 
Clear “All Heart”’ — —- Sin ree =p. 
1-inch 3-41%4’ 5-7’ 8-20’ 3-44%%’ 5-7’ 8-20’ 
il BOP $50.50 $60. 50 ab Z $42. 50 = 50 7 a 
We ward wa 50.50 60.50 2 42.50 49.50 
GY ..cccee 59.50 69.50 34:60 51.50 58.50 7 50 
6” ....... 52.50 62.50 82.50 44.50 51.50 69.50 
el awaaa oe 69.50 74.50 84.50 59.50 64.50 73.50 
10 9a 79.50 84.50 88.50 69.50 74.50 78.50 
Bae atadwes 81.50 86.50 90.50 71.50 76.50 80.50 
> to 6 90.50 60.50 ..... 42.50 49.50 ..... 
ClO Ra was weaken “eeaee Se teevanaveud 76.50 
1% to 1% ine h- - 
3” 55.6 7.5 
a” 34.5 bi. 
a x. 57.5 51.5 
So oadwads 78.50 81.50 93.50 73.50 76.50 88.50 
ee ie arate as 90.50 93.50 97.50 85.50 88.50 92.50 
Da, xealerns 92.50 95.50 99.50 87.50 90.50 94.50 
} to 6 55.50 65.50 ..... 47.60 68.50 ..... 
OC BS siciscwae scewes GEO “scces awe 87.50 
-inch 
3 aes $54.50 $64.50 $80.50 $46.50 $53.50 $67.50 
MOY canis i 54.50 64.50 86.50 46.50 53.50 73.50 
a se waal 63.50 73.50 90.50 55.50 62.50 79.50 
| eee roe 56.50 66.50 86.50 48.50 55.50 73.50 
<TR Ce 73.50 78.50 90.50 69.50 72.50 79.50 
Me. aaencaa 87.50 92.50 96.50 79.50 82.50 86.50 
SS «cuneeas 89.50 94.50 98.50 81.50 84.50 88.50 
3 to 6” 54.50 64.50 ..... 46.50 53.60 ..... 
@.46Se 0d wwnee eau TEE “acces «eeus 82.50 





88 


AMERICAN LUMBERMAN 


SEPTEMBER 12, 1925 





“SOFT TEXTURE” SOUTHERN HARDWOODS 





























Cincinnati, Ohio, Sept. 8.—Average wholesalers’ prices, carlots, Cincinnati base, on Virginia, West Virginia and Tennessee hardwoods today: 
QUARTERED WHITE OAK- Hickory— 4/4 5/4&6/4 8/4 BeEECH— 4/4 5/4&6/4 8/4 
~ . BEANS: cra carsiaie'pin\ .-@. $ 95@105 $ 95@105 i) er $ 65@ 70 $ 70@ 75 $ T5@ 80 
as he m3 3 oad No. 1 com..... @ 65@ 70 65@ 70 No. 1 com....: 42@ 45 47@ 50 47@ 50 
Scie ee ebncesk oe eee erie trey ree. pe NO. 2 COMs.6 ss -@ 35@ 40 35@ 40 INO. 2 COM... << 27@ 30 30@ 33 — 35 
SCTCCES ....206 aa G o d9@12 Th ‘ 
No. 1 com..... S5@ 90 90M Yd 95@100 ae 4/4 4 5 /466/4 iB 10612/4 5 
on eee 45@ 50 544 59 55@ 60 MAS. sin sis stor in 0.0! alate avernuveleisteisre $ 80 @ 85 $ 85@ 90 $ 85@ 90 $ 95@110 $115 120 
cued ued anes ae 50 87 co os og 1 RNR a o5 6 Sis Pi Re cane eer 50@ 55 65@ 70 65@ 70 75@ 90 95@100 
DUDE ae MODINE oo Yo os ‘oa leln 3m deve ieiets 38@ 43 40@ 45 38@ 43 40@ 45 45 50 
QUARTERED RED OAK WHITE ASH— 
PAS x ckssny § SIMD IIS oe _@... A ec re Cornea erat ee $105@110 $110@115 $125@130 $155 @160 
No. 1 com..... 60@ 65 _@... . NO. 1 COM. ANA Bel... 663 sues 50@ 55 70 75 7a@ 80 100@ . 95@100 
eae. 40 45 ec... @..... NOT DeapONi cae aeecie cl sniaaeriates 30@ 32 33@ 38 38@ 43 45@ 5 50@ 55 
PLAIN WHITE AND RED OAkK— 
— ceeeeeee  S1LOHS@MIOS $115@125 $130.@140 VALLEY HARDWOODS 
| ee TO@M TW 8O@ 85 SOM VW . rae ear aa si : 
No. 1com..... 60d 65 70@ 75 70a 75 Cincinnati, Sept. 8.—Average wholesalers’ prices, carlots, Mississippi. Valley woods, Cincinnati: 
No. 2 — prene ate ep 45 45@ 47 45@ 49 wa a 4/4 5/4&6/4 8/4 CorTTronWwoop— 4/4 5/4&6/4 8/4 
No. 3 com..... 21@ 23 22@ 25 25 26 rd. re q ” " bo ‘ re 7 
Sound wormy.. 43@ 48 55@ 60 55M 60 ip Ns ee $ 883@ 88 $ 88@ 93 $ 983@-98 gat ya ” war.$ 4 me $ rit yo! : > 4 a 
LBASSWoOOoD-— No, 1 com. 5T@ 62 62@ 67 67@ 70 No.. 2 pin ence 30@ 32 32@) 34 a @. mw 
Asan tb: toate hilt al bi i d, sap no aefect : arate oa pom 
is glee $ dp 05 $ a 24 $ ee “es HAS) sixties si 54 59 64 QUARTERED WHITE OAK— 
4 " ee a) 54 dd ay, dIW . 6 7 ‘ 25 $125@1; € 
No. 2 com..... 28@ 31 33 38 38@ 43 ah “Lei - 1“ 7 al oe Ss +1 eOG Bb beh on +TOO alos 
3g é . SICECCED. ccsevees € v IoD 
CUESTNUT FAS ......-. 80@ 85 89@ 90 85@ 90 No, 2 C002. «6s. T0@ 75 75@ 80 s0@ 85 
ie .$105@1 10 $1 15@120 $12 541230 s No. 1 com... 52@ 57 57T@ 62 62@ 65 No. 2 Com... .«.. 40@ 45 45@ 50 50@ 55 
N . 5 ) 75 re Pap: 
No. 4 — ies aoe co ap 29 t50 rd Bxbds., 13-17” 6GO@ 65 ...@... ...@... QUARTERED RED OAK— 
Sd. wormy and “ y Plain FAS 6” ; i" ae ee. es : OAS vy cans ke $105@110 SOB aes ee 
No. 2 com... 1@ 33 28a) Bh 23) 3D _& wider... 48@ 52 52@ 55 55@ 60 No. 1 com..... 65@ TW es ee ss 
Sd. wormy and ‘ No. i com... 31@ 33 34@ 38 39@ 42 NO. 2 COM..« + 390@ 49 x @ eee -@ eee 
i. © one i No. 2 com... 21@ 23 23@ 25 28@ 25 : 
better ...... 3o@ 37 37@ 39 39@ 40 | MarLe— PARES EE: San ee 
sIRCH Spot worms N. | > eee $ 7T8@ 83 $ 95@100 $105@110 
‘ - D., log run. .$ 40 $55 $60 Selects. ......3 59@ 64 65@ 70 TO@ 75 
PAS ecisicics ce $115@120 $120@125 $125@130 | Sorr ELM 4/4 5/4 6/4 8/4 No, 1 com..< «<< 50@ 55 55@ 60 60@ 65 
No. 1 com. and NAS cco $63 $65 $65 $70 No. 2 com..... 35@ 38 40@ 45 45@ 50 
_ RSE ae 67@ 72 72M 77 72@ %7 No. 1 com.... 45 48 4s 55 No. 3:COm:.....s:» 20@ 22 22@ 25 25@ 30 
No. 2 com..... 338@ 35 35@ 40 40@ 42 No. 2 com.... 24 26 26 26 Sound wormy.. 32@ 34 38@ 43 43@ 48 
Present values f.o.b. Lower Michigan mills are as follows: ne Se aaa 
Su. No.1 No.2 No.3 No.1 No.2 No.3 | base, on “soft texture” poplar, from Virginia, 
aes Selects com. com. com. FAS Selects com. com. com West Virginia, Kentucky and Tennessee, and on 
ar 1 a gee : ee 3 Sorr ELM— Mississippi Valley poplar: 
4/4 $ 65@ 70 $ 55@ 60 $ 45@ 47 $28@30 $23@2: ‘ 5 r 5 
5/4” 10@ 75. GO@ 65° 48@ 50 3032 "24er26 pe ER Re Bey Bhs Ha 4 --@.- | sorr Texrure— 4/4 5/4&6/4 8/4 
6/4 75@ 80 65@ 70 53@ 55 35@37 25@27 | 20 eG eS eee See seme FAS .........8 98@105 $105@112 $105 @112 
8/4 850 90 75@ 80 60@ 65 40@42 ..@.. | Harp Marte— Saps & select... 72@ 77 82@ 88 — 82@ 88 
10/4 95@ 100 85@ 90 70@ 75 45@50 _@ 4/4 75@ 80 65@ 70 50@ 55 33@35 15@17 No.. 1 com:..... 5O@ 55 6F 5 dD 70 TO@ 7 
Bencr * m aM 5/4 85 @ 90 70@ 75 55@ 60 35@37 16@18 No. 2 com. A.. s6@ 3 42@ 45 45@ 48 
5/8 No. 2 common & better 33@36 12@14 “/¢ ae a 1S@ a ot e poe gold 26q725 No. 2 com. B.. 25@ 27 27m 29 -28@ 30 
4/4 65@ 70 55@ 60 40@ 45 26@28 16@18 | 10/4 1108198 180 Be 0G Te Bsat) 18020 | VALLEY— 
5/4 10@ 75 60@ 65 45@ 50 30032 18@2) | 12/4 110@115 100@105 = 85@ 90 40@45 23@25 FAS .........$ 87@ 92 $ 92@ 98 $ 98@103 
6/4 75@ 80 65@ 70 50@ 55 35@37 18@20 | 12/4 120@125 110@115 95@100 45@50 26@28 Saps & selects. 60@ 65 70@ 75  T5@ 80 
8/4 85@ 90 75@ 80 60@ 65 40@42 18q@20 | 14/4 135@140 125@130 105@110 50@55 ..@.. No. 1 com 45@ 48 52@ 55 55@ 60 
RCH— ix Sci wm | 16/4 150@165 a See See ee? No. 2 com. A.. 33@ 35 387@ 40 40@ 42 
v1inen se 9 soe 53 sae stare | Tie Maas Mas SEK ey sass ogag | Seem B: Ha M Ha  _ Ae 9 
f @115 90@ 95 55@ 58 32@35 18@2 fe Di Ail : ce Naeem 
6/4 110@115 90@ 95 G0@ 65 37@40 18a@2 | B/F ---@... ..@. 52@ 85 32035 22@26 VEL SID 
8/4 115@120 95@100 70@ 75 40@45 ..@.. Sort MAPLE— POPLAR BE S ING 
10/4 120@125 100@105 80@ 85 50@55 ..@.. 4/4 170@75 60@ 65 45@ 50 28@31 18@20 Cincinnati, Ohio, Sept. 8.—The following are 
12/4 125@130 105@110 85@ 90 50@55 ..@.. 5/4. 85@ 90 T0@ 75 55@ 60 36@38 20@22 average .wholesalers’ carlot prices, Cincinnati 
16/4 140@145 120@125 110@115 ..@.. Mss 6/4 90@ 95 75@ 80 60@ 65 38@40 20@22 base, quoted on poplar bevel siding: 
Sort E.mM— 8/4 1000105 90@ 95 75@ 80 40@45 20@22 No.1 No.2 
4/4 65@ 70 50@ 55 40@ 45 28@30 20@22 END Driep WHITE MAPLE— Clear Select com. com. 
5/4 75@ 80 55@ 60 45@ 50 30@32 22@24 4/4 11b@i120 ...@... $0@ 96 .«.@.. «2@. BE Wire tig ai Beam $55.00 $48.00 $30.00 $20.00 
6/4 80@ 8&5 60@ 65 50@ 55 330385 22@24 5/4 120@125 Ack Ae 95@100 ..@.. ..@.. BS keinasusnae s Oe 45.00 30.00 20.00 
8/4 90@ 95 7@ 75 60@ 65 40@45 ..@. 6/4 125@130 ...@... 100@105 ..@.. ..@.. Le A Shae leet 50.00 40.00 23.00 18.00 
10/4 100@105 80@ 8 70@ 75 50@55 ..@.. 8/4 130@135 ...@... 110@115 ..@.. ..@.. 
Louisville, Ky., Sept. 8.—The production of 
Following are prices of Wisconsin hardwoods f.o.b. mill points: poplar siding is active, and sales are good, with 
No.1 No.2 No.3 No.1 No.2 No.3 an outlook for continued good business. There 
FAS Selects com. com. com. FAS Selects com. com. com. has been a little shading on certain items to bal- 
AsSH— : ance demand, but prices as a whole are quite 
Rock ELM— 4 anes 
4/4 $100@105 $ 85@ 90 $ 62@ 65 $33@35 $19@21 4/4 70@ 75 ...@... 45@ 47 25@28 19@21 steady. Quotations f.o.b. Louisville are: 
6/4 110@115 95@100  67@ 70 38040 21@23 5/4 80@ 82 .@... 50@ 53 30@32 20@22 Clear Select No. 1 com. No. 2 com. 
ri 115€7120 100@105 S0@ 85 caaece 23 @ 24 6/4 83@ 85 ...@... 55@ 60 32@35 20@22 | 6-inch.....5 558 $46 $32 $22 
/4 120@125 105@110 85@ 90 50@52 23@24 we 85@ 90 Oss <2 4 35@40 21@23 | 5-inch..... 58 42 20 . 
Bass woop— 0 95@ 98 ...@... @ 75 45@50 ..@.. 4-inch..... 50 40 2 
4/4 68@ 70 58@ 60 48@ 50 28@31 20@22 | 12/4 100@105 ...@... 715@ 80 50@55 ..@.. 
5/4 72@ 75 62@ 65 50@ 58 30@32 22@ 4 IiARD MAPLE— W IMEN 
6/4 783@ 80 68@ 70 58@ 60 34@36 23@25 4/4 75@ 80 65@ 70 55@ 60 30@33 16@18 HARD OOD D SIONS 
8/4 883@ 85 73@75 638@ 65 38@40 ..@.. 5/4 80@ 8 70@ 75 60@ 65 35@38 18@20 Chicago, Sept. 9.—Actual sales of clear short 
BircH— 6/4 85@ 90 75@ 80 60@ 65 38@40 19@21 hardwood dimension, maple and birch selling at 
4/4 110@112 9 95 @ 53 33@35 8/4 90@ 95 80@ 85 65@ 70 40@45 20@22 | the same price as oak, were made f.o.b. Chicago 
8/4 113@11s 980.98 B80 6 Beara) Do@z2 10/4 100@105 90@ 95 75@ 80 58@60 ..@.. | this week at the following prices: 
oa ieg ie et 165 260 Sou joerc | a eeenene eto Pisin gee oop 
rib does Od a ce fr MNO tere ai ls 0. 5:5: 016s cinveleisicietearers ; 
125@130 105@110 Sou 95 55@60 ..@.. 4/4 68@ 73 58@ 62 40@ 44 25@28 20@22 a a | ll ae Per 55.00 60.00 
/ a | Ee > | A 95@100 MD o< wales 0/4 75@ 80 65@ 70 50@ 55 32@35 21@23 ll re er ry eee 65.00 60.00 
Sort ELM— 6/4 80@ 85 10@ 75 55@ 60 35@40 21@23 | 2%x2%x30" ....... ee eee eee ee eee 75.00 65.00 
4/4 68@ 70 58@ 60 42@ 45 25@28 21@23 3/4 8@ 90 (5@ 80 60@ 6b 40@45 21@23 | Sx8K80" 2.0... ccccccsccssccecse 80.00 70.00 
5/4 75@ 78 65@ 68 50@ 55 30@35 23@25 Oak— _ Chair stock— 
6/4 80@ 8 70@ 75 55@ 60 32@35 23@25 4/4 95@100 75@ 80 60@ 65 38@40 20@22 | 1x4” and wider x 19”........... 55.00 55.00 
8/4 85@ 90 75@ 80 60@ 65 35@40 23@25 5/4 100@105 80@ 8 65@ 70 40@42 22@24 144x4” and wider x 19” .....0066. 60.00 60.00 
10/4 95@100 85@ 90 70@ 7% 50@55 ..@.. 6/4 105@110 85@ 90 T70@ 75 44@46 22@24 234 ‘ama wider X 197 «..<0ceseses 75.00 70.00 
12/4 100@105 90@ 95 75@ 80 55@60 ..@.. 8/4 110@115 90@ 95 75@ 80 47@50 23@25 MURR” Sioa where sie: «sie ew ererernie wes 70.00 70.00 
The following are f.o.b. mill prices on Wisconsin hemlock: 
No. 1 anne Boanrpbs, as HeMLOcK, No. 1, S1SiE— 

8’ 0-14’ 16’ 18-20’ 8-16’ 8’ 10-14’ 16’ 18-20’ 22-24’ 
1x 4” $27.00@28.00 $28.00@28.50 $29.50@30.00 $32.00@32.50 $28.50@29.00 2x 4” $30.50@31.00 $30.00@32.00 $31.50@32.00 $34.00@36.00 $35.00@36.00 
1x 6” 29.50@30.00 29.50@31.00 32.00@32. 50 35.00@35.50 31.00@31.50 2x: 6” 27.50@28.00 28.50@29.00  30.50@31.00  33.00@35.00  35.00@36.00 
1x 8” 31.50@32.00 — 32.50@33.00 — 34.00@34.50 —37.00@37.50 33.00@33.50 x8” 29.50@30.00  30.00@32.00 31.50@32.00 33.50@35.50  35.00@36.00 
1x10 32.50@33.00  33.50@34.00  35.50@36.00  38.00@38.50  34.00@34.50 2x10” 29.50@ 00 

o-  aeeeers age 236.0 g é 34.00@34.5 x 9.50@30.00 32.50@33.00 33.50@34.00  35.00@37.00  36.00@37. 
1x1 -50@34.00 34.50@35.00 36.00@36.50 39.00@39.50 35.00@35.50 Oxia” 30.50@31.00  33.50@34.00  34.50@35.00  36.00@38.00 37.00@38.00 


For merchantable S1S, deduct $3 from price of No. 1; f 
For shiplap or flooring, add 


50 cents to prices of No. 


or No. 2, deduct $5. 
1 poar 


No. 
ds. 


wider, $18@20. 


2 hemlock rough, 6’ and longer; 2x4” and wider, $17@19; 1x4” and 
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HARDWOOD INSTITUTE PAST SALES REPORT 


Memphis, Tenn., 


Sept. 8.—The following is a summary of Chicago/Cleveland average hardwood 










































































prices obtained during the week ended Sept. 1, as reported to the Hardwood Manufacturers’ 
Institute: 
RED GUM BLACK GUM RED OAK SOFT MAPLE BASSWOOD 
Quartered Quartered Plain 
Figured Wood 
Chgo Cley Chgo Clev Chgo Cley Chgo Cley Chgo Cle‘ 
ASS, F,A,S, F,A,3 F,A,3, F,A,3 
4/4 133,50 eee] 4/4 ° 53,25... |] 5/4 ° 75,00... 1] 6/4 69.25 =| 4/4 87,50 
6/4 134.25 eeel{No, 1 Com & Sels 4/4 85,50 110.0d oi) 5/4 sc. «(89.25 
No, 1 Com & 3els 4/4 40, eed] 5/4 102,75 120,00 HARD MAPLE 8/4 see 97,50 
4/4 77,00 ore 6/4 100,00 123-00 <a No, 1 Com & Sels ~ 
Plain 8/4 102,00 133,50/F, 4,3, 4 62,25 
, Martered No, 1 Com & Sels 10/4 129,00 136.75] 4/4 eee 95,00]/No, 2 Common * 
+, 94,00 96, 4/4 28,75 ood tele 158.00 146,75 ff. comms” 108,00] 4/4 seo “528 
a 97, So 104¢ pro No, 1 Com & Sels °*"!| 874 eee 44,50 
eee 2 7 7 5 
8/4 103,75 ee ne 6 44 30 saa = ne ose ve renee 
No, 1 Com & Sels Plain 3/4 45,5 és BESCH F,A,S 
4/4 62,75 ees{|13-17" Box Boards 4/4 60,00 62.09 afi” 60,50 ,., 
oy poss waa _ 62,00 eu a 61, 50 89°8e No, 2 —-—, No, 1 Common & Sels 
8/4 70,50 pis e/8 40.25 eedjNo, 2 common” ne eons coos] 4/4 42,78 a. 
3 . ’ eee 1/2 28,75 eee 7 . 
Plain 4/4 46.25 pe she a80 «.. lesan areeennsd tAdhest 
F,A,3, No, 1 Com & Sels 4/4 41,25 {0° WALNUT Fla 
5/8 65,00 coe] 4/4 37.25 ccd] 5/6 48,75 Se. neem 4/4 ° 71,50 
3/4 75,00 a Sound Wormy F,A,3, 5/4 81,00 {<°. 
4/4 87.28 au WHITE OAK 4/4 36,75 .,.I| 1/2 eee 148,50//Ho, 1 Com & Sels 
ave 92,00 eee _guartered 5/4 44,50 4,.|] 5/8 vee 158,50] 5/8 41,2 — 
os tae in “ca rtere — 154.7 4/4 50,50 “ae 
5/8 42,75 weal 5/8 Ps 90,25 one POPLAR ae C 
ah 59.25 ad she 102;00 a — nes Com Sida’ " oONEe 
oe $9.08 aaa we 130,75 152,78 Quartered 1/2 cece «79, 50/F,A,S 
bat oe 4 eco 164,251 F.A.S, : 4° & 
8/4 72,25 Rie: 6/4 ce 164,28] 4/4 eee 121,50 a sco ee she lai 
No, ‘ Common see. 178,00 SOFT ELM 6/4 101,25 99.35 
4/4 85,25 38,00 wo! < Com’& Sels Plain 8/4 97.75 119.75 
5/4 39,00 ia 4/4 82,90 98,25)13-17" Box Boards No, 1 Com & Sels 16/4 133,50 eae 
6/4 88.25 can “t/4 eee 106,50) 4/4 ‘ 39.75 ocee ee 
aps io, 2 Common 4/4 68,75 79,75 
SAP GUM F ee — 43 Dai 8/4 24,25 cool] 5/6 69,75 86,75 
0, af) els 
Quartered vs * 59,75 eeel| 5/8 36,00 aiel COTT GNWOOD ei 728 rT 
F,A,S, 4/4 90.75 114,54] 4/4 51,00 [°° a 10/4 106,75 °°: 
4/4 ° 60,75 eosl] 5/4 109,75 120,5d/No, 1 Common 13-17" Box Boards ||tfo. 2 Shop” mii 
5/4 63,00 esol] 6/4 122.758 121.79 4/4 50,75 a 4/4 73 eeel| 4/4 43,75 54,75 
6/4 64,25 eoel| 8/4 128,50 127,76] 5/4 see 62,28/9-12" Box + 5/4 56.25 ; 
8/4 63,75 se0||10/4 see 159,00 1/4 66,75 70,50 "ale 60,75 6/4 51.50 °° 
12/4 77625 veel [12/4 see 164,00]/No, 2 A Common 2 “°°! 6/4 $8.50 70:25 
No, 1 Com'é Sels 16/4 179;0d "376 26,00 4/4 ° 52,50 =, ,|110/4 see «75,25 
4/4 45.25  ..,,||No, 1 Com'é Sels 4/4 35,00 41;50/No, 1 Com & Sels ** |/12/4 sc. (75.25 
5/4 46,50 eeel] 3/8 38,50 eee] 6/4 39,50 45,00] 4/4 35,25 16/4 aoe 75228 
8/4 49.99 weel| 1/2 44,50 eeell 8/4 50,00 °, |Ino,2 Common *°*llNo, 1 Common 
No, 2 Common 5/8 51.00 seel[10/4 46.75 45,50/14/4 35,50 4/4 38,25 41,85 
5/4 34,00 eeel| 3/4 57.25 71,28|No, 2 B Common . 3 Common ***ll 8/4, 48.50 . 
4/4 63,00 682,28] 474 eee 28,50] 4/4 29,00 No, 2 Common idle 
Plain 5/4 72,50 85,28|No, 2 Common - | 474 35,25 
13-17" Box Boards 6/4 77,25 88,29| 6/4 30,75 CHESTNUT Pea ; _ 
4/4 65,00 eoel| 7/4 <. a aoe —— 4/4 26,25 
F,A,3, 8/4 85.75, 88.25 Plain ‘ ie 
5/8 51,75 eee||¥O, 2 Connon ASH } ae eee 
3/4 47,75 eeel] 3/4 34,50 ax aor 4/4 see 108,75 
4/4 55.75 soci] 4/4 42,75 59,2517, 4,5, 5/4 sit 120275) 
5/4 58.2 .e|{No, 2 Common 4/4 ° 88,75 ,,,1| 6/4 ote iaai7s 
6/4 59.50 eeel| 4/4 30,00 31,00) 6/4 964.752] 8/4 ° 125200 
8/4 60,75 seell 5/4 32,75 eeel]| 8'4 103,50 ...|INo, 1 Com& Sele 
No, 1 Com & Sels ound Wormy No, 1 Com & Sels 4/4 coo Gees 
5/8 27,00 eeell 4/4 36,00 eeell 4/4 59,00 52, 75]| 5/4 7225) 
4/4 86,75 pe! 5/4 cee 75,75) 6/4 see 74.25 
5/4 44.50 bias No, 2 Common *“|Iwo, 3 Common i 
6/4 46,00 aa 4/4 vee 31,75] 4/4 23,50 
8/4 46,75 cae 8/4 37,5) <. Jlsound vormy — 
No, 2 Common No, 35 Comnon 4/4 sta Stee 
ri 25° a eee 4/4 “2,75 eee 5/4 eee 40,75 
5/4 26.00 al 
No.3 Comzon 
aya 21,25 oad 
St. Louis, Mo., Sept. 8.—Current quotations on southern hardwoods f.o.b. St. Louis. 
Gum— 4/4 5/4&6/4 8/4 4/4 5/4&6/4 8/4 
Qtd. red — RED Rep OaAak— 
oS eee $ 87@ 88 $ 87@ 89 $ 87@ 89 FAS .........$105@110 $120@125 $130@135 
No. lecom... 58@ 60 63@ 65 65@ 66 No. Eb COM... ... 65@ 68 70@ 72 T5@ T7 
No. 2 com. 32@ 33 35@ 37 37@ 3 NO: 2 COM. 44@ 46 S0@ 53 57@ 60 
Qtrd. red, S. ND. : PLAIN WHITE OaAK— 
e 55 5 5 5 « 5 : . ' J ‘ : € 
wtih _ 3 ee oe rs 83@ 84 108@110 118@120 
sel. ...... 262 S68 *¢ 2 Neel om Pe 56@ 57 64@ 65 68@ 70 
Oe 9 9 ~ OC 2 2 e . Saw ee eee JOM + x Y Ue a J 
No.2 com... 25@ 26 28@ 29 30@ ¢ No. 2 com..... 36@ 37 39@ 40 42@ 44 
— red: — , No. 2 Mera cs 20@... 24@ 26 ao ee 
RR act os 8: @ 89 Ss } . 31@ 32 9 55@ 5 
No.2 com... 32@ 33 35@ 36 37@ 38 on See Oa 
Seite: am: FAs ar 81@ 82 98@100 108@110 
§ : No. 1 = 
Ly |. eer e 50@ 51 53@ 54 54@ 55 ‘sel en 54@ 55 60@ 62 65@ 68 
No. 3 com... bap 3 oo 36 pt | 40 No. 2 com..... 35@ 36 38@ 40 42@ 44 
». 21@.. . 23.5 
Corronwoop— ° a, 88@ 90 100@105 105@110 
ea 9@ 50 53@ 54 ...@... FAS «os =o = > 7% | TRE 
No 1 com..... 330 34 38 37 #3 G: mi Saps and sel.. 62@ 65 72@ 75 80 
No. 2 com 29@ 30 33@ 24 @ LO i ee 47@ 48 49@ 50 ao 52 
ania Wares —— °C es No. 2 com. -- pe 34 36@ ay o 38 
aoe No. 2 com. B.. 27@ 28 3 Q@ 3 
peeing 120@122 135@140 150@155 . : “ . - 
No. 1 com. and Sort MAPLE— 
ne eae 70@ 72 82@ 84 90@ 95 a 38@.. 55@ 60 65@ 70 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring mills 
of maple, beech and birch flooring, D&M, as re- 
ported to the Maple Flooring Manufacturers’ Asso- 
ciation, averaged as follows, f.o.b. cars flooring 
mill basis during the week ended Sept. 5: 


MAPLE— Clear No. 1 Factory 
WUMOEES ecg chaakeaoats i, * ( ae re eee fe 
A. Salta ktaeacoas 84.00 $04.28 .e«<. 
2 hog anes 90.40 69.93 $93.14 
Wn “daadawcwcn weed | iene 45.9 
BWWRAS on cae cn deuursewe Tae weuns 
Ge, é cwewce was 91.00 1 ee 
SGM Oo svg cae aass Gee +5505 6 eee 
Wet Cas eae dla daa Gee idetae \Seenes 
BEECH— 
bt iy weiqgeaaaraeeis 81.05 WG 82s knead 
BERUE” scéedadeaee Gene ~O'avane —~-eawes 
“Bire nu— 
SONG pdisadesceas ot OCCCe Be re 
Be ae eeu auleaaa See aseee «é«02 
SOE white sddtweses 59.70 ee 





OAK FLOORING 


The following are average carlot prices, Mem- 
phis base, obtained for oak flooring during the 
week ended Aug. 29, as reported by the Oak Floor- 
ing Manufacturers’ Association : 


}3x1¥% ” }Fx2y ” 3%x1%” 34 x2” 

Clr. qtd. wht. — 25.00 = Be -wawws $100.07 
Cie G0 ING@aess eaceas mee <sssee _<eaus : 
See, Gt WOE sccs asec: OL 25 $63.48 53.88 
Clr. pin. wht.... 69.61 88.65 56.46 63.14 
Clr. pln. red.... 73.04 81.73 55.26 61.76 
Sel. pln. wht.... 58.78 76.04 46.60 50.63 
Sel. pln. red.... 58.71 73.28 47.33 48.86 
No. 1 common... 48.20 61.59 23.79 24.54 
No. 2 common... ..... EGGS” acéaa “deead 

Wyx1y” Wyx2” fexle” f_x2” 
Clr. qtd. wht... .$106.50 $112.00 ..... -~eee- 
Cie. atd. red.... 1G 3. GS. TGRSO scene cares 
Sel. qtd. w&r.... 3.0 (i. errs $86.69 
Clr. pin. wht.... 80.55 ...-+ «cece; 78.41 
Gite. ole: rede... THRE acecn saves 79.33 
Sel. pln. wht.... on Oe 62.26 
Sel. pln. red.... Gare daca 60.09 
No. 1 common... SG” cece 41.07 








OAK FLOORING STRIPS 


Chicago, Sept. 9.—The following are carload 
prices, f.o.b. Chicago, on },;x2-inch square edge 
oak strips, weight estimated at 1,250 pounds a 
thousand feet. 











——White Red 
Qtrd. Plain Qtrd. Plain 
3) Seer $125.00 $78.00 $112.00 $75.00 
Sap clear ......«- SOGRG@  aicuae aacuge <abaas 
ONGOE 6 <scaiacaernas 85.00 67.00 85.00 67.00 
No. 1 
COMING 6 oo hon do das casa ctest eeenenssueeaeas $38.00 
Cincinnati, Ohio, Sept. 8.—The following are 


today’s prices of American black walnut f.o.b. 

Cincinnati: 
FAS, 4/4, $215; 
Pe cng 4/4, $150; 


No. 4/4. $95@100; 
115: 8/4, $120@125. 


No. 2, 4/4, $45; 5/4 and 6/4, $47.50; 8/4, $50. 


5/4, $225; 6/4, $230; 8/4, $240. 
5/4, $155; 6/4, $160; 8/4, $170. 
5/4, $105@110; 6/4, $110@ 





HARDWOOD LOGS 


Memphis, Tenn., Sept. 8.—Following are av- 
erage quotations on logs in Memphis, and at 
points in the Memphis territory, based on aver- 
age dimensions, 14-inch and up in diameter, and 
12- to 16-foot in length: 

F.o.b. ears 


Delivered Memphis 
Memphis territory 
Variety— Per M Per M 

Red & white oak. .$25.00 to $30.00 $17.00 to $22.00 
MIU Sawe ca eadew as 20.00 to 22.00 12.00 to 14.00 
Poplar .......c--- 24.00toO 33.00 20.00 to 26.00 
adectuvencare 20.00 to 22.00 12.00to 14.00 
Ash (12” and up). 30.00 to 45.00 23.00 to 38.00 
Hickory (12” & up) 25.00 to 35.00 17.00 to 27.00 


Logs are classified by buyers here roughly as 
No. 1 and 2, and the foregoing price range is 
supposed to cover the average prices paid for 
both. 


The difference in variation as between deliv- 
ered prices and f.o.b. prices is based on the dis- 
tance the logs are hauled, and the weight of the 
timber. Oak, ash and hickory are drawn from 
wider distances: while gum, poplar and elm can 
be profitably drawn into Memphis only from 
nearby points. 
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HUMAN ELEMENT 


is a factor that upsets 
mathematical calculations 





Of recent years all of us 
have heard much about ex- 
pert analysis of business and 
scientific rules for artisans 
restricting them to so many 
movements to do a certain 
job—and in actual practice 
we have seen failures under 
certain conditions. 


So it is with some theories 
of salesmanship—when put 
to the test all persons do not 
respond according to Hoyle. 
There’s the human equation 
which enters in. 


In advertising “mass ap- 
peal” sounds big, but many 
successful advertisers have 
found that direct appeal—or 
in other words advertise- 
ments directed as nearly so 
as is possible to those who 
may be most essential in the 
trade fabric—is the most 
economical and certain way 
to obtain results. 


As a boy is judged by the 
company he keeps, so it is 
said that a man is judged by 
the newspaper he reads. 
Progressive men demand 
progressive newspapers. 
Alert merchants require an 
up-to-the-minute trade pa- 
per. Therein again enters 
the human element—what 
percentage may be “alert”? 
We know that you can reach 
a majority of the “alert” 
lumber dealers each week in 
0 U. S. by advertising in 
the 


Published in Chicago, II. 


READ WHEREVER LUM- 
BER IS CUT OR SOLD. 








For Editorial Review of Current Market Con- 
ditions See Page 41 


NORTHERN PINE 


MINNEAPOLIS, MINN., Sept. 8.—The last 
week in the Northwest brought orders to north- 
ern pine mills from retailers who have delayed 
making purchases for fall requirements until the 
consumers’ demand is upon them. Railroads 
and box manufacturers lead among industrial 
buyers. Prices are unchanged. 


BUFFALO, N. Y., Sept. 8.—Low grades of 
northern pine continue comparatively strong, 
with more demand than a short time ago. Other 
grades are not in any brisk call, but prices hold 
about steady. 


BOSTON, MASS., Sept. 8.—While trade in 
northern pine is not especially active, prices 
are well maintained. Producers are not pressing 
hard for business, offerings being rather light 
for the season. The moderate orders booked are 
largely for replacements wanted at once, and 
run mostly to mixed cars. 


NEW YORK, Sept. 8.—Fair shipments of lum- 
ber have arrived recently, but the price situa+ 
tion is against the mills and they are turning 
generally to other markets. An advance in 
prices, it is believed, would result in an im- 
proved tone in northern pine. 


EASTERN SPRUCE 


BOSTON, MASS., Sept. 8.—Demand for east- 
ern spruce frames is somewhat better than it 
was shortly after the recent advance of $2 in 
the base quotation. Provincial random prices 
are firm. Some Canadian mills ask $35 for 
scantling. There is a tendency to hold back 
lumber until after Sept. 23 when lower freight 
rates become effective. Boards are quiet and 
prices easy. Quotations: Dimension, rail ship- 
ments, f.o.b. Boston, 8- to 20-foot, 8-inch and 
under, $42; 9-inch, $43; 10-inch, $44; 12-inch, 
$46. Provincial random, 2x3 to 2x7, $33.50@35; 
2x8, $37@38; 2x10, $39. Covering boards, 5-inch 
and up, 8-foot and up, D1S, $33@34; matched, 
clipped, 10- to 16-foot, $388@40. Furring, 1x2, 
$34; 1x3, $33. 


NEW YORK, Sept. 8.—Eastern spruce distrib- 
uters are getting rid of all the lumber they de- 
sire at the market price, which is still anything 
but encouraging to Canadian mills. Some sales 
have been recorded recently above the market 
price, which is an encouraging sign. 


WHITE CEDAR 


MINNEAPOLIS, MINN., Sept. 8.—An im- 
provement was shown in the last week both in 
post and pole business. Retailers are stocking 
up, although the opening of September found 
many of the farmers still too busy to make re- 
tail purchases. Smaller telephone companies 
and power companies are taking a larger number 
of the shorter lengths of poles. Prices of both 
poles and posts show greater stability. 


HARDWOODS 


CHICAGO, Sept. 9.—Sustained demand from 
the industrial trade has given the hardwood 
market a firm undertone which distributers be- 
lieve will be evident during the entire fall. The 
box grades of birch and maple are in active 
call, while selects and better are in demand by 
the trim factories. Maple and southern oak are 
both finding a ready market in the flooring fac- 
tories, Which are consistent buyers. The furni- 
ture industry is still slow, although taking 
fairly good quantities of red gum. Prices are 
steady. 


NEW ORLEANS, LA., Sept. 8.—Demand holds 
its own in volume, with perhaps a larger call 
for a few items, including red gum and oak. The 
advances on red gum have been held—by some 
accounts 4/4 and 5/4 have sold at further in- 
creases within the week. 3ut the general level 
of hardwood prices has changed very little, and 
is still rated unsatisfactory, from the mill view- 
point. Inquiry is brisk. 


KANSAS CITY, MO., Sept. 8.—An increasing 
volume of inquiry forecasts a larger demand for 
hardwoods in this market. Furniture factories 
are gradually increasing their takings; and gum 
is in especially good request with some items 
scarce and prices firm. Other industrial con- 
sumers have continued to buy in fair quantities 
and there is a good call from retailers for floor- 
ing and some finish. Prices are unchanged. 


ST. LOUIS, MO., Sept. 8.—While the number of 
southern hardwood inquiries increased during the 
week, about the same volume of business has 
been booked. Activity is mainly from whole- 
salers. Items that are obtained can not be 
readily disposed of, while it is difficult to pur- 
chase the desirable material. This peculiar sit- 
uation is expected to be remedied shortly. ted 
gum continues scarce, demand exceeding sup- 
ply. In some instances, red gum is being sup- 
planted by the use of sap. 


CINCINNATI, OHIO, Sept. 8.—Larger orders 
are coming into the hardwood market and busi- 
ness generally shows improvement. The in- 
crease in orders has not been exceptional, Sut 
has been enough to give a better tone to the 
trade. Recent advances in gum and oak have 
been maintained. 

COLUMBUS, OHIO, Sept. 8.—Hardwood buy- 
ing is distributed equally between factories and 
dealers. Retailers are in the market to replen- 
ish low and broken stocks. Factory demand is 
steady from concerns making automobiles, 
boxes, furniture and musical instruments. Most 
of the buying is for immediate wants, however. 
Dry mill stocks are not plentiful, due to reduced 


production. Oak prices at the Ohio River: 
No. 1 No.2 No.3 
FAS com. com. com. 
Quartered 2.0.06. $155 $90 $55 sary 
WPLEN, — s55.0sisecbsie-ocete 105 75 50 $20 


BALTIMORE, MD., Sept. 8.—Hardwood de- 
mand made some gains last week, with some 
dealers continuing to report a very fair turn- 
over, though none of them will assert that prices 
have advanced materially. The export situation 
is making some _ progress toward greater 
strength, and exporters are feeling rather more 
encouraged. 

MINNEAPOLIS, MINN., Sept. 8.—Implement 
manufacturers continue to stand out as leading 
consumers of northern hardwoods among indus- 
tries, but manufacturers are more encouraged 
with the trend of conditions at all consuming 
sources. The first week in September saw slight 
advances in some woods. Oak was slightly 
higher. Oak flooring was in greater demand. 


BUFFALO, N. Y., Sept. 8.—Hardwood demand 
is somewhat improved. The _ long-continued 
holding off by buyers has left many with small 
stocks, and inquiries show a satisfactory in- 
crease. Prices have been about steady, with 
some advances shown. Red gum is rather 
scarce. 

NEW .YORK, Sept. 8.—Prices on all hardwood 
items are firm, and demand is good. Dealers are 
short of stock in many lines, but supplies have 
been coming in well during the last fortnight. 
Maple and oak flooring sells especially well for 
early fall and a good industrial demand is help- 
ing to keep the market firm. 


BOSTON, MASS., Sept. 8.—Increasing demand 
and firmer prices are reported by hardwood dis- 
tributers. tecent inquiries from chair manu- 
facturers have been especially encouraging. 
Business also is picking up with other consum- 
ers. Flooring demand is fair. No. 1 common 
oak flooring is hard to get for early delivery. 
Quotations, }}x2%4-inch clear: Beech, $82; birch, 
$84@90; maple, $98.50@101.50; oak, white, plain, 


$94.50@99; selects, $84.50@86.50. Quotations, 
inch: 

FAS No. 1com. 
MRT oh ba dese en nest oe enna $110@120 $80@85 
EPO SMOGE 6.s6is 65 64 cnn bones 83@ 90 63@68 
RGN onpiemuer tres ich ns be Orecs oe cans 75@ 80 45@50 
PPC WOO cow cewcs asc ewewurs 130@140 75 @85 
Bivel, BOD cckcs< ties cueeces 115@125 62@70 
CUGBEIEE ae choise css ean ete 110@120 80@85 
MINES) chen a eicihns ais einer sa a 100@110 --@.. 
Oak, White, piain™. ..0.0..406% 90@120 Qe 
Oak, white, quartered....... 145@155 vaQae 
PIE cat piatai'ex.8-b eerie wy wires ea eae 103@118 .-@.. 


*Lower price for hard texture. 


OMAHA, NEB., Sept. 8.—The hardwood mar- 
ket shows signs of strengthening. Although no 
heavy orders are being placed, the demand for 
oak flooring is good. Maple is fairly active. 
Prices remain firm, there being practically no 
change in the last week. 


FIR, SPRUCE, CEDAR 


CHICAGO, Sept. 9.—The temporary quietness 
which has been evident in all softwoods for the 
last three weeks continues with Douglas fir. Al- 
though not excessively stocked, the retail yards 
show little interest and are buying only to cover 
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pressing needs. The market, however, is strong, 
with the mills holding firm on uppers, while 
dimension is weak at $3.50 off list. 


NEW YORK, Sept. 8.—AIl terminals have less 
lumber on hand than a month ago, although 
large cargoes have continued to arrive. All re- 
tail yards have large supplies, but most of them 
will take on more before the snow flies. Prices 
are firm, with an upward tendency. 


BUFFALO, N. Y., Sept. 8.—The fir market 
is not aS active as several weeks ago, owing to 
the disposition of retailers to hold off in the ex- 
pectation of a more stable price situation. 3uy- 
ing is largely for immediate requirements only. 
Some yards report a fairly good demand for fir 
timbers, but in some grades there is little doing 
and prices show a weak tendency, which deters 
buying. 


BOSTON, MASS., Sept. 8.—Some west Coast 
lumber: distributers say they are booking an 
unusually large volume of orders for early Sep- 
tember and others describe trade as quiet as 
their customers are awaiting delivery of con- 
siderable stock already on order. A great deal 
of Douglas fir has been sold here recently at 
firm prices. Ordinary schedules of fir dimen- 
sion are quoted $34.50@35, ship’s tackle, Boston 
for direct mill shipment. The spread on transit 
lots is wider. No. 1 common fir boards sell at 
$29@ 30. 


KANSAS CITY, MO., Sept. 8.—There has been 
no change in the fir market in the last week, 
demand and prices holding on about the same 
basis. City demand is largely for flooring and 
better grade items, while country trade is tak- 
ing a little wider assortment. 


OMAHA, NEB., Sept. 8.—Conservative buying 
for general yard stocks is the rule in the fir 
market. There has been a slight increase in 
demand from both city and country dealers, but 
no heavy buying is in evidence. Inquiries in- 
dicate a fair improvement in the market. Prices 
are firm. 


SAN FRANCISCO, CALIF., Sept. 5.—The fir 
market remains firm. Export trade has shown 
a slight increase, demand being above expecta- 
tions for this period of the year. 


CYPRESS 


NEW ORLEANS, LA., Sept. 8.—Mill group re- 
ports show a gain in bookings for the week 
ended last Wednesday, but local reports de- 
scribe the market as rather quieter since Sept. 
1. The outlook is still considered excellent. 
Prices are firm throughout the list. 


CHICAGO, Sept. 9.—Red cypress continues to 
move in about the same volume as it has for 
the last few weeks, although there has been an 
increase in inquiries from rural sections, which 
leads producers to believe that the country 
yards will become more active as September 
progresses. There has been a slight stir in the 
eastern trade but industrial buying locally is 
light. Some of the larger manufacturers have 
come out with a new list, but such changes as 
there are are but readjustments and the gen- 
eral level is not visibly altered. 


KANSAS CITY, MO., Sept. 8.—There has been 
some shrinkage in the volume of orders for cy- 
press, chiefly in the country. City retailers and 
industrial consumers continue to buy at about 
the same volume. 


NEW YORK, Sept. 8.—Regular shipments of 
cypress will continue until late into the fall, due 
to a good demand at fair prices. The market has 
been firm for a month or more and the volume of 
business is considerably above that for the late 
summer season a year ago. Rail shipments have 
picked up recently. 


BOSTON, MASS., Sept. 8.—Cypress demand 
is somewhat restricted and buyers appear to 
v€ rather cautious about increasing their stocks 
beyond expected early requirements. Replace- 
ment orders are being given for moderate as- 
Sortments of yard items. Straight car business 
In shop lumber is light. There is brisk competi- 
tion with other woods. Yellow cypress quota- 
tions are unchanged from last week. 


BALTIMORE, MD., Sept. 8.—Calls for cypress 
did not exceed very moderate proportions last 
week, sellers showed a disposition to adhere 
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Trees have grown over 
this buried Redwood for 
350 years. But the cut 
into the old Redwood 
shows clear, sound wood 
fit to be sawn into highest 
grade lumber. 

































Annual rings of trees 
growing over this Red- 
wood show it has Jain on 
moist ground over two 
centuries. It is sound, 
free from decay or even 
worm holes. 


























Yet the cut 














Over this 600 year old 
Redwood, trees close to f 
200 years old have grown, 4... 
shows the 

buried Redwood 








sound 


and free from decay. 


Why Redwood satisfies 


particular 


HE life history of three 

Redwood trees that lie in 
California forests is the best 
testimony to Redwood’s per- 
manence and resistance to rot. 
Though resting in moist 
ground and covered with moss, 
mold and forest debris for 
from 250 to about 400 years, 
not one of them 
is decayed. 
Worms have 


not bored into 
CHICAGO 


3067 McCormick Building 4 
332 So. Michigan Avenue 





NEW YORK CITY 
941 Pershing Square Building 4 
100 E. 42nd Street 


customers 


them. Cut into at random, 
their wood fibre is as bright 
and sound as that in a live 
Redwood just felled. This rot- 
resistance earns Redwood 
preference over other com- 
mercial woods and explains its 
increasing use by builders, 
architects and construction 
engineers. 


Write for infor- 
mation on lumber 


and millwork. 


SAN FRANCISCO 
Robert Dollar Building 


311 California Street 


THE LARGEST MANUFACTURERS AND DISTRIBUTORS OF CALIFORNIA REDWOOD 


Members of California Redwood Association 





quite firmly to the range of prices that have 
prevailed for some time. The general distribu- 
tion appears sufficient to take care of present 
output of the mills. 


CINCINNATI, OHIO, Sept. 8.—The market 
for cypress is fair with a somewhat larger vol- 
ume of business. Prices have been steady. 


HEMLOCK 


CHICAGO, Sept. 9.—Northern hemlock pro- 
ducers report a rather lively demand from the 
city yard trade in Wisconsin and Michigan, with 
the country yards not so active as they were 
during July and August. With fall require- 
ments yet to be filled the yards in rural sec- 
tions, however, are expected to resume buying 
shortly after the middle of the month. Prices 
are firm at $3.50 off list. 


NEW YORK, Sept. 8.—Good shipments of 
hemlock have arrived from the west Coast and 
the inflow of eastern lumber has been a little 
more encouraging of late. There is a fair supply 
of western hemlock in storage yards and re- 
tailers are fairly well stocked. Prices are firm. 





BOSTON, MASS., Sept. 8.—Hemlock is mov- 
ing in fair volume in country territory but de- 
mand from city yards is quiet. Eastern and 


northern hemlock producers have only moder- 
ate stocks of dry boards, plank and dimension 


for building purposes, but there are substantial 
stocks of box lumber to be moved this fall. 
Random hemlock boards are offered at $30@31 
and clipped, eastern lengths, at $32@33. 


WESTERN PINES 


CHICAGO, Sept. 9.—Western pine distributers 
find difficulty in interesting the yard trade at 
this time, as very little buying is being done. 
Demand is the lightest it has been since the 
market strengthened nearly two months ago. 
Trade in shop is also quiet. The present dull- 
ness has not affected the attitude of the mills, 
however, the majority holding firm to their lists, 
on the strength of business being received from 
other sections. 

SAN FRANCISCO, CALIF., Sept. 5.—The pine 
market continues on the upward trend. Many 
manufacturers report that they are sold down 
to the green and are refusing orders for certain 
grades and species. In many instances mills 
have put on extra loading crews to care for the 
increased shipments. The fact that a shortage 
in box shook is imminent, has caused a decided 
strengthening in this material. Export volume 
has increased, and prices are steady. Commons 
are strong with prices trending upward. 

NEW YORK, Sept. 8.—Some items in the 
upper grades of Idaho pine are scarce and dis- 
tributers find it hard to have orders filled. The 


lower grades are moving even better than the 
upper, but there is more lumber to be had. Re- 
cent price advances are being firmly maintained. 


BUFFALO, N. Y., Sept. 8.—The market in the 
California pines is steady and some prices have 
advanced, especially Nos. 2 and 3 shop grades. 
Idaho pine prices are up on Nos. 2 and 3 com- 
mon. Mills are turning down orders based on 
recent quotations. Wholesalers say that trade 
is fair and that shipments were on an unusually 
large scale during the last month. 


BOSTON, MASS., Sept. 8.—New England buy- 
ers show more interest in western pines. Some 
orders for badly mixed cars are being placed, 
3uyers of Pondosa pine are more numerous and 
there is a firmer feeling about prices. No. 2 
common is selling well at the following prices: 
1x4, $49.25@51.25; 1x6, $49.50@52.25; 1x8, $47.25@ 
48.25; 1x10, $46.75@48.25; 1x12, $47.75@49.25. De- 
mand for Idaho white pine is good. Higher 
prices for No. 2 common are asked by some dis- 
tributers. Quotations: 

No. 3 com. 


No. 1 com. No. 2 com. 


1x 4 ....$66.50@67.50 $60.50@62.50 $36.00@36.50 
1x 6 .... 67.50@68.50 61.50@63.50 39.50@40.00 
1x 8 .... 66.50@67.50 58.00@60.00 41.00@41.50 
1x10 .... 70.50@71.50 58.00@60.00 41.00@41.50 


MEES sce weckastesaee 60.50@62.50 42.00@42.50 

KANSAS CITY, MO., Sept. 8.—The western 
pines market was duller last week, with less 
demand from retailers. Industrial consumers 
still are placing a fair volume of orders, but 
appear to be buying strictly for immediate re- 
quirements. Prices are firmly held on all items. 


OMAHA, NEB., Sept. 8.—Conservative buying 
is a feature of the western pines market, no one 
taking more than there is a good chance to sell. 
There are prospects for an improvement in 
country buying within a week or so. Prices are 
steady to firm. 


REDWOOD 


SAN FRANCISCO, CALIF., Sept. 5.—Redwood 
orders during the last week were ahead of ship- 
ments, and production has been _ increased 
slightly. Prices are strong and steady. 


NEW YORK, Sept. 8.—Building and industrial 
demand is good and prices are firm. Storage 
supplies have been depleted in the last few 
weeks, but replenishments have arrived or are 
on the way for a number of firms, making a 
healthy market. 


KANSAS CITY, MO., Sept. 8.—Demand for 
lath and siding is the principal feature of the 
redwood market, most cars being hased on those 
items and filled in with trim stock and boards. 
There has been no change in prices. 


BOSTON, MASS., Sept. 8.—Although large, 
important orders for redwood are exceptional, 
there is a very fair volume of moderate requisi- 
tions being booked by New England wholesalers. 
Retail dealers are calling for mixed lots to fill in 
broken assortments of yard items. There is 
brisk competition for the business offered but 
the recent firmer attitude of redwood producers 
checks any tendency on the part of wholesalers 
to grant concessions. 


NORTH CAROLINA PINE 


BOSTON, MASS., Sept. 8.—The market for 
North Carolina pine is firm. <A very fair volume 
of business is being booked. Dealers are mak- 

. ing replacements and insist upon prompt de- 
livery. Roofers have shown an easier tendency; 
transits are off about 50 cents; 8-inch air dried 
are $31.50@32. The best makes of rough edge, 
4/4 under 12-inch, sell around $61 for band 
sawed and $3@4 less for circular sawed stock. 
Shortleaf flooring is very firm and the trend 
continues upward. The lowest taken for 1x4 
the last week were $79 for B&better rift, $62 for 
C rift, and $57.50 for B&better flat. Bé&better 
partition, }}{-incn, has not sold below $55.50 for 
several days. 

NEW YORK, Sept. 8.—Flooring and roofers 
have held firmly to recent price advances, but 
there have been no further upward movements 
in the last week or two. All lumber is very firm 
in price and wholesalers are having no difficulty 
in selling stock as fast as they can get hold of 
it. Yards that are well stocked otherwise are 
short on North Carolina pine items. 


BUFFALO, N. Y., Sept. 8.—The North Caro- 
line pine market’ is somewhat less active, and 
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prices are not as strong as a few weeks ago. 
Roofers, which are being offered in rather large 
quantity, are wéak, which is causing some hold- 
ing off by retailers. 








3ALTIMORE, MD., Sept. 8.—The last week 
did not bring any such changes in the North 
Carolina pine trade as might have materially 
altered conditions. Some increases in move- 
ment of North Carolina pine took place, last 
week. Millmen have advanced lists on some 
items, while others remain about the same. 
Quietness prevails in box grades. 


SOUTHERN PINE 


CHICAGO, Sept. 9.—Disruption of business by 
the holiday period makes it impossible to deter- 
mine the real attitude of the yards toward 
southern pine, although the few days immediate- 
ly following Labor Day has seen no resumption 
in buying. The market has accordingly soft- 
ened in spots and may be generally said to be 
just holding its own. Transits are moving 
rather slowly but are not adversely affecting 
the market. 





i ae 









NEW ORLEANS, LA., Sept. 8.—Mill reports 


oe 
Build Trade On 
2 * e 
show a moderate decline for the week in orders, Craig Mountain Quality 
cut and shipments. Orders still lead, however, 


with shipments second and production third. 





Local comment indicates that while the larger There is trade building quality in every foot of Craig 

vances despite the tactics of buyers, certain of Mountain Quality Pondosa Pine. Its softness, light 

Wome items of dimension are a'litie conver im || Weight, brightness, freedom from brashness and good 

Se ne: manufacture appeal to builders, contractors, carpenters. 
ST. LOUIS, MO., Sept. 8.—Southern pine in- Few kinds of lumber can match 


quiries increased last week, and mill shipment 
orders were numerous. Prices are steady. 
While building operations in cities remained 


ry . ° | 

about the same, requests from country districts Craig Mountain Quality 
increased, indicating farm trade is improving. j | 
i 

t 





Sales of transit cars were satisfactory. 1 


KANSAS CITY, MO., Sept. 8.—Southern pine | E 
orders continue in a large volume, with demand 
well spread over the list. 


There is an espe- t 
cially strong call for upper grades from city 


have been made have not been well established. 


Hooves eeven abe terre 1 CratG Mountain Lumper Co. 
during the month. 


" WINCHESTER, IDAHO 


yards, flooring being a favorite with buyers. for yard sale. Right now an extensive advertising 
Considerable fl i is going to easte b ars ; ; ; i i j i i 
peer yper poi pest grades are stiff. The calmed campaign 1S being carried on nationally in publications 
of orders for timbers is increasing, railroads be- that reach prospective builders urging them to use Pon- 
| ing among the largest buyers. There has been : Y ‘< «99 2 ‘ < 
, a little falling off in country trade in spots in dosa Pine. Cash in” on this campaign by stocking 
he South k s f drouth. : : : : 
| ee ee some of our Craig Mountain Quality Pondosa Pine. 
L CINCINNATI, OHIO, Sept. 8.—The southern 
pine market is still somewhat spotty, though i 
on the whole the volume of business is better |! Let us mix a car for you as a starter. 
j than in August. Buyers are resisting any tend- i 
: ency to increase prices and the advances that 


" NEW YORK, Sept. 8.—An unusually brisk t : 

i market for timbers, a fine demand for flooring E. H. VAN OSTRAND, President. W. C. GEDDES, Vice-Pres. & Gen. Mgr. 
. and a good demand for all lumber characterizes SALES REPRESENTATIVES— 

n operations for the moment, with prices holding 

s their own. Mills are not sending in lumber in J. C. Lackey, 5832 McGee St., Kansas City, Mo. Colorado Continental Lumber Co., 

t as large quantities as wholesalers here desire G. S, Patterson, Oconomowoc, Wis. Chamber of Commerce Bldg., Denver, Col. 
tia Ane R. D. Hunting Lumber Co., American Trust Bldg., Alex W. Stewart, 709 Lumber Exch. Bldg., 
8 Cedar Rapids, lowa. Minneapolis, Minn. 

'S BOSTON, MASS., Sept. 8.—Retail stocks of 


southern pine have been depleted by heavy calls 
from builders, and replacements aggregate a 
substantial total. Prices are generally firm. 
Concessions of 50 cents to $1 have been given the 




















or last few days on transit cars of No. 2 common 
Le boards. All recent advances on Bé&better rift 
C= 


flooring are firmly held. Decreased supplies of If ¥ B Y 
a C rift in first hands are strengthening prices. . ou u 





i The upward trend of B&better flat is stimulat- G 

" ing the interest of buyers. High range on 1x4 =F W here You et 
e, longleaf flooring: Bé&better rift, $90; C rift, $67; HTT TI 

id B&better flat, $59.75. Sales of B&better parti- a eee | Most Value 
~ tion, }4-inch, are reported up to $60. low. Pi | the os a 

x4 , ' , Freight Car ‘ 
BUFFALO, N. Y., Sept. 8.—Southern pine I frersn . . 

= buying is cautious, as retailers look for lower - HTL | UWL) you will be interested in 
ot Prices. While weakness is shown in some P ae ae 


our offerings in timbers, 
dimension, boards, shed 


grades, there is a strong tone to flooring, with 
mills disposed to ask advances. Building is 
rs rather active. 





ut stock, crating, boxes. 

its SHINGLES AND LATH Capacity 100,000, Daily 

ty y ‘ 5 Write us before you 
MINNEAPOLIS, MINN., Sept. 8.—Although P e 

- et consumptive demand for red cedar shingles Timbers, Dimension, Boards, Shed Stocks place orders elsewhere. 
as not increased, the opening of September s 

sais brought a firming tendency to prices. Retailers Crating, Boxes 
are taking virtually all of the shingles offered. ; te Lumber Co. Inc. 
Transit cars are absorbed quickly. Five cent Quick Shipments in Straight or Mixed Cars H. D. Foo <a ’ 

ws increases were recorded as top quotations, send- Alexandria, La. 

L 


ing stars to $2.75 and clears to $3.20, mill basis. 
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Speed Deliveries 


CUT COSTS 


THERE is no idle time in this lumber yard. Ten 
2%4-ton Fruehauf Semi-Trailers — with five Ford trucks 
—keep deliveries “on the go.” 


How many actual “haulage hours” do you get each day out of your 
present delivery system? Do you want more productive hauling? 


Write for Complete Information. 


FRUEHAUF TRAILER COMPANY 


10940 Harper Avenue, DETROIT, MICH. 
BRANCHES AND DISTRIBUTORS IN ALL PRINCIPAL CITIES 














Order “ KILMOTH”’ 
Closet Lining in L.C.L. 


or carlots mixed with : : 
our “Quality” Oak Flooring Jaid over old softwood floors; and 


“QUALITY ” ‘“Kilmoth” Tenn. 


OAK FLOORING 


Sledge Ave. and Southern Ry. 








e 
Two Sellers for Remodeling 
Encourage your friends to make their old homes up-to-date. 
Red Cedar Closet Lining will add beauty, 
comfort and value to any home. Go after these extra profits. 


We will save money for you by shipping L. C. L. or carlots 
mixed as you desire. 


DeSoto Hardwood Flooring Company 


MANUFACTURERS AND WHOLESALERS 


ILMOTH” closet LINING 





MEMPHIS, TENN. 











KANSAS CITY, MO., Sept. 8.—Country de- 
mand for shingles is steady and prices are firm 
at $3.15 for clears and $2.70 for stars. Small 
cars usually bring 5 cents more. The demand 
for lath continues good, with southern pine espe- 
cially strong, and western pine and redwood also 
being bought. Siding demand has fallen off 
slightly. 


ST. LOUIS, MO., Sept. 8.—While conditions 
in the shingle market are otherwise unchanged, 
extra clears show a 5-cent advance this week, 
owing to the fact that few cars are in transit. 
Quotations: Extra clears, $3.25, mill base, and 
$4.76, St. Louis; extra stars, $2.75, mill base, 
and $4.09, St. Louis. 


BOSTON, MASS., Sept. 8.—White cedar shin- 
gle demand is not active. The full range is 
$4@4.50 for clears, and $4.50@5 for extras. The 
best makes of British Columbia XXXXX red 
cedars are firm at $5.96@6.01, although demand 
is quiet. The lath market is very firm and the 
price tendency is still upward. The lowest 
prices reported taken for spruce lath within the 
last few days are $7 for 1%-inch and $8 for 


15,-inch. Some sellers ask $7.50 for the narrow 
and $8.25 for the wide. Offerings of west Coast 
lath are light and prices are distinctly firmer. 


COLUMBUS, OHIO, Sept. 8.—There is a fairly 
steady demand for shingles. Rural dealers’ 
stocks are low and broken and buying to re- 
plenish them is the rule. City dealers are also 
coming into the market. Red cedar extra clears 
are $4.80; extra stars, $4.20; British Columbia 
XXXXX, $5.85, delivered. Other varieties are 
not in good demand. Lath trade is fair and 
prices show considerable strength. 


NEW YORK, Sept. 8.—West Coast shingles in 
large volume have failed to upset the stability 
of one of the best markets New York has known 
in a year. Retail demand is heavy. Eastern 
spruce lath have not arrived in sufficient quanti- 
ties of late to keep up with the large outpouring 
from the yards. Demand is brisk and prices 
steady. 

BUFFALO, N. Y., Sept. 8.—The shingle mar- 
ket is slightly easier than a week ago, with 
trade fair for this time of year. Quotations on 


Washington red cedars are: XXXXX, $5.86; 
cedars#'$4.96; stars, $4.31. British Columbia 
XXXXX are $5.86. Lath trade is not active and 
prices are easier, with spruce, $7; hemlock, $7.50; 
white pine, $9.50. 


NEW ORLEANS, LA., Sept. 8.—Demand for 
cypress shingles registered a gain for the week, 
mainly due to larger takings in Mississippi and 
Louisiana districts where good crop yields are 
stimulating building and repairs. Prices rule 
unchanged. Cypress lath sell readily at un- 
changed prices, 


CLAPBOARDS 


BOSTON, MASS., Sept. 8.—Builders are be- 
ginning to call for more clapboards. The 
heavier requisitions upon the comparatively light 
retail stocks are bringing dealers into the market 
for replacements. August brought the wholesal- 
ers fairly seasonable business and September is 
running still better. Prices look firm through- 
out. The call for eastern spruce clapboards is 
light but very few are on offer. Quotations are 
$110@115 a thousand pieces for 4-foot clears and 
$120 for extras. Western spruce and red cedar 
clapboards from the Pacific coast sell in larger 
volume than eastern stock. Red cedars are spe- 
cially popular with builders. Clears, 3%- to 6- 
foot, are offered at $32@35 for red cedar, and 
around $35@38 for western spruce, ship’s tackle, 


Boston. 
MAHOGANY 


BOSTON, MASS., Sept. 8.—The mahogany 
trade has picked up appreciably of late and all 
indications point to a very good fall business. 
Demand is well distributed among piano and 
talking machine manufacturers, chair and fur- 
niture factories, and radio set makers. The call 
for mahogany to be used in the production of 
interior trim and built in fixtures has been espe- 
cially encouraging the last week. Wholesale 
quotations, f.o.b. Boston, on air dried plain ma- 
hogany, log run for figure: 

No. 1 No. 2 No. 3 


FAS com. com. com, 
4/4, 5/4 & 6/4....$195 $150 $90 $40 
EE eR 195 155 90 40 
MOU ior ania 200 160 100 mere 
BEY. aici ure eeeae ne 205 165 110 
RNS oka: scar bonictemenoreee 210 170 120 


BOSTON, MASS., Sept. 8.—Boxing and crat- 
ing lumber is in pretty fair demand for the sea- 
son. Prices on desirable stock are well held. 
Some producers of box lumber have larger 
stocks of dry boxboards on sticks than they 
would prefer but there is a growing feeling of 
confidence’ and little disposition to cut prices. 


SEBEEBEBEBABBAEBaEaAE: 


Recent Patents 


The following patents of interest to lumbermen re- 
cently were issued from the United States Patent Office. 
Copies may be obtained from R. E. Burnham, patent 
and trade-mark attorney, Continental Trust Building, 
Washington, D. C., at 20 cents each. State numbers of 
patent and name of inventor when ordering. 


1,547,360. Tractor saw. Thomas B. Byrd, Poplar- 
ville, Miss. 

1,547,604. Shingle saw machine. James H. Miner, 
Yrrore= Miss. 
‘ ,547,606. Band saw guide. Elton V. Preston, Detroit, 
I ice 

1,547,716. Wood bending machine. Frank H. Ban- 


croft, Gardner, Mass., assignor to P. Derby & Co., 
same place. 

1,547,755. Joint connection for timber framing. Al- 
fred Jackson, Stuttgart, Germany. 

1,547,856. Shingle-marking machine. Ezra Brown, 
Waterloo, Ont. 

1,548,026. Forming apparatus for wood veneer strips 
or bands. Benjamin H. Dietz and Albert HE, Hansen, 
Chicago. 

1,548,047. Miter box. Henry Leger, Boston, Mass. 

1,548,209. Log grab. Horace M. Rounds, Tacoma, 
Wash, assignor to Warren Axle & Tool Co., Warren, Pa. 

1,548,263. Sawing attachment for Fordson tractors. 
Olin and Willie Gentry, Mill Grove, and Ora M. Stark, 
Princeton, Mo. 

1,548,439. Portable combination sawing and grinding 
machine. Adelard Boucher, Winchendon, Mass. 

1,548,652. Sawmill carriage offsetting device. Hugo 
F,. Biedermann, Tuscaloosa, Ala. 

1,548,701. gark stripping tool. Fred Albert, Lewis- 
ton, Me. 

1,548,749. 
coma, Wash. 

1,548,908. Shipping crate. 
Hawaii. 

1,549,093. Choker hook for logging operations. Pat- 
rick L. Lachapelle, Red Gap, B. C. 

1,549,407, Band saw guide. 
Los Angeles, Calif. 

1,549,574. Veneer cutting machine. 


Logging engine. Eugene D. Roberts, Ta- 


John C. Searle, Honolulu, 


William W. Edwards, 


James E. Eck- 


ersley, Seattle, Wash 
1,549,577. 


Carboy. Gharles Lefkowitz, Newark, N. J. 
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FOREIGN = 


Liverpool Lumber Conditions in July oy 
WASHINGTON, D. C., Sept. 9.—During July the 


lumber market in general at Liverpool, England, Py hye 




















was quiet, and the temporary lull reported for 
June continues, but notwithstanding this condi- 
tions as a whole are healthy, according to Consul Me. 
tobert R. Patterson. \ 

A large quantity of American walnut boards 
and planks arrived at Liverpool during July, and 
as the demand was quieter prices declined slightly. 
There was, however, a greater demand for walnut 
logs of good quality. 

Despite fair shipments of southern pine sawn 
timber arriving at that port, supplies were not 
able to keep pace with demand and prices are very 
steady. Deliveries of boards and planks likewise 
exceeded arrivals, and stocks are moderate. 


On the other hand, Liverpool arrivals of Doug- - - 
las fir in July surpassed consumption to such an Kiln Drying Oak Flooring 


extent that stocks are very heavy and _ prices Moo re 
weaker. pe 
improv for sev The Atlanta Oak Flooring Co., Atlanta, 














There has been no improvement for several 
months in the hardwood market and with increased 


imports stocks are very heavy and prices weak. Moist Air Georgia, ordered their first Moore Kiln in 


Notices” aagyF Dry Kilns October 1924, and their second in March 


Japanese Imports for Six Months 


WASHINGTON, D. C., Sept. 9.—During the first 1925. 
six months of this year Japan imported a total of I d h f h 
476,910,112 board feet of pine, fir, cedar and hem- n order to assure the qu s e 
lock, valued at Yen 389,287,586. Of the total vol- q reed their pro- 
ume the United States furnished 89.57 percent. Write for the Oak duct they are very exacting In their re- 
Detailed figures for June alone account for im- Flooring edition of d . F 
ports aggregating 75,137,040 feet, of which the 5 : ulrements, an we are just 
United States furnished 65,931,152 feet, or 87.75 Moore Facts.’’ q ? J y proud oO 


percent. having pleased them, both in Service ren- 


French Lumber Imports for Half Year dered and Quality of Drying given. 


WASHINGTON, D. C., Sept. 8.—Consul Samuel 
J. Fletcher, Havre, France, reports that total 


=) 
lumber imports from the United States for the M D K ] C 
first six months of this year were 14,318 metric oore ry | n Oompany 











— or 24 Pipes of bee total yr gee — all ““KILN BUILDERS SINCE 1879” 

coun rie s, and represented a gain oO » percen over “ 

the imports from this country for the first six Jacksonville, Fla. e 2 Fully Equipped Plants. ~ North Portland, Ore. 
months of 1924, which aggregated 13,657 metric | 

tons. 





Consul Fletcher states that a strict policy of 
conservation and reforestation has been adopted 
in France in order to return the native forests to 
their pre-war productivity. | 

“Wowever,” he adds, “it will be at least fifteen | 














or twenty years before French forests will reach Linnton Oregon 
, . 


their former production and the forest committee 
is devoting much of its present propaganda to in : z 
terest French lumbermen in the exploitation of anette ae ee 
the resources of the French colonial possessions 
and proteetorates Drench ae ti Coan. Another Lumberman | of which have proven most satisfac- 
(peo : | tory. Their use expedites the 
China and New Caledonia.” S 
mnaannanadmnaits Would Not Give Up | handling of the cut greatly and re- 

Barbados Lumber. Import Figures “ _ duces the wear and tear on the plat- 

WASHINGTON, D. C., Sept. 9.—Barbados, British His Ross Carriers forms immensely. We are not ina 


West Indies, preg J es Ringe ag ang ee Page een i ee "lasan 
imported 791,223 feet of lumber from the Unitec rn are 2P aod saa " . . : , . 
States, compared with 564,023 feet during the I our Ross Carriers ars han and the item of depreciation is etill 
same period last year, a distinct increase. For dling the entire output of Fir lum- an unknown quantity. On the whole 
the same period this year imports from Canada ag- ber for the West Oregon Lumber we are convinced there is a substan- 


gregated 810,894 feet, against 1,385,885 feet dur . pas “aie . || tial saving in the operati 
oe the June quarter, 1924, a very considerable Co. They do the work so easily, | result of , use as teaee aan 




















lecrease. This > t was transmitted by Vice ic — ac ic - 
Consul William C. Perkins, Barbados. eS Se ee | and we would not consider going back 
gre: oe ‘ Mr. E. D. Kingsley, president of || to the old methods. 
SELLGG@G@G@GGM@ ‘6 | 
: > CC Z says : C | 
German Outlook for American Woods ‘h¢ © hig en ; Sage ee? | Yours very truly, | 
WASHINGTON, D. C., Sept. 8.—Consul C. M. considel " gong JAC to o1c i WEST OREGON LUMBER COMPANY 
Ravndal, Frankfort-on-Main, reports to the De- methods. i P 
partment of Commerce that there has been no oa | By E. D. Kingsley, Pres. 
essential change from April and May in the mar- There are numerous other lum- 
ket conditions for American lumber in southwest $ — ) a . 1 
Germany. Sales of planks and boards are difficult bermen in the West and South ———_——— 





at present in the lumber market of Hesse-Nassau who have saved from $93 to 


even at prices which continue to show a downward $269.23 daily since they installed 
tendency, The purchasing capacity of the market Hite Blevtsic and Gasol C 
is limited. The market for dry red beech is com- Ross Electric and Gasoline Car- 


Investigate Today! 


paratively favorable, country users having a par- riers. 

ticular liking for this article. At the same time ; ep 

there has been a falling off in inquiries for red You, too, can reduce your han- Write for list of other lumber- 
veech for the manufacture of spindles, house and : = F 2 are >] “e i a 
kitchen articles, toys ete., but eae to the searcity dling costs, employ fewer men, np who _— — Ross Carriers ; 
of good, dry beech in blocks prices are firm. There speed up deliveries, €tC. by using also complete data on their cost. 
continues a moderate inquiry for ‘veneer’ oak Ross Carriers. There’s no obligation. 


logs, but the offerings of oak logs have fallen off. 

There has been a fair demand for poplar logs for 

veneer manufacture and satisfactory prices are 

reported. The inquiry for ash logs continues brisk. e 

Interest is also shown in alder of good quality. ] he Ross i arrier ( oO. MURRY JACOBS COMPANY 


Consul Conger Reynolds, Stuttgart, reports that 69 Columbia Street, - - - - - - - Seattle 


conditions in the logging and sawmill industries Office and Plant 249 Monadnock Building, - - San Francisco 
of Wurttemberg and Baden have been unusually Benton Harbor, : : Michigan 546 Maison Blanche Annex, New Orleans, La. 


variable in consequence of abrupt fluctuations in 
prices in the lumber market. The quiet tendency 
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Why Not Cut 
Your Hauling Cost? 


You can do it by putting a Trackson Full-Crawler 
equipped Fordson in the woods—start it on your 
early work such as snaking, decking and loading. 


You can buy and operate 5 Trackson-Fordsons for 
less than what a 10-ton tractor will cost. 
put them to work on 5 different jobs at one time. 
And each one will do the work of a 2-team outfit. 


Repairs are obtained through authorized Ford Deal- 


ers. And the parts are inexpensive. 


Let us send you our new lumbering 


circular showing how Fordsons with 


Trackson Full-Crawlers will do your 


work faster and cheaper. 


The Full - Crawler Company 
Dept. of Geo. H. Smith Steel Casting Co. 
MILWAUKEE, WIS. 


510 Clinton St., 
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in the trade in American softwoods continues, al- 
though first grade pitch pine and saps have re- 
cently been in demand. ‘The market for American 
hardwoods is also little changed. Hickory is fre- 
quently being ordered in small quantities, and in- 
terest in white ash continues. American walnut is 
in demand, both in logs and lumber, and there is a 
fair market for oak logs and lumber. 


Confer on Organization Plans 


WASHINGTON, D. C., Sept. 8.—Consul E. O’Don- 
oghue, Prague, advises the Department of Com- 
merce that a conference was recently held in 
Vienna of representatives of the leading lumber 
producers and dealers of Austria, Hungary, Ru- 
mania, Yugoslavia, Czechoslovakia, Switzerland 
and some districts of Germany, at which the mat- 
ter of forming a lumber organization was dis- 
cussed with a view to stabilizing the lumber trade 
in central Europe and to make a valorization of 
stecks at stated intervals. Czechoslavak lumber 
producers were very much in favor of such an 
organization, as they believe that it will do much 
to retard the undue exploitation of certain Bo- 
hemian forests and open up the way for desirable 


exploitation of other forests in Slovakia. They 
also feel that the extension of Russian lumber 
shipments to western Europe will have a serious 
effect on their industry unless protective measures 
are taken, 


Dutch Markets for American Lumber 


WASHINGTON, D. C., Sept. 9.—F. W. Allport, 
commercial attaché at The Hague, reports that 
while Dutch markets for American hardwoods and 
softwoods during the first four months of this year 
were quite satisfactory, the decline in sales which 
started in May by June had developed into a slump 
which still continues. Mr. Allport states that 
three causes contribute to this situation: 

First, the depression which has prevailed for 
many weeks in the Dutch furniture industry, a 
leading consumer of American oak; second, the 
fact that stocks in the hands of dealers are con- 
sidered ample, if not more than ample, to meet the 
demands of the present season, and third, curtail- 
ment of building operations due to strikes. 

“There is a noticeable reluctance to place fur- 
ther orders until it is seen how much of a carry- 
over there will be at the end of the period,” says 


Mr. Allport. “This latter factor is especially im- 
portant at the moment in Germany, where stocks 
in the hands of dealers and consumers who gener- 
ally purchase through Dutch sellers are said to be 
unusually high. 

“The general upward tendency of prices which 
was noticeable during the first five or six months 
of the year, particularly in hardwoods, is no longer 
apparent and prices have remained steady at their 
present level for some weeks. As it is doubtful 
whether a further advance at present would stim 
ulate buying, it is reasonably supposed that prices 
will continue about as they are until the tendency 
of the market becomes clearer.” 

Mr. Allport states that while a certain amount 
of opposition has been apparent among Dutch 
dealers to the practice of agents for American ex- 
porters who sell directly to consumers, there is 
said to be no tendency at the moment for this op- 
position to increase. Furthermore, it is stated that 
the Dutch dealers are now coming around to the 
view that they should place their orders with these 
same agents. This was intended when the prac- 
tice of agents selling directly to consumers was 
started. 


New Brunswick Stumpage Receipts 

WASHINGTON, D. C., Sept. 9.—The stumpage re- 
ceipts of New Brunswick from Crown lands for 
1925 will be about $750,000, according to official 
estimates. In reporting this figure to the Depart- 
ment of Commerce, Frederick C. Johnson, Ameri- 
can vice consul at Fredericton, compares it with 
$1,042,811 for 1924, stating that the reduction this 
year is due to curtailment of lumber cut and not 
reduction in stumpage rates. Lumber operators 
recently demanded a reduction in the New Bruns- 
wick stumpage rates, but the provincial authori- 
ties rejected it. Lumbering is the most important 
industry and source of wealth in the Province and 
inactivity in the industry produces a correspond- 
ing state of inactivity in business in general. 


Conditions in Porto Rico 


WASHINGTON, D. C., Sept. 9.—L. W. James, 
trade commissioner at San Juan, cables the De- 
partment of Commerce that while trade conditions 
in Porto Rico are very dull, the demand for con- 
struction materials continues. 


Use of Eucalyptus for Brazilian Ties 


WASHINGTON, D. C., Sept. 2.—A. Ogden Pierrot, 
assistant trade commissioner at Rio de Janeiro, 
in a report to the Department of Commerce, states 
that in view of the decision of the Paulista Rail- 
way to adopt a wider gage on many of its branches, 
it has determined to increase its eucalyptus groves 
for the purpose of providing for 100,000 sleepers. 
Continuing, Mr. Pierrot says: 


“This railway has been forced to grow eucalyp- 
tus trees for. some years past in order to be sure 
of a source of timber for sleepers. Trees of four- 
teen to twenty years of age have usually produced 
two wide gage sleepers only, but it is usually 
possible to cut out smaller sleepers and also to use 
the remainder of the tree for firewood. ‘The larg- 
est trees, nearly twenty-six years of age, have 
netted as many as four sleepers for wide gage use. 

“The present number of trees being grown by 
this railway is 10,000,000, but only 250,000 are 
now ready for felling. Great interest has been 
displayed in the planting of the eucalyptus tree all 
over the country, as demonstrated by the large 
sales of seeds which the company has made to pur- 
chasers in all parts of Brazil.” 


TIMBER LAND SALES 


HEBER SPRINGS, ARK., Sept. 8.—C. H. Olmstead, 
manager of the Olmstead Stave Mill of this city, 
has purchased 3,700 acres of virgin timber in the 
northern part of Clebourne County and the south 
part of Stone County. The property formerly be- 
longed to C. E. Stevens, of Rushing. It is said it 
will require three years to remove all the timber. 


KLAMATH FALLS, Ore., Sept. 5.—The Shevlin- 
Hixon Co. last week purchased a block of 1,120 
acres of timber land in the eastern part of Klamath 
County from the Chinook Timber Co., of Wiscon- 
sin. The sale price was $37,000, or $33.40 an acre. 
This company’s holdings in Oregon are now said 
to be well over a billion feet. 


SACRAMENTO, CaLir., Sept. 5.—Two million feet 
of government timber in Modoc County was sold 
this week to the Davis Creek Lumber Co. The 
timber is 80 percent yellow pine and 20 percent 
white fir and incense cedar. Part of the timber 
will be cut this year and the rest next spring. 





MAcon, GA., Sept. 8.—H. M. Reid & Co., of this 
city, announced this week that they had purchased 
a Koon tract of lumber, with 50,000,000 feet in 
sight, and their agents are still purchasing, in the 
vicinity of Ozark, Ala. They will install a large 
mill there at once and expect to have it in opera- 
tion by the first of January. The mill will be in- 
side the city limits of Ozark. It will be on the 
Atlantic Coast Line and the Central of Georgia 
Railways. 
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“Thus Saith the Law” 











The New Order 


The new lumber dealer had ordered certain 
goods from an Oregon manufacturer. 

“As you are new customer we will ship draft 
attached bill lading. Reply if satisfactory,’ the 
manufacturer wired. 

“Ship at once,” the dealer shot back. 

“We've got a draft in from the Ajax Co. with 
a bill of lading attached,” the cashier of the local 
pank telephoned a few days later. 

“I'll come down and fix it up today,” the lum- 
perman agreed; went to the bank, paid the draft, 
took the bill of lading, went down to the freight 
shed, and found that the lumber was “not worth 
lugging home,” as the freight agent expressed it. 

“What'd I better do?” the dealer queried. 

*Go an’ tell the bank you want your money 
back. Demand it, sharp and saucy,’ and the 
buyer did so. 

“Of course you'll have to take the matter up 
with the shipper,” the bank suggested. 

“That means that I’ve got to take the laboring 
oar and sue them?” 

“That’s all we see for you to do,” the bank 
agreed. 

“Yes, but you give me back my money, and let 
them sue me,” the dealer demanded. 

“No, the bank would have to make it 
the shipper if we took it in and then 
back,” the cashier told bim. 

“Then I’ll sue the bank for taking my money 
for worthless goods.” 

“Sue away,’ was the bank’s final word. 

This is a situation that may arise any day 
in the daily life of the average lumber merchant. 
The law on the point is worth knowing. The rule 
is that where the seller draws a draft on the buyer 
and attaches a bill of lading for the goods sold, 
the bank collecting the draft from the buyer is 
not liable to the buyer for any breach of contract 
on the part of the seller, and that the buyer 
has to look to the seller for damages and not to 
the bank. 

“The collection of the draft and the delivery 
of the bill of lading to the buyer by a bank,” 
says a leading State court in a case on the point, 
“does not put the bank in the shoes of the seller 
and thereby impose upon the bank the duty of 
standing sponsor for the seller’s warranties, and 
obligations connected with or growing out of the 
contract or sale of the goods covered by the bill 
of lading.” 


good to 
gave it 


Authorized to Draw 


“Send a telegram to the Acorn Lumber Co. 
and tell ’em that they’re authorized to draw on 
me for the $75 I owe ’em,” the customer suggested. 

“Thirty cents,” the W. U. operator told him— 
and the customer handed it over. 

“Draw a draft according to that wire, attach 
the telegram, take ’em down to the Sand Bank, 
and get the cash,” the lumber manager ordered, 
and the clerk presented the draft to the bank, 
as per instructions. 

“How do we know he owes you or that he’ll 
accept when it gets there?’ the cashier demurred. 

“Look’t the telegram attached,” the clerk sug- 
gested. 

“Oh, yes, that makes it all right,” the 
agreed, and handed over the cash. 

The draft went forward, the customer did not 


cashier 


pay, and the bank “came back” on the lumber 
company. 

“Sue him, and I’ll stand the costs,” the manager 
suggested. 

“We can’t; he didn’t accept it,” the bank 
objected. 


“That telegram I showed you’s an acceptance,” 
the manager argued. 

I doubt it.” 

“Go ahead and I’ll take the responsibility.” 

“Well, it’s your look-out,” the cashier retorted. 
The bank sued the customer, and the Oklahoma 
Supreme Court in the case of Bank vs. Muskogee, 
139 Pacific Reporter, 1136, decided in favor of 
the bank under an Oklahoma law providing that, 
“Where an acceptance is written on a paper other 
than the bill itself, it does not bind the acceptor 
except in favor of a person to whom it is shown 
and who, on the faith thereof, receives the bill for 
value.” : 

“It is clear from the testimony that this tele- 
gram was exhibited to the bank and attached 
to the draft before it was honored and paid,” 
said the court. ‘The evidence also showed that 
the customer paid for the transmission of the 
telegram. This, we think, shows a sufficient ac- 
ceptance.”” 








Advertisements will be inserted in this de- 
partment at the following rates: 


25 cents a line for one week. 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks. 

75 cents a line for four corsecutive weeks. 

Eight words of ordinary length make one 

line. Count —_- 

Heading counts as two 

No ony except the heading can be ad- 

mitted. 

Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in arder to 
secure insertion in regular department. All 
advertisements received dater will be placed. 
under heading Too Late to Classify. 





WANTED—TO BUY 


Baled shavings and sawdust. Must be dry material. 
Address “L. 28,’’ care American Lumberman. 





HAVE YOU TIMBERLANDS 


To sell? Advertise your timber and timber lands in the 
AMERICAN LUMBERMAN, 431 S. Dearborn St., Chi- 
cago, Ill. 





SHIPPING CLERK FOR RETAIL 


Lumber plant. Man should have some knowledge of 
glazing and millwork, 
Address “L. 23,’’ care American Lumberman. 





WANTED 
An experienced millwork estimator. Must be capable 
of taking, listing and pricing quantities from all classes 
of blueprints. Our work ranges from the ordinary resi- 
dence to public and office buildings. Cost Book ‘‘A’”’ 
experience preferred. Permanent position for first class 
man. In writing, give age, salary expected, past expe- 
rience, and where now saeeres. 

Address “P. 19,’’ care American Lumberman. 


WANTED 
Capable millwork estimator. Must have Millwork Cost 








sureau Certificate. Good personality and experienced 
in meeting trade and selling. Location Central Indiana. 
Address “P. 16,’’ care American Lumberman. 
WANTED 


Special Millwork Concern desires services of thoroughly 
competent and experienced estimator. 
Address “Pp. 26,’ care American Lumberman. 


PERMANENT POSITION FOR 
MILLWORK DETAILER AND BILLER 
Must be experienced, rapid and accurate; must be ca- 
pable of taking quantities and details from plans, meas- 
urements on the job, billing and making cutting tickets 
for mill. State age, experience, salary expected and 
where now employed. 

Address “Fr. 





18,’’ care American Lumberman. 


SALES MANAGER WANTED 
Experienced in retail lumber business with knowledge 
of grades and wholesale markets and prices; must be 





good mixer, able to handle’ men. One with ex- 
perience in Chicago or Detroit markets preferred. 
Address “Pp. 12,’ care American Lumberman. 





WANTED—PLAN SERVICE MAN 
Not over forty years of age, with architectural ex- 
perience who can supervise local work and has had ex- 
perience or is interested in the further development of 
« mail order department devoted to the sale of semi- 
assembled medium priced homes. This is an opportunity 
for an energetic, intelligent man with sales ability. 
Correspondence confidential. Location southern Indiana. 
Address “Pp. 14,’’ care American Lumberman. 


WANTED—ENERGETIC, AMBITIOUS 
Young man thoroughly familiar with oak lumber manu- 
facturers in Memphis district to act as buyer for large 
plant using a million feet per month. Must have had 
experience and be familiar with traffic. Give full 
qualifications and references. All replies will be kept 
strictly confidential. Excellent opportunity for right 
man. Address “‘P. 8,’’ care American Lumberman. 


WANTED YOUNG MAN 
With lumber experience who can take dictation: and 
can report in a reasonable length of time in a city 15 
miles from Chicago. 
Address “M. 36,’’ care American Lumberman. 


WANTED—WOMAN STENOGRAPHER 
Experienced in lumber sales and bookkeeping depart- 
ments. Prefer one who can handle correspondence with- 
out much dictation. Give age, experience, reference 
and salary wanted. 

JOHN J. ANDERSON LUMBER CO., 
4500 W. Chicago Ave., Chicago, II. 


WANTED 
Experienced detailer and biller for sash, door and in- 
terior finish factory; steady position. Address HYDE- 














MURPHY COMPANY, Ridgway, Pa. 








WANTED—BY YARD IN SOUTHEASTERN 


Wisconsin, man to solicit business, 
and wait on trade. Must be a good all-around lumber- 
man. Address ‘“‘P. 28,’’ care American Lumberman. 
SPECIAL MILLWORK FACTORY NEEDS 
Additional estimator; man must be competent at billing 
and detailing work into mills. 
Address “L. 24,.’’ eare American Lumberman. 


look after collections 








WHEN YOU WANT EMPLOYEES 


Advertise in the Wanted—Employees column of the 
a a LUMBERMAN, 431 S. Dearborn St., Chi- 
cago, 





WANTED—STOCK CUTTER 


On Interior Finish, also Band Re-Saw 
operate Re-Saw and Planer. Apply 
THE MARKERT MANUFACTURING CO., 
Syracuse, N. Y. 


WANTED—FIRST CLASS 
Moulding machine operator on interior finish, 
and bench hands. Apply THE 
TURING CO., Syracuse, N. 


WANTED—MACHINE MAN 
Thoroughly competent to handle door sticker, boring 
machine, tenoner, etc. Must also be able to lay out 
odd doors and machine complete. 
GOSHEN SASH & DOOR CO., 


Filer who can 





also shaper 
MARKERT MANUFAC- 





Goshen, Ind. 



































WANTED—LUMBER SALESMAN 
For industrial and railroad trade by Chicago wholesaler. 


Must have yellow pine selling experience in 
Salary and commission. State age, 
references. 

Address bee 


1 Chicago. 
experience and 


23,’’ care American Lumberman. 


MANAGER—CHICAGO OFFICE WEST COAST 
Manufacturer and wholesaler wants salesman familiar 
with Chicago yard trade.- State salary. Give references. 

Address “Pp. 9,’’ care American Lumberman. 


RECENTLY APPOINTED SALES AGENT 
For five well known manufacturers and shippers of 
yard and industrial stock has opening for one salesman 
each in Western New York and Central Pennsylvania. 
This offers an unusual opportunity, straight profit-shar- 
a. exclusive. Address P. 0. BOX 368, 
sath, N. 


A WHOLESALE LUMBER CONCERN 
With headquarters in Philadelphia, specializing in gulf 
red cypress, Idaho, California and Oregon white pine, 
desires a representative to travel throughout BPastern 
Pennsylvania, to commence between October Ist and 
November lst. No inexperienced man need apply. 
Address “M. 23.’’ care American Lumberman. 


WANTED—LUMBER SALESMAN 
For Western Michigan and Northern Indiana. one who 














knows Northern and Southern Hardwoods. Permanent 
position. 
Address ““M. 19,’’ care American Lumberman. 





SALESMAN 
To sell for large wholesale concern with good standing 
and established trade. Northern Ohio territory. Must 
be experienced in selling white pine, yellow pine and 
cypress. State age, education and experience. Refer- 
ences. 
Address “M. 5,’’ care American Lumberman. 


WANTED—YELLOW PINE SALESMAN 
For Detroit territory to represent well known manu- 
facturer and wholesaler, handling all items of yellow 
pine for industrial and yard trade. Good salary and 
commission. Must be capable producer. Write us fully 
regarding past connections, ability, etc. Correspondence 
confidential. 

Address “L. 7.’’ eare American Lumberman. 


SALESMAN WANTED: 
Old established Pacific Coast wholesale firm has avail- 
able several territories on commission or profit sharing 
basis. Exclusive representation given and required. 
Give references. 
Address ** K, 10,’° care American Lumberman. 


WANTED—COMMISSION SALESMAN 











To sell North Carolina and southern pine on commis- 
sion. Write for further information. 
HANKS LUMBER COMPANY, New Bern, N. C. 





WANTED—SALESMEN 
To sell southern pine and gulf red cypress lumber on a 
commission basis. 
ELM CITY LUMBER COMPANY, 


New Bern, N. C. 


F093 




















BAND SAW FILER WANTS POSITION 
Twenty years’ experience. 
Address “K., 30,’’ care American Lumberman. 


WANTED—POSITION AS SALES AGENT 
For large yellow pine operation making high grades, 
or as purchasing agent for large buyers. Know the 
trade as well as mills, having had several years’ ex- 
perience both selling for manufacturers and buying 
and selling wholesale. Nothing but high class con- 
nection where merit counts and salary in keeping 
with results produced; good reasons for changing; 
would consider be coast connection with future. 

Address . 7,°° care American Lumberman. 
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WANTED—POSITION 


sy hardwood lumber inspector with 14 years’ expe- 


rience, 12 years in southern hardwoods, 2 years’ in 
north; would like permanent job with reliable firm; 
can give best of reference. Address 2020% EAST WIN- 
CHESTER AVE., Ashland, Kentucky. 


SALESMAN OR SALES MANAGER. 
I desire to make connection soon as possible after 
Sept. 15th as salesman or salesmanager or assistant 
to salesmanager with manufacturer or large’ whole- 
saler with direct mill connection. I have fifteen years’ 
experience on the road selling yellow pine and south- 
ern hardwoods; I have an A-1 established trade, three 
years’ experience as salesmanager. At present employed. 
Address “PP. 6,"’ care American Lumberman. 


THOROUGHLY EXPERIENCED RETAIL 
Lumber and builders supply man desires position as 
manager of retail yard. Eight years’ experience all 
phases of business; uge 34; married; avaliable Nov. 15. 

Address “p.o5,"’ eare American Lumberman. 


SALES MANAGER 
Young man with ten years’ experience in hardwood 
lumber business de sires position. gest of references. 
Address “Pp. 25.’ care American Lumberman. 


WANTED—POSITION 
Thoroughly experienced retail lumber and builders’ sup- 
ply man desires position as manager or assistant to 
manager in retail yard. 15 years’ experience covering 
all phases of business. Age 39. Available at once. 
Address “HW. 25,’’ care American Lumberman. 
POSITION WANTED 
tookkeeper, eight years’ experience. 
all departments wholesale lumber office. 
Address “M. 9.”’ care American Lumberman. 


BOOKKEEPER—ACCOUNTANT 
lumber manufacturing experience, wishes 
Age 30, now em- 

















Familiar with 





Six years’ 
position in town with good schools. 
ployed. Prefer Appalachian region. 

Address “M. 28,’’ care American Lumberman. 


FIRST CLASS BAND SAW FILER 


Wants position, 20 years’ experience. 








Address “Pp. 17,’ care American Lumberman, 
WANTED—POSITION AS BAND SAW FILER 
Filing saws in any size mill. Sunds, gangs and band 


resaws can be included. Can come at once, 
J. S. MICHALSKY, 353 St. Joseph St., Mobile, Ala. 





WANTED—POSITION 
As manager or superintendent of woodworking plant; 
have had entire charge of a successful oak flooring 


plant for the past three years and was manager of a 

large woodworking plant in Ohio for 15 years; leaving 

present position on account of change in ownership. 
Address “G, 22,"’ care American Lumberman. 


I WANT TO REPRESENT 
In South Alabama and West Florida, a high class, pro- 
gressive wholesaler of long leaf southern pine, handling 
yard, shed stock, timbers, railroad and car material, 
I know this business and want to make connections 
with a wholesale concern who will appreciate and be 
willing to pay an honest business getting representative 
what his results show he is worth. Drawing account, 
expense and commission basis preferred, or salary and 
commission. Service available with a reasonable time. 
Address “M. 12,’’ care American Lumberman. 


YOUNG MAN WISHES POSITION 
With southern hardwood manufacturer. Have had sev- 
eral years’ experience selling in Michigan, Pennsylva- 
nia, New York State, city, Canada and New England. 
Best of reference, Now employed. 
Address “M. 10,’ care American Lumberman. 


EXPERIENCED RETAIL YARD MANAGER 
Wants situation in Northern Illinois. 
Address “M. 7,’’ care American Lumberman. 


RIGHT HAND BAND SAWYER 
Open for position soon; 19 years’ experience on large 
fast mills; all kinds of hard and soft wood timber 
north and south. I use push feed and pull nigger. 
Clean habits, good references; age 41; state wages 
you are willing to pay for the right man. 
Address “L, 20,’’ care American Lumberman. 


BAND FILER OPEN FOR POSITION 
Twenty years’ practical experience in modern mills; 
can relieve sawyers, mill foreman job considered, best 
of references. Available after Sept. 1. 

Address “L. 19.’ care American Lumberman. 


WANTED—POSITION AS SALESMAN 
To sell Northern Hardwoods in southern Wisconsin, 
Illinois, Indiana. 
Address “LL. 17,’ care American Lumberman. 


OFFICE MANAGER—ACCOUNTANT 
Wants permanent position, five years’ experience in 
Louisiana and Mississippi Hardwood mills. Thoroughly 
competent. Age 26, married. References furnished. 
Address “TL. 16,’ care American Lumberman. 


























OPERATING JOB WANTED: 

Man forty-two years of age wants employ- 
ment in lumber industry that requires training, 
ability and experience. Years of successful 
Inanagement southern yellow pine manufacture. 
Can attract and hold loyal and efficient organi- 
zation. Employed. Only object expansion. 
Strong, healthy, married. 


Address “L. 29,’’ care American Lumberman. 





EXPERIENCED INSPECTOR AND BUYER, 
Of hardwoods, foreign and domestic and northern soft- 
woods, desires position at once with reputable firm of- 
fering opportunity of advancement and some assurance 
of permanency. Married man. Excellent references. 
Address “L. 9,’" care American Lumbermaff. 


‘ cially selected to develop cuttings 5—6” wide, 





PRACTICAL FILER SEVENTEEN YEARS’ 
Experience, now employed, wishes change; work guar- 
anteed; strictly sober; married, 

Address “TL. 18,’’ care American Lumberman, 


BAND SAWYER OPEN FOR POSITION 
Twenty years’ experience in soft and hardwoods. Make 
good anywhere. A 1. references. Address ‘‘EXPE: 
RIENCED SAWYER,” care American Lumberman. 


WANTED—JOB MANAGER OR SUPT. 
Large or small sawmills; go any place; twenty years’ 
experience, from stump to the pile. Guarantee results. 

Address AL JERO, Box 293, Chetek, Wis. 


WANTED POSITION AS ASSISTANT 

To manager or sales manager, preferred, with good, 
reliable manufacturer or wholesaler. Zecause of 
years’ experience with large operations in Wisconsin 
and West, I am familiar with the work of all depart- 
ments, in the office and outside. Am willing to serve 
in any capacity needed to demonstrate my worth to 
you. Am 34 years old, good education; can come on 
short notice, 

Address “Kk, 28,’’ care American Lumberman. 


WANTED—TO GET IN TOUCH WITH 
Large manufacturers or wholesalers who really have 
lumber to sell in southern and southwestern hardwoods. 
I have an established trade in and around Philadel- 
phia, Pa., for past 15 years. Can show results; prefer 
drawing account and commission; ready start sept. 15. 

Address “TL, 35,’’ care American Lumberman. 


ASSISTANT MANAGER OR SUPERINTENDENT 
Knowledge of logging, thorough experience manu- 
facture, yarding, remanufacture, shipping, competent 
executive; pine or hardwood; location must be perma- 
nent and provide good schools, Thirty days’ notice re- 
quired. References. 

Address “K. 29,’? care American Lumberman. 


BOOKKEEPER ACCOUNTANT 
experienced cost ac*ounting, income and all tax mat- 
ters; sawmill, wholesale and retail. Sawmill work 
preferred. Go anywhere, Eight years with double 
band mill. Reference. 

Address “K. 24,’? care American Lumberman. 


WANTED—POSITION BY 
One who has had thirty years hardwood experience; 
last nine years operating and in charge of a large hard- 
wood mill as well as selling its output; mill now 
closing down indefinitely. 
Address “K. 14,’’ care American Lumberman. 


YELLOW PINE SALES MANAGER 
With many years’ experience and wide acquaintance 
with consuming trade would like to make a change. 
None but high class concerns considered and all cor- 
respondence treated strictly confidential. 
Address “K. 8,’’ care American Lumberman. 


WOODS—RAILROAD SUPT. 
Wants position; hard or softwood operations; capacity 
for work unexcelled; understand the business thoroughly; 
will make investment if agreeable. No. 1 reference. 
Address “BH. 18.’’ care American Lumberman. 
































YOUNG MAN BOOKKEEPER & STENOGRAPHER 


Desires connection with reputable concern. Twenty-two 


years of age with four years’ experience as bookkeeper, 
cashier, assistant bookkeeper and stenographer, two and 
one-half years of which time being served in first-class 
retail lumber yard as billing clerk, stenographer, book- 
keeper and cashier. 

“FR. 5,’’ care American Lumberman. 


Address 





FROM A CALIFORNIA ADVERTISER 
FOR EMPLOYEES 


I am writing you in part to let you know the ad in- 
serted in your paper has been very good and results 
more than satisfactory. I was surprised to get so many 
letters from competent men. 











WE ARE IN THE MARKET FOR 


Thoroughly dry 6/4 Common & Better Hickory, spe- 
8—10’ 
long, clear and free from large or unsound knots. Please 
advise dryness of stock and your best price f. o. b. 
ears loading point, subject to this selection. 

Address “P, 27,’’ care American Lumberman. 





WALNUT LOGS WANTED 
WALTER A. WESTGATE. Aurora, Illinois. 


CLEAR DRY OAK AND GUM SQUARES 
2x2 oak and qtd. sap gum squares. State dryness, 
length, amount and price in reply. Send list of other 
lumber. 

Address “Pp. 21,’’ care American Lumberman. 


A SUCCESSFUL EX-SALES MANAGER 
Well acquainted in Ohio and Indiana wants to form 
mill connections to furnish him yellow pine shed stock 
and dimension. Also mill to furnish cypress and one 
for hardwoods. Cash or commission basis. 

Address “K, 15,’’ care American Lumberman, 











WANTED—PACIFIC COAST AGENCIES 
Well organized reputable concern now representing 
large eastern manufacturers and particularly catering 
to loggers and contractors in Washington and Oregon 
desires to add caterpillar shovel and locomotive crane 
to their line; will also consider road roller tractor 
and other contractors’ equipment. Have ample ware- 
house and yard facilities for consignments. 

Address “Pp. 10,’’ care American Lumberman. 


WANTED—TO BUY AT ONCE 
A good lumber yard, Cash deal. 
Address “p, 4,’’ care American Lumberman. 


WANTED—TO BUY FOR CASH 
A good retail lumber yard in a good residence town 
by an individual with an investment not to exceed 
$100,000.00 cash. 
Address “Pp. 3,’’ care American Lumberman. 


WANTED—TO MANUFACTURE 
Would like to hear from parties interested in getting 
quantities of woodwork, of any kind. Our plant is at 
present manufacturing sash, doors and mouldings, and 
other building material but can alter to suit other 
requirements. 
Address “Pp. 1,’ care American Lumberman. 


PRACTICAL LUMBERMAN 
Several years’ experience manufacture, wholesale and 
retail yellow pine, expert accountant, throughly fa- 
miliar with buying and selling and all details, with 
$10,000 cash to invest, would like connection with high 
class manufacturer or wholesaler or establish with some 
one a wholesale or concentration yard where there is 
good opening Immediate action. 
Address “M. 32,’’ care American Lumberman. 


WANTED—TO CONTRACT FOR THE SALE 
Of output of one or two good circular or band mills 
in Alabama, Arkansas, Louisiana, Mississippi, Missouri 
or Eastern Texas by an established wholesaler selling 
consuming trade. Can give financial assistance if desired. 

Address “M. 17,”’ care American Lumberman, 


FACTORY SITES 
The finest sites in Northern Wisconsin for a manufac- 
turing enterprise. Right in the center of unlimited tim- 
ber supply. Fine water power which is owned and con- 
trolled by the village of Gresham. We wish to induce 
some manufacturing enterprise to locate in our village. 
Liberal proposition will be given to parties interested. 
Address VILLAGE PRESIDENT, Gresham, Wis. 























WANTED 
To buy a retail lumber and building material yard in 
Illinois. Town of 1,000 to 1,500 preferred. 
Address a: 


. 84,”’ care American Lumberman. 





WANTS SUPPLIED 
Large number of wants supplied each week through the 
classified section. We do it for others, why not for you? 
AMERICAN LUMBERMAN, 431 8S. Dearborn St., Chi- 
cago. 











WANTED—TO BUY 
Murray or Wickes Brothers Pony Gang. 
Address “Pp, 24,”’ care American Lumberman. 








FOR SALE 


Ideally located retail lumber yard on Dixie Highway, 


ten miles north of Miami, Fla., in rapidly growing 
city. Daily sales $1,000. and up. Private railroad sid- 
ing. Yard surrounded by several most substantial sub- 
divisions. 

Address “Pp, 22,’ care American Lumberman. 
FOR SALE—LUMBER AND COAL YARD 
Established business. ssl man yard. Small invest- 

ment. Splendid returr 
MARION Lv MBER CO., 


FOR SALE—LUMBER, GRAIN & COAL BUSINESS 
Small town in best farming country in Central Michi- 
gan. Year around business. Small investment. Owner 
retiring account of other interests. Priced for quick 
sale. Not all cash required. Possession any time. 
Address “Pp, 20,”? care American Lumberman. 


FOR SALE—LUMBER AND COAL YARD 
In Michigan. Owner wants to retire account of age. 
Business well established. Sales about $100,000 per 
year for last eight years. Real estate, stock etc., will 
invoice between —" and $35,000. 

Address . 20,"’ care American Lumberman. 


cams AND COAL YARD 
10 miles from Cleveland, Ohio. On railroad and paved 
street. Price reasonable. 
Address “B. 16,’’ care American Lumberman. 


RETAIL LUMBER YARD—DETROIT, MICH. 
Stock about $80,000 to $100,000, doing business of $350,- 
000 to $400,000 a year; good reason for selling. Estab- 
lished 4 years. 

Address “M. 4,’’ care American Lumberman. 





Marion, Mich. 

















WANTED 

Five hundred cars walnut logs. 
diameter, eight feet and up long. 
ping point and pay cash. 
GEO. W. HARTZELL, Piqua, Ohio. 


Twelve inches and up 
We inspect at ship- 





FOR SALE—LUMBER GRAIN AND 
Coal business located 50 miles from Chicago in good 
town and good territory. Has been a money maker for 
40 years under same management. 
Address “M, 2,’ care American Lumberman. 
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